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FOR CONVENIENCE THE LINES ARE HERE CLASSIFIED: 


Here is classified a variety of product which covers every practical requirement for the equipment of the modern business office. The list includes 


the older, standard machines, devices, furniture, supplies and stationery articles. 


It aiso includes some new articles which contribute convenience and 


economy in the conduct of the office. Dealers will find here represented many articles which they can feature to their advantage. Users will find many 


things which will facilitate the day’s work. 


Some of the manufacturers listed in the alphabetical index produce articles which are not represented in 


the classified. Should subscribers be interested in any article of office equipment which does not appear in the classified list, they are cordially 
invited to communicate with the Service Bureau, through which information will be cheerfully furnished. The full scope of the work of the Informa- 


tion Eureau is described on the next page. 





ag 

Adding Machines. 

Barrett Adding Machine Co 7 

Dalt Adding Machine Co &N 

Felt & Tarrant Mfg. Co ‘ 165 

M roe Calculating Machine Co SO 

Sundstrand Adding Machine Co v2 
Adding and Calculating Machines, Reb. ilt. 

Plew Jas I 15 
Adding Machine Roll Paper. 

Iris George, Paper ¢ 158 
Adding Typewriters 

Elli r ( mr) 

Remingto Cypewrit ( t 

Underwo Cypewrite Co 2, #4 
Addressing Machines, 

Addressograph Co 1th) 

Elliott Co rhe 142 
Billing Machines. 

Elliott-Fisher ¢ a) 

Re nzton Typewriter (« an 

Underwood Typewrite ( 2, 4 
Blank Books 

National Plank Book (Ce D1 
Blanks for Bonds and Stocks 

Goes Lithographing ¢ 149 

Kiln Bros 150 
Blotter Pads. 

Hoffman, I 152 

Sa erg, I ‘ 157 
Bond Boxes. 

Erie Art Metal Co 142 

General Fireproofing C« Lhe ‘ 

Metal Office Furniture (¢ 132 
Book Rings. 

Adams, H I ‘ 144 

Kellne Jr Ott 142 
Bookkeeping Machines. 

Elliott-Fisher (« 5 
Business Shows, 

Ar 1 Business S w f 11) 
Calculators. 

Barrett Adding Mac et 7 

Leis i Areas & Supply Ce 15s 

M nt Cal ¢ Machine ¢ 14 

Meilicke Ca lato Co 1 

Mont Caleulating Machine Ce Sh 

Morschl ser, W \ 137 
Card Presses 

Golding Mfg. ¢ 153 
Cash Registers. 

National Cash Register ¢ rhe 44 
Chair Pads. 

Fox George E ( 4 

Ne s e Pad ¢ 1 

W ne ar The 11 
Chairs 

Cook. ¢ \ Co 7 

Marble & Shattuck Cl ( rhe 117 

Pic Ss. K & Sor 14 

Paylor Chair Co., The 16 

Van Dorn Ce rhe s4 
Change Making Machines. 

Barrett Changs ( 119 

Lamson C¢ 123 
Check Protectors and Writers. 

I Protectograph ¢ 159 
Check Sorters. 

K Ihaas Co he 132 
Coin Devices. 

P s Bro. Bag ¢ 11 
Copying Devices 

I eka Blotter Bath ¢ 153 

Rone Compan 41 

s y Mfg. 158 

Yawman & Erbe Mfg. ¢ st) 
Ccstumers 

Furt Office Fu tase Co 146 

Ideal Metal I t"« 116 


Cuspidors., 
and & Matthews 


Mfz. ( 


Paper and Card). 


Milton Co 
Mfg. Co 


Cutters 
Pradley 


Goldit 


Dating Stamps. 


rraut & Hine Mfg. Co 

Desk Trays. 
Barbee Wire & Iron Works Co 
General Fireproofing ( Phe 
Shaw-Walker (Ce » 4 
Yawman & Erbe Mfg. ¢ 


Desks. 
Art Metal ¢ 
Bentley & Gerwig 
( tler De 
Dornette, J « 


onstruction Co 
Furniture C« 
sk to 


Br Co rhe 


kdw ds Co rhe O. M 
Eng yood Desk ¢ 
General Fireproofing Co Phe 
Imperial Desk Co 
Metal Office Furniture Co. 
M tlhe Desk Co 
Shaw-Walker C¢ 1s 
Steel Equipment Corp n 
Van Dorn Co., The 
Wats« Mfg. Co 
Yawman & Erbe (¢ 

Tictation Machines. 
Dictaphone 
I rhomas <A I 


Fixtures, 


Onken The Osea Ce 


Lisplay 


Duplicating Machines. 
American Multigrapl 
Dick, A. B., Co, 
Duplicator Mfg. C« 
(iraphic Duplicator Co 
Hever Dup 


Rotospeed Co 


Sales ( 


Envelope Openers, 


Oo. K. Mfe. ¢ he 
Envelope Sealers. 

Acorn Brass Manufacturing ¢ 

Reynolds Envelope Sealer ¢ 
Envelopes, 

Bushnell, Alvah, (« 

Diemer Co John | 

National Fiberstok Envelope (« 

Security Envelope Co 

rensio Envelope Co 

Yawman & Erbe Mfg. ¢ 
Erasers. 

Dixon, Joseph, Crucible ¢ 

Faber Eberhard 

oO. K Mfz. Co 

Roberts, Weldor Rubber ¢ 

Rush-Eraser Co 


Eye Shades. 


Featherweight Eveshade (: 


Filing Cabinets, Cloth Covered 
I 


Sainberg 


Filing Cabinets, Metal 
Art 


Metal Construction (Cs 
Berger Mfg. ¢ 
Edwards ¢ rt oO. M 
(;enera I I fing { 
Mace Con il 
Me nk Mfg. ¢ rhe 
Saf Cabinet ¢{ 
s Walke ( « 
S Equipt 4 pn 
Ter? I's Equipment ¢ 
Van Dor ( The 
Watson Mfg. Ce 
Yaw in & Erbe Mfg. ¢ 
Filing Cabinets, Wood. 
tomati« Index (*¢ 


File & 
Poston Index Card Ce 


wt 


Page 
Browne-Mesne Ce. <<06s<ovnesenés buneenne a4 
Imperial Methods Co... cccccsersvcsoses 162 
Macey (¢ SO cccocccentuesJasepeoeuns 73 
Melton-Bhodes Co. ..scscccsertcvscess . 146 
Shaw-Walker Co : pices ddebe en 102, 1058 
Wahach Cabimet CO. occ. cccccewessscests 130 
Weis Mfg. Co 6464 5ensoun eee 67-70 
\ vman & Erbe Mfg. Co.... SO 
Filing Specialties. 
Pushnel Alvah, & Co 124 
Diemer, Sane Bir Gescsoscsveenebebes 145 
Shaw-Walker Co . ° err ..+ 102, 105 
Yawman & Erbe Mfg. Co.... be 
Finger Pads. 
Daval Bubber Oe... .ccccvcesantcctwhawes 78 
Flag Appliance. 
Howes, |! Bicacenous+45s0é60a>0n0eunn 151 
Fountain Pens. 
Beaumel , Wee Bi iows ned teense vee 156 
Bird Bill Pen Co...... Terr rrr TTT. 158 
Gem Fountain Pen Corp'n. 1m) 
Wahl Adding Maceime Ce. i... .sccascckss 130 
Waterman Ce., En Bevoscacessocvs 158 
Glass Desk Pads. 
Chicago Mirror & Art Glass Co,.. 146 
Fox, George E., Co. 5 oe 4 
Pemer BEG, COs coossusesase hecdce avbes 1h 
Ravenswood Office Specialties Co. 149 
Gold Pens, 
Reane Geld Poem: O0c.cccsccecetesare 161 
Gaydoul Gold Pen Co 162 
Hotel 
Pruax, Gytneeee «.sosvdadesgceey eee 162 
Index Guides. 
Poston Index Card Co a a7 
Shaw-Walker Co. . 02, 108 
Simonson, BR. A., Co.......06. 158 
Yawman & Erbe Mfg. Co.... SO 
Index Tabs. 
iienee & Oe. GG. das . stancdeleamnen 151 
Ink, Adhesives, Etc 
( ter’s Ink Co., The 4 
Commercial Paste Co., Ine. ae » ae 
Davids rhaddeus, Ink Co 115, 120, 156 
Diamond Ink Co . 5 nc 143 
ceceeree. Cee, Bees  OOsi ac es000s eres 150 
Keller, Robert, Ink Co 14 
Sanford Mfg. Co $2 hheGexe 3S 
I orwees. see. ee Gisé cs eaeuccuss 138 
Inkstand Bases. 
Eutsletr gros. 157 
Inkstands. 
Cushman & Denison Mfg. Co........+.... 126 
General Eclipse Co....... bind tie 145 
Ne Martinsville Glass Mfg. Co 151 
Onli-Wa Mfg. Co. ° oeveceeeces 148 
Sengbusch S-C Inkstand Co... 82 
Letter Distributor. 
Baile Distributor Co., Ine 141 
Brist Frederick ‘ 159 
Weis Manufacturing Co.... 67-70 
Yawman & Erbe Mfg. Co. sO 
Loose Leaf. 
\ inting Devices Co...... 115 
Barrett Bindery CeO... cecesesevess bo 
| n Co The . neue 122 
I ! Pitt Mfg. Co ; omacde ow 
I imazoo Loose Leaf Bdr. Co 42 
Ic Millar SOG DBccccceseenes 10 
Nat il Blank Book Co m1 
Phe @ MGS Desk ceotscnssseanisseane 126 
Proudfit Loose Leaf Co, 128 
Rockhill & VaeGeP oo cedsctcscecstennvan 155 
Scott-Coppage Co., Ine....... 12, 117 
Sheppard, ¢ ee eae 52 
I ity Mfg. Co 134 





6 


Trussell Mfg. Co 

Wilson-Jones Loose Leaf Co 
Moisteners. 

Peerless Moistener Co 


Sengbusch S-C Inkstand Co 


Numbering Machines. 
Traut & Hine Mfg. ¢ 


Paper. 
Brown Paper Co., 
Crane, Z. & W. M 
Dexter, C. H., & Sons, In 
Eaton, Crane & Pike Co 
Elsinore Paper Co 
Esleeck Mfg. Co 
Hamilton Card & 


L. 


Paper Co 


Hampshire Paper Co 
Weston, Byron Co. 
Whiting Paper Co 


Paper Fasteners and Clips. 
American Clip Co 


Blackhall Co 

Buffalo Automatic Mfg. Co 

Bump Paper Fastener Co 

Graff Co.. George RB 

Machine Appliance Corp'n 

©. K. Mfg. Co The 
Patents. 

Siggers, E. G 


Pen and Pencil Clips. 


Ansonia Novelty Co., The 
Argus Mfg. Co 
Van Valkenburg, L. D 
Pen Racks. 
Cushman & Denison Mfg. Co 


Roneo Company 


Pencils. 
American Lead Pencil Co 
Dixon, Joseph, Crucible Co 
Faber, Eberhard 
Wahl Adding Machine Co 
Penholders. 
Dixon, Joseph, Crucible Co 
Faber, Eberhard 


Penci! Sharpeners, 
Astomatic Pencil Sharpener Co 


Farnham Irtg. & Staty. Co 
Pers. 

Easterbrook Steel Pen Co 
Pins. 

Crescent Brass & Pin Co 
Portfolios. 


Cleveland Leather Goods Co 


Yawman & Erbe Mfg. Co 
Postal Scales. 

Pelouze Mfg. Co . 

Triner Scale & Mfg. Co 


The Service Bureau of Office 





OFFICE APPLIANCES August, 
Page Page 
136 Publications. St. Johns Table ¢ 
87 Whitehouse, G E 108 Steel Eq nt Ce 
Van Dorn ( The 
Ribbons and Carbons. 
154 Apter Bros. Mfg. Co 152 Tableting Presses 
a2 Ault & Wiborg Co ) Golding Mfg ( 
Beck, R \ ‘ 2 1th 
Buckeye Ribbon & Carbon ( 114 Telephone Atttachments. 

121 Sanete & Hunt Mis. C = American Electrie ( 
Carter's Ink Co., The 4 Evolution Phone Co.. I: 
Columbia Ribbon & Carbon Mfge. Co . 137 7? itzer-Cabot | + , 

“ Crown Ribbon & Carbon Mfg. (* 5 Maden Aamitn ‘ 

75 International Carbon Paper Co 133 ’ ai 

1 Manifold Supplies ¢ 7 

1”) Mittag & Volger, In a Type. 

101 Neidich Process Co th Ames & Filstead ( 

161 Peerless Carbon & Ribbon Mfg. Co 145 Mallonet Alice M 

127 Phillips Ribbon & Carbon Co 1 Thorp & Mart ts 

13 Republic- Dodge 1") 

tot Standard Carbon & Ribbon Co 154 Typewriter Cabinets 

61 Union Ribbon & Carbon Co 157 Byron Typewriter Cabinet 

~ U. S. Typewriter Ribbon Mfg. ( 141 Illinois School | ture 
Webster, F. 8., Co 76 Toledo Metal | iture ( 
th Rubber Bands. Typewriter Covers 

152 Faber, Eberhard . 154 Wiley. Bickford. Sw Ce 

161 Roberts, Weldon, Rubber Co > 

1S ’ 

+ Typewriter Specialties and Supplies. 

157 Rubber Stamps. , & Fil , 

mes ¢ listead o 
a Meyer & Wenth 161 Sannin 4 
Cleanall Ty Brust 
Safes. Morton Mfg. ¢ 

162 Art Metal Construction ¢ S Speed Ke Sel x Agency 
General Fireproofiing Co Ihe ms Thorp & Martin Typewrit « 
Macey Company, The 7 

157 Meilink Mfg. Co 135 Typewriters, New 

158 Safe-Cabinet Co., The 4 Blickensderfer Mfg. ¢ 

161 Steel Equipment Corp’ ws Corona Typewriter Co 
Van Dorn Iron Works Co rt s4 Elliott-I (% 

Watson Mfg. Co 138 x Type tar ¢ 
126 Yawman & Erbe Mfg. Co sO Hammond 17 ewrite ( 
41 Noiseless Ts writer ¢ 
Second-hand Office Machinery. Oliver Typewriter Ba 
Paum, Russel E 157 Remington Typew Co 

77 Chicago Safe & Mdse. ( 162 Rex Typewrit ( 

74 Royal Type it ( 

14 Signals. Smith, L. C., & Bros. T. W. ¢ 

10 a aa > x= Smith Premic Cvpewriter 
Graff, George B., Co +: Underwood Typewriter (+ 

Victor Typewrit« Sales (« Ihe 

7, Stands, Metal, for Office Machines. Woodstock Ty —y 

‘ (HMI TOM ‘ ‘ ‘ 

154 Adjustable Teble Co 111 : 
Fowler-Manson- Sherman Cycle Mfg. ¢ 12y Typewriters, Rebuilt 

General Typewrit Exchange 
9S Stapling Machines. National Typewriter Exchange 

95 Acme Staple Co 107 Smith, Harry A a a 

rypewriter Emporiur 
Stationery, Embossed and Engraved. Wholesale Typewrit ( 
8&3 American Embossing Co 157 : 
Stauder Engraving Co.. 152 Waste Baskets 
Wiggins, John B., Co 141 American Vulea Fibre 
149 , Barbee Wire & | Works Co 
Stationery Cabinets. Erie Art Metal ¢ 
Currier Mfg. Co 158 General Fireproofing (¢ rh 
1m Imperial Methods (+ 162 Massillon Wire Basket : 
St Ravenswood Office Specialties Co 149 Metal Office Furnit Co 
North Weste Expanded Metal ¢ 
Tables. Steel Equipment Corp'n 
154 Furnas Office Furniture Co 116 Van Dorn Iron Works ¢ 
161 Mutschler Pros. Co ‘ 119 Watson Mfg. ¢ 


the Exclusive Use of Subscribers and 
Advertisers 


In the execution of its various commissions this bureau calls upon practically every member of the staff. 
It answers by personal letters all inquiries upon matters germane to the field, it furnishes special 

reports upon articles of office equipment, supplies names of manufacturers of any article 

wanted, puts man and job together, prepares advertising copy, furnishes lists of 

desirable agents and dealers in nearly every country, aids foreign dealers 


service, all without charge. 


Subscribers in every land 


have made, and are making, good use of this 
bureau; manufacturers in every section of the 
field have had evidence of the service. 





in securing U. S. A. lines and in many other ways performs useful 
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Does Advertising add 
o the Cost of Living? 


HE price of this page, if it 
were used for advertising, 
would be $2600. 


That looks like a lot of 
to pay for a single page of adver- 
tising space. It would buy two 
good automobiles or a city lot; it 
would pay for a year the expenses 
of a family of four accustomed 
to good living; 27 


money 


it would buy 27,- 

000 pounds of sugar or 215 bar- 

rels of potatoes at present retail 
I I 

prices. 


When you buy an article adver 
tised on a full page of Collier’s, 
you pay a part of the $2600 that 
page cost. 
But how much do vou suppose 
you actually pay? And are you 
getting an adequate return? 


A page in Collier’s goes into more 
than one million homes. Costing 
$2600, that page reaches each 
home at an expense of about one- 
quarter of a cent. 


If you should be one of a hundred 
to buy a $1500 automobile, as the 
result of reading a page adver- 
tisement in Collier’s, you would 
pay for the advertising just sev 
enteen one-thousands of the total 


cost of the car. 

If you should be one of 100,000 
to buy a 25-cent tube of tooth- 
paste from a page in Collier’s, 
you would pay 2'% cents for ad 
vertising. But this amount would 
be distributed over all subsequent 
purchases, and if you bought six 
tub you would pay per tube 
as your share of the advertising 
jour-tentns of a cent 


In return you receive a new and 
useful article with the advertis 


er’s quality guarantee, at a price 


usually lower than you would 
have paid for non-advertised 
article of equal quality. Without 


advertising you would probably 
not have heard of it. 


Reprinted from ‘*( ‘ollier’s”’ 


But here-is the the adver 


tiser figures— 


way 


\dvertising is just one item in 
his total cost of doing business, 
and it is on this total cost that 
he bases the price you pay for his 
product. He must figure adver 
tising along with costs of distri- 
bution, salesmen’s salaries, manu- 
facturing and raw materials. 


By advertising, the manufacturer 
enlarges his market and blazes 
the path of his salesmen towards 
hence 


easier and larger sales 


sales cost per unit decreases. 


this works out: sup 
manufacturer wants to 
food on the 
alterna- 


See how 
pose a 
put a new breakfast 
market. He has two 
tives :— 


He can hire a large force of sales- 
men to carry his product to thou- 
sands of dealers, and depend upon 
the dealers to sell it to the con 
sumer— 


This is the old-fashioned, slow 


and expensive way. 


Or he can supplement his sales or- 
ganization by advertising in mag 
azines that reach the consumer 
direct and in a short time create 
a market that will 
immediately 
stock 


a demand and 
make it easy and 
profitable for the dealers t 
his product— 


This is the up-to date, swift and 


economical way. 
By advertising he has, almost at 
single stroke, established in the 


public mind the name, use, qual 
itv. price and trade-mark of his 
product He has created a big 


makes large Dt 
large produ 
vers manufacturing costs 
lower the 


irket, which 
duction possible: 
tion lov 
and large purchases 
price of raw materials. 


He is thus enabled to do business 
lower total cost than the 
man who does not advertise — 
therefore he can make a lower 
price to the consumer which, be- 
cause of competition, it is to his 
interest to do. 


for a 


Having created valuable good- 
will, having established his price 
and stabilized his business by ad- 
vertising, the advertiser will 
fight with all his might against 
any pressure which tends to dis- 
turb these conditions. 


lhe non-advertiser is generally 
the first to take advantage of any 
tendency towards higher prices— 
he has less at stake, no good-will 
with the consumer to maintain, 
no promises to keep because his 
name and his goods are not wide- 
ly known among the general 
public. 


Higher prices are velvet for him. 
But to the advertiser higher 
prices are the last resort, because 
he knows that YOU—the Public 

may think he is untrue to his 
promise and is taking advantage 
of a crisis to make bigger profits. 
He will shave his profits to the 
last degree of thinness, he will 
put the economy screws on every 
department, he will balance on a 
one-inch ledge of hope before, as 
a last extremity, he raises his 
price. 


\nd then he advertises to tell you 


] ! 
vy 


Look around and see for your-, 
self how nationally advertised 
ods have, during these months 


skyrocketing prices, main- 
tained their old prices or in- 
reased only in small proportion 
to those of unbranded, unadver- 
tised products. 


\dvertising is the one great force 
ch is today working to keep 


prices down. 
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OFFICE APPLIANCES IS PUBLISHED MONTHLY FOR THE ADVANCEMENT OF THE INDUSTRY OF MOD- 


ERN OFFICE EQUIPMENT IN WHICH ARE EMBRACED 
OFFICE MACHINERY, OFFICE DEVICES, OFFICE 
RANGE OF COMMERCIAL STATIONERY IN SO 
EFFICIENCY 
GIVEN THE DEVELOPMENT OF THESE LABOR 


ENDEAVORS TO ADVANCE ECONOMY AND 


VOLUME XXVI 


One Country—One Flag —One Will—-One Party 


THE MANUFACTURE AND DISTRIBUTION OF 
FURNITURE, OFFICE SPECIALTIES AND THE ENTIRE 


MAY BE POSSIBLE OFFICE APPLIANCES 
IN OFFICE PRACTICE THROUGH PUBLICITY 
FACTORS 


NUMBER 2 


The Party of the United States of America 


we & w& EDITORIAL ww eo w 


Tom Jones of “Ours.” 
O VER in England it used to be “Our” regi 
ment. that In tl \merican 


i was meant. ne 
business world it is now “Our Office’ or “Our 
Factory.’ Nothing has so unified American 


patriotism as the response from the streets 
known as Wall and Broad and State—and all 
their equally important cousins. Every business 
center now has its representative at the front, 
or on the way to be. Every business unit has its 
patriotic interest in the war. Not even the Lib 
erty Lond or the Red Cross appeals and the 
magnificent responses to them have stirred the 
pulse of the average citizen as has this eloquent 
human fact. Business is built of fellowship, in 
the last analysis. Dollars simply express its con 
crete value in getting certain things done. That 
fellowship is now a part of the nation’s voice 
speaking somewhere in France the old message 
of human liberty. “The Dollar Mark” marches 
along with “Old Glory” in the trenches. De 
spised “commercialism —whatever its detractors 
mean by the term—is also doing its bit. 
<---> 
Business Men and Commercial Economy 
Board. 


HE Commercial Kconomy Board of the 
T Council of Nationai Defense recently 1s 
sued a bulletin which it desires to give wide pub 
licity This bulletin is to the effect that the 
board, whose offices are in the Munsey building. 
Washington, D. C., desires the voluntary assist 
ince of all business men. The board is making 
an effort to save lost motion in business during 
the war, thus releasing men and materials for 
service. It is pointed out that in practically every 
trade non-essential services have grown up, som? 
mere conveniences and others hardly that. Such 


waste, especially in time of war, should be 


The board points out among the lost motions 
of business, the return of unsold bread to bakers, 


] + 
tne | ractice 


returning goods by retail dry 


goods stores, e! here should be a curtail- 
ment of the retail delivery system to avoid the 
obligation of delivery service, and a reduction 
in the number of styles in men’s and women’s 
clothing. The board points out that in many 
other lines of business similar savings may be 
made. In war time business cannot continue to 
render the elaborate service possible in time of 
peace because national energies are directed into 
other channels and all considerations must give 
way toward the successful prosecution of the 
nation’s business. These economies should be 
adopted gradually so as not to disarrange busi- 
ness more than is necessary. 

The Board of Commercial Economy invites 
suggestions from citizens. 


<< +-e -> 


The National Convention. 

M \TTERS are well under way toward com- 

pletion of arrangements for the entertain 
ment of the delegates and guests of the National 
\ssociation of Stationers and Manufacturers on 
October 15 at the Congress hotel. This is really 
the second meeting of the association in Chicago 
the initial or organization meeting having been 
held here ten years ago. During that period thr 
infant has grown remarkably in stature, power 
and influence. It has made itself known in many 
of the cities of prominence throughout the coun- 
try where its annual conventions have been held 


from year to year, and its influence reaches to 
all parts of the nation. The association now 
numbers well er a thousand members. In- 
deed, there is no reason why every man in the 
United States who actually does a stationery 
business should t be a member of this asso 
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ciation, and there are many reasons why he 
should be a member. 

Since Chicago is centrally located and accessi- 
ble from every point in the country, Office 
Appliances urges that members of the trade, 
whether they belong to the National Association 
or not, should make it a point to come to Chi- 
cago during the week beginning October 15. 
They will find the climate at that time almost 
ideal in all probability, and they are sure to ob- 
tain information and suggestions which will well 
repay them for the expense of their trip. Chi- 
cago is a favorite convention city. At no time 
of the year is she not entertaining conventions 
of some organization or other, so that the sta- 
tioners’ convention, no matter how large the at- 
tendance, will not overtax hotel accommodations 
nor will it in any wise affect hotel rates, which 
remain the same the year ‘round. An excuse to 
visit the metropolis of this central empire is one 
which should be eagerly embraced because it is 
fraught with so many opportunities for profit. 
We believe that stationers generally will realize 
this. Indeed, the Chicago association is prepar- 
ing for a record attendance. Each and every 
person who comes will be taken care of and en- 
tertained right royally and will leave us knowing 
that Chicago is a good host. 

<-> 
The Outlook. 

HE prospects, judging from the experiences 

of the past six months of business, are 
good. \Ve can hardly do better in reviewing the 
general situation than to quote portions of the 
monthly letter of the National City Bank of 
Chicago, which reaches us under date of Au 
gust 1. The bank says: 

Heavy distribution of merchandise is in prog 
ress throughout the West and business generally 
for the first half of 1917, when the complete fig 
ures are available, will probably show unprece- 
dented volume. But the advance buying is not 
as much of a factor as it was a year ago and 
there is not the same strife for merchandise that 
was seen before the United States joined the list 
of belligerents. As compared with all normal 
years, however, the volume of business is very 
satisfactory. Some of the large industries are 
running as near maximum capacity as an in- 
adequate labor supply will permit. But the ef- 
forts at price fixing and the uncertainty as to 
what the ultimate burdens of war taxation will 
be have caused the sort of unsettlement in some 
lines which in other years has been witnessed in 
periods when a new tariff law was under dis- 
cussion. 

The West has been greatly cheered by the en- 
couraging reports from the crop area. These 


are bound to have a reassuring influence upon the 
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whole country, since never has there been a time 
when huge food crops were more to be desired. 
Whatever food surplus we have will not only 
bring a fair price, but will go far to satisfy the 
needs of our Allies abroad. The government 
figures show that, taking all the food crops to- 
gether, the prospects favor a production of one 
billion more bushels than were harvested last 
year. This is about the best news that the Amer- 
ican people could have at this time. Cash corn 
has sold at the highest price ever known at Chi- 
cago. Increased rainfall has helped conditions 
in a large portion of the corn belt. 

Continued hot weather is needed to bring about 
the best results. The indications at the moment 
suggest a record, or “near record,’ corn crop. 
Winter wheat, although late, is likely to show a 
much better yield in some sections than seemed 
probable a month ago. The outlook for spring 
wheat is excellent, except for a certain area in 
North Dakota. Oats will certainly be a large 
crop. So far as the production of all foodstuffs 
is concerned, the situation has been materially 
helped by the remarkable expansion of truck 
gardening in all sections of the country. This 
movement has been a direct influence in lower- 
ing the price of potatoes and adding to the eff- 
ciency of the “household dollar.” There are in- 
dications that the efforts to secure national econ- 
omy in the use of grain that is vitally needed in 
Europe will be attended with surprising results. 
Mr. Hoover estimates that from 80,000,000 to 
100,000,000 bushels of wheat may be added to 
our export balance this year, in consequence of 
the adoption of various conservation measures. 
Should this estimate be realized, it may be pos 
sible to let europe have 175; ) OOO bushels of 
wheat, if not more. It is essential that this 
should be done, as it is distinctly a war meas 
ure and of the greatest importance in further- 
ance of the Allied campaign against a common 
enemy. 

Withdrawal for military service of 687,000 
men raised by the first draft is sure to have an 
important influence upon the labor market. For 
a year or more there has been virtually no sur- 
plus labor in the United States. Unskilled work 
ers in many industries are receiving the wages 
formerly paid to skilled workers for longer 
hours. Every labor-saving device has become 
enormously valuable, for the simple reason that 
industrial man-power is about the scarcest com- 
modity of all. Unrest prevails among many 
classes of labor, which is not to be wondered at, 
in view of the bidding for labor by rival em 
ployers. This situation offers a fine opportunity 
for professional agitators to make workers dis 
contented with their present conditions, notwith 


standing the fact that prevailing wages are the 
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highest ever known. These conditions give in- 
terest to the situation which may be encountered 
after the second draft takes effect. The more 
trustworthy labor leaders have rendered excel- 
lent service to their country, however, in advis- 
ing their constituents to ignore, during the war 
period, the regulations covering hours and con- 
ditions of work which are usually insisted upon. 

The railroads in their showing for May made 
an encouraging exhibit, with an increase in net 
revenue for that month of $3,455,000 and a gain 
of $1,100,c00 in net operating income. The west 
ern roads made relatively the best showing and 
the eastern roads the poorest. Some systems 
have given out immense contracts within the last 
few weeks for new cars, locomotives and other 
material. The foreign roads also have made very 
large outlays in this country for railroad mate- 
rials. 

The greatest factor in the trade situation ts still 
the prospective expenditure of ten billion dollars 
for war supplies for the United States and its 
foreign allies. Business generally is being con- 
ducted with great efficiency and, notwithstand- 
ing the enforced reduction of profits through the 
exactions of the price-fixing campaign, the indi 
cations are that most industries will make an ex- 
cellent showing on the year’s business. Manu 
facturers and merchants everywhere are shaping 
their affairs with reference to providing for the 
vicissitudes of a “war market” and the possibility 
of a peace declaration before many months have 
elapsed. There are many uncertainties to deal 
with in such a situation, but the thing to remem- 
ber is that the crop outlook has improved, that 
most of the great industries have more working 
capital than they ever had before and that the 
country as a whole is protected by the largest 


gold reserve that any nation ever had at this or 
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Death of Two Veterans. 

R EKADERS of Office Appliances, especially 

those engaged in the stationery business, 
will learn with keen regret of the passing of 
George A. Olney and Arthur K. Ingraham, the 
deans of the traveling fraternity in America. 
Inasmuch as both of these venerable gentlemen 
were close personal friends, it is a touching co- 
incidence that their death occurred within a few 
hours of each other. 

It is possible that some of our readers will 
recall the fact that at Springfield, Mass., upon 
the occasion of the National convention there in 
1913, Mr. Olney and Mr. Ingraham were much 
together and thoroughly enjoyed the experiences 
of that meeting. After the meeting this maga- 
zine and other publications in this field printed a 
picture taken at Springfield showing both gen- 
tlemen, Mr. Olney seated and Mr. Ingraham 
standing by his side. Mr. Olney retired from 
active participation in affairs the following year, 
and Mr. Ingraham retired in the spring of the 
present year. Both gentlemen had spent their 
lives in the service of the stationery business in 
its various branches. Both had lived full lives 
devoted to the conscientious performance of each 
day's duties. Each of the two was a real man, 
alive to all human interests with which he came 
in contact. Each one possessed in marked degree 
the faculty of interesting others and of being 
interested himself. On the whole, one would 
hardly wish that one’s passage through this life 
could be more filled with the affection and re- 
spect of friends and family than has fallen to 
the lot of the two gentlemen who have just 


passed to the other side. We sorrow at their 
passing but we rejoice that each was spared to 
us for so many years. We hold them both in 
tender recollection. Their lives merit the emu- 
lation of others who follow them. 


any other season. 





“BLOOD AND IRON” HAS ELIMINATED 
TRADE FROM THE TRADEMARK “MADE 
IN GERMANY.” 


Ike Millikan says he wishes he had never heard 
that “blood and iron” phrase because it always 
brings up the thought of a monster with bloody 
hands and an iron soul. A. Hoosier. 























Office Equipment for Uncle Sam’s War Forces 


By Waldon Fawcett for Office Appliances. 


Why, merely the ‘ncrease in letter writing when we 









have one million or two million or three million 


t+ 


armed men in the field will suffice to boom business 


in all the utilities of correspondence. Few retailers 


but have already had a foretaste of this in the rapid 


a 


turnover on “patriotic stationery,” flag stickers, et 














Cut by Courtesy of ‘“‘The Nation's Business.”’ 


] NCLE SAM placed an order, the other day 
with numerous repeat orders to come—for 27 
compact, light-weight typewriters for use on aero 
planes, so that the scouts ot the first aerial patrol that 
we are sending to France will be able to type their 
reports while whizzing through space 
(Other consignments of these writing machines have 


lately been obtained for service on submarines where, 











as any layman can af preciate, space 15 ata premium 


These instances are typical of the opportunities for 


7 Battle Flag of the American Legion—First of Our Banners to 
constructive salesmanship in the vast new market for Cross—Being Placed in St. Paul’s Cathedral, London 
business equipment and office supplies that has opened 
as a result of the entry of the United States into the ven more significant in the larger sense will be 
world war. Moreover. it is a new outlet for business ttemendously stimulated demand for all manner 
paraphernalia the full possibilities of which have no automatic and mechanical office appliances that 
been disclosed Not only has Uncle Sam graduate set in as 5S s big and htth siness awakens 
to the role of the biggest buver in the world—with the fact that tens of thousands ied othice w 
an allowance of $7,000,000,000 planned for spending €FS are to be tncit le the men that w 

but right here, under our own roof, so to speak, Withdrawn from the field of industry and commerce 
will be concentrated the purchasing activities of all this autumn to form the new National Arm 
the Allies However, even though wi rd this count 
\ll this is verv fine. obviously. for the manufa wide demand for machine rto re 
turers of oftice appliances who are engulfed by the power and restrict our vision to the Governmet 
flood of orders. Likewise does it mean “war pros outhtting for war we find t enefits to 
peritvy’’ for the jobbers and retailers at the national equipment line much mot idely distributed t 
capital and other “headquarters” of war activity many persons in the trade realiz lo be sure, 
However, the everyday stationer and office equipment flood tide of office equipme l is at its cres 
dealer may be prone to inquire, with obvious misgiv at Washingt vhere, for ex e Fed 
ings, as to where he, personally, gets off in his fever ical force has t 4 ( 
of martial activity. On the face of things, the solic: with mort ut 1 f 
tude might seem to be justified and yet, when you all over the unt fice s sp Itie 
come down to it, there is nothing rash in the predic e needed t ( the routin« va 
tion that the war will mean increased business fo Take for example, the new t nents 
nine out of every ten merchants the trad illed, w c \ n structi t 
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training of the successive drafts of men that will be 
called under the universal military service system. 
Here are brand-new military cities, sixteen of them, 
scattered through the country all the way from the 
Atlantic to the Pacific and from the Great Lakes to 


mere camps, mind you, but 


Texas—not temporary 
up-to-date towns with electric lights, water systems, 
and all the other twentieth century frills and with a 
population of 40,000 a population 


that might be said to be permanent inasmuch as no 


18,000 to each 
sooner has one set of inhabitants vacated the frame 
buildings than another contingent will take its place. 

The point I wish to make is that these sixteen new 
cities suddenly placed on the map mean new business 
and plenty of it for the stationers and office equip- 
ment dealers in sixteen widely separated districts in 
the country. To be sure, the boys that are going into 
training have been told that they will have to make 
their own typewriter tables by the use of the boards 
at hand and some of the filing equipment may be 
rather primitive but, all the same, there will be a big 
market for a wide range of goods. Nor must it be 
forgotten that all these warriors in training are to 
devote time to book learning as well as trench fight- 
ing and that means a steady pull on supplies of paper, 
ink, pencils, erasers, etc., etc. 

Pursuing the subject we find that the sixteen new 
army cantonments are but a fraction, albeit the most 
conspicuous fraction, of the new outlets for the am 
munition of modern business that have been opened 
up by the entry of America into the war. Scattered 
up and down the land are National Guard camps and 
officers’ training camps and other military institu- 
tions created over night, each with its important “busi 
ness end.” Likewise every navy yard and naval train 
ing station and munitions plant or ship building yard 
engaged on government contracts becomes a channel 
for the flow of office supplies, for there is, at best, 
a deal of correspondence and bookkeeping and record 
preservation incident to preparation for war. 


to stick as closely as possible to its regular specifica 


In its purchases for war the Government is irying 


tions for office equipment and supplies and to the 
routine of competitive bidding, but under stress of 
war necessity Uncle Sam has had to come down off 


his high horse in many an instance. For example, it 


has frequently been impossible to get deliveries on 
“the kind you have always used” and substitutes have 
been accepted—a valuable opportunity, by the way, 


for business equipment firms that have not heretofore 
had Federal contracts, to edge in on the Government 
business. Under the competitive bidding plan we 
have had this past few weeks the spectacle of a paper 
n the Atlantic seaboard shipping a big order 
but for the 


house 
to a military post in California, etc., etc., 
most part the local business equipment houses in each 
section of the country have grabbed the Government's 
war contracts in their respective territories 


A new wrinkle of purchasing practice is that where 
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by the depot quartermasters, or army buyers, at each 
divisional headquarters throughout the country have 
had in each instance the advice and counsel, in buy- 
ing, of a committee of prominent local business men. 
This is the result of an arrangement by the Chamber 
of Commerce of the United States. Indeed, it might 
be added that one of the really big things that seem 
likely to grow out of this war is the joint acceptance 
by business and the Government of some sort of 
standardization as to office appliances and supplies. 
This nearer approach to uniformity, if it is brought 
about, will be the sequel to the “team work” that has 
been brought about between the business interests and 
the Government for the conduct of the war. 

When the war cloud lowered a number of the 
leading business executives of the country, actuated 
by motives of the highest patriotism, journeyed to 
Washington and quietly and diplomatically told Uncle 
Sam that, with all due respect, they did not believe 
that he knew what he needed or what he had. Out of 
that proffer of assistance grew the real marvel of 
our preparedness campaign and mobilization for war, 
namely, the close co-operation between the Govern- 
ment and the business interests in the conduct of the 
war—and incidentally with a view to the commercial 
war that will come after the war. 

As the heart of this unique machinery we have the 
Council of National Defense, its Advisory Commis- 
sion and scores of special committees and subcom- 
mittees on various classes of supplies. During the 
first week of the war Uncle Sam’s “business annex” 
occupied four smal] rooms in a Washington office 
building. Two months later “the plant” consisted of 
74 offices, equipped to the last word and peopled by 
executives and office workers “loaned” for the period 
of the war by many of the leading corporations and 
prominent railroads of the country. It is by means 
of this machinery that arrangements are made where- 
by Uncle Sam’s war needs in this or that commodity 
are taken care of at prices from which all extravagant 
profits have been squeezed. 

One cog in particular in the co-operative war ma- 
Economy Board, 
various 


Commercial 
meshes with office equipment interests at 
points of contact. The chief aim of this body, includ- 


chinery, namely, the 


ing in its membership such executives as Henry S. 
Dennison of the Dennison Manufacturing Company, 
is to bring about war economies not by senseless cur- 
tailment of purchases as some faddists have urged but 
by concentration and conservation. For example, the 


Economy Board is urging tradesmen in all lines to 
curtail the number of different styles or models of 
their products offered to the public. Some of our 
readers who sell paper and packing material may not 
take kindly to that crusade of the Economy Board 
which would persuade retail merchants to deliver 
goods unwrapped except in cases where wrapping is 
but as a compensation for this 


same 


absolutely necessary, 


‘reform™ thev have the other one from the 
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source whereby customers are being educated not to 
ask the retailer to furnish goods subject to return 
or exchange. 

The present partnership between Uncle Sam and 
business is resulting in other benefits than the ex 
change of ideas as to office equipment, filing methods 
for, we may add, parenthet- 





and duplicating practice 
ically, that the tons of typewritten matter that are be- 
ing broadcasted to “arouse” the nation have made 
many new exactions upon duplicating and mailing ap- 
paratus, as witness the fact that Uncle Sam has one 
new mailing list for the period of the war, that ex- 
ceeds 80,000 names. Topping such considerations, 
however, are the interesting manifestations that have 
lately been given as to the extent to which tt is pos- 
sible to speed up freight shipments when manufac- 
turers, carriers and the Government “get together” 
to that end. 

A car of Government paper came through, recently, 
from a northern New England point to Washington 
in four days. Meanwhile a car of paper on commer- 
cial order from the same plant had been on the way 
six weeks and was not in sight when the rush ship- 
ment arrived. Such stunts are possible through the 
magic of a “preference” order card which, with the 
number of the Government requisition, is placarded 
on the car containing a Government consignment and 
gives right of way over all other traffic, even includ- 
ing, in some instances, regular passenger trains. This 
is cited to show that the firm in the office equipment 
line that has a chance to get government business 
need not hesitate for fear of the difficulties in getting 
deliveries that are proving so great a handicap in some 
commercial operations. 

To what an extent will the war interfere with the 
free flow of business equipment and supplies to the 
ordinary channels of trade? This has been a burn 
ing question with many a man in the trade ever since 
the republic cast in its lot with the Allies. Unques- 
tionably the trade got a bad scare at the outset. The 
War Department, with visions of vast needs, sent 
orders to a large number of manufacturers of office 
appliances ordering them to hold their entire output 
at the disposal of the Government, even at the dis- 
regard of orders on the books. In due course, it de- 
veloped that no need for 
measures and now there is, with the exception of the 


there was such extreme 
plant of one prominent manufacturer of office furni- 
ture no establishment that has been called upon to 
devote its entire productive capacity to the govern- 
ment. 

At the same time the trade may as well reconcile 
itself to the fact that the Uncle 
Sam has first call upon office equipment is going to 
withdraw an appreciable amount of goods from the 
market each year during the continuance of the war. 
The authorities at Washington are now purchasing 
office appliances to the tune of more than half a mil- 
double the normal 


circumstance that 


lion dollars a more than 


year 
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rate of purchase prior to war. It might be supposed 
that once the new offices were outfitted the pressure 
would ease off, at least with respect to equipment even 
though the demand for supplies kept up, but leading 
that bureaus of the 
Government are being created so rapidly that they 
see no prospect but that Uncle Sam will have to con- 


officials say new branches and 


tinue his office outfitting on the same scale of mag- 
nitude for years to come. 

One prospect that is rather disquieting in so far as 
a section of the office equipment trade is concerned 
loomed up early in July with respect to metal furni- 
ture. The Government and its business aids let it be 
known that it might be necessary to cut to the bone 
the manufacture of metal furniture, etc., in order to 
conserve steel for munitions, ships and other impera 
tive needs of the war. Simultaneously the Govern- 
ment let it be known that it would set an example to 
private consumers by giving preference to wooden 
furniture and requisitioning metal filing cabinets, etc., 
only when climatic conditions or other considerations 
made the use of metal infinitely preferable. Official 
intimation recently given to manufacturers of steel 
furniture, automobiles, etc., through the Chamber of 
United States effect 


that it is impossible to save the day by contracting 


Commerce of the was to the 
ahead for steel and that producers of goods involv 
ing steel for their manufacture must look around for 
substitutes for the metal heretofore relied upon. 

| Enrror’s Nore.—It would appear that not only for 
the present, but for a considerable time in the future, 
steel furniture manufacturers have made provision 
for supplies. If there actually is a shortage in steel 
there seems to be nothing to indicate it just now.| 

lor all the readjustments and rearrangements that 
may be necessary in the business equipment field as a 
result of Uncle Sam's war purchases it must be borne 
in mind that, by and large, the war is stimulating de- 
egetting productive ca 


1 
} 
‘ ~ 


mand tremendously and 1s 
pacity and the invention of new appliances that will 
The 


proprietor of an office equipment store in Washington 


be valuable additions to the line after the war. 


booked government orders in two days recently for 
$26,000 worth of goods. An Eastern paper jobber 
did more business in April and May than he did in 
1Q10. 


months of Badge manufacturers 


the last six 
were called upon to supply more than 4,000,000 Lib- 
erty Loan buttons and this is a forerunner of other 
similar orders. The wave of economy that has swept 
over the country has created tremendous demand for 
rubber stamps that can be employed in lieu of printed 
matter. All these manifestations and others prove to 
what an extent is the office appliance line made up of 
“war necessities and how stable is the industry even 
if it is difficult, here and there, to adjust supply to 
demand. President Wilson typed his great war mes 
sage on his own typewriter and Uncle Sam is prepar- 


ing to be proportionately self-reliant in the use of 


business equipment. 








What Salesmanship Supplies 


Extracts from an Address by Nathan F. Milnor, General 
Sales Manager of the Dictaphone, at the World’s Sales- 
manship Congress, Detroit, Mich., June 11, 1917. 


ALESMANSHIP and advertising are 


and 


the right 
left arms respectively of an organization. 
Nature has willed that the larger percentage of human 
Ss 
beings are right handed, which means that more de 
> 5 
pends upon the right arm than upon the left, and it 
has, therefore, been trained to be more active and to 


do more things. 


(Occasionally in business as in nature 
we find a left-handed concern—an organization that 
depends to a greater extent upon its advertising than 
upon its sales force, getting satisfactory results, to be 
sure, but this is only another way of backing up na- 


left-handed 


ture, because we have many successful 
men. This, however, is the exception rather than the 
rule. 


The manufacturer who overlooks or underestimates 
the advantages of advertising is not using the up-to 
date machinery of business. The advertising of today 
compared to the methods of ten years ago is as the 
new macadamized boulevard over which we speed in 
our automobiles to the old-fashioned country road. 

The speed of a sales organization following an ad- 
vertising campaign depends upon the horse power of 
the engine, or, in other words, the power of the selling 
force, but it requires as much judgment on the part of 
the sales manager as it does with the driver of an au 
tomobile. However, I do not want to give the impres 
sion that the horse power of the car and the driver's 
ability are the only essentials. It is necessary that the 
chassis, the wheels and the tires be of proper material ; 
that is, the quality of one’s product, the organization 
of one’s factory and the policy of one’s company must 
be along the right lines. 

I have often thought that advertising has the same 
relation to selling as the pneumatic drill has to tunnel- 
ing. With the pneumatic drill the 


hole is bored—that is advertising. 


inserted the charge of 
that is, 


and the detonation of the explosive 


Therein is 
explosive salesmanship, 
opens the w ay. ‘ )f course, it is pos- 
that 
and honeycomb the rock, but while 


sible one could use this drill 
these many holes might accomplish 
results, it would be a tedious, long 
drawn out process. Another home 
ly comparison, if you please, is the 
searchlight upon a modern battle 
ship. It throws a highly penetrat 
ing ray and locates the enemy. The 
searchlight has accomplished its 
Then is the time for the 


Advertising 


purpose. 
gunner and the guns. 
salesmanship is 


is the searchlight: 





N. F,. Milnor. 


the gun—it sends home the shot. 

Salesmanship can be figured as nothing less than an 
Take sewing machines as an illus- 
(ne American sewing machine company is 
The sewing 
The company to 
which I refer has a prestige that is world wide, yet I 
am informed from a responsible source that 98 per 
cent. of its business today comes through the direct 
efforts of salesmen. 

lLet us instance the flotation of the Liberty Bond is- 
Never before has any proposition been given the 
advertising accorded to that, and every possible kind 
of advertising was given it, even including front pages 
of all the newspapers in the United States, billboards, 
street cars, even airships passing over New York City 
dropping imitation bombs with reading notices at- 
tached that this is what will happen to us, except that 
real bombs would be dropped, unless we subscribe to 
the Liberty 


absolute necessity. 
tration. 
acknowledged to be in a class by itself. 


machine is a household necessity. 


sue. 


Loan. I know of one plant employing six 
thousand persons where all kinds of literature were 
In ten days, 


after much effort, the total amount realized was $36,- 


distributed and subscription solicited. 
000. The vice-president and general sales manager 
then took hold of the campaign, organized a sales plan, 
divided the factory into districts, appointed a chair- 
man for each district, and in the next eight days sold 
$235, The advertising campaign 
started these people to thinking but it required sales- 


worth of bonds. 


manship to get action and results. 

To illustrate how far reaching salesmanship is, I 
will relate a recent interview I had with the treasurer 
of the foremost linotype machinery manufacturing 
company. This man was actively interested in the in- 

corporation of the company thirty 
For an hour and a 
half I listened to one of the most 
wonderful stories of salesmanship 


odd years ago. 


it has ever been my privilege to 
He told me how in the early 
days they had to sell the idea to a 
order to get 
money to promote the proposition, 
and after their first machines were 
built it required years of struggle 
to introduce them to the newspa- 
pers, not to speak of the difficulty 
of overcoming the prejudice of the 
and _ typographical 
Does any gentlemen here 
believe that if it were not for sales- 
manship this typesetting machine, 
newspaper 


hear. 


few capitalists in 


ct ympositors 


unions. 


now known in every 
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office in the land, would occupy the position of 
profit and prominence that it does today? Do you 
believe that the newspaper world would have insistea 
upon purchasing the products of this company had it 
not been for salesmanship? Do you believe that the 
capitalists would have hunted up the company and 
pleaded to put their money into the proposition? No, 
sir. And this is the experience of only one of all the 
big industries in this country—first to sell the idea, 
then to sell the product. 

As a basis for determining what salesmanship sup- 
plies, let us instance a factory, we will say, with an out- 
put of $10,000 worth of finished product a day, em- 
ploying a minimum of a thousand people. Then take 
a salesman representing his company. Suppose it ts 
in the specialty line—typewriters, or any other article 
of a kindred nature. The salesman’s annual turnover 
is $60,000, let us say, or $200 per day. This means 
that this salesman through his individual efforts has 
been able to keep the factory running for six days out 
of the year, or one solid week. It means that through 
his efforts 1,000 employes received their weekly pay 
envelope. Figuring on a family of three or four it 
means that this amount has actually supported or fur- 
nished a livelihood for 4,000 people for one week, or 
77 people for every day in the year. Note what it 
means to transportation companies to bring raw ma- 
terial to the factories—to haul coal, etc. See what it 
means to the manufacturers of packing cases, to the 
trucking concerns, and so on down through the mer- 
chant or dealer who supplies the goods to the user, 
and if it be a chemical device, through money earned 
for years by the operator. Speaking electrically, “ad- 
vertising is static—salesmanship is dynamic.” 

Advertising starts men to thinking and makes them 
receptive to one’s proposition, but it requires the sales- 
man to carry the prospective customer to the point of 
decision. Business must be transformed into intelli- 
gent comprehension—prejudice must be 
faults must be eliminated, and faith implanted. 


overcome, 


I don’t believe that salesmanship can be defined but 
I do know that it compares favorably with electricity, 
in that it moves things and does things. Salesman- 
ship injects the personal element into transactions that 
cannot be put into cold type. This is equally true even 
of personal correspondence. What a difference there 
is in the meeting and greeting of a friend, relative, or 
mere acquaintance—between the “how do you do,” the 
hand clasp, and the typewritten page. It is that inex- 
plicable something that causes men to want that per 
sonality and handshake. The salesman is the personal 
representative of the company he represents. Before 
the customer he stands for his firm, and the customer's 
estimate of his concern is the measure of the repre- 
sentative who stands before him. The right kind of 
salesmanship supplies the proper representation for 


It supplies the personal human touch to 


the company. 
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which all mankind is responsive. Salesmanship sup- 
plies the frankness, the candor, the honesty which are 
absolutely necessary if the purchaser is to feel con 
vinced in his heart before he is willing to give up his 
money. Salesmanship leads and dominates the pur- 
chase by the power of suggestion and the force of will 
It supplies the greatest power and influence of the 
commercial world today, and without it every minute 
and hour of every day the wheels of commerce would 
cease to turn. 

Advertising men will tell you that salesmanship is 
nothing more than word of mouth advertising. If that 
is true then it comes nearer to being the 100 per cent. 
efficient method than anything I know of in advertis 
ing. You may tell of the man who tills the soil, but he 
would get very little for his efforts if potatoes sold at 
thirty cents, and wheat at fifty cents per bushel. With 
out salesmanship to keep the wheels of industry hum 
ming, to keep money moving, to keep factories run 
ning and mills producing, such would be about the 
prices the farmer would receive. Take the safety 
razor, the sewing machine, the automobile, the type- 
writer, or all of the many things which are so familiar 
among the utilities of our everyday life—all have been 
popularized by salesmanship backed by inherent worth. 
Salesmanship has accomplished wonders for the hu 
man race. It has educated us to want better things. 

In conclusion, if I may for a moment digress from 
the subject, | would like to leave one message with 
It is that we get together in an honest effort to 
There is no question 


you. 
raise the ethics of salesmanship. 
but that the ethics in all lines of business have im 
proved wonderfully in the last few years, and this, | 
am pleased to state, is doubly true of salesmanship, 
] be- 


lieve we can implant in the minds of our salesmen the 


but I believe we still have a big work before us. 


sincere belief that we are not building business for to 
day but for the future, that we would rather have any 
man’s good will without his business than to have his 
business and his enmity, that we believe that honesty is 
not only the best policy but it is the only policy, and 
that we thoroughly believe that truthfulness is abso 
lutely essential and that trickery or misrepresentation 
in any form, shape or manner will not be tolerated. 
If we work along these lines we shall not only broaden 
our salesmen to be better and bigger men in business : 
we shall not only add to our volume of business and 
profits, but we shall have the satisfaction of making 
our salesmen better and bigger men in their com- 
munities and better fathers to their families. We are 
living in a more enlightened and more charitable age 
than ever before, and I firmly believe that we are all 
more anxious to stretch out a helping hand to each 
other. We are all aware of the satisfaction which 
comes to us by being able to do something for another, 
and I personally am firmly sold on the statement that 
“To live and let live is ethics” but “to live and help live 


is ideals.” 








Acid Retorts 


Number Three of Which by Kerry Downs Is Here Pre- 
sented, the title being “Herb.” 


Note—Number Two of Acid Retorts Appeared in the July 
Number, and Should Be Read by Every Man in the Field. 


They 


They don't wait in the 


best words are untranslatable. 


WHE 


define themselves. 





ante-room, but present their own introduc 


The best definition of Efficiency is your favor 


tion. 


ite salesman in action, as the “Bankruptcy” sign is 
most eloquent of failure. 

That's the practical advantage of knowing an extra 
language or two 


lacks. 


You acquire ideas which your own 
There is nothing so satisfying as an o!d Gaelic 


polite depreciation—“spalpeen,” for instance. 


noun of | 


It is a comfort to consider that “spoofing” an enemy 


is much better than letting him know you have over 

come him. And so, evading the submarines, let us 

take ie German dictionary. 
We stop at “H.” “H-e-r-b.” Herb. 


It's Prussianism concretized 


a look at tl 
No English 
word mates it. the best 
as some other thing's are the worst. 
herb. It 


masculine vigor 


in Prussianism, 


Its a tonic word spells efficiency—pre 
mental tone 


paredness nonchalant 


self control The plus is the thing 


Not “hardness” 


all plus. 


strength 
the dictionary tries vainly to define 


so much as a disciplined certainty. The quality of the 
sculptor who “sees his line”—or the salesman who 
knows his. Not “sharpness” so much as keen pre 
cision. The snap and punch of the general who g.ves 


without emotion—or the manager who acts 


A 


orders 
even as he thinks, and vice versa. 


ball 
Mr. Glen Buck 


. winning basket 


“herb.” So has the literary style of 


\nd the acting of Mr. George Cohan. 


team has 


1 


It's easily Yankeeized, for there’s a something very 


near of kin to the New England Puritan in the philo 
sophical spirit of modern Germany. It’s one of the 
saving graces of war that you must see the good points 
in an adversary, in order to understand him. There 


is far more charity in the solar plexus than in either 


apple-pie patriotism or hymns of hate. 
Most working \mericans need “herb.” Our mental 
‘le is flabb: \We lack tone. We 


That's the fundamental! moral 


want a Spring 


vear ‘round. 
] - childr -eyoice in all ti “ay iff 
why our children rejoice in all this war stuff. 


have herb. We 


otten 


haven't. We may have “pep” 


The 


Dut to 


is a drug habit, it 


it flickers out. “Pep” 


It's a one-dimension thing—a one- 
order-a-day Herb is in the man. It’s nor- 
always being on your toes—ready for the 


lacks steadiness. 
salesman. 
mality 
sounding of the gong. 
The Tired Business Man—who isn't as tired as he 
used to think he was-—is capturing this quality. He 
no longer thinks of the day’s climax as a bouquet of 
He finds his 


“Getting 


the winter garden. 
the work's sake. 


legs and lingerie at 
real zest in his work—fo? 
and spending” no more “lay waste his powers.” Doiny 
of its \nd the Tired 


Man's untiring wife is discovering that home may be 


has a magic own, Business 
even between week-end tableaux vivants. 
that’s all. No matter if 
\merica will make it over. 


The small 


interesting 
We're 
it was made in Germany 


That's the 


catt hing “herb” 


Naturalize it. Yankee custom. 

business that seemed a joke a few years ago somehow 

evaded the submarines. As Kipling sings it: 

()verloaded, undermanned, 
\leant to founder, we 

Kuchred God Almighty’s storm, 

luffed the eternal sea. 

ok the trick because it was built on 

solid and 

perhaps not the most satisfactory symbols of 


That business t 
something more sure than storm or sea— 
which are 
what most men mean Success isn't 


a parade of high scl 


by Almighty God. 
‘adets ; it’s disciplined burrow- 
It’s holding 1— 


; 
oOo! 


ing under long series of trenches. 
and learning to laugh without losing 


or stopping to light a pipe. 


and holding on 
grip on the controller 
The age of large, over-engined things is passing. 
small compact efficiency is here. The war 
stock; it’s an international 
operation for the removal of financial vermiform ap- 


world that is dawning your 


The age ol 


Is squeezing water out of 
pendices. In the new 
mental, moral and physical fitness is your one weapon. 
Not pull, but Not push, in the old arrogart, 


\re you trained ?—that’s 


“nie 
herb. 
COC ksure sense, but herb 
sel f-contained—poised—bal- 


Then full steam ahead! 


all we want to know 


anced—steady on your pins? 


\nd to Davy Jones's locker with the submarines! 
x part of it! 
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A Suggestion 





for Stationers 


1M 


By S. Dike Hooper for Office Appliances. 


AVE you commenced to wonder how this year’s 

Christmas trade will compare with 1916? Are 

you pondering on how to reduce the percentage of loss 

on engraved greeting card orders that are received too 
late to fill? This may help. 

“If every customer who purchased engraved greet- 
ing cards last year would re-order this December— 
and order in time—I would have something tangible 
on which to base my expectations for the business of 
this department.” Reasoning in this way one sta- 
tioner engraved one extra card with every order he 
filled, which he filed alphabetically under the custom- 
ers’ names. With the approach of the holidays he 
mailed these cards and folders to the persons who had 
used them the previous year with the following letter: 
“Dear Mr. Morgan: 

“This is the little card which carried pleasant re- 
membrances into the homes of so many of your friends 
last year. No doubt its cheery message stirred fond 
recollections in the hearts of those of whom you were 
thinking at the happiest time of the year. 

“Artistic though it is, the designers of the cards for 
specimens of which reached me yesterday 


Links in Chain 


this season 


—have brought forth some ideas which are in advance 
of anything heretofore produced. 

“There are designs that you will want to see, and | 
would suggest that you come in soon because I know 
what a convenience it will be to you to have the cards 
all ready for mailing a few days earlier than is actually 
necessary. 

“Your plate I have here in perfect condition, so 
that the only expense in re-ordering will be the cost of 
the cards themselves and the usual charge for engray 


ing from the plate. 


“This is Tuesday. I shall commence to look for 
you about Thursday afternoon. 
Very sincerely, 
<*> 
Suggestion plays a strong hand in this letter. Note 


the reference to the plate which suggests that the in 
itial expense has already been paid. The customer is 
also tactfully made aware of the change in styles from 
the preceding year. It 1s well calculated to strengthe 
the position of the merchant, and stimulate early shop 


ping. 


of Day’s Sales 


Ideas and Suggestions Culled from Various Sources. 


UMMER is the time for inventories in many lines. 

Why not human inventories? ‘The Haberdasher” 
for June suggests the idea. It urges an inventory of 
the salesman’s value. Many 
up constantly the actual sales-increase or decrease of 
each man on the staff. The average outfitting store 
pays about 9 percent of its sales in salaries. This 
might fairly be taken, “The Haberdasher” thinks, as a 
minimum. Of mathematics 
At least, mathematics for any 


not all—concerns check 


normal course, 
are not the first factor. 
Good will is not reducible to logarithms. 


\lso, the territory. 


average 


short period. 
The class of sales is important. 
A few big sales in one field may be all important to a 
concern at a given time. In another the steady, re 
sultful activity that maintains a certain average may 
be incalculably more important—quite apart from 
totals—in comparison. In some respects the man who 
can gather—steadily and consistently—a large num 
ber of individually trivial orders deserves more recog- 
nition than he commonly gets. He is what “The 
Haberdasher” perhaps, is seeking as an ideal—The 
All Round Man. 
<> 


Talking to “five thousand salesmen a year” didn't 
weary John Allen Murphy. 


He learned to know all 


the fifty-seven varieties. He learned—by giving every 


man his chance. Sometimes it was the easiest way to 
get rid of them. 
We insert this short paragraph after reading 


Sometimes it saved money for his 
house. 
his article on “Sales Manual” in Printers’ Ink of June 
21 for the sake of three sentences which ought to be 
above a good many retail merchants’ desks we know: 
A re 


tailer gets stale unless he keeps in close touch with 


“Hobnobbing with salesmen isn't loss of time. 


what the merchants in other towns are doing 
(Out of the five thousand a year) probably a couple of 
hundred men succeeded not only in getting our orders 


wut in winning my friendship.” \ir. Murphy is a for 
but in ning friends] ) Murphy f 


mer retailer—now a staff member of ‘Printers’ Ink.” 


The entire article is worth study. 
<—-e-—> 


The merchant who reads carefully the “Practical In 


struction in Show Card Writing” in the July number 


of “The Retailers’ Journal” can dispense with a pro 


fessional show card writer, if he so desires. One of 
the best ideas is the demand—based on artistic require 
ments—that something be left to the imagination of 


the show card is con- 
The 


The idea you lead the 


the reader. The real idea of 


tained in that phrase. Its purpose is to suggest 


idea stated is quickly forgotten. 
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other man to think for himself has for him all the 
merit of originality. He thinks it is his own, and 
hence acts upon it. A downstate merchant who 
thought he had exhausted every possibility of window 
display one day put a huge card, with a large black 
question mark printed on it, in his window. Every- 
body in town came in to ask him about it. It was a 
crude but effective illustration of the same principle. 
The curiosity of the prospect is a mighty profitable 
thing to arouse. 
<--> 

Never enter a customer’s office without an idea. It 
it far more important than the sample case. That is 
the gist of Charles B. Morse’s article on “What the 
Customer Expects from the Salesman” in “The Amer- 
ican Printer” for June 5. “Either a definite sugges- 
—possibly an idea for a new booklet, a change in 
the list can 


tion 
a catalogue, some new sales argument’’ 
be varied to suit the individual business. Buying print- 
ing is no different, in principle, from buying desks or 
ink erasers. The customer expects the salesman to 


to know something—related to his 


Salesmanship is not unlike 


have something 


business which is new. 


news-getting : its motto is keenness. Keenness related 
to a demand. 


¢—¢o > 


When the United States government enlists a lot of 


recruits they get some material. Im- 


mediately the “awkward squad” is established, and un- 


very green 
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der experienced instructors these men, who had little 
or no knowledge of army life, become trained and ef- 
ficient soldiers. They are taught to respond instantly 
to orders, to be careful, closely attentive, punctual and 
precise. Initiative is developed and the value of pre- 
paredness impressed upon each man. 

He who seeks an efficient, smooth-running sales-ma- 
chine, should see to the drilling. If he has no general 
system of instruction, how can the proprietor expect to 
prevent friction and employes working at cross pur- 
poses fr 

The retail store where the employes are left to self 
development is 50 per cent. inefficient as regards sales 
and service. The clerks flounder when asked ques- 
tions about stock beyond the limits of their counters. 
They fumble and fuss and run to someone else about 
things they should know. 

Yet such clerks can be made efficient with proper in- 
struction. With definite rules of action thoroughly 
drilled into them they can be made to impress custom- 
ers through the courtesy and interest they show and 
the service they render. The difference between the 
trained and untrained organization is the difference be- 
tween employes who have been fire drilled and those 
who have not. When the fire occurs the trained are 

They fall into line at the sound of the 
warning gong and get out of the building. In the 
other place, panic, disorder and loss of life result.— 
“The Coach.” 


prepared. 


Mind Your Eye 


An Editorial from “The Firestone,” the Company Publica- 
tion of the Firestone Tire and Rubber Company. 


O UT of five men who look upon the falls at Niag 
ara, four would see water, one would see power. 

Out of twenty who would see power one would con- 
ceive a method of harnessing it. 

Out of ten thousand who could plan the harnessing 
of such power, one would have the patience, the cour 
age, the indomitable spirit to push such an undertak 
ing to a successful conclusion, to see the big thought, 
to see how to carry it through. 

\bout one man in a million has the insight to sift 
the valuable idea from the commonplace, and the 
vision to multiply that idea into its biggest possible 
materialization. 

<> 
from it 


Your mind is a machine. If you 


without criticism the ordinary output such as might 


accept 


come from any man’s mind you may depend on it that 
it will never produce anything but low grade material. 
You must keep up your mentality. Drive it at 
higher speed. Make it revise or replace those ideas 
which you recognize as being from the same old pat 
terns that you find everywhere. 
<> 


In Chicago the other day two men stood looking at 


a handsome gray roadster parked on Jackson boule- 
vard near the Board of Trade. 

“Fine looking car,’ said one. “Seems to me I've 
seen a number of these Burton roadsters lately.” 
“It’s one of the best 
advertising schemes I know of. There’s a blue Bur- 
ton roadster two blocks up on La Salle. There’s a red 
\dams. There's a black one with yellow 
wheels on Randolph. They all have regular license 
tags, not dealer tags. They’re all brand new cars, all 
I'm betting that not one of them be- 
yet they'll be sold soon. 


“You have,” said the other. 


one over on 


the same body. 


longs to a owner 
Look at the crowds they attract.” 

“But how do they dodge traffic regulations ?”’ asked 
the first speaker. “They can’t park ‘em indefinitely.” 
“One man could 


priy ate 


“Easy,” returned his companion. 
move all four of ‘em often enough to keep out of 
trouble.” 

“Where'd you get 
first. 

“Kept my eyes open and used my head,” was the 


all the information?’ asked the 


reply. 
furnishes an illustration of the 
One drives through the super- 


The above incident 


two types of mentality. 








20 OFFICE 
ficialities and gets into the meaning of things. The 
other has the same objects before him but does not see 
into them. He is satisfied with an easy interpretation 
of their meaning. 

The one man might not have been correct in reading 
an advertising scheme into the sudden appearance on 
the streets of a number of cars of a model which is not 


notably popular. But at least his mind was alert. He 


was considering every possibility. 
fied to take the easy explanation which any man could 


He was not satis- 


make. 

It may be of interest to say that he is a business man 
who has made a notable success, with apparent ease. 
Some people consider him “lucky,” but is it luck or in 
sight ? 

“Find That Which the Average Man Does Not See.” 


Kipling’s ship owner expressed it well when explain 
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ing the secret of his success: 

“And they asked me how I did it and | gave them the 
Seripture Text: 

You keep your “light so shining” 
the next 

They copied all they could fellow, but they couldn't 
copy my mind, 

And I left ‘em sweating and stealing a year and a half 


a little in front o 


behind.” 


<--> 


Cultivate the different mind, the seeing mind. Let 
your brain be a reducing crusher and a refining fur 
nace. Don't let the rough ore pass through unbroken 
Draw out every ounce of pure metal. 

You can get out of the beaten track if you will try 


\nd the rewards are worth the effort many times ove! 


Blue Sky and Brass Tacks 


As Seen Thrcugh the Eyes of the Box Office. 


I ET us begin by admitting as much of the Other 

~ Fellow’s argument as we possibly can. Let us be 
gin by conceding a certain real value in Blue Sky. You 
must—if you are going to concede any value in the 
power that invents the machine. 


they are more than the catch 


Enthusiasm—service 


sincerity—interest 


words by which Robert Louis Stevenson says man 


For even catchwords rep 
resent a certain inspirational value. “Safety First,” 
And “Tipperary,” on 


lives no less than by bread. 


for instance, on the one hand. 
the other. 

Blue Sky is good to look at. And whatever is good 
to look at is a serviceable broom, clearing the cobwebs 
from the brain. Blue Sky saves us sometimes from a 
Blue Monday. 


in his faith in the device which is to reduce working 


The impossible dreamer is so cheerful 


hours to three a day that we leave him with a smile in 
face. And presently that smile 
forget the dreamer who pro- 


the corner of our 


cashes in—though we 
duced it. 


<--> 


All advertising was once deemed Blue Sky. [Every 


salesman was a Blue Sky Pilot. Your and my busi 
ness was to dodge the Zeppelins, while the office boy 
showed him pictures of Niagara in the Outer Office. 
We have, largely, outgrown our distrust of the Heav- 
We do not extend to the Sky Pilot the courtesies 
\nd we are NOT 


ens. 
of the Other Place. We advertise. 
sold. 

And so, here and there, we find a man who stops 
the pendulum at the extreme opposite swing. All he 
sees in business is Blue Sky. All his waking and 
breathing is “inspirational.” He is a living dynamo 
scattering merry sunshine. A benevolent Zeppelin dis 
And, somehow, we yawn. 


pensing heavenly radiance. 


lor being constantly inspired gets in the way of th 


cogs of business and clogs them with superfluous 


energy. We settle down in our chairs again, and 
grunt. We would relish a little suitable pessimism. 
<---> 
enter the Man from the Box Ofthce, with his hands 
full of Brass Tacks. We fall on his shoulder. We 


have had enough Blue Sky. We want something to 


stand on. Looking up is monotonous—and it puts 
crick in our office neck. 

Now the Box Office viewpoint isn’t sordid. Ther 
is nothing sordid about Brass Tacks except to the 


sordid mind. It’s how you look at them. Brass Tacks 


have a point, at least, and Blue Sky hasnt. So we get 
the hammer and begin tacking. 

either Blue Sky 
Call the 


You couldn't run an office on 


Brass Tacks independently of the other 
Blue Sky the Canopy; 
thing to tack down the corners with. 


And tacks require something 


well, you ve got to have some 
It's very “ma 
terialistic,”” but it’s so. 
to work upon. The only trouble is, most people find it 
easier to revel in an airship than to get down to tack 
ing. For tacks risk a pounded thumb or two. And 
Blue Sky is so restful. 


<—~e-—> 
, ™ 
there, paying bills 


with Blu 


But the Box Ofhce Stays right 
and making out Saturday pay checks—not 
Sky 


forget it. 


directly. Though it goes into the process, don’t 
Selling or manufacturing or publishing can 
not continue successfully without a good sized squint 
of the tack factory 
th 


steadily applied, at the sources 


The Main Chance isn't bashful, but it never turns 
You need not grow 


Other Cheek. brazen producing 


Brass Tacks You ought to get into the habit ot hit 


ting the nail on the head. 
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A man named James who wrote a letter now bound 
up in a certain volume in your library called the love 
of money the root of all evil. He did not so describe 
the right value of money. His very straight-from-the- 
shoulder remark was the opposite of Blue Sky. He 


And 


paid money for the transmission of his letter. 
It put 


that letter was not a clever excuse for failure. 
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Cashier; she helps us patronize the grocer. Do not 


But perhaps our 


despise the weekly salary envelope. 
irony has gone far enough. 
<--> 


A business run wholly from the box office viewpoint 
To commit an emerald Bull, 


But 


would never get started. 


them in the pillory. its wheels would stop before they got in motion, 

Do not name the Box Office—the Accounting and 
Finance Departments—last in your statement of office 
Do not take the able and self-denying 
Do not patronize the 


a business run without proper regard for Brass Tacks 
would slide into Blue Sky very prettily. 


Be a Zeppelin—not a cloud. But keep your eye on 


organization. 


work done there for granted. the Sun.—B. 


Getting by Having 


gq Not so, very many years ago, Emerson wrote an essay on the law of compensation, 
Adam learned it. Moses re- 


but the law itself was written when the world began 
found #t. Caesar had to be 


ceived it even before the Ten Commandments. David 
governed by it. Cromwell knew it. Lincoln believed in it. 


@ “The world looks like a multiplication table, or a mathematical equation, which, 
turn it how you will, balances itself,” wrote Emerson. “Every act rewards itself. If 
Every advantage has its tax.” 


I gain any good I must pay for it. 
Q Sooner or later you will wake up to the importance of this law of compensation in 
your own life or in the life of your business. 

@ A great teacher said: “Whatsoever a man soweth, that shall he also reap.” Every- 


one wants to reap, but he neglects the sowing. 


q You must pay for everything worth while in this world. There is no get-rich-quick 
road to success. 

gq if you are a clerk getting $8 a week, that probably is all you are worth. You will 
T here 


about your small 


get no more till you make your services worth more to your firm are plenty 
of eight-dollar-a-week men in the world and there’s no use kicking 
wages. 

@ If your office is equipped in an inferior, ineffective way, your work and your good 
will are handicapped just that much and you have just that much more opposition to 


overcome in succeeding. 


Invest in that will fit 
you for a more capable position. Buy that best office appliance that will save time 
and money, and make for smoother work. We say a small sum of 
It’s the determination to begin, the minutes of time 


@ Make yourself worth more training. Buy an equipment 


“buy” but it isn’t 


money that you have to pay. 


you must devote to your undertaking of bettering yourself or your force or your 
office that is the real cost to you. 
gq But then the good side of this law is the sure reward that is at the other end of 


oa 
the undertaking. 
command the salary of the 


If you learn more, you will earn more. If you are trained, you can 


trained. 


about the world of business looking for 


q It is no idle dream that we hear so often 
too, for the $3,000, the $4,000, and . 


the $50,000 man. But nearer home, it is looking, 
than ever before and demanding com- 


the $5,000 man, and today it is looking more 
petent, trained men. Expert firms composed of expert secretaries, expert assistant 
managers, expert general managers, are in demand but they must be expert. 


@ And still greater than the salary is the real satisfaction that comes to yourself, 


knowing that you and your ompetent—not 


the sense of office are equipped and 
egotism but genuine pleasure in having increased by an earnest effort your earning 


power. 


BRANDT 


E c 
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For Our Country 








Brief Mention of Some of the Men in this 

Field Who Have Enlisted and of Other 

Persons and Firms Who Have Contributed 
to the Common Cause. 

Editor's Note —Readers of Office Appliances are cordially 
invited to send us those in the office 
equipment business who have joined the order 
that appropriate mention of the fact may be 


information about 
colors, in 


made. 


The following eight men have enlisted in the military 
service of the United States from the office of the Corona 
Typewriter Company in New York City: W. W. Todd, 
5th Reg., N. G., N. J.; A. S. Knapp, Naval Reserve; R. A. 
Burlen, Base Hospital No. 8; C. J. Burch, Base Hospital 
No. 15; T. D. DeWitt, 7th Reg., N. G., N. Y.; G. P. Terry, 
7th Reg., N. G., N. Y.; T. C. Edwards, Marine Corps, and 
J. V. Rariden, Base Hospital, No. 8. It is interesting to 
note that these eight men are among twenty-three people 
employed in the company's office in New York. Of this 
number five are girls and two are colored porters. This 
means that half of the remaining sixteen men have en- 
listed in the service for their country. 

* *” * 

E. A. Parsons, Li * only son of E. A. 

district manager of the American Parlograph Corporation, 


Parsons, Chicago, 


has enlisted in the navy and is now in training at Nor- 
folk, Va. 
* * * 
Francis H. Maloney, son of William F. Maloney of 


Stevens, Maloney & Co., Chicago, recently enlisted in the 
Illinois cavalry and is in training at Houston, Tex. Young 
Maloney has been with his father’s company for some 
time in the cost department. 

* * * 

H. Ray Sherritt, of the Marietta Book Store Company, 
Marietta, Ohio, is now in training at the officers’ training 
camp at Fort Benjamin Harrison, Indiana. 

* * * 


R. M. Carpenter, who has represented the Todd Pro- 
tectograph Company at St. Paul, Minn., for some time, has 
joined the United States Navy. 

* * » 

Remier R. Fenton, a junior salesman connected with 
the Business Equipment Sales Company of Los Angeles, 
Cal., has enlisted in the coast artillery. 

* * + 

E. E. Brooks, one of the Dennison Manufacturing Com- 
pany’s salesmen, was tendered a farewe!l party by Irving 
Leiily, sales manager of its Chicago office, recently, just 
before his departure for his home in Canada, en route to 
the front in France. Four Brooks brothers are already 
fighting for the Allies “somewhere in Flanders.” 

« * * 

Walter Taber, of Ward’s Franklin Street Store, in Bos- 
ton, has enlisted in the machine gun company of the Sixth 
Massachusetts Regiment, and has already joined the col- 


ors. He is in camp at Framingham, Mass., where the 
Sixth and Ninth regiments are mobilized. ' 
Ralph Beale, another Ward man, has enlisted in the 


First Corps Cadets, an engineers’ regiment, and has been 


expecting the order to join the colors any day. 
. o * 


Horace J. Walton, of the sales force of thé William F. 
Murphy Sons’ Company, 509 Chestnut street, Philadelphia, 
has been called out with the New Jersey 


National Guard, 
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which was due to mobilize at Sea Girt July 25. He is in 


the medical corps. Later the Guard will train in some 
Southern camp. 
Edward R. Coyle, the only son of Joseph P. Coyle, of 


the firm of Coyle & Gilmore Company, Inc., New York 
City, has given up his position as traveling representative 
for the company, covering the East and Central West, 
to offer his services to the American Field Service, a 
branch of the Red Cross. He is one of the first men in 
the stationery trade to enlist. Mr. Coyle has had already 
some military training, having spent seven years in the 
Howe Military School, Lima, Ind., graduation from which 
is equal to an army commission. Later he was an indus- 
trial engineer, and recently has held important sales posi 


tions with the company. He 1s now ‘on his way to “a 
port in France.” Just before his departure the entire fac- 
tory force surprised him with a farewell reception, in 


cluding the presentation of a souvenir, and a rousing cheer 
as a sendoff. Mr. Coyle responded with a ten-minute talk, 
urging every man in some way to “do his bit.” Joseph P. 
Coyle will bear the entire expense of his son’s journey and 
maintenance at the front. James A. Gilmore, his partner, 
is contributing an ambulance to the Red Cross. 


a * * 
The following salesmen and others from the various 
offices of the L. C. Smith & Bros. Typewriter Company 


have recently joined the military and naval forces of the 
United States: 

R. L. Eddingfield, city salesman at St. Paul, Minn., has 
enlisted in the heavy artillery branch of the regular army 
for the term of the war.—H. G. Stewart, salesman for the 
Duluth, Minn., sub-office, has joined the colors and has 
been assigned to the quartermaster’s department of the 
regular army. Mr Stewart has had experience in the class 
of work he will be called upon to do.—L. H. Olson, sales 
man in the Eau Claire, Wis., territory, has joined the navy 
as an electrician.—M. G. Gale, first repairman at the St 
Paul office, has joined the navy EK. EK. Durall, a salesman 
from the Denver office, recently joined the army at El 
Paso, Tex. 

* * * 


George W. Pratt, son of Abner k. Pratt of the house « 
J. L. Fairbanks & Co., Boston, Mass., was appointed on 
June 1 a captain in the ordnance department, officers’ re 
serve corps, United States army. Capt. Pratt is at Wash 
ington, D. C. 

* * * 


number of cashier and 
auditor of the Hammond Typewriter Company at the 
home office, has recently been given the commission of 
ensign in the United States Aviation Corps. About a year 
and a half ago he joined the aviation corps, naval reserve, 
state of New York, and the position of petty 


H A. Peterson, for a years 


rose to 


officer. The corps to which Mr. Peterson is attached has 
become famous for the thoroughness of its training. Many 
notable voung men have made their entrance into aviation 


through it Only recently its ranks were augmented by 
the admission of Vincent Astor, and also bv the son of 
Secretary of the Treasurer, Mr. McAdoo Mr. Peterson 
expects soon to be with the aviation corps in France. 

* * + 


Capt. Robert Magee of the 5th Mass. Infantry was tor- 


merly with the Thorp’& Martin Company of Boston 


W. W. Porter of the McMillan Beok Company, Syr 


a 


cuse, N. \ left this month for the Officers’ Training 
Camp 
x * > 
T. C. Holmes—Holmes of Mississippi—whose_ estab 


lishment at Greenville is known tl 
1ined a United States officers’ 
that his business 
of Melville P. Schlesinger. 
for seven years. 


roughout the 
training 
usual 


who has 


state, has 
camp. He 
under the 
been with 


writes 
1idat ce 


1 
he t rm 


Oo 
+S 
; 
t 


will ro on as 


. . * 


Ed. Peterson of the Royal Typewriter Company’s repair 
shop at Minneapolis, Minn., has joined the artillery branc 
of the United States army ' 

* * * 


Elmer Courtney of the Typewriter C 1 
! tney i writer Cle: g ssociation 
aoe s b- Tyy earing Associati 
Minneapolis, has enlisted in the United States navy 

* * * ; 


John Combe, Jr., salesman for the Neuner Company of 
Los Angeles, Cai., has joined the First Field Hospital 


Corps of the California National Guard. 





The. Armies of Industry 


The Members of the Council of National Defense and Its 

Committees Have Lined Up the Legions of Production Behind 

the Army and Navy. By Courtesy of “The Nation’s Business” 

for July, 1917, Published by the Chamber of Commerce of the 
United States. 

The Council proper consists of the Secretaries of War, 
Navy, Interior, Agriculture, Commerce and Labor, and 
has a special advisory commission made up of Daniel Wil- 
lard, transportation and communication (president Balti- 
more & QOhio Railroad), chairman; Howard E. Coffin, 
munitions and manufacturing (including standardization) 


A NGLO-SAXON genius seeks strength in council 
Councils of fighting men gave might to our race in 


its early days, and councils of fighting men—our General 


Staff and our Naval General Board—today direct our fight 


en on land and sea. But nations now go to war with 


ing m 


all their resources of industry and commerce massed to 


support the battle line, and 


with create a new anda 
brings into consultation 
itself the initiative, skill, 


Anglo-Saxon principles forth 


greater council—a council that 
for the task the nation has set 
and acumen which have been 





and industrial relations; 


Company; 
etc president Sears, 
and metals; 


materials, minerals, 


vice president 
Julius Rosenwald, supplies (including clothing), 
Roebuck &.Co.; B. M. 
banker; Dr. 
engineering and education; president Drexel Insti- 


Hudson Motor 


Baruch, raw 
Hollis God- 


trained in accomplishments of peace that have thrilled the frey, 
world tute: Samuel Gompers, labor, including conservation of 
This council was founded on law last August. Center health and welfare of workers; president American Fed- 
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The Store—The Window— The Advertisement 


Seme Definite Ideas on the Three Outstanding Problem- 
Opportunities of Modern Merchandising. 


The Store. 

OW select the right salesman for the 

right department? Is it a question 
of natural fitness or adjustment? We 
should say both. In an office equipment 
store covering a wide ficld some men will 
be experts in stationery. Others will find 
office furniture slip naturally through their 
sales-hands into the right buyer’s posses- 
sion. In either case it is partly experience 
based on knowledge of the line and asso- 
ciative adjustment of all factors in the 
salesman’s life to the one end. 

Some managers of the newer school are 
trying out a diametrically opposite policy, 
with good results. They assume that the 
purpose of a business is not so much to 
cash in on the past experience of its units 
as to align those units in new combinations. 
They would teach the specialized station- 
ery salesman to sell desks and the type 
writer man to use his typewriter expe- 
rience selling adding machines or loose 
leaf. The experience does not cease to 
count, but it is set free from the ruts and 
fetters of former association—and so be- 
comes more useful in direct proportion as 
it learns and adapts itself. 

The same general principle applies as to 
the disposal of goods on and in the show- 
case. It is that of the cash-and-attention- 
value of change. A lot of us who run 
stores need to recognize that there is no 
hard-and-fast rule as to the relative im- 
portance of our wares. The finest thing 
you have on your inventory sheet--on one 
day of the three hundred and sixty-five 
may need to give place to the thing you've 
hid under a bushel. It isn’t a matter of 
season, or fashion, or war demand, or news 
demand, or their like. It’s the more abso- 
lute principle of novelty. Also emphasis. 
The product that everybody wants does 
not need to smash its way into the public's 
to use a military metaphor. The prod- 








eye 
uct—perhaps equally good—that is in less 
demand, does. It is the idea of big type 
applied to the show case. Sometimes you 
can win the buyer's interest; sometimes 
you must capture it. Do both. 

Every salesman is a unit. But all sales- 
men in a given department should be co- 
operating units. And there should be a dis- 
tinct method and intention of combination 
between the departments. An idea latety 
adopted has been dubbed the “chain sys- 
tem.” A buyer goes to the loose leaf de- 
partment. The salesman sells him. As he 
delivers the goods, he calls his attention to 
something else. This is best done on the 
basis of some remark made by the buyer 


himself Team-work between salesmen 
must handle the technique of the situation 


That means an absolute reversal of the old 
idea of each department as a caged off 
partition by itself. The life of the estab- 
lishment is in its sales-units. It is not in 
the goods, but in the men who seli them. 
Fuse that life, as the individual wills of a 
regiment are fused, for action. The result 
is unity of approach—and progressively 
mounting sales. Rightly applied, it will 
transform a group of loosely united mem- 
bers into the kind of organism of effort 
yr produces a new 


which wins a ball game 
explosive in record time. 

Twenty years ago—or even ten, in some 
offices—inventory-taking was an annual 
festival. Every one put in three or four 
nights taking stock. Then nobody both- 
ered about the stock, except the head of 
the department and general manager, who 
had to, for another vear. That’s past now 
But it is still true that the inventory—in 
too many offices—is too infrequently regu- 
lar—or, better, too regularly infrequent. 
Inventory is a process that should be go- 
ing on all the time. It should be perpetual, 
not perennial. Every salesman in each de- 
partment should be held constant!ty re- 
sponsible for the amount of stock available. 
It should be as much a part of his business 
to know how much, as to know the merits 
of the lines. By enforcing this rule, you 
abolish the hit-or-miss “system” of pur- 
chases, and place your business on an exact 
and definite buying basis, regulated by the 
sales themselves. 

+ + + 
The Window. 

N the foregoing discussion we spoke of 

“change” in display as frequently of 
value for its own sake. 3ut just as cer- 
tain principles govern change in the store 
itself, so they determine the kind of 
change demanded in that concrete section 
of the store known as the Window. The 
first thing an intelligent window lresser 
ought to think of, in planning his scheme 
of decoration, is the shape of his back- 
ground. Circle, square, oval, oblong? If 
the background is natural, if you are con- 
fronted with an undetined section of the 
backs of showcases int¢ rspersed with blank 
spaces (as is the actual case in some coun- 
try stores of the older type), create your 
background—precisely as the ad writer cre- 
ates the real shape of his advertisement 
within the oblong of tl 
Create it. Next weck, or next day, RE- 
create it. Vary it as much as possible. The 
background is the big “silent” factor in 


sales appeal through the window. 


e space allotted 


Color schemes are supposed to be bril- 
liant emanations rather than logical neces- 


sities. Sometimes that is what is the mat- 
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ter with them. When definite ideas do pre- 


vail, we usually find window dressers di- 
vided sharply into two “schools. of 


thought”—like the old fashioned schools of 
medicine. One group of minds favors syn- 
chrony—varying shades of the same color, 
like a Whistler study in gray on the 
Thames. The other crowd are for sharp 
color-contrasts—like a Japanese water- 
color. The theory seems to be—on both 
sides—that one or the other dogma must 


be exclusively and inescapably right 


Why need it be? There is absolutely no 
reason Use both schemes—sometimes 
ne month, harmony; the next contrast. 
Or, more rarely, use a_ background of 
harmony and a foreground of contrast 
Combine rather than exclude. Call this 
futurism” in window decoration, if you 
like It has succeeded. And at any rate 
he principle of alternating both appeals 
as solid experience behind it. 

Is the window demonstratior vortl 


while? It has been overdone, no doubt of 
that It is much like the freak idea in some 

lvertisin as commonly employed; cur 
osity in abundance is excited but, rarely, 
the desire to buy. Inside the store, the 
buyer pays more heed to a demonstration— 


because he is a buyer—or, at least, a pros- 


pect. Out on the sidewalk he is generally 
whistling boy with his hands in_ his 
ockets. 
Window demonstrations are commonly 
ore resultful in the small town, where 
people have more time to look But they 


I 
ay not by any means be ruled out of the 
legitimate methods employabk Oi me? 
handising a new or even a standard prod 
t The main thing is to hav reaso 


a particular demonstration, rather than 


insist on demonstration as a reason tor 
itself, Constant, weekly demonstration 
lulls the ne eda of curiosity Nobody 
oks, when he knows that the free show 

s going « ll the time. Many products 


the best salability—demonstrate then 


selves Your window dresser—if alert and 
eptive ot new ideas is your bes dc 1! 
strator.”’ \ ary “still life’ witl in. occa 


sional sight of the “wheels going ‘round 


ut recognize the limitations of the plan 


Men at work are rather common sights in 


1 city street an artistic and force 1 wit 
w display is a rarity. Which is the con 
lusion of the whole matter. 
When all is said, the fault which persists 
is the fault of clutter. The average window 
the stationery store of 1917 still has too 
uch in it—and too much of te | 
\bsolutelvy no one is going to lool t half 
it And because of the miscellaneous 
spect of it, many people will ne r lool 
it al 1] lake some store vin not 
the oft appliance line, and u will 
adily see the idea The average mus 
store in the small town, for exal! le It 
s a salesman shrieking too many inds of 
struments in too many different eys 
e result is that discord v ni 
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gy Look back at many stationery win- 


dows. an¢ 
(lack of) principle. The plan of the back- 
ground and the plan of the color scheme 


you observe precisely the same 


are not a whit more essential than the 
plan of choice of display-lines. Some day 
some merchants will wake up to the fact 
that what they leave out of. their windows 
may be quite as important as what they put 
in. Attract the buyer. Don’t knock him 
down 
+ + + 


The Advertisement. 

is \LER advertising is primarily a 

local proposition.” It is said so often 
that we forget that we mean it is a product 
adapted to a local proposition. Since the 
product is universally the Same, some ideas 
which succeed in N¢ York City will make 
good in Fruitvale, and vice versa. Since 


people are about the same in the aggregate 


the world over, and their demands average 
about the same, the common argument, 
But 1 business is different,” is weak, 
It is not a question of an individual busi- 


ness, but of what the trade needs. The 
advertisement which is rightly framed hits 
that bull's eye or it fails, however admir- 
ably shaped to the supposedly unchanging 
requirements of a particular town or busi- 
g succeeds like difference.” 
And our main reason for urging the dealer 
to use liberally the advertising matter fur- 
nished him by the manufacturer is that it is 
different—and hence, often, more interest- 


ing to the reader than the conventional rep- 


etition « rases s mmon in many ad- 
vertising columns many different places, 
and many Tere! isinesses. 

Window rds should have’ character. 
That is, they should be more than price 
tags plus a few words. Illustration is one 
good metho Original and_ frequently 


changed type of printing is another. Eack 


card shoul é istinctive—for the reason 
that ea line designated is distinctive. 
Hand-printe cards still are preferred in 

any ndows jut the wide variety of 


type possibilities 18S proving more and more 


advertisement in 


miniature The best cards ever designed 
were t mselves advertisements for the 
line Not many words, but an IDEA. 
Window ds are to advertisements as 
cartoons are to painting: much in little, 


| here is 1 more re al and fertile ield for 
iginalit modern advertising. 
ifacturers are turning 


11 ] ] 


out a specially dcsigned quality of cards 


and hangers for their dealer trade. These 
are not stily put together, but designed 
by expert nd tested out, in some cases 
several different kinds of sales-environ- 
ment ( e bel stributed. The pru- 
dent ale vill 1 e wise use of these. 
Even if y ire prejudiced against “for- 
eign” a rtising matter, give them a try- 
out Not wholesal Usually enough are 
Se { e tl to make judicious 
selectio t use thi \nd adapt the 
ideas here necessat to your town. 








Have You Met Him? 

One still encounters the chap 
who would do great things for our 
country “if it were invaded.” He 
did not volunteer when the Mexi- 
cans crossed the line because he 
“was not really needed.” When 
the Germans or Assyrians come, 
however, he will be “Johnny on 
the spot.” Also, whem the food 
shortage comes, he intends to cut 
out meat some days and to use 
dark breads instead of the wheat 
loaf. He rather thought there 
was going to be a shortage of but- 
ter long before this, but the usual 
quantity seems easy to obtain. It 
costs a bit more, but he can easily 
afford it. He put out a garden, 
but found that he “could buy veg- 
etables at less than they cost him 
to produce.” He is certain the 
war will be over before we send 
many troops to the front. It seems 
to him that “there should have 
been some way to have kept us 
out of war.” He knows a German 
family (the man was really born in 
Germany) who says, “If someone 
would shoot the Kaiser, the war 
would be ended.” 

* . * 
A Letter from Chief Yeoman 
Wallsten. 

The last number of “The Great 
Lakes Recruit,” the publication of 
the Great Lakes Naval School, 
contains, among other things, the 
following: 

“Ben Wallsten, the yeoman poet, 
sure is a kidder. The other night 
Milton Olson, of the hospital 
corps, was on guard duty. ‘Have 
you a watch, sir?’ Milton asked 
of Ben. ‘You've got a watch now,’ 
the heartless Ben replied, ‘and 
besides, you are not going any- 
where, are you?’ 

x * * 

Chief Yeoman Wallsten (chief, 
since the last issue of the Recruit) 
is none other than our own Ben 
Wallsten, manager of the copy 
department of Office Appliances. 
Ben Wallsten was a poet before 
he became a yeoman. A few days 
ago I received a letter from him 
which opened as follows 

“Everything changes except the 
weather. It used to be sulphur 
and treacle, taken with or without 


coercion Then, it was spring 


Odds and Ends 


Being Some Vagrant 
Thoughts on a Variety of 
Subjects. 


tonic, also ladled into the stomach. 
And now they jab the cure-all into 
the biceps. What are we coming 
to—the simple life, the strenuous 
stuff, or back to the natural way 
of living? Or, is the natural way 
merely the way the first person 
singular nominative thinks it ought 
to be done? 

“Sitting out here on the parade 
ground half way under a shady 
tree with the fleecy clouds and 
sky and water in sight, I find it 
hard to. believe that outdoor 
workers ever get sick. But then 
the sun doesn’t always shine and 
the wind doesn’t always blow as 
today. When I intimated that the 
weather does not change, I meant 
that there are just so many vari- 
eties and no more. And when the 
weather man gets through the list 
he has to switch on some duplicate 
and when a man watches the pro- 
gram for a while he grows famil- 
iar with all varieties. And it’s a 
pleasant thing that if one makes 
friends with the sun, he will not 
be lonely for a very long time. 
And let him develop an acquain- 
tance with seven kinds of weather 
and his circle of intimates is com- 
plete. 

“The foregoing is merely a 
somewhat battered rendering of 
the ‘To him who, in the love of 
nature holds communion with her 
visible forms’ idea which I simply 
had to get off my chest, the day 
being so excellent and my dinner 
being so satisfactory.” 


* * « 


The chief yeoman’s letter re- 
minds me of an intention long 
held. There can be no better 
time than this to put it into effect 

to refresh our minds with the 
inspiration of “Thanatopsis” 

Thanatopsis. 
By William Cullen Bryant 
To him who in the love of Nature 
holds 
Communion with her visible forms, 


she speaks 


A various language; for his gayer 


hours 

She has a voice of gladness, anda 
smile 

And eloquence of beauty, and she 
glides 

Into his darker musings, with a 


mild 





And healing sympathy, that steals 
away 

Their sharpness, ere he is aware 
When thoughts 

Of the last bitter hour come like 
a blight 

Over thy spirit, and sad images 

Of the stern agony, and shroud, 
and pall, 

And breathless darkness, and the 
narrow house, 

Make thee to shudder, and grow 
sick at heart— 


Go forth, under the open sky, 


list 

To Nature's teachings, while fri 
all around— 

Earth and her waters, and the 
depths of air 

Comes a still voice—Yet a few 
days, and thee 

The all beholding sun shall see 1 
more 

In all his course; nor yet in the 
cold ground, 

Where thy pale form was 
with many tears, 

Nor in the embrace of ocean, shall 
exist 

Thy image, Earth, that nourish 
thee, shall claim 

Thy growth, to be resolved 
earth again, 

And, lost each human trace, sur- 
rendering up 


Thine individual being, shalt tl] 


To mix forever with the elements 
To be a brother to the insensib 
rock 


And to the sluggish clod, whi 


the rude swain 


Turns with his share, and tre 5 
upon. The oak 
Shall send his roots abroad, and 


1eree thy mold. 
Yet not to thine eternal resting- 


Shalt thou’ retire alone nor 
couldst thou wish 

Couch more magnificent. lr} 
shalt lie down 

With patriarchs of the _ infant 
world—with kings, 

The powerful of the eart! 
wise, the good, 

Fair forms, and hoary seers 
ages past, 

AH in one mighty sepulchr l 
hills, 

Rock-ribbed and ancient as tl 


sun—the vales 
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Stretching in pensive quietness be- 
tween; 

The venerable woods—rivers that 
move 

In majesty, and the complaining 
brooks 

That make the meadows green; 
and, poured round all, 

Old ocean’s gray and melancholy 
waste 

Are but the solemn decorations all 

Of the great tomb of man. The 
golden sun, 

The planets, all the infinite host 
of hea\ en, 

Are shining on the sad abodes of 
death, 

Through the still lapse of ages. 
All that tread 

The globe are but a handful to 
the tribes 

That slumber in its bosom. Take 
the wings 

Of morning—and the Barcan des- 
ert pierce, 

Or lose thyself in the continuous 
woods 

Where rolls the Oregon, and hears 
no sound, 

Save his own dashings—yet—the 
dead are there; 

And millions in those solitudes, 
since first 

The flight of years began, have 
laid them down 

In their last sleep the dead reign 
there alone. 

So shalt thou rest—and what if 
thou withdraw 

Unheeded by the living—and no 


friend 


Take note of thy departure? All 
that breathe 

Will share thy destiny. The gay 
will laugh 


When thou art gone, the solemn 


brood of care 

Plod on, and each one as before 
will chase 

His favorite phantom: yet all 
these shall leave 


heir mirth and their enjoyments, 


id shall come, 
\nd inake their bed with thee. As 
the long train 


Ot ages glides away, the sons of 
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The youth in life’s green spring 
nd he Ww ho Loes 

In the full strength of years, ma- 
tron, and maid, 

And the sweet babe, and the gray- 
headed man— 

Shall one by one be gathered to 
thy side, 

By those, who in their turn shall 
follow them. 

So live, that when thy summons 
comes to join 

The innumerable caravan, that 
moves 

To that mysterious realm, where 
each shall take 

His chamber in the silent halls of 
death, 

Thou go not, like the quarry slave 
at night, 

Scourged to the dungeon, but sus- 
tained and soothed 


By an unfalterirg trust, approach 


thy grave, 
Like one who wraps the drapery 
of his couch 
“bout him, and ‘ies down to pieas 
ant dreams. 

Neither Did We! 
Perhaps you, also, did not set 
this item in the “Styx Times’ 

‘The international party, given 
on July the 4th, was one of the 
most pleasant events in the his- 
tory of the Styx Valley Country 
Club. The occasion was the cele 
bration of the anniversary of the 
origin of the phrase, ‘Put your 
JOHN HANCOCK on it.’ Mtr 
Hancock was the guest of honor. 
The afternoon was given over to 
sports for the gentlemen and a 
tea and conversazione for the la 
dies. Dinner at eight o’clock was 
followed by dancing until eleven, 
wh 
staged by Mr. 
Mr. Barnum. 


ness caused during the charades 


en some capital charades were 
Shakespeare and 


\ slight unpleasant 


was dissipated by Mr. Barnum’s 
While the 


down for setting one of the char 


humor curtains were 


ades, a shade with the face made 
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up to represent the German 
Kaiser and wearing a steel, peaked 
cap, stepped in front of the cur- 
tain He carried in each hand 
miniature models of several Euro- 
Immediately upon 
his appearance’ Frederick the 
Great arose to protest the intro- 
duction of anyone on the other 
side of the Styx. Bill Nye was 
on his feet in a minute with the 
remark that “the Kaiser is on this 
side all right, but doesn’t know 
it.” Mr. Shakespeare brought an 
end to the controversy by asking 
Mr. Barnum what the figure was 
designed to represent. “Bringing 
Home the Bacon,” replied Mr. 
Barnum, at which allusion Mr, 
Shakespeare was peeved, until the 
showman explained that he had 
sprung the stunt just to see if the 
shades, like his former fellow citi- 
zens on the other side of the 
stream, liked to be humbugged. 


pean countries. 


In the afternoon golf matches, 
Mr. Bonaparte and the Duke of 
Wellington were paired against 
Lord Nelson and young Murat. 
Lords North and Cornwallis were 
matched against Ethan Allen and 
Paul Revere. General Burgoyne 
and John Paul Jones contested 
with Patrick Henry and Colonel 
Tarleton 

In the billiard room Israel Put- 
Greene, Baron 
Cotesworth 
Pinckney, Wayne, Sir 
Henry Lord Howe 
contended at kelly pool. 

Mrs. Betsy Ross, assisted by 
Mrs. Josephine Bonaparte, Lady 


nam, Nathanael 
Charles 
Anthony 
Clinton and 


Steuben, 


Nelson, Lady North and Mrs. 
Washington, presided at the tea 
table 


\ pleasant little incident oc- 
curred during the afternoon when 
George III and Mr. Washington 
vied with each other in picking up 
Mrs. Ross’ handkerchief. 

\ committee composed of Rob- 
ert Morris, Count de Grasse and 
Generals Herkimer and Stark was 
appointed to arrange a_ similar 
event next year with Thomas Jef- 
ferson as a guest of honor. 
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obtaining anywhere 


The Sales Manager and the Advertising 


d demand higher standar f tensive 


every concern Their situations are among 
manding big men to meet Dig requirements 
cultivation than that of office equipment 


contre the stribution of tl pr icts of 


important the commer i r de- 























We introduce in this column W. C 
Gookin, general sales manager of the Bar 
rett Adding Machine Company of Phila 
delphia. Mr. Gookin has had a wide and 
active experience in business. Before con 
necting himself with his present company 
he was salesman and sales agent, instructor 
of salesmen, export manager, president ot 


a bank and office equipment company, or- 


ganizer ot sales forces and prominently 
connected with the moving picture indus 
iry 

He was born at Port Henry, N. Y., Sep 
tember 4 1877 After receiving his educ i 
tion in the New York schools and the 
Chatam Academy of Georgia. he ioined the 
New York Nautical School-ship St. Marys, 
from which in due time he graduated 
Shortly afterward Mr. Gookin married a 
southern ladv and now has three children 

From 1895 to 1902 he was salesman and 
sales agent, and from 1902 to 1906 held the 
nNosition of instructor of salesmen for the 
National Cash Register Company From 
1906 to 1909 he was instructor general, ex 
port manager ind general manager tor the 
Herring, Hall. Marvin Safe Company at 
Hamilton, Ohio During the six vears tn 
tervening between 1909 and 1915, inclusive 
he organized the Gookin Bank & Office 
Equipment Company of Atlanta, Ga., and 
was president of this concern, which was 
the distributor in eight southern states for 
safe, steel furniture and other office equip 
ment manufacturers During part of this 
period, from 1910 to 1912, he organized the 
sales forces of the Adder Machine Com 
pany cs general sales manager and district 
manager in the southern states 

During his business career up to the 
present time, Mr. Gookin has trained more 
than 2,000 high-grade specialty salesmen 
He is a member of Various Masonic bodies, 
member of the Mecca Shrine. New York, 
ind several other fraternal associations, in 
cluding the Travelers’ Protective Associa 
tion. He is a charter member of the Navv 
Leaeue of the United States, charter mem 
her of St Mary's Alumni, and served in the 
United States navy during the Spanish- 
American war 

At one time Mr. Gookin was associated 
with Vitagraph-Lubin-Selig-Essanav. Inc., 
having organized their business in Canada, 
where he was general manager 














The portrait shown above is the likeness 
of a man who has had the interesting ex 
perience of having been in intimate touch 


with an industry from its small beginnings 


to its present considerable proportions 
When ©. A. Skibbe accepted the situatior 


of ceneral manager of the Fowler-Manson 


Sherman Cycle Manufacturing Company of 


Chicago a little over ter rs ago, there 
was little demand for tubular stands. The 
factory was comparatively small and the 
workmen few At that time the company 
was featuring bicvcles, motor vcles anc 
tubular stands for office machines, and the 
importance o the items manufactured 
was at that time about in the order named 
Phe consi lerable ad\y nce im the use oft 
fice machines of all escriptions, how 

‘Ver, | s caused conditt to be reversed 
\t first the company gave up the manu 
facture of 1 otorcycles an then disconti 

ued making bicycles, concentrating its at 


tention upon the production of tubular 


uary 20, 1877 He caine to the Unite 


States with his parents when he was tout 


years old The Skibbes settled at Tolono, 
in Champaign County, IIL, where young 
Skibbe completed the Tolono common and 
high school courses After finishing school 
ne worked for two years for the Deering 
Harvester Company and then obtained 


position with the Title Guarantee & Trust 


Company of Chicago, now a part of the 
Chicago Title & Trust Company He re 
mained about five years with this concern, 
then went with the Beckl Ralston Con 
pany, with whom he remained for nine 
years From there he car to his present 
position Mr Skibbe has general super! 
vision of the business ot the company He 


t the sales, advertising 


has entire chare¢ o! 


ind genera! managemetr He is married 
ind h is one son seven ears of age and a 
laughter about eight and ne-halft vears 
Id His hobby 1s basel i] He¢ contesses 
that s e of his friends e tried to 1 
luce him to play golf, t s far he has 
not suc ’ ed to the ‘ 
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PRESENTING THE IMPORTANT NEWS OF THE MONTH 
WITH AN INTERESTING REPORT OF THE NOTABLE 
ACTIVITIES IN EVERY SECTION OF THE FIELD 





Conditions Promising in the Northwest. 
The following letter from Martin J. Bacon, 


Felt & Tarrant Manufacturing Company in the 


representa- 
tive of the 
West and Northwest, 
Seattle, Wash. We 


much interest 


was sent by him from his office in 
this 
concerning bu 


quote letter because it gives 


matter of iness conditions 


in this section 
I left the 
. 4 vine the i ‘rested i k ine the hr 

you might be interestec In nowing the DuSs\ 


out there We been 


Northwest about two weeks ago and thought 


conditions 


have hearing about the great pros- 


perity throughout the East since the war started, but the 
same conditions that made this eastern prosperity posi- 
tively prevented prosperity in the Northwest up to six 


months ago, at which time the shipbuilding industry 
sprang up as if by magic 

“Wher 
on a larger 
the Pacific coast and the eastern part of the United States 
and Europe were off. Whole 


transferred to the Atlantic coast. 


the war started and the Panama Canal slipped in 
scale than usual, all communications between 

immediately cut lines of 
steamers were Shortage 
of cars made it impossible to ship even the small amount 
of lumber from the 


Northwest 


that was being purchased in the East 
and other materials 


throughout the Middle 


High prices of labor 


lessened the demand for lumber 


West, where, up to the time the war started, most of our 


lumber was sold 

You, of course, know the discouraging experiences we 
went through in the Northwest since the war started 
Nothing could be more discouraging. Everything was 
delayed and all our prospects for success were simply 
prospects 

About eight or ten months ago the change came—and 


that time we had but one compara- 


work 


this 


it came rapidly \t 
| 


nall shipbuilding plant and about the only 


they did was some small amount of repairins \t 


time I have a list of probably sixty shipbuilding plants 


are incorporated and most of them have already pur 


already building 


work on the 


that 


hased their land or leased it and are 


the ways for the ships or only starting the 


building of these ships, but probably not more than a 
dozen are actually building at the present time But even 
this small number has changed business conditions cotn- 
pletely 


‘The shipbuilding plants who build steel ships actually 


dollars’ worth of orders 


Dock ( on 


steel freight car- 


have over one hundred million 


The Seattle Construction and Dry pany has 


ver $49,000,000 alone, which consists of 
s, and are already refusit 


iers and submarine boa? 


for more boats. It was a common thing for them to 


order for ten steel ships at a time 
The steel and wooden shipbuilding plants are springing 


up not only in and around Seattle, but in British Colum- 
\storia, Oregon, and in fact they 
wherever they have sufficiently deep water 


bia; Portland, Oregon; 


seein to start 
harbors. 

the papers how they are now ordering 
wooden ships for the government in large quantities. Any 
firm of good standing can secure’ orders for just as many 
guarantee to deliver within a cer- 


“You know fron 


wooden boats as they 
tain period 


“The 


made an exceptionally 


lumber concerns in the Northwest combined and 
contract price with the gov- 
lumber ne This 


furnished by the government to 


iOoOW 
ernment for all cessary at a stated price. 
turn is to be 
builders and they in turn will be allowed 

As these 
practically all standardized, there is little gamble 
bridge- 


lumber in 
the wooden shi 


ost price plus a profit of about 10 per cent. 


boats are 


in accepting su orders; hence, ex-contractors 


builders, lumbermen and men from other lines of simila1 
businesses combined their ability with capital and started 
in the boatbuilding business 


“They are now finishing up the Todd Shipbuilding plant 
y in a few months anywhere 
They already have 

building plants to last several years 
The 
Northwest 


will emplo 


thousand 


in Tacoma, whic] 


irom seven to ten men. 
enough orders in ship 
conservative 
business men in the admit that 


tly to the shipbuilding business, 


more orders. most 


and are refusing 
bankers and 
this 
will 


business 1s 


prosperity, due dire: 
eight or ten years, and every line of 

feeling the prosperity that the large 
Northwest. 


least 


last for at 
already 
payroll means to the 


“The lumber 


prosperity The n 


howed an immediate sign of 
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ills are already running full speed with 
This will continue, 


in Europe is over, and then 


orders ahead for an indefinite period. 


no doubt, until after the war 
they expect to sell their entire output for the rebuilding of 
Europe for another indefinite period. 

“These payrolls are not dominant in the 
shipbuilding plants, but the prosperity is felt equally by 
all steel plants, even to the firms which 
to paint factories, and engine 


large only 


boiler factories, sn 
sell 


concerns 


furniture for the ships 
is gathering big headway 
no longer envy the pros- 
for them, feeling sure 


“Prospe I 


and those in the Northwest 


perous East, but feel rather sorry 


that the end of the war may for a time end the prosperity 
in the East, but the Northwest will be prosperous for 
eight or ten years at least 

“At the present time all labor is employed in the North- 


west, and in Seattle we have been compelled to draw 
upon the labor of Alask The shipbuilders pay more 
salary than the ners were receiving in Alaska and the 
climatic conditions are more favorable in Seattle and the 
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Northwest. We are also drawing for labor upon all parts 
of the United States. 

“The import and export business through the United 


States Custom House at Seattle broke all records last 
year, ranking about third now in the United States. The 
business, though less than San Francisco about a year 


and a half ago, is now more than the combined custom 


house business of all of California and Oregon. It is 
caused by the ever increasing business with Alaska, China, 
should last.” 


Siberia, Russia, Japan, etc., etc., and 


New England Safe-Cabineteers Hold Convention. 

The New England sales organization of The Safe-Cabi- 
net Company recently held a meeting in Boston attended 
by representatives of dealers from Portland, Providence, 


New Haven, New Britain, Bridgeport, Hartford, Fall 
River, Springfield, Worcester, and Boston. The meet- 
ing was held to enable the officials of the company to 


get a better understanding of the needs of dealers and to 
assist them in the development of business 
This cenvention was one of a series General Sales Man- 
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Big Concern Takes New Factory. 

The International Money Machine Company its now in- 
stalled in a new factory at Reading, Pa. On July 3 the 
company’s special train with employés left Terre Haute 
Four at 9:17 p. m., arriving at Buffalo 
4th of July was appro- 
The left Buffalo 


Reading following 


Ind., over the Big 
morning at 9:30. The 
Falls 


arriving at 


the next 
party 
the 


priately Niagara 
that 
forenoon, where special cars took the employés from the 
Berkshire Hotel 


1 
weicome 


spent at 
evening at 8:30, 


arrangements having bee: 
the 


station to the 


made for a dinner and a from citizens 


Reading, headed by the secretary of the chief commercia! 


organization After dinner special cars carried the e1 


ployés first to the new factory, where an hour or mor‘ 


was spent in going through the different departments 


then they were taken over the mountains and to the top 
of Mount Penn, returning at 


is to be the scene of their future work. 


a late hour to the city 


Addresses Wanted. 
\ subscriber of Office 
present address of W. W. Johnson, who, when last he 


Appliances desires to know 








Northeastern Sales convention dinner of Safe-Cabinet 


the 
are explained 


ager Jackson has been holding throughout country. 


At these meetings plans of the company 


and those present are invited to make suggestions and 
criticisms for the betterment of the service 
McCloy Employés Hold Picnic. 
The employés of the A. W. McCloy Company, Pitts- 


burgh, Pa., held a picnic at Wildwood Park on Saturday, 
July 2!1. This event was attended by nearly two hundred 
employes with their families. The athletic events in- 


cluded twenty-four numbers and were for men as well as 


features were made up of running 


hobble skirt 


classes of people, tug of war for 


for ladies These 
different 
ball 


throwing contest for both men and women, jumping con- 


races, potato race, race, races tor 


men and women, 


tests, etc. 


The success of the outing reflected credit upon the com- 
committees 


mittees who made the arrangements. These 


were headed by J. Owen Jones as general chairman. 
One of the features of the dav was a ball game between 


the single men and the married men 


Men recently held at Boston, Mass. 


Orleans, La 


requeste d 


New 


ress 1s 


from, was selling typewriters 


one knowing Mr. Johnson's add 


Apphan es 


municate it to Othce 


New Ink Factory in Los Angeles. 


The Los Angeles Stationery Company of Los Ans 
Cal., of which Roscoe M. Breeden is_ president 
started to manufacture inks, having established a 
tory in that city. The company will make various 
of ink from formulas in the hands of Mr. Breedet 
company not long ago engaged a chemist and obta 


the necessary materials for its new venture. 
Machine Bookkeeping Manual Delayed. 
Wilson-Jones Leaf i 


expecte 


Loose Leat Con 


Che 
the manual they 


pany ann 


‘ 
} 


d to publish on machine 


has been delayed on account of changes an 


1 ’ 
Keeping 


tions in posting machine devices and supplies 
manual, however, will now be pushed forward rapid! 
that those interested in machine bookkeeping may 


copies of it within a few weeks 
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Example of a capitally arranged window display of loose leaf devices recently shown by the 
Grimes-Stassforth Stationery Company at Los Angeles, Cal. 


Typewriter Repairmen Picnic. charge of the new department. The company’s headquar- 


The typewriter repairers of the Twin Cities held their ters are at San Antonio. 
annual picnic at Lake Minnetonka, near Minneapolis, on a 
July 21. About fifty people were present. New Company Succeeds Oliver Agency. 
eoenane The Typewriter Clearing Association, 124 South Fourth 
Take Important Agency in Texas. street, Minneapolis, Minn., is the successor to the Oliver 


Hornberger, Schmitt & Co., who conduct an important Typewriter Agency in that city. Mr. Ringsrud, formerly 
head of the agency, has sold out and has gone into the 
automobile business. A. S. Hall, Charles R. Weldon and 
E. Moore are president and general manager, vice-presi- 


dent and secretary and treasurer of the new organization 


insurance agency in southwestern Texas, have added a 
special department for the sale of the Edison dictating ma- 
chine, the Transophone and the Telescribe, in this section J 
of the state. J. L. Bowler, who has had several years’ ex- 


perience selling voice-writing systems, has been placed in in the order named. 














July Office Appliances. Left to 
Cc. E. Burns, manager western district; L. N. 
H. E. Stiles, manager 


New alignment of Remington Accounting Machine Sales Department mentioned in 
right—Stenographer; D. M. Monell, manager southern district; 
Caswell, manager of the Wahi department; H. A. Johnstone, manager eastern district; 
central district, and A. J. Kingston, home office assistant to Mr. Caswell. 
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Changes In Calculating Machine Staff. 
The board of directors of the Monroe Calculating Ma- 
chine Company held a meeting recently at their general 
offices in the Woolworth building, New York, at which 
H. G. Dechant charge of 
sales, and E. F., 
manufacturing. 
Mr. Dechant 
company since its organization several years ago 


was elected vice-president in 
Britten, Jr., vice-president in charge ot 


manager of the 
Prior 


has been general sales 
to that time he was connected with the general sales de- 
partment of the Western Electric Company in New York 
City. 

Mr. Britten, Jr., 
where he completed a mechanical engineering course in 
1907. 
small machinery parts requiring precision. 
Beardsley Manufacturing Company, 
York. This 


concern passed into the hands of the Yale & Towne Man- 


is a graduate of Cornell University, 
Thereafter he had experience in the manufacture of 
He was presi- 
dent of the Joseph 
hardware specialties manufacturers of New 


ufacturing Company of Stamford, Conn., at which time 
Mr. Britten | the L. E. Waterman 
Company, having charge of the manufacturing branch of 
their business in New York for a number of years. He is 
the patentee of several improvements on the Waterman 


vecame identified with 


pen 

















E. F. Britten, Jr. 


Another officer elected at this meeting was L. D. Tag- 
gart, who has been oftice manager of the company since 
He 


ing his title of office manager. 


its inception. was elected assistant secretary, retain- 


Chicago Stationers’ Field Day Big Event. 

Success crowned the efforts of those in charge of the 
annual field day of the Chicago Stationers’ Association at 
Northwestern Park, Ill., Saturday, 
July 21. Much credit for the success of this event and the 
smoothness with which everything went along, without 
jar or hitch, is due to Harold Struble of Eberhard Faber, 
chairman of the athletic committee, “Bill” Cox of the Car- 
Ramskill of the Dennison 
Company, chairman, general 
Faber, Mr. Evans of the Sanford 
Schnable, Julius Biel and 


near Desplaines, on 


ter's George 
Manufacturing 
W. W. Matthews of E. 
Manufacturing Company, H. J. 


George Carmack 


Ink Company, 
committee, 


The forenoon events were for the children, who threw 
themselves heartily the contests. We 
through the efforts of W. W. Matthews and others, to get 
most of the juvenile prize winners together long enough 


into were able, 


APPLIANCES 





1017 


August, . 

for a snapshot which appears among other pictures upon 
the opposite page. 

sd 3ill” S : } } , } > au > } ° 1 ¢ lz an 

Si Smith, by the way, was a busy and a popular man 

He had charge of the checks handed out for refreshments 

The athletic events for the grownups were pulled off 


after luncheon. The list of these events, with prize win 
ners, is as follows: 
First Event—1l00-yard dash (outside peddlers). Win 


Ist, Mr. Evans, Sanford Mfg. Co.; 2d, Geo. Carmack 


3rd, Wm. 


ners 
Wilson-Jones Loose Leaf Co.; Hanna, Carter's 
Ink Co. 
Second outside salesmen 
McClurg; 2d, 


3rd, Ray Cossett, Denni 


Event—100-yard dash for 
Ist, Frank Schwender, A. C. 


Dennison Mfg. Co.: 


Winners Ket 
neth Watt, 
son Mfg. Co. 

Third Event—100-yard das! 
Ist, Mr. Holmgren; 2d, Mr. Newman, S. D 


3rd, Mr. Steadman. 


store salesmen. Winners 
Childs & Co 


Fourth Event—Fat men’s race, 75 yards. Ist, Bill Cox 
Carter’s Ink Co.; 2d, Chas. Mueller, Dixon Pencil Co 

Fifth Event—Bosses race, 100 yards. Ist, E. Y. Horder 
2d, A. H. Childs; 3rd, Harry Horder. 

Sixth Event—Buyers race, 100 yards. Ist, Mr. Shaug 
nessy, Faithorn Stationery Co.; 2d, Harry Horder, Hor- 
der Co.; 3rd, P. V. Rutherford, A. C. McClurg & Co 

Seventh Event—Credit men’s race, 100 yards. Ist, M1 
Nelson; 2d, Mr. Holmgren. 

Eighth Event—Shoe race, 50 yards. Ist, Mr. O'Neil 


? 


Dennison Mfg. Co.; 2d, Mr. Pardi, Wilson-Jones Co.; 3rd 


Mr. Newman, S. D. Childs & Co 
Ninth Event—Tug-of-war. Won by “Bill” Hanna & Co 
Ladies’ Events. 
Tenth Event—Married ladies, 50 yards. Ist, Mrs. F. S 
Pedersen; 2d, Mrs. Walter Pedersen; 3rd, Mrs. Stedman 
Eleventh Event—Stenographers race. Ist, Miss Phifer 


2d, Miss Boyk. 
Twelfth Event 
F. L. Pedersen and Mrs. Walter Pedersen; 2d, 
and Miss Meyers 
The the 


tween the Peddlers and Inside Salesmen 


50 yards. Ist, Mrs 


Miss Soems 


Three-legged race, 


main event of day was the baseball game be 


he line-up was 
as follows 
Peddlers 


Carmack, 1lb.: Han- 
» 


<D, Kres} 


O'Hagan, cf.; Evans, p.: 


na, c.: Hansen, 3b.; Kraus, If.; Butenschoen, 


ss.: Schwender, rf. 
Steadman, 3b.: Har 


Horder, p 
\rt 


Salesmen—Pardi, c.; 


burger, cf.; Shaughnessy, Ib Payne, 2b.; Gallagher 


ss.: Pedersen, lf.: Segerson, rf 


Sub-players for the Salesmen—Mead Wallace, Gus 
Meyer, Krelle, Kaufman, Shapiro 

Umpires—Myers-Walsh and A. H. Childs 

Nine innings were played, and the game ended in a ti 
13 to 13 

Dancing was enjoyed during the afternoon to musi 


nished by an excellent orchestra under the leadershy 


Mr. Bode 


Among those who contributed the prizes awarded at t! 


games were the following: Blaisdell Pencil Co., Carter 
Ink Co., S. D. Childs & Co., Commercial Stationery C« 
Dennison Mfg. Co., Joseph Dixon Crucible Co., Eberhard 
Faber, Jos. Hildreth, A. B. Horder, Wm. A. Iden ( 
Imperial Methods Co., Irving-Pitt Mfg. Co., Mabie To 


Meyer & Wenthe, Parker Pen ( 
Sengbusch Inkstand Co., Stevens, Ma 
Davids, L. E. Waterman Co., W 
Leaf Co. 


Marshall Jackson Co., 
Sanford Mfg. Co., 
loney & Co., Thaddeus 
E. Smith, Wilson-Jones Loose 


Minneapolis Concern Moves. 
Sales Company has move 


The American Typewriter d 
a new store at 120 South Fourth street, Minneapolis, Min: 
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A number of pictures taken by a member of Office Appliances’ staff during the recent annual outing of the Chicago Sta- 
tionere’ Associaticn.. 1. W. W. Matthews, Geo. Ramskill and Harold Struble, committee in charge. 2. A group cf kiddies who 
won prizes in the morning events. 3. Mrs. H. H. Shaffer and friends. 4. Six of the pencil men: left to right, C. P. Mueller of 
Jos. Dixon Crucible Co., W. W. Matthews, Harold Struble, Fred Hambrock, Mr. Martin and Geo. Schiagel of Eberhard Faber. 5. W. 
W. Matthews, Mrs. Matthews and their daughter. 6. The Mead & Wheeler crew Left to right, E. Allen Mead, John A. 
Wheeler, Harold Watt, Irving Johnsen. 7. Mr. and Mrs. R. B. Wilson, Mr. and Mrs. C. R. Fargo and Mr. and Mrs. Geo. Mande- 
ville, with families and friends, at luncheon. 8. ‘‘Joe” Hildreth, ‘“Bill’’ Cox and Geo. Ramskill. 9. Dudley A. Johnson of the Jos. 
Dixon Crucible Company, L. F. Childs of A. H. Childs & Co., “‘Gus’’ Meyer of Meyer & Wenthe, and R. B. Wilson of the Wil- 
son-Jones Loose Leaf Company. 10. Some of the ladies make themselves comfortable while watching the races. 11. Mrs. Meyer 
chaperones four Meyer & Wenthe girls. 12. “Bill” Smith, Mrs. Smith and their two daughters 13. Fat men’s race, in which 
“Bill’’ Cox won, with Charley Mueller a ciore second. “Bill’’ Smith also ran. 
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Kalamazoo Binder Company Entertains. 


The Kalamazoo Loose Leaf Binder Company of Kala- 
mazoo, Mich., recently was host to one hundred sales- 
men and friends from District No. 1. An entertainment 
planned by George P. Wigginton, president, and Harry 
Allyn, sales manager, was enjoyed. Many papers were 
read, a dinner was served ard an athletic program car- 


ried out. The company has divided its selling force into 
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An Exhibition of Office Equipment in Cleveland. 

The Men’s National Association during 
annual convention, to be held August 21 24, in 
banquet hall of the Statler Hotel, Cleve- 


Retail Credit 


its to 
clusive, in the 
land, Ohio, will conduct an exhibition of office appliances, 
equipment and forms among its other activities. The as- 
wideawake 


the United 


sociation is composed of a large number of 


credit managers of retail stores throughout 

































six districts, No. 1 including the ten states ranging from States. The exhibition of office appliances and forms is 
New York west to the Mississippi River. About 500 are’ in response to a demand for a show of office equipment 
expected for the annual convention of the organization, which will be instructive and helpful. It is believed that 
which will open on Labor Day. this exhibit will be an important feature of the 1917 con 
> 
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Square, New York, 
Cut by courtesy 


View overlooking Times 
the American metropolis. 


Resignation Ends Forty Years’ Service. 


M. Frank Hamilton, for forty years with the W. C. 
Horn, Brother & Company of New York, has resigned 
the chief travelership to accept an executive position with 
& Company, fancy and novelties, 


S. Langsdorf goods 


Spring and Crosby streets, in the same city. His new 
work will be inside. 
Davids Employes Enjoy Outing. 
Merz’s Terrace Garden in Richmond Hill, N. Y., was 


the scene of an enjoyable outing July 28 of the employes 
of the Thaddeus Davids Ink Company. Dancing, speeches, 


racing, rides, bowling and refreshments were featured. 














showing a famous junction of highways in 
Rice Leaders of the World Association. 
vention. It is the intention of those in charge to do 


everything possible to make it satisfactory both to met 


bers and exhibitors. Allotments of space are being mad 


in the order of requests where possible, or according to 
the necessities of the situation as the work develops. The 
rental income will be divided equally between the Cleve 
land Credit Men's Association and the National Credit 
Men's Association, and will go toward a portion of the 


expenses int ident to the convention 


Boston Office Is Removed. 
& Pease ( 


removal of their Boston office to rooms 44 


Eberhard Faber and Boorum ‘ompany al 


nounce the 
Old South building, 294 Washington street. 





wW 
wu 
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SPECIALIZED PRODUCTS 


is the term that rightly describes our superb line of 
typewriter ribbons and carbon papers. 





LEAVING A GOOD 
IMPRESSION 


Like the departing guest 
who, on inquiring what his 
host means in saying “You 
have left something behind,” 
is informed “A Good Im- 
pression,’ the use of our 
famous goods leaves an ex- 
A new standard has ceedingly good impression, 
been created in our both on the paper and the 
goods. They excel user’s mind, and a Jasting 
in Cer one. Remember, perma- 
tant particular. nency isone of the most 1m- 


=) z= Ss «portant details to consider. 


Our line embraces every kind of carbon paper, every 
style of inked ribbon. We fill every requirement. 
Buy of the orzgina/ maker. 








’ 
4 





ee 


MITTAG & VOLGER, Inc. 


Principal Office and Factory 


PARK RIDGE, N. J., U. S. A. 


BRANCHES 
NEW YORK CHICAGO SAN FRANCISCO 
261 Broadway 205 W. Monroe St. 35 Montgomery St. 
CLEVELAND ST. LOUIS BOSTON 
2119 East 9th St Laclede Building 88 Broad St. 


LONDON 
7 and 8 Dyers Bidg., Holburn, E. C. 


AGENCIES ALL OVER THE WORLD 





Be lL LUNN LULL 
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Saves frorn 15 Jo to 15% of 
every letter-writing hour 


SELF STARTING 
REMINGTON 


TYPEWRITER 


This new invention permits 
your typist to keep her eyes 
on her copy. The machine 
doesn’t have to be looked at, 
or the scale watched. The 
time saving is automatic. 
There is no other typewriter 
like this. Fully protected by 
Remington Patents. 


The Self Starter, while add- 
ing to speed, adds nothing to 


the cost of the typewriter. 
It is part of the machine. 


Try the time saver on your 
own letters. We are con- 
stantly making demonstra- 
tions in every city—they in- 
volve no obligation on your 
part. Shall we put you on 
the listP Write or ’phone 
us. Descriptive folders also 
mailed on request. 


REMINGTON TYPEWRITER COMPANY, Incorporated 


New York and Everywhere 





August, 1917. 
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NEW MACHINES 
@ Vere! 


DAW (ech 
ge ‘| 


Chicago Concern Brings Out New Posting Tray. 

The Wilson-Jones Loose Leaf Company, Chicago and 
New York, has brought out the De Luxe posting tray, a 
new device for use with ledger posting machines. This 


tray is provided with an upset mechanism whereby post- 


ed and unposted leaves are kept separate, the unposted 
leaves being set up in such a position that the operator 
may finger their top edges one at a time. The leaves 
lie at an angle which causes the greater part of their 
weight to rest upon their sides. 

The new tray is of compact construction, weighing 
something less than sixty pounds when filled to capacity 
with 2,000 leaves and index. The trays are made of steel 
with joints electrically welded and reinforced, finished in 
hard-baked, dark-green enamel, and trimmed in_ brass. 





Showing features of new posting tray. 


Metal covers are provided to protect the contents if de- 
sired, the covers being fitted with pin tumbler locks. 
This new tray is to be manufactured in connection with 
the regular line of tray binders made by that company, 
who, in conjunction with other manufacturers, hope to 
extend and strengthen the demand for such devices. 


Champion Numbering Machine. 

The Frank A. Weeks Manufacturing Company, 93 John 
that accounts can be referred to without being removed 
street, New York, is offering the Champion Numbering 
Machine, made of all-pressed steel with six steel wheels 
and quickly inkable by a special device. The numbers are 
large and the device operates consecutively, duplicate and 
repeat. Each machine is packed in a box with a bottle 
of ink 


A Flexible Steel Ruler. 


The National Rule Company of Rochester, N. Y., is 


making a new National Flexible Steel Ruler with cor- 
rugated rubber, non-slip, back-polished, nickel plated, i: 
three sizes plain and six sizes graduated scale. These 


rulers are also supplied in metric measurements graduated 


in millimeters on one edge and also combined metric and 


standard, respectively. 

















Thoughtful 
Buying 


Some men never think 
of what kind of Carbon 
Paper they buy until 
they require a clear leg- 
ible copy, then if it does 
not exist they realize 
what false economy or 
unthinking buying 
means. 


Our dealers insure their 
customers against 
future trouble, and asa 
consequence, they are 
successful, they are 
building good-will bus- 
iness. 


PANAMA 


Carbon Paper 


There is a special grade of 
Panama for every kind of 
work. 





Manifold Supplies Co. 


188 Third Ave. Brooklyn, N. Y. 
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Mr. Dealer— 


Mr. Business Man 


HERE IS THE PASTE 
FOR YOU 


“ 
~ 
“ 


. SANFOR D'S, a. 
| IBRARY past 


AST AR 


hh ORD mirc CO. CHICA , g 


Nos. 531, 532, 533, 534. 
Quart, Pint, 8-oz., 5-oz. 


SANFORD'S 


UTOPIAN 


LIBRARY PASTE 


SATISFIES 


Everywhere— Always 


Sanford Mfg. Co. 


Chicago New York 


ENTLD IN CANADA ce 
4 SPAWN Pepeuan 


vat 























New Price Checker. 

The Meilicke Calculator Company of Chicago has de 
vised a price checker for extending costs, computing chain 
discounts, locating goods, cross-indexing numbers, and 
other uses 

The device consists of a number of hinged cards indexed 


at the top, each card being suitably ruled and each column 
numbered. The cards stand upright on a metal standard, 
all the tabs beine visible The information is arrange 





New price-checking cevice. 


decimally Each card is hinged near the bottom so that 
any number of cards may be brought forward, leaving 
one behind fully visible. 

A New Calculator. 

The Marchant Calculating Machine Company of Oak 
land, Cal., has perfected a machine known as the Por 
Marchant calculator. This is similar to larger models o 
this calculator, but is said to embrace new features. 
is made sufficiently small so that it can be carried about 
by engineers in the field, or for use upon the desk. T1 
calculator is said to be quiet in operation so that wher 


used in the office it does not interfere with dictation 


An Electrical Pencil Shar;ener. 
[The Farnham Printing & Stationery Company of Mi 
ne apoh . Mint has devised a combination of light elect 
1 


motor and pencil sharpener which they call the Ele 





An electric pencil sharpener. 


Pencil Sharpener The machine consists of a one-sevel! 
tieth horse power electric motor whose shaft engages 
special model sharpener. The power is transmitted 


worm gear forming a positive connection betwee 
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Are you one of the 


men we want to 
sell The Dictaphone? 


Then the General Sales Manager of The 


Dictaphone is waiting to hear from you. 


But don’t waste his time and your own by 
writing unless— 


Your sales-record shows you are hitting 300 
or over. 


Unless you are sure that you can sell 
Dictaphones Aard enough and fast enough to 
earn at least $5,000 a year — 


Unless you want to hook up with an organi- 
zation that hasn’t foot room for a slacker—but 
expects every man to keep up on his toes, and 
sell Dictaphones, whether it’s 110 above in the 
shade or 30 below in the sun. 


In other words, if you are sure that you are a 
Dictaphone man and have only been waiting for 
the right chance to change over— 


Write to N. F. Milnor, General Sales Mana- 
yer, telling him what you’ve got to say for your- 
self and why you think you ought to land. Your 
letter will be treated confidentially. 


™ DIC TAPAVNE 


REGISTEREO 


Woolworth Bldg., New York City 
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4 SS 
You Save Money ye 
WhenyYou Savelime % 


—_ 





Unde rwood 


Bookkeepin 
Machine 


Keeps YourBooks Takes themonthend 
YOUR Way ~ worryoutof bookkeeping 


Underwood Typewriter Co: 























August, 1917. OFFICE APPLIANCES 41 














motor and the cutter. The motor is started by pressing 


a button, and stops when the pressure is released. A 
Universal type motor is used, which will utilize either the 
alternating or direct current. The parts of the machine 


are nickel-plated and the machines are mounted on oak 


or polished mahogany base six inches square. This ma- 
chine is the invention of A. J. Walker. A patent has been PRODU( i S 


applied for 














- New Member of “Modern” Family. have become known the world 
[The Modern Picture Hook, made by the Hoge Manutfac- an Kae a“ ° f 
turing Company, Inc., 47 John street, New York, is made over as office appliances O 
in one piece, brass plated, of tempered steel, and holds striking merit. Among these 
> -five po ds 4 . 
ee ee ee of none has found wider accep- 
a Cushman & Denison Time Stamp. , tance than the Roneo “No 
The Reliance Time Stamp is one of the products of the W: yo ie 
Cushman & Denison Manufacturing Company, 240 West “ ate! Copier. In every of- 
Twenty-third street, New York. To accommodate the de- fice a record must be kept of 
mand for production, a two-floor loft at 125 Christopher > oO} P 2] 
street has been leased and the factory moved to new quar- the outgoing mail, and the 
ters there. The two floors have a total area of approxi- Roneo supplies an ideal means 
mately 4,500 square teet ol dia sepieo ot doing this work quickly, 
New Loose Leaf Ledger. conveniently and cheaply. 
The Paxtite Loose Leaf Binder Company, 25 City Hall  . : ’ 8 ee 
place, New York City, is making a new loose leaf ledger, d he Roneo C oper dispenses 
each book of which—in addition to having the regular with the use ot water and car- 
screw mechanism—is constructed with a multi-disc friction bon sheets, giving a signed and 


clutch lock. Sheets may be removed either from any part 


mechanically accurate copy 
without the smallest chance of 


of the book or “en bloc. 


William A, Sevé, aeeanee the First National the original being sent out in 
Bank here, has secured a patent on a new bank desk which a sineared or dishigured condi- 
he devised for systematizing of checks and deposit slips tion. It is sO easy and simple 
and for the disposal of waste paper. The invention was . ‘ 
the result of actual bank conditions and was devised to to use that a hand driven ma- 
solve several problems of every-day work, under direction chine will copy 20 letters a 
vhaddeeatart demas xe minute, while an electric 

Two New Desk Devices. Roneo will copy 30 In that 

The Polar Manufacturing Company, Philadelphia, is time. There are no complica- 
offering a stationery rack and a combination tablet holder, ‘ ; * 
paper weight and blotter. The former is of suitable siz tions about it—no skill or spe- 
or holding commercial letterheads, each of the five com- cial care is required for its 
vartments holding the standard 8%x11 inch size on its 1] eK 
in h edge The two front compartments are arranged operation. 

r standard large and small envelopes. Two holes in the Its simplicit vy and conveni- 
on of the rack permit o be ] y > on the all be- “ ° 
side the wot de ee . 1S ks te ie Bi 3 ence has led to Its adoption by 
and mahogany finis! The combination specialty holds more than 20,0CO leading firms 
any standard 3x5 inch bound memorandum tablets. A in everv line of business. 
weighted base permits use as a paperweight and there is , 

« Meedhhe ekeanaitinar Whabiaeaak iar eaeaiiee In these war days, when 


——— economy is a personal duty 
New Card Recipe Outfit. 5 3 - 
P and labor is scarce, the Roneo 


\ white enamel, nickel trimmed, card recipe -book, now 


being featured for fall by the Yawman & Erbe Manu- Copier is a doubly valuable 
facturing Company of Rochester, N. Y., contains 200 6x4 - . FA 

othce ac . 
white cards, horizontally and vertically ruled, and with cea ljunc t. 
hole perforations to hang over a small hook, which is Write f¢ iT particulars now—to 
urnished in the outfit. Fourteen medium weight blue 


uides, with subject heads, ws also provided RONEO COMPANY 
Revenue Stamp Cutter. 


Roneo Bldg., 117-119 Leonard St., New York City 
\s a result of the requirement of the War Tax Revenu 
Law that all revenue stamps of ten cents va 


that revenu lue or more QO 
1all have, besides the initials and date in ink, three “NO WATER” COPIER 
rallel incisions made lengthwise of the stamp tter at 
| 


tachment, the Morse Company of Rochester, N. Y.. offers 








a Revenue Stamp Cutter meeting these requirements. 
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S PIONEERS in the devel- 
opment of a specific device 
for Machine Accounting and 

by reason of our long experience 
in this field of manufacture, we 
were peculiarly situated to thor- 
oughly study and perfect this 
method of accounting. The Kal- 
amazoo Style “C” System is the 
result of fifteen years of loose 
leaf development and it has not 
only increased the speed of the 
posting machine but has made 
machine posting practical, effi- 
cient and desirable. 





Why 





Vi dddddde 


_ 


% 





LOOSE -LEAF -OEVICES-ANO 
ACCOUNTING -SYSTEMS 


KALAMA Zio 











Banks, Manufacturers, Wholesale and 
Retail Concerns all over the Country 
have increased the efficiency of their 
accounting departments by the use of 
this Style “C” System. This System 
increases the efficiency of any type of 
Posting or Bookkeeping Machine. This 
Style “C” System is the highest at- 
tainment in the perfection of loose 
leaf equipment and is destined to prac- 
tically replace the present record Bind- 
ers. You can obtain the advantage 
given you in the “Kalamazoo Style ‘C’ 
System” in no other device made. 


Full and detailed information will 
be sent you on the Style “*C’’ System 
upon request 


KALAMAZOO LOOSE LEAF 
BINDER COMPANY 


Kalamazoo, Michigan 

















Quoted From World’s Salesmanship Congress. 

Reported by Miss Mercia Beaubean, employment de- 
partment manager, Royal Typewriter Company's Detroit 
office: 

George Ed. Smith, president, Royal Typewriter Com. 
pany—"“My philosophy of selling goods is this Think 
what the other fellow would like to know and then tell it 
to him as well as you can.” 

Charles M. Schwab, president, Bethlehem Steel Com- 
pany—"The great fundamental of all permanent success 
in salesmanship is the principle that should be foremost 
with every American business man—integrity of purpose. 
Don't try to sell anything that is not based upon absolute 
integrity of representation.” 

Norval A. Hawkins, general sales manager, Ford Auto- 
mobile Company—“The service of you salesmen is every 
bit as essential as that of the men in the trenches. By co 
ordinating the business of the country you will do a large 
share in helping the United States decide the conflict.” 

N. F. Milnor, sales manager, Dictaphone Company 
“Advertising is the scarchlight, salesmanship is the gun 
it sends home the shot.” 

W. O. Rutherford, general sales manager, B. F. Good- 
rich Company—"“In my opinion the three essential require- 
ments of a salesman are competence, enthusiasm, and in- 
dustry.” 

Ex-Governor Vessey, United Agency—"A sales manager 
cannot be autocratic. He makes a mistake if he attempts 
to put himself on a higher plane than the men of his or- 
ganization—if there is to be teamwork done, he must be a 


part of the team.” 


“American Made” Window Display. 

One of two window displays made by S. D. Childs & 
Co., 136 South Clark street, Chicago, IIL, during July, had 
for its theme the excellence of American-made pencils 
The object of the display was to emphasize the fact that 
buyers may secure American-made pencils which are at 
least equal to foreign products, and in some respects su 
perior. The pencil window contained the products of 
three representative American pencil manufacturers. The 
color schemes in this window and in its companion window 

a display of fine stationery—were harmonious and there 
fore attractive. Crepe paper backgrounds set off in color 
the articles displayed. 

For simple effectiveness the fine stationery and greet 
ing card window with its color theme of white against a 


blue background was a praiseworthy effort 


Kansas Dealer to Take Vacation. 

Word comes from C, L. Mitchell of Crane Co., Topeka, 
that he and Mrs. Mitchell are planning to take their first 
vacation in several years. They left Topeka on July 28 
with friends on a motor trip to Minneapolis and St. Paul 
from whence they will go to a lake in Wisconsin whic] 
they own. After two weeks’ stay here they will 
Duluth and take a boat from Duluth to Chicago, arriv- 
ing in this city about August 1 

Mr. Mitchell is the chairman of the committee on mis- 
cellaneous items of the National Association of Sta 
tioners and Manufacturers and is a well known figure at 


stationers’ conventions 


The Conklin Pen Manufacturing Company of Tole 
O., has made a series of newspaper electrotypes an¢ 
ing picture slides for the attention of soldiers and friends 
of soldiers The slides are in colors bearing attractive 


illustrations showing the fountain pen in use in the field 


The second tournament of the Stationers’ Golf Associa- 
tion of New York has been postponed until later in the 
summer. It was originally scheduled for a June date 
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COMPARE THE WORK AND YOU 
WILL CHOOSE THE ROQ?Ae 


Compare the work done on the Royal 
Typewriter—put it to the deciding test 
of actual results. 

Compare the appearance of the work 
the clean, clear, legible letters, the 
exact, correct lines. 

Compare the time saved by the opera- 
tor, through the mechanical responsive- 
ness of the Royal. 

Compare the money saved through the 
ending of excessive repairs—the money 
saved because the Royal does not have 
to be “‘laid off.” 

Compare the life of the Royal—the long 
life built into it because it is invented, 


Get the facts. Know the Royal. 


designed and built to be a true visible 
typewriter in construction as well as in 
operation. 


Compare the greater value of your in- 
vestment in the Royal—the enduring 
value in a typewriter which is not built 
to be sold with the expectation that it 
will have to be ‘“‘traded-out’’ in two 
or three years. 


Compare the simplicity of the Royal—a 
typewriter which writes, which bills and 
charges, which types cards, without a 
single extra attachment—the typewriter 
on which your stenographer does more 
work and better work with less effort. 


Telephone or wiile any Royal branch or agency for a demonstration 


now and “‘compare the work”’ in your own surroundings and under your own working conditions, 


ROYAL TYPEWRITER COMPANY, Inc. 


GENERAL OFFICES 


ROYAL TYPEWRITER BUILDING, NEW YORK. 


FACTORY—HARTFORD, CONN. 


Branches and agencies the world over 


‘*COMPARE 


THE WORK”’ 
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Receipt Printing 


Cash Register 
g 
= 








Up-to-Date System for Retail Stores 


Electrically Operated National The New N.C. R. 
Cash Register Credit File 


Cuts out all bookkeeping of custom- 
ers’ accounts. 

No customers’ ledger, blotter or day- 

It does 15 things in three seconds. hook. 

Every customer’s account balanced 

to the minute. 

Tells which clerk sells the most goods. Complete record with one writing. 

Saves time and work for clerks. 

Customers like it; it saves their time. 


Greatest labor-saving machine for 
retail merchants. 





It does quickly what clerks can’t do. 


Advertises your goods direct to your 
customers. 





War or no war, prosperity is increasing. Hence don’t delay. 


Order now and get the profits which our system will make for you, 


It more than pays for itself out of the money it saves. Sold on small monthly payments. 


Old cash registers repaired, bought, sold, rebuilt and taken in exchange for new registers. 

















To Dept. 169, National Cash Register Co., Dayton, Ohio Name Pon 
Please send me full particulars of your Business. 7 mo 
latest model cash register and the new 
N.C. R. credit file. Address —_ —_ < 
Get the benefit of these prosperous times. Cut out this coupon and mail it today. 


. | 


Se 
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Employés’ Association Holds Picnic. 

The Scott-Coppage Employés’ Association held its first 
annual outing and games on Saturday, July 14, at Mun- 
gers on the beach, New Dorp, Staten Island, New York. 
This association was recently organized among the work- 
ers of the company to promote better acquaintance and 
to provide means for proper contact outside of working 
hours 

One of the New York sightseeing buses was utilized to 
carrv the employés from the factory to the picnic grounds 
on Staten Island. The use of this bus was donated 
through the courtesy of the company operating it. A 
number of private automobiles were also placed at the 
disposal of the guests who attended. 

\ holiday was granted to all the employes of the com- 
pany to enable them to take part in the event, the com- 
pany donating all the prizes for the different athletic 
events. Other concerns made various gifts to the asso- 
ciation, such as the paper upon which the program was 
printed, cigarettes for the boys, etc. Following is a list 
of the games and contests pulled off at the picnic grounds: 
Baseball game, three-legged race, battle a la swat, egg 
race (ladies’), pipe race (ladies’), sack race, 70-yard dash 
and everybody's race 

The baseball game, office force versus shop force, was 











Group of employés, members and guests of the Scott-Coppage 
Company taken during annual outing of the Employés’ 
Association on July 14. 


held at 1 p. m., the office force nine winning by a score 
of sixteen to nine The three-legged race was won by 
Andrew Furlain and Frank Cunningham, The winners 
of the battle a la swat were A. A. Werther and Nicholas 
Colenza. The ladies’ egg race was won by Miss Millie La- 


Gomba. In the pipe race for ladies the winner was Miss 
Rose Simmongella; sack race, Mike Castellano; every- 
body’s race, 100 yards, open to all, was won by Mr. Drew 
of the Keith Products Company. 

Breakfast, which was served at 11 a. m., consisted ot 


sea food and other delicacies. The dinner in the evenin 


was equally appetizing. The prizes were awarded after 
dinner by Mr Coppage of the Scott-Coppage Company; 
Mr. Randall, of Henry Lindenmeyer & Sons, and Mr 


Krauss, of Lasher & Lathrop acted as umpires for the ball 
eame, and Mr. Atwood, of Sinclair & Valentine, acted as 
score keeper. The association intends to form a perma- 


nization to play games with other con- 


s e pa eld. 
One of the features of the day was the ea bathing, 
New Dorp having an excellent beach. Those who wished 
» di ere a modated at the pavilion 
Much credit is due to G. H. Gommel, superintendent 
of ti any the assistance rendered the commit 
tee in charge of affairs, and to Anthony P. Troiano, chair 
he outing committee, who handled the entir 
affair in a satisfactory manner. The affa vas such a 
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It’s Customers Who Sell 


CORONA 


The Personal Writing Machine 


In every dealer’s territory there 
are enthusiastic Corona users— 
working, without compensation, 
to help make more sales. 


A hundred thousand boosters! 


With a volunteer salesforce the 
size of the United States Army, 
working for him all the time, how 
can a Corona dealer fail to make 


2 rT rd P 


And the Corona Army is grow- 
ing every day. 

Is there a Corona agency im your 
town? 


Perhaps you think you have not 
a good typewriter territory. Your 
territory may not be good for the 
ordinary typewriter—but Corona 
is not an ordinary typewriter. Its 
field is unlimited. 


Corona Typewriter Co., Inc., 
Groton, N. Y. 


If you don’t know 
Corona as well as 
you should write 
for our new catalog. 
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MONOGRAM 
CARBON PAPERS 


The pick of our line, and we 
would like you to know all about 
them for your own satisfaction. 


Not uew qualities exactly, but 
those with which dealers have had 
the greatest success for years, only 
every essential feature perfected 
to a higher degree. 


Their long record of continued 
heavy sales is proof positive of their 
merit, and this, with their finer 
development, indicates the 
certainty of the success you would 
have with them. 


Our new ‘‘Monogram”’ ribbon to 
go with them is a+ winner also. 
The best selected imported mate- 
rials are used, and they are guar- 
anteed to conform to the judgment 
of both you and your trade. 


The special boxes for this line are 
of tasteful design and finish, and 
appeal strongly to the consumer. 


Write us now on the subject of 
your needs, and permit us to show 
you the advantages *‘Monogram”’ 
Carbons and Ribbons hold for you. 


Neidich Process Co. 


BURLINGTON, NEW JERSEY 
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success that it has been decided to hold a similar annual 


The oft 


outing in the future cers of the association, men 


bers of the committee in charge and judges, include the 
following 
Albert A. Werther, president; Anthony P. Troiano, 


vice-president; Armando Gennarelli, treasurer; Frank 
Pascall, secretary; Andrew Furlain, financial secretary 
Outing committee Anthony P. Trotano, chairman \r- 
mando Gennarelli and Andrew Furlain. Judges i 


Coppage, R. J. M. Danley and G. H. Gommel. 
those 
organization were Mr. Randall! of 
Mr. Krauss of Lasher & Lathrop, Mr. Drew of the 

Atwood of Sinclair & 
Engraving Company, at 


Wilson-Jones 


\mong present outside of the company’s 


Henry Lindmeyer & 
Sons 
Keith Products 
Valentine, Mr 
Mr. and Mrs 


Company 


Company, Mr 
DeNury of Kahl 


Loose Lu al 


Tardy of the 


Receiver for Burrows Brothers Company. 
On application of D. Appleton & Company, a credito: 
and with the consent of the Burrows Brothers Company, 
633 Euclid Cleveland, 
appointed for the 
George P. Steele, banker, was appointed 
bond fixed at $100,000. The suit of D. Appleton & Cor 
pany is based on a demand note of the Cleveland firm for 
$1,961.31 John J. Wood, president of 


the Burrows Company, is given as the chief cause of the 


avenue, Stationers, a receiver was 
latter concern by the court July 19 


receiver, with 


Serious illness of 


company's difficulties. Appleton’s have expressed entire 
confidence in the Burrows concern’s fundamental and 


eventual solvency 


New Home for Detroit House. 

Drake & Company, stationers, printers and 
dealers in ofhce Woodward 
troit, have purchased the unexpired lease of O'Brien & 
121-125 Woodward avenue, 


with a twenty-five years’ extension. The property 


George A 


equipment, 103 avenue, De 


Company on the property 
com 
prises a five-story brick building, €0 by 100, and possession 
will be obtained May 1, 1918 


to have 


Remodeling is contemplated 


to enable the company greater space, especially 


for office furniture. 


Introducing P. S. Brown. 
Brown, a brother of C. F. and H. McD. Bro 


manager respectively 


Percy » 
general manager and advertising 
the Corona Typewriter Company, has joined the organiza 
Manager C, | 


experience in re 


tion as assistant to his brother, General 
years 
Western Electric Ce 


neering at the Renssela¢ 


Brown. P. S. Brown has had six 


search and efficiency work with the 
pany. He studied chemical e1 
Polytechnic Institute, and has devoted much time to t 


pursuit of manufacturing chemistry \fter leaving tl 


Western Electri , Mr 


as an importer of electroplating 


Brown entered business for himselt 
supplies, but when the war 
cut off his sources of supply he acce pte da position as gen- 


} 


eral superintendent of a cartridge plant, in which capacity 


the Corona organiza 


he continued until persuaded to join the 


tion. 


Atlanta Business Man Editor. 
Members of the already aware of the many 
portant activities of \llen of the Fielder & Allet 


Company, Atlanta, Ga. Mr. Allen has been president 


trade are 


Ivan E 


the Atlanta Stationers’ Associat he has headed the At 
lanta Chamber of Commerce and is chairman of numerous 
committees of civic welfare and betterment Wi 

with pleasure that he is the editor of “The City Builder 


the Atlanta Chamber 


which is published monthly 
Commerce Phe ontents ot The ( ity Builder” reflect 
Mr Allen's bility as al editor Ss vell asa bu iness mat 
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Ball Bearing 
Self Starting 


One Printing 
Motion 





Any oneof these three features constitutesa valid claim 
to leadership. No other typewriter ever manufac- 
tured combines them all. 


The Key for Every Character feature insures only one 
printing motion in printing any character on the 
Smith Premier Typewriter. 


The Se/f Starter eliminates all hand settings of the 
carriage in writing indented lines. One touch on 
the Self Starter key does it all. 


The Ball Bearing Construction \nsures the acme of 
mechanical efficiency—and a lightness and ease of 
operation which is unsurpassed. 

The combination of all these leading features in one typewriter 
justifies the fame of the Smith Premier as the Complete Machine 
representing the sum of all typewriter merits. 


SMITH PREMIER TYPEWRITER COMPANY, LIMITED 


6 and 7 Queen Street, Cheapside, London, England 
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THE VARIABLE LINE SPACER 
HAS MANY USES 


Operators find this feature of the “Silent Smith” 
a great convenience inthe modern office. 





GENERAL CORRESPONDENCE 


On many printed letter heads there is an indicated space for the date and 
often for the initials of the person dictating the letter. The variable line 
spacer enables the operator to roll the paper accurately to these points. 


CARD INDEX WORK 


The variable line spacer enables the operator to write on ruled lines whose 
spacing does not correspond to the regular spacing on the typewriter. 


RULED FORMS 


In statistical reports, legal papers, checks, invoices, insurance blanks and 
other business papers, the printed ruling rarely corresponds to the regular 
typewriter spacing. The difficulty of neatly filling in such forms is easily 
overcome by the use of the variable line spacer. 


IT INCREASES THE LIFE OF THE PLATEN 


by constantly changing the place of the type impact, so that the surface 
of the platen does not become pitted and rough. 


IT IS AN INBUILT PART OF ALL “SILENT” MODELS. 


Handsomely illustrated catalog sent free on request. 


L.C. SMITH & BROS. TYPEWRITER CO. 


Factory and Home Office, Syracuse, N. Y. 


Branches in all principal cities 
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The Office Desk and Surroundings 


From a Booklet Prepared and Published 
as One of a Series by the P. F. Goodrich 
Co., Akron, Ohio. 


He AVE you ever caught yourself unconsciously taking 
the measure of a business man from the degree of 
progressiveness he shows in his working habits? At one 
extreme is the man who covers up his important papers, 
forgets his engagements, runs his own errands, sharpens 
his pencils, and fights down his interruptions by sheer 
force. 

For another, these things seem to take care of them- 
selves. He sits free and easy, working carefully, watch- 
ing, deciding and doing things of importance. Nowhere 
is it more true: “Know the workman by his tools.” 

Efficient business men today endeavor to produce the 
greatest amount of work with the least expenditure of 
effort. They realize that in order to be efficient they 
must have their office desks and working tools arranged 
in such a manner that they can be utilized to the best 
advantage 

The desks of many business men resemble junk heaps 
or remnant counters. They are the dumping grounds for 
every kind of commercial material. Nothing has a place 
and the owner of the desk can find nothing he wants. In 
place of every crevice and corner being occupied by 
things needed in a day’s routine, these desks are loaded 
with material that should be filed, sent to where it could 
be put into use, or destroyed. 

The result is confusion, and confusion about a desk 
short-circuits effective, decisive thinking and often causes 
misjudgment and costly mistakes. 

Men who keep their desks free from unnecessary or 
unused forms, files or supplies; that is, keep the dead- 
wood cleared away, are able to handle their tasks with 
greater precision and accuracy. Men who systematize 
their desk material soon get so they can find certain ma 
terial automatically and with little or no expenditure of 


brain energy. A man writing a letter with pen and ink 
makes little effort in finding his ink well and dipping his 
pen Keeping things where the hands will find them 


automatically results in correct and unconscious habits 
of work. 

This is not possible among accumulations of plunder, 
in, on top, or about the desk. 

Not long ago, 250 successful business men were ques- 
by a leading business magazine regarding their 


personal habits at their desks. The investigation showed 


tioned 


that these men concentrated on one thing at a time and 
finished that task before going to the next one. Their 
desks were neatly arranged and free from accumulations 
of odds and ends. Their desk drawers were arranged for 
convenience in handling papers, supplies and necessary 
equipment 

Only papers, folders and other material regularly 
needed at the time should be on the working surface of 
the desk. Only papers and appliances regularly needed 
in the day's work should be in the desl Whether 
it is the crude “cracker box” of the shipping clerk or the 
highly polished mahogany of the executive, the appear- 
ance of the desk typifies and reflects the man. 

Careful study and discussion along with time and mo- 
tion tests suggest that the arrangement of the material 
in the desk, somewhat after the following would help us 
in the execution of our work. 

In the front of the center drawer, a small compartment 
should be laid off by a division board. Here pens, clips, 
bands, etc., should be placed, preferably in small glass 

















THERE IS ONLY ONE WAY 
| TO SECURE AND RETAIN 
THE HIGH CLASS TRADE 
IN ANY TOWN. 


THAT WAY 

Is TO 

CARRY IN 

STOCK 

HIGH 

I] CLASS 
MATERIAL 


GLORIA BRAND 
Typewriter Carbon 


is essentially a high class propo- 
sition. It was created solely to 
supply that demand. It is virtu- 
ally a “made to order” Carbon 
for the concern that demands 
the best. 

Gloria Brand Carbon 1s fur- 
nished in three weights—Light, 
Medium, Standard, at the same 
price. 

Different in appearance 
much so that a substitute cannot 
readily be furnished by the itin- 
erant trying to sell your custom- 
ers. The Quality cannot be sur- 
passed. The package is consist- 
ent with the contents. 

We want to send established 
dealers a sample box free. Write 
for yours now while you think 
Oot it. 


The Ault & Wiborg Co. 


MANUFACTURERS 




















So 


Cincinnati, Ohio 


Branch Houses in the Principal Cities 
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(1) A REMARKABLE 
TYPEWRITER 


Standard in every particular. Uni- 
versal Keyboard—42 keys—S84. charac- 
ters—single shift. From 20 to 50 per 
cent less parts than other standard ma- 
chines. Operating advantages and im- 
provements. Appearance and Finish 
unexcelled. 


(2) A REMARKABLE 
RECORD 


All Woodstock models have been a 
Success from the Start. 


Woodstock “Group Assembling” 
makes the Woodstock structurally 
unique, and astounds old-timers. 


Dealers handling Woodstocks state 
they find repair calls rare. 


(3) A REMARKABLE 
OPPORTUNITY 


Dealers: 
Agents: 


Be a Charter Member of the Wood- 
stock Organization. GET IN NOW. 

The Model 5 is already recognized 
as a Winner. The contract is liberal. 
The time is ripe. Everything is 
auspicious. 

Territory at home or abroad. 


Write for particulars. 


Woodstock Typewriter Company 
CHICAGO, U.S. A. 


Cable: Woodtype, Chicago 
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, but in case you do, it should be placed towards 


kept there. Those things used especially 


day, they should be 
tools in constant use should be arranged 


the greatest convenience, consistent with the highe 


“Tickler” file or daily reminder is used, it should be'pla 


place for general file folders, but rather fo 


information, reports, correspondence, 


to advantage if properly filed in labeled 


consideration. 


never buried and easily available when wat 


for keeping those things that are not 


F certain duties, should be place: 


id should be always near at hand so 


“ling messages received over 
travs on any desk More than 


material in th 
tray should be to your left and the “ou 


to your right 
reached without moving any part of the body « 


. correspondence, stationery forms, price o 


etc before 


SSSSESSSTSTLETTE TSE TESTES TES TESTE SF SELESSESESES ESSE SS SSSSEESE55555<5<55 


containers that are furnished. Penholders, pencils, erasers 


can be placed loose in this compartment 


arrangement it is possibile to keep the cent 


r open about two inches all the time and wit 


or shifting the chair or your position y 


necessary supplies ready for use. It is 


recommended that you keep personal matter in your 


] 


middle drawer Large, flat record bool 


kept in the back of this drawer also if the 


kept in the desk. 
righthand top drawer is perhaps 


the things most needed in the day's work 


the most uss 


1 


hand, such as rubber stamps, ink pads, paste, 


course, if these things are used constantly 


put on the top of the desk In other 


lefthand drawer is preferable for blanl 


supplies that are in daily use If a sn 


] 


drawer. 


righthand drawer is usually file dr 


and contains only material pending completion or pert 


department. This file space should not be 


; r 


data, work in process, etc 


e ° 


Four folders or pockets may be made up for this 


mMiat 


folders or paperoid pockets, either correspondence or 
which may be secured from stock 


For example 


to be dictated 2 Questi ns to he tal 
department heads. 3. Cases needing immediate 


4. Follow-up material. 


that in all cases this arrangement is just 
as requirements will permit 
back of this drawer, cleaning and dusting clot! 


. typewriter tools and towels can be stored. The 


t 


lower left-hand drawers are most conveni 


ised constantly 


r 


in the day’s routine. Text and refere 
manuals, telephone directory, in fact 
re not used often but really needed for 

I 1 in these tv 
of most business desks are two hig 


s of equipment; the telephone and 


It is usually unnecessary to have 
1 


ethcient messenger service. Route incoming and outgoi! 


Push buttons should be placed so that 


leaving the office at night the top of all desks 


eared of everything except the telephone 


Effective janitor service is necessary 


building as large as ours and the clerical force 
by placing articles where they will not 


er > on fae toe 
dust or create confusion If desks are clear 


leavit Y al night. janitors are e 


to be able to work in a more efficient manner. Your 





thy, 


¢ arawetl 


follow-uy 


e standardized directions—from left to right 


sa 
os 
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Guest Register Pass Books Half Bound Blank Books 


Just the thing for the sum- These books are suitably and [hese convenient oblong 


mer hostess. This book is, bound strongly bound in Slate Canvas. books are vee? “os value ea 
‘ , . “26 on . : moderate "e. *y are sub- 
in Brown Wood Grained Calf, The covers are flexible, and cut ees on hey wind. 
. jo stantially bound in American 
with flexible covers and a gold flush. They come _ unprinted, , : ; 
. The 96 inside pz ¥ 1 «C is Russia Back and Corners with 
S OT? » S > ages < ( ¢ Ta) 3 . " “oce;rs or 2° s° 
ide-stamp. The 96 inside page ind a printes TOCer : black Cloth Sides. Size 10%x 
7 4 + a1 , » ve m “Bb a 4 eo ss 4 » acres rOOd ' . . : 
are of Buff Laid Linen Paper, Butchers. Che page ' tg 1214 outside, comes with 150 or 
with gilt edges and headings quality paper are ruled for Dol- 300 pages. Made in several 
printed in brown ink. Separate- lars and Cents. The size oft rulings. The paper used in this 
ly packed in white boxes. these books is 312x6. line is of very good quality. 


af } 
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Engineers’ Field Books 





Eagle Flat Opening \n example of the many spe- 
Roll Books ag: , oo 

Practically and substantially as a ' cial purpose books in the Na- 

y . - leachers’ Record Books re r Stiff C ; 

1.) g TS woLen9}¢ SS1z . ‘ j ional Pa fe s, ( 
three-quarters bound in Ru sia coive tan’ seevie. Gad. tees t . r i overs, boun 

Texhide Back and Corners, with hooks are built for long use in Tan Cloth and Imitation 

Duck Sides. This is made in They come in various bindings Sheep, with Sprinkled Edges. 

two sizes, 94%x14% (Broad the above illustration shows a rhis line includes Field Books, 

_ - f va) d wok ' ] ; SSi7 ‘ " rie . 

Fold) and 7%4x17%4% (Long _ half, bound book, with Ru Level Books, Transit Books, 
‘ , Back and Corners and_ black Cr le Books. both witl 

Fold), with several rulings and Cloth Sides. Several sizes. Th: ross ection Bi Oks, oth wl i 

trom 300 to 1000 pages. Good smallest book has 36 leaves, the out and with Tables. Conveni- 


quality papers. largest 500. ent sizes 60 to 80 leaves. 
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THE LOGICAL LINE TO TIE UP TO— 
SERVICE — DISCOUNTS — SELLING HELPS 


Loose Leaf 
extensive 


—an assortment of 
Binders and Forms so 
that every possible requirement is 
provided for—from the small vest 
pocket memo to the highest grade 
Ledger Outfit—each item with 
some distinguishing feature. The 
range of construction and price has 
been so carefully worked out from 
the consumers’ standpoint, that the 
Cesco dealer has every advantage. 


Let us send a Catalog with terms, 
discounts and full information. No 
matter how well you may be sat 
ished with your present connection, 
investigate the Cesco line. We want 
to submit evidence—facts and fig- 
ures — why it is the logical line 
for you to handle. It’s worth 
your while to get our dealers’ prop- 
osition. 


THE C. FE. SHEPPARD CO., 311 Hudson St., New York 
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office is going to greet you more pleasantly the next morn- 
ing, too, because there is nothing so distressing the first 
thing each day as a desk surface piled high with dusty 
confusion 

The manner in which you keep your office surround- 
ings reflects your methods of working. You may arrange 
your desk so that it will be most serviceable to you, but 
if you allow an accumulation of forms, stationery, index 
cards, library magazines, etc., to lie around in and on cab- 
inets, you are pulling against the power that makes for 


better office work. 

An office 

thing; where papers are lost, data mislaid, records buried 
nook and 


matter whether you hit or 


is not a place for an accumulation of every- 


and every corner is crammed with plunder; 


where it doesn't miss the 


waste-paper basket; where, when the plunder in the cor- 


] 
ners is disturbed, a cloud of dust arises to meet the in- 
other workers must 


vestigator and pollutes the air 


breathe. Where a part of each day is wasted in weary 
search for needed matter. Where confusion prevails not 
only in appearance, but as well in plans and methods. 


Such a place does not deserve the name “Office” and 
those who persist in contributing to such conditions do 
not deserve a place in a real office. 

All weaknesses that retard the flow of office routine 
should be 


tail must be 


vercome Inter-office and departmental de- 


done automatically and with a simple sys- 
tem. Effective thinking is smothered and efficient execu- 
tion of duties are hampered by confused office surround- 
ings. 

Visitors often gain their impressions of you and of 
your company by the appearance of your desk and your 
offices. None of us would wear a soiled collar to work; 
why live in an office that impresses the visitor as need 
ing a thorough renovating? 

It is difficult to make any set of rules for placing desk 
material properly. The man at his particular desk should 
better than anyone else what things he needs the 
| 


know 


most and where they are obtained quickly and easily 


Desk efficiency is not a fad, it is a living factor for suc- 
cess for all business men. 
The man who achieves the greatest success is the man 


who uses to the best advantage each sixty minutes of 


every hour 


Time-economizing is more important than money 


economizing. The right use of time is the price of every 


earthly accomplishment 


Business men can borrow a million in money, but they 


cannot beg, borrow, steal or create a minute 


Everything 


possible 


should be done by the business 


man to do the most in the least time. Arrange your 
desk materials. Have all things near at hand and in a 
place where they are easily available. 

Desk efficiency disciplines. Desk inefficiency under 


mines ability and success 


Office Furniture Man Heads Federal Department. 
Burwell S 
Buffalo, N. ¥ 


of the Bureau of Foreien and 


Cutler, head of the Cutler Desk Company, 
whose appointment as first assistant chiet 


Domestic ( ommerce was 


recently noted, has been made chief of the Bureau on the 
resignation of Dr. Edward E. Pratt, who formerly held 
that offic It is understood that Mr. Cutler's appointment 
as chief the Bureau is of a temporary character and 
that he will serve until a permanent appointment is made 


Mr. Cutler went to Washington at the outbreak of the 


war to ¢ ffer his services to the commerce denartr ent 
To-mor v never made anyone a dollar. If the task is 
worth doing at all, it is worth doing to-day. 
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T'S PORTABL 


(a new model) 






il 
Pounds 


Full Capacity—Unlimited Width of Paper 


ULTIPLE 


HAMMOND 


The Great Interchangeable— 
Writing Machine 
Many Typewriters In One 


ALL TYPE STYLES 
All Languages 
All $ciences 
especially represented 


in one MULTIPLEX 


Change Type in a Second 

Two sets of type always in the machine,—“Just Turn the 
Knob.” It will do all that other machines can do AND 
IT STANDS ALONE in the special fields of writing en- 


deavor. For instance:— 

Business Executives 
because of ndividualit of work Large business 
type for business letter extra small type for con- 
densed writing on s eaf Manual sheets, Index 
Cards, and Statistica rk Just Turn the Knob." 


Literary People 
because of <s instantly changeable type system, with 


many styles f type and many languages. Two sets 

of type always on the hir Just Turn the Knob." 
Social Correspondence—Private Secretaries 

because of the dainty I type and high individual- 

ity of the work It fined and aesthetic appearance, 

and also the inguag possibilities 


Professional Vocations, Including Engineers 
(Mathematicians) 


because of having ty] et especially adapted to 
each class, with a . haracters needed; imme- 
diately interchangeat 


Linguists 


because of having ver known language available, 
all interchangeabl ind high individuality of work 
and capability f writing both Oceidental and Orien- 
tal language n the me machine 

College Professors and Students 
ecaus f " spac ccuplied inatantly inter- 
hangea ty} high individuality of work and 

ndensat 

Factory Rel t Machins it a wide range of prices. 

Monthl payments Dis nts for cash 

Catalogue gz | nt for the asking 


THE HAMMOND TYPEWRITER CO. 


607 East 69th Street, at East River, New York City, N. Y. 


NOTE—FOR DEALERS 


H nd nterfere with other 
tyy t pie i fleld of its own and 
takes are { k hat 1 r machine can do, 
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Your Own Ideas 
of Filing Efficiency 
Quality & Service 


in filing equipment are splendidly 
reflected in the ‘‘B-M”’ Line. 


Jt 
+ 





Principles of filing cabinet arrangement, 
that are stand- 


utility and convenience 
of construc- 


ardized—distinctive details 
tion and superiorities of quality and finish 
continue to emphasize the supreme ser- 


vice advantages of 


Browne-Morse 
Filing Equipment & 
Card Index Supplies 


no line offers more: as to 


UUUUUUUUUUONUNNQQQQQQQQ00UEEEEOTOOUUOUUUUUAGOUAAOAOOEEAEUUUUU UU 


In point of service, 
refinement and elegance of design, finish and 


quality—the “B-M” Line is supreme in the 
business and professional field: is the best 
value, 

Wherever office equipment is sold and used 
there is “one’’ line which stands out—in a 
class by itself—which conforms fully and sat 
isfactorily to your ewn ideas of quality and 
service. That is why we urge comparisons 
before you order. 


how ex- 


No 


acting 


matter 














your demands 


how large or how 


small 


there is a style, finish 


your ofhce 

and capacity in 
“B-M” filing 
exactly suited to your 
Write 


the cata 


cabinet 


requirements 
ti day for 


logs you want 





Tell Us Which Catalog You Want. 
We'll Send It. 


C) Send Vertical and Other Filing Equipment Cataleg. 
C) Send “B-M"’ Card Index and Vertical File Supply Catalog. 


rowne-Morse Compan 


‘< 


B 
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-_ 
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18 McKinney Ave., Muskegon, Mich. = 
BRANCHES — 

343 Broadway - - New York City = 

109 N. Frederi St. - Baltimore = 

919 Liberty Ave. - - - Pittsburgh = 

193 E. Jefferson Ave. - - Detroit = 
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The Energetic American Salesman. 
ground for the popular su 


There is more than a littl 


1,1 


position that the American salesman leads the world 
enterprise, energy and prompt grasp of the exigencies 
any situation. For instance, Walter F. DeGroot, of 


Roberts Rubber Company, went on a tri 


Weldon 


long ago in western Pennsylvania, and was contront 
with a breakdown of his train at a place where he had 
intended to stop because of the poor train connect 
Hlowever, he had a customer in the town and instant! 
hired a station taxi and spent the twenty minutes de 
in rushing from the customer's store to his house 


selling him a bill of goods over the dining table DeGr 


broke the 
car as the train was pulling 
\merican 


1 


»>nhis own 


station and got the las 
llustrat 


who cat 


then speed limit to the 
ut Chis incident 
the generalship of the salesman, 


the most awkward situatio1 advantage 


Takes Over Agency for France. 


Gaston, Williams & Wicmore of 140 Broadway, Né 
York, have taken the exclusive agency for the RK 
Typewriter Company for France and the French col : 


French offices of this company will in future 


The 


articles in the ofhce pplai es held and expect vigo! 

to push the interests of American manufacturing house 
abroad They have established offices at 35 Ave ¢ 
Opera, Paris. The Paris branch 1s under the mana 
ment of J. H. Davis, who is experienced in the handling 
typewriters and office supplies. The company has anotl 
office under the name of the Royal Typewriter & Genet 
Supply Department at 34 Rue de Provence, Paris 


Barnard Stationery Company Chartered. 


[The George D. Barnard Stationery Company has 
incorporated in St. Louis, with a capital stock of $1,( 
000, 80 per cent of which is subscribed and paid fot 
holders of the common stock are given as E. T. Ustu 
198 shares: Geo. B. Gannett, Amadee Peting and I 
Bredehoft, 2 shares eacl | O. Watts, 1,897 shares 
B. Rose, 1 share, and Mary L. Barnard, 1,898 shares 
preferred stock is held by Geo. M. Block and Mary 
Barnard, who hold 2,000 shares each The purpos 
the corporation is to do a general stationery busines 

Karpen with Haire Publishing Company. 

William Karpen, for several years associated witl 
Lockwood Trade Journal Company as assistant 
tising manager for the Ameri Stationer and the Pape 
Trade Journal, has severed these connections to be 
associated with the Haire Publishing Company, 2 
avenue, New York, as advertising manager of the | 
mium World 

F. H. DuMont in New Connection. 

Franklin H. DuMont has joined the selling f 
Whiting & Cook, Inc., Holyoke, Mass. He was 
with the Whiting Paper Company for twenty 4 
and will be associated wit! \. P. Conklin 
York office, 505 Brunswick building 

Address Wanted. 

\cquaintances ot W. S. I ster, who recently s 
t ( 1 Los Angeles 1 ( yl of | " 
to know | resent iddres Foste is r 
and corre ent an is t ht that | i 
to some dealer or as P e office equit 
for a S He 1s t twentv-eight vears 
weighs 140 pounds, and is lame in the left f I 
dark hr hair and his left ear is cut through 
1 ridge Any informatior ncerning the wher 
of this man will be appr 
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Little Stories of Success 


No. 1 


One of our salesmen received a check 
the other day for $572.68 as commission 
on his May sales. 

In itself that is not particularly inter- 


esting, but the story behind it is. 


Smith (the man who got the check) applied for a 
position as salesman August 27, 1915. 

Smith was then 35 years old. 

His application didn’t read exceptionally prom- 
ising. 

He hadn’t graduated from High School. 

He was five feet three inches tall and weighed 130. 

He had had practically no selling experience: But his book- 
keeping training and general office experience was in his favor. 

Every one of his references said he was honest and trust- 
worthy. 

Every one of his references dwelt especially on the fact that 
Smith was a worker. 

So we put him to work, January, 1916. 


That was eighteen months ago. 

Last month he made $572.68. 

He has earned bonuses of $54.64 since January. 

His biggest months are ahead of him. 

And his year’s commissions will run up an attractive total. 

The right man, the right product, the right selling policies— 
and the DEMAND got together, that was all. 

Smith’s is not an exceptional story in the history of a sales 
organization that is doing things. 

We have room for more Smiths. 


Elliott-Fisher Company 


General Offices: 82 Elliott Street, Harrisburg, Pa. 


Branch Offices in All Principal Cities 
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THE ACCO FAST 


Bind Your Loose Papers 
in Book Form 


A Perfect Binding 3S 
at Little Expense = Se 
= —_——— — 














with the Prong Shield Washer 


Takes up no room in the 
Files. 

Its effectiveness, simplic- 
ity and neatness make it 
the only practical fastener 
for any kind of a file. 


Fits perfectly flat on 
papers. 

Made in sizes to fit all 
standard gauges of 
punching and any size 
and quantity of sheets. 











Every Advantage of a Bound Book when used with 


THE ACCO FOLDER 


Provides Perfect System 
Convenience and Protection 






With all other loose leaf folders at transfer times it is 
necessary to remove papers from files with absolutely no 
protection against loss. 





> They take up no room in 
the files and thus afford a 
perfect system of keeping 
papers, without loss of valu- 
able space and with little ex- 





pense. 
>) They can be used over 
y) and over again as it is easy 
ol to fix or remove ACCO 
FASTENERS with or with- 
f out papers. 





Write for prices and descriptive circular to 


THE AMERICAN CLIP CO. Long Island City, N. Y. 
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Hawaiian Typewriter House. 

The representation of the Royal typewriter in the terri- 
tory of Hawaii since April, 1916, has been in the hands of 
the Hawaiian News Company, Ltd., whose headquarters 
are partly shown in the pictures on this page. 

Recently, Export Manager Malleson of the company 
paid a visit to the Hawaiian News Company while en 
route to Japan, China and other eastern markets 

The first illustration shows the executive staff of the 
company, who are, reading from left to right: W. J. Coon, 














Frincipal offices Hawaiian News Company, Ltd., Honolulu. 


printers’ supply department; Miss L. F. Rosa, stenograph- 
er; Gen. J. H. Soper, president; W. H. Spoer, secretary; 
J. F. Soper, vice president and manager, and A. M. Guer- 
ero, bookkeeper. 

The second picture shows the typewriter department 
Those in the picture, reading from left to right, are: W. 

















View of typewriter department, Hawaiian News Company, Lta. 


H. Soper, secretary; W. S. K. Fong, repairman; Mrs. K. 
Kolb, stenographer, and C. M. L. Nelson, salesman 
The third illustration shows a display in the agency’s 
show windows facing the main business street in Honolulu 
Courtesy costs nothing in giving, but is expense in the 


withholding 














“The World’s Best Writing Machine’’ 


Victor Standard 
Typewriter 


Single Key Built-in Decimal Tabulator. 
Instantaneous Variable Line Spacer. 
Bichrome That Won’t Blend Colors. 
Modern Improvements That Are Real Helps. 


THE MACHINE 





Victor Bear- 
ings Insure 
Clean Cut 
Properly 
Aligned Im- 
pressions 
Without the 
Support of a 
Crutch. No 
Others Do. 





THE TYPE BAR AND BEARING 
Se ee ote 


The Victor Agency proposition means 
independence to the capable man in 
each district who is wise enough to 
secure exclusive selling rights. 


Victor Typewriter Company 
General Offices and Factory, Wyoming Ave., 


SCRANTON, PA. U. S. A. 


Agencies wherever “‘live-wires’’ live 


“‘THE WORLD’S BEST WRITING MACHINE” 



































Cather Dealer Heard From 
The M‘Manus-Troup@ 


Complete Office Oulfitlece~ 


TOLEDO. OHIO 


This is what They hit 


“The Art Metal line has not only in- 
creased our volume in steel furniture and 
filing devices, but has been a great asset, 
in a general business way, aiding us to 
make connections with some of the larg- 
est manufacturers of this city, whose re- 
quirements cover our entire line.” 

75‘. of steel office furniture in use is 
Art Metal. Join now the army of deal- 
ers who meet this intense demand—who 
are pocketing the profits of great Art 
Metal sales. Write for confidential 
dealer details at once. Valuable territory 
is open. 


Art Metal Construction Co., Inc. 
28 Gifford Avenue, Jamestown, N. Y. 








This is the il- 
lustration 
which a p- 
peared in Sys- 
tem magazine 
for July. Be- 
cause of their 
deuble  effi- 
ecleney —a 


counter and file 
in one—the de- 
mand for them 
upon Art Metal 
dealers ix great. 











New Sales Pian. 


To facilitate further de ment of business it 
United States and abroad Burroughs Adding Ma 
Company has adopted a plan of sales organiz 
which became effective July Che Burroughs Add 
Machine of Canada, Ltd., has been organized with a 
ital of $250,000, to take Canadian business 
company will assemble as well as sell machines and 


British Amer 


dle other business of the ( pany in 

The subsidiary Burroughs Adding Machine Company 
Missouri, through which siness in a number of st 
has been conducted, will have its capital increased ar 
activities extended to cover all of the United Sta 





F. H. Dodge. 


handling all sales, repairs, employment and other matte 
constituting legal conduct of business within the states 
( P. Staubach, formerly assistant sales manager. has 


been appointed sales manager in place of F. H. Do 
covered by the M 


Machine 


made director of sa 


and will have charge of the territory 


the B rroug 


Dodge has been 


hs Adding 


and 


Mr 


general supervision of 


sourlt company 
Ltd 


and will have 


Canada, 


the distribution o 





Burroughs products at home and abroad. He will w 

in active cooperation with the hsidiary companies 
Cc. P. Staubach. 

with Mr. Hoagland, manager of the foreign depar 


Important additions to 


pany are nearly « 
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Complete and Practical in every Det | 





The Noiseless Typewriter 


100% NOISELESS 


Highly commended by well-known representative concerns 
after exhaustive tests, resulting in repeat orders and standardiza- 


tion of equipment. 


The practical Noiseless mechanical construction not only 
insures a permanent noiseless result, but also increases durability 
by preventing the usual excessive wear and strain caused by the 


hammer method of typewriting. 


Our catalogue will interest you. Send your address and 
we will mail you a copy at once. 


THE NOISELESS TYPEWRITER COMPANY 


General Sales Offices: Factory: 


253 BROADWAY, NEW YORK, N. Y. MIDDLETOWN, CONN., U. S. A. 
Sales Offices: 


NEW YORK CHICAGO PHILADELPHIA WASHINGTON BOSTON BUFFALO 
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In These Days 


Of unprecedented manufacturing difficulties, 

Of great scarcity of raw materials, 

Of unusual shipping complications, 

Of all those commercial problems which come as 
logical and unavoidable results of the world war— 

The manufacturer’s guarantee assumes an impor- 
tance greater than ever before. 


<<< s—~S 


| Manufacturer’s Guarantee 


{ 

| All ea J-P@= Books are guaranteed 
| to be mechanically perfect. Should a 
| defect appear the book will be repaired, 
l 
| 


j 

| 

[ 

i [-P@= 

if possible; otherwise replaced without 
l 

at 


[P= 


cost to dealer or consumer. 


This is the guarantee that applies to all ao=]-Pm= 


devices. 

No one can cite an instance where the Irving-Pitt 
Manufacturing Company has failed to back its 
powerful guarantee—and 

With the same unswerving sincerity, this guarantee 


will continue. 
éé S 99 
—without cost to dealer or consumer. 





Irving-Pitt Manufacturing Company 
Kansas City |-Pe Missouri 
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Chicago Stationers Reorganize. 
\ plan urged for several years by President Fletcher 
B. Gibbs was finally adopted at the July 11 meeting of the 


Chicago Stationers’ Association. It means the reorganiza- 


tion of the association in harmony with the ideas outlined 
recently by Arthur Dunn, organizer for Henry P. Dimond, 
retained last winter for purposes of examination and re- 
port by the Chicago body. New by-laws have been adopt 


ed, and $6,000 was subscribed to the working fund by 
twelve executive members—the rest to be made up before 
the next meeting of the others. 

[he dues of executive members are increased to $25 and 


of individual members, to $10. In addition, the tormer 


class pay an initiation fee of $25. The only association 
ficer will be a paid legal adviser, who will act as chair 
man and cannot be a member. He will be an ex-officio 


member of all committees. He will receive and disburse 


the funds of the association, rendering a monthly state- 


ment, aad keep all records, papers and correspondence 


} 


[The chairman will also be sole and final arbitrator in all 
members ontroversies 

The new by-laws provide for quarterly meetings of the 
general association and monthly executive meetings \ 
committee ymposed of George E. Marshall, chairman: W 
W. Buchanan, E. Y. Horder, B. Lundberg and S. E. Col- 
lins was appointed to select the new chairman 

Engravers Convene at Buffalo. 

The seventh annual convention of the National As- 
sociation of Steel and Copper Plate Engravers was held 
at Buffalo, July 9-13, in the Hotel Iroquois. Among many 
features of elaborate entertainment was a trip to the Roy 
croft shops at East Aurora, a boat trip to Crysvai Beach 
and a launch excursion to the Buffalo Canoe Clu Im 
portant among the addresses delivered was one by Clar- 
ence MacGregor on “The War and Its Effects on Trade 
[The following officers were elected Presider t, Alfred E 
Vose: vice president, R. S. Weaver; treasurer, W. W 
Blaisse secretary, Theo \. Isert St. Louis was chose 
as the convention city of 1918. As a result of the con- 


vention, it was determined that there will be active co 


operat F een the National Association of Engravers 
and th ( Manufacturers and Stationers in making the 
Fall Stvle Week. set for October. a success 


Protest on Loose Leaf Discount Cut. 


Both the Boston Stationers’ Association and the Louis 
ville Stamp and Stationery Club have addressed letters of 
est t e loose le nanufacturers who have recentl 
duce ealers’ discount from fifty and tet 
ind ter The Louisville letter recommends a change ot 
list prices, the discounts remaining the same, in order t 
é " ssible s ’ said to demand t 
is declared to be unjust that the dealer should bear the 
is described as, “this indiscreet ad t 
es The Boston protest declares that the manu- 
acture 5 der no heavier extra expense at this time 
in the dealer, and Ils on all dealers to unite in this 
‘ 
Word has come from QO. Scott Morgan, secretary-treas 
unsas B k-Dealers’ Association, t the effect 
at the ass 1ation 18 taking notice of the loose leaf con- 
ers desires ytest against the lowering 
the trade The association believes that there 
1 larger discount for the dealer in loose leaf 
se during the unsettled war period Retailers 
<penses are mounting higher and higher and in many 
nstances orders are elayed owing to shortage of raw 
iterials, thus losing usiness for the dealer 
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TYPOCOUNT 


A LEDGER PAPER MADE 
ESPECIALLY FOR MODERN 
MACHINE BOOKKEEPING 


Machine Bookkeeping is here to stay. 

This new method brings various special 
requirements, one of the most important 
among them being the demands it makes 
on the ledger paper used. 

Hard service is the lot of any ledger 
paper—the ledger paper used in the ma- 
chine method of bookkeeping has all this 
strain, with the additional wear of constant 
running in and out of the machine. The 
vertical filing so much in use, is another 
severe test of the strength of the paper 
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Made for the on purpose of meeting 
exactly these requirements, Typocount 
Linen Ledger is the perfect stock for Ma- 
chine Bookkeeping. Typocount, like all 
other B-W products, is a remarkably firm, 
tough-fibered paper. It is practically in- 
destructible It will not tear, crease or 
erow ragged at the edges, and its unusual 


stiffness and crispness will keep it upright 
in the file, even after long, hard use. 

Buff in color, Typecount does not be- =| 
come soiled easily, and is restful to the 
a 

Moderately price 

Send for free sheet Typocount for 3 


actual machine test, and the interesting 
Typocount Folder 


BYRON WESTON Co. 


“*The Paper Valley of the Berkshires’’ 
DALTON MASSACHUSETTS 
Hi 75 
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DEMONSTRATION 
SELLS 








The Ramer Remanufactured Typewriter 
because its points of superiority stand 
out distinct and unique for instant illus- 
tration. The principles behind its re 
manufacture are evident in its appear- 
ance and working: it is remade, in any 
make or style, in accurate ‘and careful 
conformity to the best in the whole 
field of typewriter production. 


Service coupled with price-advantage is 
selling argument. The 
service at 


in irresistible 
Ramer provides the utmost 
a preferential price-margin which yields 
the selier larger profits from cumula- 
tively mounting sales. It repeats be- 
cause the buyer’s experience merely rat 
ifies his satisfaction in the purchase. 


Dealers choose the Ramer against th« 
field because these straight-off, rapid 
fire selling points are immediately avail 
able on the firing-line of sales—and be- 
cause they prefer the Ramer themselves 
for their own work. 


‘*‘Remade Like New 
Because Remade RIGHT’’ 


Your territory has hundreds of pros 
pects at this moment who will find the 
Ramer Remanufactured Typewriter 
what they have looked for without suc 
cess—a Quality product at a Quantity 
Sales-Price. We can make the price 
because we make the quality. 


We are at your service for information 
yr sales plans. 


Write for our Profit-Proposition 


Wholesale Typewriter Co. 


314-316 Broadway New York, N. Y. 
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New Who’s Who Book Soon to Appear. 


The next issue of the 


book, “Who's Who in thi 


lirectory and buyer's ret 
Stationery World,” will 


lished September 1 President Bellman desires that 
those whose names appear in this book look at the las 
issue and see if their name, address and business classif 
tion is given correctly [his service is free to the ( 
bers of the association, to whom a copy ot the bo 
be mailed as soon as published. Changes or corr s 
should be sent to Mr. Bellman at once at his address, 3 
Superior street, Toledo, O 
New Savannah House Established. 

The United Fixture & Paper Company has been esta 
lished in Savannah, Ga., to handle stationery an: 
It is incorporated for $15,000 and the officers are: Presi- 
dent, B. Karpf; secretary and treasurer, H. Horoy 
manager, J. B. Berner. The company's warehouse at 32 
Broughton street, West, is four-story and base 


building 


Credit Men Form Buying Association. 


The Assoc iated Retail Credit Men of New Yorl { 
Inc., has been tormed to abate the abuses of charge 
count privileges and ot! retail evils The mov ( 


is partly in response to President Wilson’s request 
all possible be done during the war to keep 


healthily active and money in circulation 


Grand Rapids Glue Company Organized. 


The Dickerson Glue J er Company, capitalize 
$30,000, to manufacture 1 sell automatic glue 
and supplementary machines, has filed its articles 
ciation at Grand Rapids Che amount of capita 
subscribed is $15,500, a1 $13,750 has been rece 


property formerly owned by the organizers 


Joins Chicago Company. 


On July 1, Eimer W. Busch, formerly \ 
Tyler Company of Cleveland, became a co-part 
firm of Dode G. Oberst & Company, First National 
building, Chicago, dealers in typewriter and office s 


loose leaf devices, etc 


Change in Fulton Specialty Ownership. 


E. Rogers Underwood er manager fe 


burgh Plate Glass Compat Brooklyn, has 
from Henry Schmidt the ntrolling interest 


Specialty Company, manufacturers of rubber stamps 


sign markers, etc., at Elizabeth, N. J 


Improvements in Camden, N. J., House. 


Bleakly Brothers, retail stationers, have opened 
new store t 532 Federal street. Camden, N. ] 
new demands “The Bleakly News” is the . 


house organ 


Milwaukee Company Opens Branch in New York. 


The Diamond Ink Company of Milwaukee, Wis 
facturers of writing inks lhesives, etc., have oy 
warehouse at 265 West Broadway, New York, wher 
have installed a comple te stock of their goods 


San Franciscan Purchases Ink Company. 
W. E. the ¢ 
well Ink Company of Oakland, Cal. Mr. Fites is he 


von Manufacturing Company. 


Fites of San Francis has purchased 


the Ink Ribl 
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g Cold, withcut life, propelling instinct gone—that is 
business when you take away pride in what you are 
selling! 

@ Money isn’t all. Plenty of that selling Allsteel Office 
Furniture and Filing Equipment. 


@ It’s satisfaction! That’s the word! Pride in carrying 
Allsteel—a super-product. Knowing one’s customers 
appreciate it! 
@ I look down over my Allsteel furniture stock. And 
see a busy store. I cannot repress a feel- 
ing of exultation! They're coming to ME 
MY store because I am a “quality” 
man! Do you wonder that | am proud? 


@ I serve the community in the best pos- 
sible way. I cannot do any better by it 
than with Allsteel. 


@ Pride in my business? It’s half the 
joy of living! 


THE GENERAL FIREPROOFING CO. 


YOUNGSTOWN, OHIO 
Branches: New York Chicago Boston 
Washington Atlanta Seattle 


—————- —— 
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Our Big National Advertising 
Campaign Sells CICO for You 


month, the [AMES RMN Col? ‘et (eC @ Bit 


readers of 





Saturday 
Evening 
Post CICO-wise means 
—_ the elimination of every perplexing . 
Collier’s F pasting problem that ever poked its head above 
aia 4 the edge of your desk. This new liquid paste for 
- ny home or office has banished the splashy water well, 
Digest the hardened lumps—all the muss and fuss. It is one of 


wor fi Carter Inx 





Review of Quality Products 
Reviews Four cents will bring you our introductory size bottle 
— of CICO Paste. Send for your bottle today. 
Modern Sticks Best When Spread Thin 
Methods ; Adjustable brush holder keeps jar tightly closed—no 
eg | cap to tum every time you use CICO. Stationers sell 
System | CICO in convenient 45c and 25c refill desk jars (as 
and » shown). Also in spreader tubes and bottles. Send 
Leslie’s | a couple of stamps and your name and address. Get 
Magazines ' ClCO-wise now. : 
sun cialis |THE CARTER’S INK COMPANY a8 
these Carter i diese ~ hhaeryy | 
Inx Quality Ais Oieetterere of Carter's 
Products ads " é Typewriter Ribbons and Carbons 
and are being steaaacalinaedl 
convinced of 
the need of 
CiCOin their 
offices and 
homes. 
Write for full details 





THE CARTER’S INK COMPANY 


Boston Chicago New York Montreal 
Also Manufacturers of Carter’s Typewriter Ribbons and Carbons 
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National Association of Purchasing Agents. 

The annual congress of purchasing agents, under the 
auspices of the National Association, will be held at 
Pittsburgh, October 9, 10 and 11. The program includes 
business sessions for the mornings and visitation and in- 
spection of industrial works during the afternoons. 

Special features are Tour of Pittsburgh's principal 
business districts by automobile during the late afternoon 
of the first day, and cabaret dinner in the evening to be 
held at one of the country clubs. The banquet will be 
held at the convention hotel the evening of the second 
day, October 10, with speakers of national prominence 
in attendance : 

All purchasing agents, as well as others interested are 
welcome and are expected to attend and participate in the 
activities of the convention. Special arrangements are 
planned for the entertainment of the ladies. 

The National Association of Purchasing Agents is com- 
posed uf the membership of local branches with a present 
total membership, including all active local associations, 
of more than one thousand. Principal cities in which ac- 
tive associations are located include New York, Chicago, 
Philadelphia, Cleveland, Pittsburgh, Baltimore, Boston, 
Detroit, St. Louis, Columbus, Buffalo, Rochester, South 
Bend, San Francisco and Los Angeles. The organization 
of some of these dates back several years, others are more 


recently organized—but all are active. 











Manager A. H. Groves in front of the Royal sub-office in 
Seattle, Wash. 


The association is the outgrowth of the movement orig- 
inated in New York about five years ago. The object of 
the association is to bring together on common ground 
purchasing agents generally, to gather and to disseminate 


information and knowledge of benefit to the profession, 
to foster and promote friendly relations between members, 
to secure more uniform purchasing routine method and 
the standardization of specifications and classifications 


and dissemination of relating to the general subject 


of buying, the improvement of existing methods for the 
diffusion of information and to secure generally more 
definite as well as broader information on topics and prob- 
lems of importance. 
Philadelphia Stationers for Brooks. 

The Philadelphia Stationers’ Association has issued a 
statement indorsing the candidacy for National Station- 
ers’ President of William Henry Brooks, former presi- 


dent of the Philadelphia Association 








WHITING’ 


The Right Typewriter Paper 


Typewriter papers in general are 
an unknown quantity. The 
product of the Whiting Paper 
Company has been a standard 
for quality and uniformity for 


over fifty years. 





In selling Whiting Typewriter 
Papers you have that guarantee 
of quality, uniform weight, tex- 
ture and finish and a line com- 
prehensive enough to meet every 


business requirement. 


This uniformity is only obtain- 
able through assembling the 


product of one maker. 


Whiting Papers are Loft-Dried, 
Tub-Sized, All-Rag stock, made 
at our own Mills at Holyoke, 


Massachusetts. 


Write for sample book 
and discounts 


WHITING PAPER COMPANY 


14th Street and 7th Avenue, New York, N. Y. 


Mills at Holyoke, Massachusetts 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers and Manufacturers from Month to Month 


OFFICERS: 
President, CHARLES N. BELLMAN, Toledo, O.: First Vice-President, W. D. BEVIN, New York, N. Y.; Second Vice-President, D. H. JONAS 
New York. N. Y.; Third Vice-President. H. W. ROGERS, New York, N. Y.: Treasurer, HARRY A PRIZER. Philadelphia, Pa.; Auditor, IVAN E 
ALLEN, Atlanta, Ga. ; Secretary, MORTIMER W. BYERS, New York, N. Y.; Chairman Catalogue Commission, R. D. PATTERSON, St. Louis, Mi 











DIRECTORS—STATIONERS DIRECTORS—MANUFACTURERS 
Henry W Stacy, Los Ten les, Cal W. P. Waddy, Richesend, Va. J. H. Schermerhorn, Jersey City, N.J Richood B. Carter, Boston, Mass 
William H. Brooks, Philedelphia, Pa. Gosens F- Damon ass. Louis H. Buckley Worcester, Mars J. S. A. Wittke, New York, N.Y 
Edwin |. Baer, Canton, O. Chas. H. oe oy eoiendnen. Cal. Lewis D. Bement Framingham. Mass Fred H. Butenschoen, Chicage, Ill 
Charles A Stevens, Chicago, Ill J. H. Niedecken, Milwaukee, Wis. John L Mc Millan, Syracuse, N. Y Sidney J. Burgoyne. Pesan. Pa 


J. Ogden Pierson, New Orieans, La. Eugene Pettus. St. Louis, Mo O. J. Timberman, Cincinnati, O C. S. Brewer, Herkimer, ! 
TIME AND PLACE OF NEXT MEETING—CHICAGO, ILL., Oct. 15-19, 1917 
SECRETARY'S OFFICE—41 Park Row. New York. INFORMATION BUREAU—4I1 Olive Street, St. Louis, Mo. 
Manager of Informetion Bureau—W. D. PITTMAN 


Fall Style Week. in the hardware and glassware lines If anyone has any 
One of the most important movements of the National complaints to make, now is the time to make them, an 
Association this year is the institution of Fall Style anyone has anything good to say about the jobbers an 
Week, October 22 to 27, inclusive. President Charles N manutacturers, now is the time to talk. Mr. Mitchell is 
Bellman of the National Association of Stationers and ypen tor any suggestions on the subject of hardware 
Manufacturers visited Chicago a couple of days last classware, desiring to make as full a report as possible at 
month in the interests of this plan, which may be briefly he coming Chicago convention in October. He appeals 
outlined as follows members of the association to get busy and send him the 
Every dealer in the United States handling stationery, deas 
engraving and greeting cards is urged to coOperate in the 
movement by putting new goods in stock, by writing to Philadelphia Nominates Brooks for National 
manufacturers from whom they buy window display ma- ae > 
terial for this week, and using locally the necessary news Association President. 
papers by way of advertising Special announcements Che Philadelphia Stationers’ Association is energeticall 
should be sent out to the public inviting them to cail pushing the candidacy of William Henry Brooks of th 
and see the fall styles of stationery, greeting cards and William F. Murphy's Sons Company for president of th 
; a National Association of Stationers and Manufacturers 


engraving 
In order further to stimulate interest in this move- 
ment the National Association offers the following prizes 


Twenty-five dollars for the best newspaper advertise- 


1917-1918 
Mr. Brooks is undoubtedly well qualified by abilit 


character and personality to head the national organiza 


ment or special announcement used by a dealer in invit- “on. One ol the notable traits of his character is ¢ 
. . . . = 1 ; Ly, 1 

ing the public to his store during Fall Style Week friendliness. Indeed he mig have been the man whom 

Twenty-five dollars for the photograph of the best win- Kipling described as the o1 with common touch Mr 


dow display made for this week. Brooks is vice-president of the William F. Murphy's Sons 


The names of the judges who will award these prizes Company, manutacturers and stationers, Philadelphia. His 
will be announced later ibility as a business man is generally recognized in 


The association has caused same special window cards Quaker City, 


to be prepared announcing Fall Style Week with its dis- Mr. Brooks entered business in October, 1885, in 
plays of stationery, engraving and greeting cards. A set nection with his present company He was chosen si 
of these cards will be sent upon the receipt of ten cents tary of the company in 1891 upon its incorporation, 
for postage. was made vice-president in 1894, since which time tl! 
It is stated that there will be cooperation during Fall active management of the business has been largely, 
Stvle Week by some of the large department stores of his hands He was president of the Philadelphia ass 
Chicago and other cities, who have expressed their pleas- ciation tor five years, and during his term the associati 
ure in the opportunity to codperate in the movement. One made great strides in membership. activitv and usefulness 
of the largest retail stores in Chicago will use some of its Upon his retirement from office he left the associati 
window space for stationery, engraving i = flourishing ondition. Today he 
and greeting cards during that week and chairman of the executive committe: 


that organization, where he has « 
} 


no doubt the period will be one of much 


success for these departments and will some useful worl He has been on 


probably lead to special weeks for the interested in the National Asso 


boosting of other lines since its inception, has been a direct 


The codéperation of a number of promi- has attended many of the annual 





nent newspapers in various cities will also tions 
be a powerful factor in the success of the Mr. Brooks is an extremely successful 
movement. presiding officer and toastmaster Hi 
= _ tactful, court us, easy In manner 
Hardware and Glassware Chairman bearing, and guides the trend « 
Sends Out S. O. S. successfully through an ent 

C. L. Mitchell, of Crane & Co., Topeka, He has a large number of friend 
Kansas, chairman of the National Associa- ut the counts vho would | 
tion’s committee on hardware and glass- him at the he the associ 
ware, desires suggestions from the trade An unusual! interesting campaign is 

lready promised 


regarding the supplies which they handle William Henry Brooks. 





Ohio, July 26, 1917 
Gentlemen:-- 

Many thanks for the local inquiry. 
Parties were in and got our prices two weeks 
ago; also copied name of maker no doubt 
hoping to buy cheaper direct. We appreciate 
your protection. We have the file in stock 
that they desire. 

Yours truly, 


Name on request 


If You Are Not 
A fee Dealer 


You Should Have Our General Catalog 
which will place you in a position to quote your 
customers on any of the many necessary office 
devices and supplies our line embraces. The 
inquiries received in response to our national adver- 
tising, are referred to f/@@® dealers in the towns 
from which they come. We sell no goods direct if 
we are represented. This policy has been the 
keynote of the successful growth of this business. 
Just say, “Interested in your Dealer proposition”. 
Your request will be accorded prompt attention. 


The J#/&s Manufacturing Co. 


162 Union Street, Monroe, Mich. 


New York Office—368 Broadway Address Mail to Factory Chicago Display-—-511-515 8S. Wabash Ave. 


lowa, June 12, 1917 
Dear Sirs: 

We immediately followed up the inquiry 
which you sent us and sold the company a 
nice bill of your goods as well as other 
supplies from our stock. Your policy of 
referring inquiries to dealers could well be 
emulated by other manufacturers. Send us 
some more. 


2 


Sincerely 
Name on request 
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Yfis Fibre Boards 


Light 
Practical I 


Fibre Board Office Specialties are §f yariot 
increasing demand, especially in office their 
where Card Systems, Filing Devices ness, 
Ete. are first being introduced for tl where 


Fibre Board Vertical Transfer Cases 


These are strong and durable files, made of tough fibre board, with cloth re-enforced corners and 
covered with Agate Paper. Hold the entire contents of an ordinary vertical letter filing drawer. 
Made in two depths—20 inch and 25inch. Shipped K. D.—Folded Flat, in packages approximately 


2? inches high. Get quantity prices. ’ 
Fibre Board Vertical Letter Files 


Are made in three capacities—4 inch, 5 inch and 
6 inch, and in Letter and Legal Cap sizes. Cloth 
re-enforced corners, drop front, cloth hinged top. 
Have ring pull on end for easy handling. These 
are exceptiona!ly handy files for orders, bills of 
lading and special inter-department correspond- 
ence, etc. 


fic Security 
Mailing Envelopes 
Are made of tough stock, which bends but does not break. The lock works 
automatically, so that contents cannot be removed without destroying the 
lock or tearing the mailer. Made in a large variety of sizes to accommo- 
date all standard sizes of photographs and other mailable material. Put 
up in handsome display boxes for retail sale. . 

ff Wool-Back Invoice Books ae ea. 
A large variety of sizes is included in this line, all being made with solid 
wood backs, into which the leaves are glued and riveted. Leaves cannot 
be pulled out, backs cannot break. A variety of bindings makes this a 
very desirable line. Sizes 114x16} and 12#x1&}. Get We Catalog of 
Office Specialties for complete information regarding these salable books. 


Yj Box Letter Files 
There are 16 different kinds of Box Letter Files, listed 
in the W2e Stationery Supply Catalog. A wide range 
in price to take care of almost every Box File require- 
ment. "Easy Clasp" and "Modern" Files, shown on this 
and opposite page, are big sellers with the stationery 
trade. 
Ask for the Catalog now! 


The ff" Manufacturing Co. 


162 Union Street 
Monroe -2- Michigan 


New York Office—368 Broadway 
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various departments, etc. Owing to 
their low cost, strength and compact- 
evices ness, they fill many wants—especially 
for th where files are not to be permanent. 


Uitte: 


Stationery Specialties 


Strong 
Economical 





Fibre Board Card Index Trays 


We make 3x5, 4x6, 5x8 and 4x9 sizes in these substantial trays for Index Cards, Cancelled Checks, Ete. 
They are very substantially constructed of fibre board, with cloth re-enforced corners, covered with 
Agate Paper. Covers are separate. Nickel plated pull and label holder on each tray. The steel, 
self-locking follow block operates on round counter-sunk rod. Very practical files of immense popularity. 


Card Index Cabinets with Fibre Board Drawers 


The drawers of these cabinets are constructed like 
the trays described above. Cabinets are made of 
Stained Hardwood— 
serviceable and attrac- 
tive inappearance. Made 
in two, four and six draw- 
er sizes for 3x5 cards,and 
two drawer size for 4x6. 
—_— This substantial fibre board file has a tapered : 
Document Transfer File tray, which holds papers up to 4§x10 inches. 
Capacity about 114 inches. Cloth re-enforced 
corners and covered with Agate Paper. Has nickel plated label holder 
and drop handle. Easily accessible for transferred Documents, Envelopes, 
Collection Papers, Etc. 


Se Wood Back Scrap Books 


Three sizes each of nine kinds of Scrap Books are listed, offering a large variety 
in bindings and sizes. Manilla, white and grey leaves. Also made without the 
words "Scrap Book" for use as albums, etc. Solid wood backs from which the 
leaves cannot be removed, except by tearing. Space is provided for expansion 


Get f/f Catalogs 


of Filing Devices, Stationery Specialties 
and Sectional Bookcases. Our lines are 
most complete and varied to meet almost 
any needs. 






We offer attractive values and advertise 
our goods at retail selling prices which provide for a liberal margin 
of profit. If you do not know all articles in the 9 line, write 
now for our catalogs. 


The fas Manufacturing Co. 


162 Union Street 
Monroe - Michigan 
New York Office—368 Broadway 
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Sectional Card 
Index Cabinets 


Are especially adapted for use in offices where there is a possibility 
of the card record system growing or expanding. They are designed 
for this contingency by being made in Top and Bottom Sections. 
A Top Section should be purchased first and can be used until 
such time that there is need for more than 2800 cards. Then add 
as many bottom sections from time to time as the filing system 
may require. Bottom sections cost less than Tops. Each drawer 
has a capacity of approximately 1400 medium weight index cards 
aside from the necessary guides, and is equipped with steel, easily 
adjusted, self-locking follow block to keep contents in vertical 


Illustration above 
shows 8x5 Top Card 
Section, two 3x5 
Bottom Card Sections 
and sixteen inch leg 
base. 


Top section > 
whichshould 
always be 
purchased 
first as a 


start for the 
filing system 


These sections provide for expansion and assure 
uniform alignment on future requirements. 





Illustrating 
Bottom Sec- 
tion. As 
many as de- 
sired can be 
stacked 
under a Top. 


Also has pull and label holder on outside. These 


position. 
serviceable sections are made in sizes to accommodate 3x5, 4x6, 


5x8 and 8x5 record cards. May be stacked as shown in illustra- 
tions with or without leg bases as desired. Furnished in Plain or 
Quartered Oak in Golden and Natural finish, also in Birch Ma- 
hogany. A section or two for display will more quickly convey to 
your customers the adaptability of a card record file of this design. 
It you do not have a Ya* Dealer Catalog, your request for copy will 
bring a fully illustrated book of Filing Devices, Office Accessories, 
Office Supplies and handsome line of Sectional Bookcases with our 
dealer's proposition. 


The Siete Manufacturing Co. 


162 Union Street 
Monroe “+ Michigan 
New York Office—368 Broadway Chicogo Display—511-515 S. Wabash Ave. 


Illustration 


Bottom 


below 


shows one Top 3x5 
Card Section, 
3x5 Card 


three 


Sections and sixteen 


inch leg base. 
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PASSED AWAY DURING 
THE MONTH 


Brief Comment in Appreciation of 

Those Who Have Passed Away and 

Whose Work in This World Is 
Tinished. 











George A. Olney. 

\fter a life filled with good work and good works, with 
thousands of friends throughout the length and breadth 
of the United States, George A. Olney has passed quietly 
over to the other shore. Mr. Olney died at his home, 163 
Herkimer street, Brooklyn, N. Y., on Saturday evening 
July 14, at the age of eighty-two years. For sixty-three 
years he had been identified with the stationery business, 
and during his long career he had known three genera- 
tions of young men in the stationery business. Men who 
are now old and gray in service knew George Olney forty 
years ago when he used to travel in the interests of some 
of the older manufacturing houses in the field. Most of 
the older generation with whom he was associated in his 
youth have already passed on, so that in his later years 
Mr. Olney dealt with those of the younger generation, to 
whom he was always and everywhere “Uncle” George 
It is a touching coincidence that among his staunch old 
friends was Arthur K. Ingraham, who died at the age of 
eighty years, within a few hours of the passing of Mr 
Olney 

Until the time of his retirement in 1914, Mr. Olney was 
a constant and regular attendant at stationers’ conven 
tions. Since then he has appeared occasionally when con- 
ventions were held near enough to 
his home to permit him to go to 
them, as was felt that his ad 
vanced years made it extremely 
dangerous for him to travel alone, 
although until almost the moment 
of his death he had always been a 
man of remarkable strength and 
vigor His death resulted from 
heart failure, due probably to the 


consequences of advanced 


At the time of Mr. Olney’s re- 


tirement from active service on 
January 5, 1914, he had completed 
sixty-three ears ri continuous 
issociation with the various 
branches of the book and station- 
ery trade \ Inl¢ these years 


having been spent as a traveler on 


the road in the interests of station- 


George A. Olney was born at 





school readers, geographies, histories and arithme- 
tics which were in use throughout the country 
prior to the Civil War He gave his son a com- 
mon school education, such as was given to young 
men and women of Connecticut at that time, and in 1851 
George Olney left home and became an errand boy in the 
wholesale book store of Pratt, Woodford & Co. in New 
York City. Here his energy and ability brought him 
rapidly to the attention of his superiors and he was soon 
made a salesman in the store In 1855, when twenty years 
of age, he started on the road as traveling salesman, his 
first trip embracing nearly all the states south of the 
Mason and Dixon line Mr. Olney has related in some of 
the interesting papers he has written from time to time 
how on his first trip he was forced to use almost every 
sort of conveyance known to the times to make the dif- 
ferent towns on his itinerary. Even then his personality 
was singularly winning and he exhibited that faculty of 
easy association, sincerity and confidence which endeared 
him to generation after generation of men in the trade 
Mr. Olney remained with Pratt, Woodford & Co., trav- 
eling each winter, until the war broke out, when the house 
failed on account of the fact that most of its trade was 
from the Southern states, but in the meantime young 
Olney had put by some money and after the failure of 
the house for which he worked he organized a small 
wholesale business under his own name, continuing it with 
increasing success until 1864, when he took in a partner, 
and the firm name changed to Olney & Pratt. The new 
company bought out the stock of Ames & Barnes and 
moved to 41 John street. Four years later Mr. Olney 
bought out the interest of C. D. Pratt and carried on the 
business until 1873, when, owing to the panic of that 
year, he was forced to the wall. After this he continued 
as a manufacturers’ agent until 1882, when he became a 
member of the staff of Henry Bainbridge & Co., working 
most of the year on the road and during a few months 
in the store. While with this house Mr. Olney covered 
the entire territory west to Denver, northwest to Minne- 
sota, and south to Texas and South Carolina. On leaving 
this house he became connected with the house of Edward 
Kimpton, leaving that concern to go with the Irving-Pitt 
Manufacturing Company about ten years ago. Although 
he retired something over three 
years ago from active business, he 
was kept on the payroll of his 
house at full pay in recognition of 
the distinguished service he had 
performed to the house and to the 


‘ 


trade at large. 

Mr. Olney was married October 
18, 1856, his wife being a native of 
Newburgh, N. Y. Mrs. Olney. 
who is now seventy-nine years of 
age, survives him, together with 
their three children, George H. 
Olney, Henry M. Olney and Anna 


Olney It is reported that Mrs. 
Olney is now in feeble health. 
When “Uncle” George retired 


he was known as the dean of the 
stationery salesmen, and the man- 
tle he had so long worn fell upon 
the shoulders of Arthur K. Ingra- 
hat vho for half a century had 
veen a member of the Joseph Dix- 


Southingte Conn., M 29, 1835 on Crucible Company's staff. The 

His parents and gra irents were death of Mr. Ingraham a few hours 
ves at state His father, after that of Mr. Olney has al- 

1 mart f ‘ rv tastes. was the read een noted. 

author f the old-time Olney The late George A. Olney. I vriter of these lines knew 
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GUARANTEED Typorium Rebuilt Underwood Typewriter 
absolutely FREE—with every twentieth machine you orde! 
from us. You get a rebuilt No. 5 Underwood 
Typewriter, above 300,000, pica 
type, with back spacer and two- 
color ribbon. 

This means a free gift amounting 
to a round sum in money. 

You can easily sell this Free 
machine. ; 

You can order one or any number at a 
time. When you have ordered 20, you 
get this machine FREE. . 


Every One Guaranteed 


Every Typorium Rebuilt Underwood must be 
all we claim it to be—or your money will be 
promptly refunded, including express. 


We are safe in making this broad guarantee because 
Typorium Rebuilt Underwoods are perfect in every de- 
tail before being shipped. Every machine is torn down to 
the frame and every worn part replaced with brand new parts. 
New platens, new front scales, new thumb knobs, new key 
board, new key rings, new feed rolls, new rubber feet and 
new ribbons. All type and type bars and all important bright parts 
arere-nickeled. Theframesare newly enameled, re-lettered and restriped. 
The machines look, act and are as good as new! 


TY PORIUM 


Rebuilt Underwoods 


are sold at prices that permit you to sell them as ingthem absolutelytoyourcustomers. We allow 
“Big Bargains’’—‘‘Trade Attracting Specials’’— 5 per cent discount on cash or C. O. D. orders. 

and still make a fine, fat profit. Moreover, because Send for our Confidential Price List—it will show 
we guarantee them to you, you are safe in guaraniee- you how to double your typewriter profits. 


We Prepay Express, Guarantee Shipment Day Order is Received 


If 2 or more machines are shipped at one time to /f we fail to ship the same day, we will reduce 
the same address, we will prepay the express toany /he amount of your order $5.00 as a forfeit. 
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dealer east of the Missouri River, in either United See our Confidential Price List for com- “6 i 

States or Canada. On shipments west of Missouri plete details of this offer. ty 

River, we allow express as far as Omaha, Remember—we always carry from &, Pd 
On shipments of single machines we allow half the 1,500 to 2,000 Underwoods in stock te / 
express. at all times. F 


Writefor Confidential Price List 1 


Use the coupon—or send in your name and address on a post card. 





(SEDER SSRN EAS NS AUR ARAN RRS 83 / P 
TYPEWRITER EMPORIUM | | 
Established for Over a Quarter of a Century 


34-36 West Lake Street Chicago, Illinois 
BEE rege ES En eR 
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Mr. Olney for twenty-one years, and has known 
few men for whom he entertained so much affec- 
tion While we all sorrow at the fact that “Uncle” 
George's steps have been set upon the long trail 
of eternity and that we shall see him no more in the 
flesh, yet we rejoice that he passed not in his youth, but 
in the fullness of ripe years of experience, with his work 
finished We cannot but feel satisfied that “Uncle” 
George has now laid down the burdens of the flesh and 
that he has entered into the world beyond so ripe in 
knowledge and in sympathy. Before taking leave of ow 
old friend we mav be permitted to repeat a paragraph 
which appeared a few years ago in a sketch of Mr. Olney’s 
life, entitled “George A. Olney, Gentleman” 

“There never was a kiddie about any store he visited 
that escaped Uncle George’s kindly notice. He never 
made the mistake of being condescending to a youngster 
Young in spirit himself, he meets the young on their own 
ground-—with the patience and toleration of experience 
and the sagacity of a big and competent mind. He meets 
the biggest men on their own level, for few can have his 
comprehensive grasp from so wide and so well-cultivated 
an experience. The discontented youth who comes tr 
him for advice has every dark corner and craving of his 
discontent illumined for him, the consequences of hasty 
and ill-considered actions made clear; has his steps set in 
the way to development, and a definite aim and a definite 
purpose instilled in him—in a fatherly, brotherly, heart 


"—H. W. M. 


warming Way 





“UNCLE GEORGE.” 


r sixty-three years labored in his chosen field, doing 
well what his hands found to do. For fifty years he trav- 
eled a bea path, at ez stop presenting a friendly smile 
that was d to see and a hanclasp good to feel. His friends 
were legior ecause he was a friend. 

Vo great business bears his name. No increasing riches 


Vo position of power or influence 
His sole contribution to the 
an industry was the day's work well done 
pected 


attra ted others to him 
won the favor of his fellows. 


upbuilding 


Yet men two generations loved him and respected him 
In his seventieth year a successful company invited him to 
be a member of its staff—an experience that falls to the lot 


/ 


of few men at seven 

In the love of hts work and its associations he found th 
joy and contentment which all men seek and few men find 
He radiated sunshine and thereby added to the sum of human 
happiness 


His life centered in the business in which he was engage 


His mind dwelt upon its activities. He left no great wealth, 
a questionable monument to jus genius. No towering siru 

ture will perpetuate his name. He left something more wort! 
while, the rd of good work for a long life, and his name 
will be held in pleasant recollection until the last of his friends 


shall follox 
For more than twenty years I shared with many the pleas 
ure of his friendship. J shall miss the old, kind jrectings 


and pleasant visits that always made the day brighter. 


le passed on as we hope we may in our turn pa 
one who wraps the drapery of his couch about him and le 
down to pleasant dreanis / J 


Myron S. O’Keefe. 

\fter almost half a century in the stationery business 
in Marshall, Mich., Myron S. O'Keefe passed away June 
29 at the residence of Mr. and Mrs. Manilius M. Perrett 1n 
that city. He was born in Williamson, Wayne county, 
New York, April 1, 1841, and went to Michigan in 18,8 
entering the employ of the Michigan Central Railroad as 
Later he was promoted to engineer, but in 18 


fireman 
entered the stationery field. Mr. O'Keefe is survived by 


two brothers 
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Macey Filing Appliances 
For War Time Business 
All Filing equipment takes 
on a new and added import- 
ance in War Time. With every 
branch of working forces re- 





duced —the business man is 
highly interested in Macey Filing Appliances, 
because they contribute much toward keeping 


production at the maximum efficiency. 


Wood and Steel Files of 
Character and Strength 


With Macey Filing Appliances you can meet 
the demands of the smallest retail store to the 
largest corporation. Uniformly high grade 
materials, quality, excellent workmanship and 
pleasing appearance make Macey Filing Ap- 


pliances in big demand everywhere. 


Macey Wood Filing Cabinets assure large 
filing capacity and economy of floor space at 
a reasonable price. Macey Metal Filing Cab- 
inets bring together protection, serviceability 


and pleasing appearance. 


Write for Our Big Illustrated 

Catalog and Dealers’ Proposition 

The Macey Filing Appliance catalog de- 
scribes in detail the Macey Lines of Metal 
and Wood Filing Cabinets—both Horizontal 
and Upright, as well as our line 








— lo] . 
Iai of Macey Inter-Inter Safes. 
co [—] . 
| == Every dealer should have this 
—_ [=] > . 
| = book. Better write us at once, 
= io] . n 
— asking for our catalog and 
= , 
a2 dealers’ terms. 
a 
CY 4 


Designers and Makers ~of—" > 
Systems, Filing Appliances, Library Cases, Safes. 


” Yin) GRAND RAPIDS. MICHIGAN 
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The Last Paragraph of this Ad- 
vertisement is the Acid Test 





The Story of the 
Making and 








Marketing of 








aster drawing pencil” 














Chapter 1. A need created by the war 
for a high-grade American drawing 








pencil. 


Chapter 2. Two years’ laboratory re- 
search and factory experimenting with 
pencil leads. 

Chapter 3. Samples of the leads finally 
produced; tested by representative 
architects, engineers, artists and 
draftsmen; in unfinished cedar casings 
—submitted through third parties. 


Chapter 4. Complete endorsement of 
the leads by these users. 


Chapter 5. An advertising campaign 
reaching hundreds of thousands of 
users of pencils of the highest type. 


You will create good will for YOUR bus- 
iness by recommending the “Eldorado” 


to your customers. 


Made in 17 degrees with topnotch qual- 
ity in wear, smoothness, strength and 


uniform grading. 


That is the plain 
reason, Mr. 
Dealer, why we 
recommend the 
Eldorado to you 
through this 
Magazine 


Joseph Dixon Crucible Company 
JERSEY CITY,N.J. Dept. 98-J 
Established 1827 
































Samples and prices sent 7 
on request on your letterhead. 

















Arthur K. Ingraham. 


A few hours after the death of George A. Olney, Arthur 
K. Ingraham, since the retirement.of Mr. Olney, dean oi 
the stationery traveling fraternity and for nearly half a 
the Joseph Dixon ; 





century a member of the staff of 
Crucible Company, died in Bridgeport, Conn., July 15, 
his eighty-first year. For many years Mr. Olney and 
Mr. Ingraham had ben warm friends and their pass- 


i! 


ing each at such an advanced age and at almost the sai 
time is one of the notable coincidences of the month. 


Arthur K. Ingraham started in business in the ermploy 
of the American Printing Telegraph Company, now the 
American Telephone & Telegraph Company, and durin; 
the second campaign of Abraham Lincoln for president h 
Bridgeport, Conn., as manager and su 





was stationed at 


pervisor of that company. At that time party feeling rar 


high and fear was entertained for the life of Lincoln. Dut : 
ing the great President's tour of the East at that time, i 
Mr. Ingraham was appointed his special attendant and ' 
bodyguard. 
In 1870 Mr. Ingraham joined the Joseph Dixon Crucibl f 
Company and made his first trip in that connection fror : 
New York to Bangor, Me. At that time the trip requir¢ 
several weeks by means of horse and buggy. Later o1 
i 


he traveled over the United States and Canada, visiting 











The tate Arthur K. Ingraham. 


nearly every state and every principal city in the country 
For many years Mr. Ingraham was a member of 

Boston Stationers’ Association, which contributed a bea 

tiful floral tribute at his funeral. The services were lat 

ly attended both by his associates in the Dixon Com, 


and other concerns. 


Mr. Ingraham was a man of great personal charm a1 
had hundreds of friends. It is interesting to note that 
was a warm friend of the late P. T. Barnum and was 
an intimate friend of Gideon Welles, secretary of the ¢ 
federate navy during the war Mr. Welles became ac- 
quainted with Mr. Ingraham during a visit to Brid rt 
on business, and their friendship lasted for many years 
Mr. Ingraham was an entertaining talker and had ha 
some interesting experiences. His friends used to enj 


hearing him relate the efforts made by European ar 


sadors to save Maximilian from execution This it seer 
was the first instance in world history where the ca 
were employed for diplomatic messages. During the ¢ 


s/t 
War Mr. Ingraham was superintendent of wires bet 


New York and New Haven, and used Bridgeport as 
He recalled clearly the first days of the 


headquarters 
] 


lantic cable, work upon whi was interrupted 
Civil War. After the cable was finally laid in 1866, Mr 
graham was chosen as cashier for the cable company a1 


e frst money ever rece 


was present and received t 











August, 1917 OFFICE APPLIANCES 


5 Gain 


mm 
: 
. 
—$—$—————— 





i 


i RR 








| AY back in the days of quill and 
crinoline, Brown’s Linen Led- 


ger Paper was just what it is 
today—the standard. 


i For customers to use this wonderfully 
long-lived paper instead of an ordinary 
: paper raises the cost of a ledger or record 
book less than one would think. 


Covers, printing, ruling and binding are 
the big items of expense in producing a 
ledger or record book,and these cost about 
the same no matter what paper is used. 


i= However, to pay a little more and get 
Brown’s gives you a paper made from 
white rags without the use of strong 


4 
. bleaching chemicals. 
x 
‘¢ 
¢ 
& 





wn 








Brown’ s—Standard Since 1850 


a 






Brown’s neither grows dingy and yellow 
with the years nor gets brittle, cracks, 
becomes dog-eared or tears away from 
the binding. 


Its surface is always perfect for the pen, 
and withstands aS many erasures as 
may be necessary. 


On the other hand, an ordinary paper is 
short-lived and the writing on it may be 
illegible in the years to come, just when 
it is needed most. 


Recommend Brown’s, and write for Sample 


Books. 
L. L. BROWN PAPER CO. 


Est. 1850 ADAMS, MASS., U. S.A 


Brown's Linen 
Ledger Paper 
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Why Are MultiKopy 
Dealers HAPPY? 


Because they know they are selling the world’s 
best-selling carbon paper. 














Because there is a nice sure profit in Multilkopy 
for themselves. 


Because their sales are insured. No worrying 
about unsold stock. 

Because MultiKopy never dries out—never skins 
over—never “livers.””. No worrying about stock 
deteriorating. 

Because they know that MultiKopy always satis- 
fies their customers because of the permanency of 
its sharp, clear, non-smudging copies. 


If you knew all the attractive features about our 
Definite Selling Plan, you, too, would be a happy 
MultiKkopy dealer. May we send this plan to you? 


Our Star Brand Typewriter Ribbons are cuar- 


anteed to give 75,000 impressions of the letters “a” 
or “e” without clogging so as to show on the paper. 


F.S. WEBSTER COMPANY 


338 Congress Street Boston, Mass. 
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tlantic message. He remained with the cable com 
pany until 1870, when he became affiliated with the Joseph 


Dixon Crucible Company Mr. Ingraham was a native of 


Rensselaer, N. Y., where he was born in 1837 He mar- 
ried Miss Virginia Munson of Bridgeport, who passed 
away in 1915, seven vears after their golden wedding an- 


niversar\ 


Richard H. Clarke. 


Richard H. Clarke, 283 Franklin avenue, Brooklyn, one 
of the best known envelope men in Manhattan, died July 
10 in his sixty-ninth year. He was in charge of the tor- 
eign export trade of the Berlin & Jones Envelope Com- 
pany for more than twenty-five years, and is credited with 
having first developed the American envelope trade witl 
South America He was a lineal descendant of Oliver 
Cromwell. and his grandmother's brother was Sir Thomas 
Blackett Lord Mayor of London 

James W. Towne. 

lanes V Towne, one of the most influential stock 
holders in the Nation ] Blank Book Comy im \ tT Hol 
voke. died Julv 3 at his home in East Orange, N. ] He 
was born 1 Amherst, N. H., May 28, 1829, and. after a1 
early experiet in the printing business went west w 
the I rt Niners, lured by the quest for So 
howe tarted printing and paper business on the 
Coas 1887—with the late William Whit- 
ing, he interested in the National Blank Bo Cor 
pany, of which the latter was the first president, suc- 
ceeded | Mr. Towns His son, Frank B. Towne, has 
been treasurer of the company for a number of vears 
Other surviving children are E. S. Towne, New York: 


] 


Alfred G., California; Joseph M. Towne and Mrs. Franl 


David G. Whitehead. 
The Everett Waddey Company, Richmond, Va., an 
death of their president, David Garland White 


not ( 
head, July & at the age of fifty-four. He had been presi- 
dent since the death of the founder of the company which 
bears his name Mr. Whitehead had long been prominent 
in United Typothetae ircles. 


Lieut. Asa R. Minard, Jr. 
\sa R. Minard, Jr.. formerly of Boston, Mass., 


was killed in action “somewhere in France” while fight- 


ing in a Canadian regiment. His father, Asa R. Minard, 
is well known in the engraving and stationery trade 1 
Boston, and with another son is now in the Canadian 
tre es 

Gustave Oraff. 

Gustave Oraff, department manager for the L. E. Wa- 
terman Fountain Pen Company, 30 Fletcher street, New 
York City, was drowned in Twin Lakes, near Port Jervis, 
N y After four days search the body was recovered 
: s] é his Brooklyn home. He was 32 years old 

A. T. Whitaker. 

A. 2. Wi ‘ red nanager for George D. Barnard 
& Co., was identally killed by an automobile in Forest 
Park, a suburb of Chicago, on his way home from a golf 
game last 1 ynth lwo cars were approac hinge from yp 
posite directions and in attempting to evade one Mr 


Whitaker stepped in front of the other. Death was nearly 











VENUS 
10‘ PENCIL 


OR uniformity, 



























smoothness, ease 

m of writing, and 
adaptability for 

all purposes 
VENUS’ are without an 


equal anywhere. They 


IT 


black 
degrees 
from 6B 

softest to 
9H_=hard- 
est. The 
hard and me- 
dium VENUS 
copying are 
ideal for billing, 
manifolding, and 
for use by soldiers 
on active service. 
Your customers 
look for the distinc- 
tive VENUS finish! 
Today write for cata- 
log and prices. 
The VENUS erasers are 
in big demand. 
Have you stocked them yet? 


are a positive neces- 
sity for all technical 
men, artists, and stu- 
dents, and are 
chosen for their 
merit by busi- 
ness men, sales- 


1 


men, steno 
raphers, an 
all who have 
need of a per 


fect pencil. 


Be sure to 
keep y< ur 
stock 


cOom- 
plete! 


VENUS “=” 
Rubs out 
ERAS Cleanly and 
Easily 
Will not soil or streak. 1 sizes, 
FROM 100 TO BOX.T0 4 TO BOX. 





American Lead Pencil Company 
220 Fifth Avenue, Dept. A, New York 
also Clapton, London, England 
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FROM THIS HANDY 
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“This new open package will sell three 
times as many Davol Marsh Finger Pads,” 
was the statement of the buyer of an office 
supply house. 


Get Your Share of 
This Business by 
Sending Order Today 


MARSH £2 


HYGIENIC 

rupser FINGER PADS 
will sell on sight to hundreds of people in 
your trade—will sell to everyone who 
handles or counts money, paper or cards. 
The corrugated tip 
Grips the Paper—One Sheet at a Time 
and does away with the mussy, germ-laden 
sponge cup and other finger moistening 
devices. 


NEW OPEN PACKAGES 


for display and easy sales 
4% gross and % gross sizes. 
Price $5.50 per gross 
Special price to dealers on 5 gross lots 


Display Card, Printed in Colors, FREE 


with every order Put it in your window and dis- 
play Marsh Finger Pads in your store That's 
enough 

Dealers write for prices on 

Davel Pure Gum Bands 
(red and gray) and 
Pneumatic Telephone Receiver Pad 

A readily selling novelty that shows a good profit 


DAVOL RUBBER COMPANY 


PROVIDENCE, m. 1., U. S. A. 
MARSH 
FINGER 
PADS 
Retail for 
10¢ Each 
3 for 25e 
75e per dozen 









































William C. Jones. 


William C. Jones, head of the New York City | 
Manufacturing Company, which bears his name, di 
20 in his home at Ridgefield Park, N. J., of Bright's 
ease, at the age of 49 He ad spent all his life 


stationery business He is born in Saugerties 

and his first association was with the Raynor & 
Envelope Company in that city, from which he resig: 
twenty years ago to co! duct his own business M1 


was a Mason and an Odd Fellow, as well as a me 


the American Mechanics a1 1 Rotarian [wo s $ 
whom Howard is connected he business a ( 
W. is in the army—survive esides the widow 


George Henry Tilden. 
George Henry Tilden, since 1853 proprietor of 
den bookstore in Keene, N. H., and the oldest active 
ness man in that city, died June 18 at the age of &5 ye 
He was the only son of George and Harriet Wy 
(Wheeler) Tilden, and was rn in the family hor 
which he died His father, tl late George Tilden, esta 
2 ; 


lished the business in 1823 and the son was take 


partnership in 1853, when 2 1847, when the first 
papers were brought to Keene by train, George He 
and sell then 


was sent to the station t 


John Gruenewalder. 


One of the pioneer booksellers in St. Louis passed 


July 22 in the death of John Gruenewalder at the age 


76 after a very brief illness He was born in Gert 


and coming to this country during the Civil War, 


selling newspapers, gradually rising until he assut 
charge of a stationery business of his own Fo 
years his store was at 720 Pine street, but recently 
removed to 208 North Eight street He is survive 


five children, of whom two continue the business 


Mrs. Mena Mader. 


Mrs Mena Made Fr who si ie death of her hus 
four years ago had conducts the stationery busines 
115 Jefferson street, Kittanning, Pa., was found d 
the floor of her home early uly 19 lwo large Fre 
poodle dogs her constant mpanions, were re, 
faithfully the body She was about &) years old 


Charles A. Stratton. 
Charles A. Stratton, a blank book manufacturer 
nently known in New York, died July 29 at his 
Cranford, N. J., where he had resided a quarter 


tury. He was born in Bergen, N. J 


Mrs. Elizabeth Schneider. 


Mrs. Elizabeth Schneider, mother of Mrs. E. E. Bl 


meyer of Toledo, Ohio, passe way August 5 é 
of her daughter at the age of seventy-six years } 
Schneider had made her home with her daug ( 
last fourteen years She was a native of Pennsy 
and was the mother of a large family She 
known to the friends of the Blankemeyers and 
in much veneration and affectior y a number 
ers who she had helpe ¢ al wm fA 
Lakeside, the summer | r e Blankem«e 

(thee \ lia es exte S S\ athy 


Bursting Pipe Causes $5,000 Loss. 


Through the bursting of a i pipe co te 
a monotype machine in the sing roon 
night of Jul 24, the Shallcross Printing & Stat 
Company of St. I is Ss loss of $5, 
to stock. esne ] the 
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If you could order an adding machine 
specially built for you— 


embodying every practical feature you have ever seen or wished for— 
we believe there is hardly a single thing you would specify that is not 


already provided in the 


Lanell 


Portable Adding Machine 


(MODEL 12) 





= It is a composite machine, constructed after a review of all ad- 
ding machine requirements, made to meet every practical demand 
in your office for figuring of all kinds, adding, subtracting, dividing, 
multiplying, listing, etc. 

It is very light—an office boy can carry it from place to place. 
It has right hand control, with all essential operating parts lo- 
cated within the spread of your hand. 

It is noiseless. 

It gives you twelve-bank capacity with only nine banks of keys. 
It has the shortest and lighest handle pull on the market—thus 
increasing the speed 15%. 


It is the only machine that can prove the mutiplier in multipli- 
cation, and give you a printed record. 


It will do many things that other machines can not do. 


The United States, French, British, Italian and other Govern- 
ments have adopted it. 


85 of the first 100 corporations in America use it. 





Clip and send the coupon below. 


BARRETT ADDING MACHINE CO. 


BULLETIN BUILDING, PHILADELPHIA 


TO RESPONSIBLE DEALERS [- 


BARRETT ADDING MACHINE COMPANY 
Bulletin Building, Philadelphia, Pa. 





Exclusive territory is available with extraordinary : : 
Please send me full particulars on Barrett's Portable Adding 


ments. If you are interested in representing a lin: | 


ee an . 

inducements for those who can meet the requiré ve eae 
Name 

of unusual earning power, send full particulars 

about yourself Address 


- ee scar eee ver 
<2 RR TORRE eteicnare dt ene - we Ne tape om ee desing 
ar 


ren a a Mn 


) 
| 
4 


| 


Stas. takers 
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When ae “think of 


; | supplies, think of Ge, ¥ . 


The Biggest Line in the World 


“Y and E”’ manufacture such a 
variety of vertical, transfer and 
card system supplies that no matter 
what your requirements may be, you 
can always feel certain of “*Y and E 
filling them for you to your com- 
plete satisfaction. Our card system 
supplies include 

Printed form cards of most approved 
designs for keeping various records 
in many sizes, weights and colors; flat 
and angular metal label-holders; cellu 
loided and plain pressboard guides; 
handy card ledger outfits; movable 
dicators; boxes and trays; “I-verlast 
ing” Index Tabs; tab cards and indexes 


an immense variety. 
ipation 


Thirty-seven years of active partic 
in systematizing hundreds of businesses 
given the “Y and E” line perfection in 


have 
every detail 

Avail yourself of the variety of stock, high 
quality and good profits thus offered you. 
Get the habit of calling on “Y and E” for 
every kind of card, vertical or transfer sup- 
plies that you ever need. 

Supplies for all cabinets; Cabinets for all 
supplies. 


Write for Catalogs 


YAWMANoFRBE MFG.(. 
855 St. Paul St.., Rochester, N. Y. 


Branch Offices in New York, Albany Newark Boston 
Philadeiphia, Washington, Chicago, Kansas City Cleveland 
Buffalo, Pittsburgh, Soringfield, Mass San Francisco, (« 
Angeles and Oakland. In Canada The Office Specialty Mfg. €o., 
Ltd., Toronto and Newmarket 


Makers of ““Y and Y”’ Filing Devices and Office Systems 


Piast 





August, 1917. 
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Underwood Men Hold Mid-West Conference. 


J. & 
Rossiter, 
Company 
was a §] 


mid-west 


‘ 


Neahr, general sales manager, and Clinton I 


vice-president of the Underwood Typewriter 


visited Chicago last month, where Mr. Rossiter 


ecial guest of the general sales manager 


and the 


branch managers at a conference held in this 


city After the session the conferees rode in automobiles 


for two 
the Ann 


The Bu 


spearhea 


Its princi 


merce al 
De partm 


out into 


hours up the lake shore. Dinner was served 


ex in the evening 


Commercial Bureau District Offices. 

L. W. Thavis 
reau of Foreign and Domestic Commerce is the 
d of the United States Department of Commerce 
al business is to promote Uncle Sam’s com- 
yroad. It does for our foreign trade what the 
ent of Agriculture does for the farmer. It reaches 


rets business for American manu 


he world and g¢g 
facturers and it is on the job in every continent all the 
time Through the increased appropriations that are be- 


ing allowed bv Coneress. the scope of the work has been 


broad ne 


adde d ael 
have resulte 


(Jne oft 


reau 1S 


located 


New Orl 


establisl 


in t 

T al 

in the 

the tine 
v thes 


business 


TY distri 


Washingt 


and this additional money helps to meet thi 


; ‘ 


nds for information and other assistance that 


Ited from war conditions. 


he interesting features of the worl 


system of what are known as distri 


New York, Boston, Atlanta, St. Louis, Chicago 
leans, San Francisco and Seattk These were 
é yuple years ago because it was t that 

é urea ould keep in closer touch with 


rs and exporters by stationing 
| business centers. The results have proved 
ct for much real service 1s bein 2 € 


fices to American business men 


ts in cl irge of these offices not only assist in 
oO ommercial informatiot fron the 

fice, but they arrange conferences between 

( ind returning consuls, special agents and 


taches, as well as between business 

buyers. The service they render busines 
fact that more than 13,000 repre tatives 
ns called at the New York office durins 


OO letters were received there last 


tives of foreign firms made use of the of 
rters From one of the latte: ses thet 
ss arrangement with a house i1 ste 


10.000 bales of cotton per annum for 


ised under contract ho who 
g hat this business amounts to will 
1 ‘ ‘ - ] ; 
Sinwic I action morte that Days 
h offices of the service ¢ 
11 ‘ 
O ed in SO WeCli WI ?) 
s sine lunities that ot 
led to the estal , 
< i neces Lhes« ( 
s in the local ers t 
7 1 oe 
pe oO € 1s Ss eC ¢ S<1¢ 
é H iders exactly t ‘ ‘ 
igents in Nnarge s 
i iO allowed Dy f 
ureau has been enabled to org: Ze Latir 
devotes all of its time ] 
e our ty! le vith our sister republics t th 
\ 1 special agents aré¢ e! 
e sole purpose of traveling i 


onditions there in certain speci lines 
s hoots nd shoes. furniture | 
nt d paper. 
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The Fastest Selling Telephone Bracket 


Arrange for stock now. Be 
ready for action when the Fall 
Season opens up. 


Give your trade the best value 
for their money a Purns 
Tel phone Holder with its 
many and practical 
Built 


to meet the demand for service 


unique 


adjustment features. 


PEE ES 


and not price competition. 









Up-and-Down 
In-and-Out 
Down-and-Up 











lhe onl (sate-] e” adjustable both up- 
and-down and in-and-out Holds the tele- 
hone just ere int it. Mount it any- 


nishes—nickel plate or 
lengths. 


ur? { 4 j ent protection and financial 


MANUFACTURER 
Sp nerican Elecitic 
COMPANY 
State and 64th Streets CHICAGO, U. S. A. 


Largest Manufactur ljustabie Office Appliances 
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Quick and Easy Way to moisten 
Ijrstory envelopes. labels, etc, 





} MciSTERER 








Express Your Opinion 


Your opinion on the question of of- 
fice equipment is valuable to your 
customers. 


When you suggest the right thing 
for a specific purpose you have gained 
a customer who will “come back.” 


The Sengbusch Self-Closing Ink- 
stand is the superior way to keep ink 
always fresh and ready for use. It is eco- 
nomical—clean—efficient. Works equally 
as well with copying ink as with ordinary 
ink. Prevents evaporation with its conse- 
quent waste of ink. 


The Ideal Sanitary Moistener is 
“The Quick and Easy Way” for mois- 
tening stamps, envelope flaps, labels, fingers, 
etc. Made of glazed white porcelain with 
polished nickel metal parts. Can’t bind, or 
squeak. Nothing to wear out, become 
smelly, or get out of order. 


Get our illustrated catalog, set of six dis- 
play cards and circulars with your imprint, 
ree. 


Sengbusch Self-Closing Inkstand 
Company 


400 Stroh Bldg., Milwaukee, Wis. 

















Selt-Closi 


NKSTAN 


i 


eericbt 


| 








Another of the interesting features of the work of 
bureau is the school of commerce which has been estab- 
lished for the benefit of such employes of the bureau and 
other offices of the Department of Commerce as may wish 


to prepare themselves for a foreign trade career Chis 
school has already had a noticeable effect upon the effi- 
Cit ncy of the staff. 

Promotion ny Arthur C. Moench. 

Arthur C. Moench, formerly buyer and manager of the 
stationery department of A. Carlisle & Co., San Fra 
cisco, has been promoted to be general manager 
concern, on the return of B. M. Carlisle from the East 
Other resulting promotions are those of Edward Kearney 
to assume charge of the stationery section, with W 
Elliott as his assistant Mr. Moench began work 
Payot, Upham & Co., whose place on Battery street was 
a landmark previous to the earthquake. For a time, also, 
he was with the Schwabacher-Frey Stationery Cor 
here. 

Coast Company Insures Employes. 

Blake, Moffatt & Towne, wholesale paper and stati 
dealers, with headquarters in San Francisco, recently pr 
sented each of their employes with a paid-up life 
ance policy equal to one year’s salary. These premiums 
will be kept up as long as the insured employes remain 
with the company. The policies totaled several hi ed 


thousand dollars. 








This armored tank represented The General Fireproofing 
Company in a recent patrictic sarade held in Younastown it 
was built complete in the company’s shops by their own work 
men. The design is copied from the French battle cruiser 
mounted truck and is capable of carrying 8,000 to 10,000 
pounds. it is mounted with two revolving turrets of one gun 
each and is used for scouting purposes, for battering down 
brick walls. climbing over hills or leading the cavairy across 
an enemy trench. After the parade it was viewed and in 
spected by thousands of visitors. 


Merger of Concerns in California. 


\ new corporation has been created at San Bert 
Calif., by the merger the Barnum Stationery | 
pany, the John Flagg Printing Company, the 
department of C. E. LeRoy and the San Bernardi 
ber Stamp and Printing Company. John Flags 
president of the new corporation and J. H. Bart 
eral manager [The business represents an equip! 
$75,000, with an annual business of 


amount 


Typewriter Man Ronee New Field. 
H. P. Simmons, until recently manager tor t 


Smith & Bros. Typewriter Company in Baltim 


resigned to take up a new line in the office ay 
field Mr. Simmons has had a long experienc 
typewriter business and it 1s understood that this 
rience will be of value to him in the new work, ant 


ment of the nature of which will be made at ar 


date 
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Esterbrook Counter Display Cases 
Make it Easier for the Customer to buy. 
Make the Pen Department More Profitable. 


You tie up less Money in Stock Save Counter Space 
Get Maximum Display Offer the Most Complete Assortment 


These cases are graded in size according to the number of Pens each holds. The 
Dealer can select from these the one that best suits the amount of Pen Business 
he does, and so carry as complete an assortment as his business warrants. 


ESTERBROOK PEN MFG. CO., 80-100 Delaware Ave., Camden, N. J, U.S.A. 


Four of the most popular sizes are illustrated here 















Case No. 1 Case No. 32 
Size 13"x14”. Oak or C! Size 13"x 14". Golden 
ry. Gla red Oak. Glass covered, 
12 com with 16compartments 
holding a et 1 : Sa m display and 16 
Rea awe . . compartments in 
ate W I R ooK rear drawer. When 
nis! o1 - rsrr R %. NS furnished complete 
tats or enrk ol = EL Pr. Matte contains one gross 
12 best seller ME “dare each of 32. best 

e 1g > > 
sellers. 
Case No. 16 Case No. 56 


Size 21"x24". Quartered 
Oak. Doors open fr: om 
center out. 56com- 
partments, each 
holding a 


).ze13"x14". Oak orC} 


Rear dr . 
3k OOK 1 tra gross of pens, 
ESTERE Spe ater i all on display. 
sty bL L » 2) me let ain Rear drawer 
most Pore” ; - for extra 
: rT 16 é 


stock. 


ESTERBROOK 
PENS 
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: Sell the big trade and take corresponding 
profits. 
A Letter from Colt’s— Van Dorn Steel enables you to sell success- 
fully the biggest buyers in your city. 
Here are some other well- The entering wedge in some instances is stee 
known organizations using ofhce furniture or filing cabinets; in others it 
Veo Dera Steel: may be lockers or shelving. 
Van Dorn Steel backs up to the maximum 
Federal Reserve Bank, N. Y. C. every sales effort you make; it meets favorabl: 
The Pullman Company attention and sells readily —both on past in- 
The Pittsburgh Steamship Co. ee gia and on built-in, easily-demon- 
. strated merit. 
The Goodyear Tire & Rubber Co. rina ire 3 
National Lamp Works of Your investigation of the Van Dorn agency is 
: an introduction to profit-and-sales possibilities 
General Electric Co. id senmael ition 
The Van Camp Products Co. , 
Nias’ Wath ‘Paice’ 9 inne Clip the coupon now and send it at once for 
’ full explanation of the exceptional merits of the 


Van Dorn agency. 


THE VAN DORN IRON WORKS CO. 


CLEVELAND, OHIO 








— I. J 














7 
Name Company 


City State 
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Some Say on a Sad Situation. pony oy 
in us: in 
Pap’s thermostatic condition was platting a rising curve, offices of 


14} ‘ Thos. A Edison, 
as an engineer would bespeak the fact that Pap was pretty ne., 
Orange, N J 


hot 


“Why can’t they at least onwt mention of the palms,” 


> 
7 exclaimed Pap, so that the bridegroom doesn't get Thos. A, Edison, Inc., Selected 
scared that the society reporter noticed the abnormal size 
of his (the bridegroom's) hands? They don't pay any par- 
ticular attention to the poor fellow anywhere else in the 


code of rituals 


“Don't laugh, you young cubs. You'll agree with anes Calculating - Adding Machines 


that the sex which comprises the remaining forty-nine pe: 





cent of the matrimonial bonds is entitled to some con- 
sideration—or at least less inconsideration Much of the figure work, at the big Edison plant 
“But do any of the reporters stoop to state that the = Orange, N. J-, has besa turned mrs - Monroe 
‘ Calculating-Adding Machines. Mr. Edison believes 


groom looked well-practiced in his second-hand (no, no, in doing much quickly. 


something about a watch) oh, yes, open-faced suit? Are The Monroe, as an instrument of economy, has 
’ ’ 


a place in YOUR business. “Saves 70°%, of the time, 
on important parts of our work,” says a large 


there any sweet commentaries flung about on the groom's 
success in effectually obliterating his collar-button mark 
for the occasion? 


corporation. 

“Three no’s and a tiger,” gutturalized Pap in reply to The Monroe does any figure-work in any office, 
himself in general The wedding march starts out with IT COES NOT REQUIRE AN EXPERT. High 
‘Here comes the bride,’ and I'm trying to find out where speed by anyone in a short time. Every operation 
the groom comes in, if at all. The entire invitation list DIRECT; compliments and reciprocals unecessary. 
sighs about the bride bein’ ‘bathed in loveliness’'—all the Constant visible check insures accuracy without 
while of.which in the meantime the unpitied and unsung re-checking. 

(mot to say unstrene) sroom ic tated in the Tata The Monroe not only Adds, but 


Subtracts, Divides and Multiplies as 


style of hot and cold perspiration. easily as ordinary adding machines Add, 


“Why the poor n in has to stand for beins don inated 














as the bridegroom, but the better half is just the bride - 
: Mgpee . , Get the 
never the groombride, which is perhaps on the theory 
that a fool and his honey are on parted. \ ll alway facts about 
7 : ool an s hone : * soo de >a ou ll always 
é, ‘ the Monroe. 4 oO Pe | 
notice that the bride was given away in marriage by ; ou ri an 
' na aa ai Try it out 
Zoandzo, leavin’ more or less suspicious parties to deduce ith 
‘ wit our learn \ ate) 
that the groom gave himself away, as the case might or y earn withou To Monroe 
, own hands— rale)s) ieee ha lelemnt, t Ca lcrletin 
might not be. Or ODUgauoNn Ww Machi an 
an “expert” . ; y +° achine -?. 
“What if the groom does act like a June graduate who's : ¢ MONROE Woolworth Bidg., 
F is not re- ‘s 


New York, N. Y. 
Please give us (check 


forgotten his speech—it's the first time he’s been through : 
t I : : quired to 
this—-next time—umph—let’s hope this is the last. 


demonstrate the item desired): 
But the present treatment of the groo1 is taxatior it. © Further information con- 
; “= cerning the Monroe Calculat- 
without representation, that’s what it is,” shouted Pay ing Machine and how it will 
As this chap Hen George said. I am for Send the save time in the figure work of 
. teed | . ‘Ss ’ é : ° ‘A our business. 
“Say, Pap, Ma says get busy and shake out the table ahi’ © A dem onstration in our own office. 


Demonstra - 


cloth and find a dish towel ti ; Firm 
ion is an n , 
| oming. Mother Baer. ES SED 66.06. cnnveredbecas uaa see 
J } a 1] g “ Education 4 Individual’s 
eaving the groom out of it is lke these business ; ; 
a> Sy neé —no Obii. 4 Name Pere fr eee 
men who rave about Efhciency and forget their office , 4 
‘ , _ a * P gation. “ Address swlheseonaen e 
equipment,” shot ck Pap as he disappeared kitchenward f 
on Baer Facts.’ pubiishe } Baer f ‘ar f 
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An essential part of the work of military and naval routine is done on the typewriter. The 
picture shows one of the machines used by Major Frank W. Headley of the First Field Hospital, 
Ohio National Guard, at Cincinnati, in recruiting work. American typewriters are used in the 
service of all our allies and are highly valued for their efficiency and careful workmanship. Cut 
by courtesy Royal Typewriter Company. 





American Typewriters on Every Battle Front. Boorum & Pease Employes in Outing. 

None of the machines of business have proved them Othce and factory staffs of the Boorum & Pease ¢ 
selves of more widespread utility in the activities of the pany united in the annual outing and field day June 2 
warring nations than the typewriter. Time was when or Knab’s Grove, Whitestone, L. | Breakfast and 
ders could be written upon the orderly’s cuff and trans were served, with the singing of patriotic songs 
mitted by word of mouth, but this is not true of today, who sat down as a featur f both. Baseball ar 
when military movements involve hundreds of thousands sports followed and were thoroughly enjoyed 


and even millions of men, and when the handling of the 


army at the front is almost the exclusive business of some ‘ , : 
0 St. Louis Stationers’ Dance. 
of the nations in the war. 


; The early summer dance of the St. Louis Stat 
In the vast amount of detail work involved in war, the tee) al . - , 
: A Club a the Century Boat Club was enjoyed 
typewriter is one of the most important adjuncts. Every : 1 | 3 Y 1 , 
: pe, : forty couples It was preceded by a dinne al 
order must be written and a copy kept in the files of the , 
‘ a ; rang ents being in charge \. B. Dewes Wa 
officer issuing them. Furthermore, these orders must be ; a E D 
ors Wel ) rcorye A 
transcribed speedily. Every commander has his battery o 


typewriters on which orders are written that control the 


movements of the troops and the voice of the big guns An Invitation to Golfers. 

The strain on the machines is as great as on every other \ free fish dinner and free auto ride are offered 
unit in the great struggle, and the only machines that will Hammond Beach Inn, Har 1, Ind., Friday « 
answer the purpose are those which will work long and \ugust 10, by the “live wires f the Chicago St 

hard and keep on working when repairmen are far away Golf Associatio1 





The above picture was reproduced from a photograph of an attractively arranged window display of inks and 
adhesives recently shown in a window of the Gregory, Mayer & Thom store at Detroit.—Cut by courtesy of the 
Robert Keller Ink Company. 
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De]uxe Posting [rays 


Save time in machine posting 














HIS new addition to the De Luxe 

Line of Machine Posting Supplies 
will help you in keeping to the fore- 
front in the competition for this rapidly 
growing business. 
The Upset Device moves thru the Tray from front 
to back as the posting proceeds, giving the W style, 
two-tray effect so popular in the De Luxe Tray 
Binder. 


As the leaves stand in the Upset Device, each suc. 
ceeding leaf is a trifle lower than the one in front 
of it, enabling the operator to “‘finger’”’ the top edges. 


In the flat bottom file the top edges of leaves take a 
down-slant toward the operator,making it necessary 
to thumb the corners in making selection. 
Thambing wastes time and dog-ears the leaves— 
therefore, the upsetting of the leaves inthe Posting 
Tray will surely make it popular with the posting 
machine operator. 

The two-tray principle eliminates the objection. 
able sliding, sagging and binding together of the 
leaves, so common in the ordinary flat bottom file. 
Other advantages of the De Luxe Posting Tray are 
explained in Bulletin X26. 


Write for your copy today. 


The 
“Upset 
Device’ 


does 
The Trick 


° 


(Patents applied for) 


MADE BY 


WILSON-JONES 


LOOSE LEAF CO. 
CHICAGO - NEW YORK 
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Try this col- 
umn on your 


machine. 


A 


touch meth- 
od operator 
listed and 
added it on 
the Dalton in 
59 seconds. 


5321 


281739 
2617 
82 
827103 
517 
517280 
2 
27200 


9747079 


ASSASSRASSSSSRT- 


00 
03 
00 
00 
19 
83 
25 
70 
55 
00 
38 
50 
00 
45 
37 
28 
00 
18 
00 
29 
35 
00 
00 
25 
29 
09 
00 
26 
28 
71 
58 
28 
00 
72 
74 


06 


Write without 
taking eyes fro 









oa af , 
misreading 
. practically , 
impossible 
NYONE can learn in less than an hour to write on the Dalton without 


looking at the keyboard. There are just ten keys. Each finger 
operates only two keys: the one it rests on and the one in front 


of it. Simplicity! 

With ever so little practice it soon becomes second nature to strike the 
numbers as you read them, because you strike them automatically and 
mechanically. Speed! 

You read more accurately and with less strain to eyes and nerves because you 
never take your eyes from your paper and lose your place. tracy! 





The Dalton multiplies, adds, lists, subtracts, divides,—and in spite of greater speed 
reduces eye strain, nerve strain, brain work, and human mistakes. Versatility! 


The best of materials built into a machine that has few parts to wear or get out of 
order. Durability! 

You don’t have to select the right column, for the Dalton places the figures in the 
right column automatically. 


BOOK LET 


“Touch Method on the 
Dalton,” sent on request. 
See the Dalton Sales Agent 


in any one of the one hun- 
dred leading cities. 


DALTON ADDING 
MACHINE CO 





THE 
WORLDS 


FASTEST 
MATHEMATICIAN 





110 BEECH ST. NORWOOD 
CINCINNATI, OHIO 
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Office Appliances in Canadian Maritime Provinces. 
One of the energet! conc 


John, N. B., is the Soulis 


lealers tor a leadi i’ \mer 


The ompany has also take 


chines, dictation machines a 
Soulis Typewriter Compan 


P. O. Soulis who, since the 





Office Appliances in Great Britain. 


erns at Halifax. N. S.. and St (Exclusive Co mdence of Office Appliances.) 


r'ypewriter Company, Ltd., London, July i3, 1917. 
ican typewriter manufacturer HE typewriter position in this country is still very 
n on lines of duplicating ma complicated owing to the prohibition of imports. 
nd addressing machines. The Stocks of machines are getting very low and further price 


y, Ltd., is headed by Major increases are threatened [t is said in one quarter, in 


outbreak of the war, has beet fact, that new typewriters may yet be selling for $250 
t head- each in this country, and so curious is the nature of the 


engaged in military work and is now serving on e hear 

quarters staf!’ as el arkation officer in charg t trans British business 1 n that pr a ily they will sell quicker 
ports at Halifax. Major Soulis dates his connection wit! at that price than at the old figure of half that amount. 
the office appliances field from his return from the South <--> 


\frican war, and has had s 


ome twenty years associatiol Concerns manutacturing t ewriters in England claim 


vith the litary a of the government to be doing very good business This is now their har- 

Since the first of the vear the business of the Soulis vest and they are benefiting from the above-mentioned 
Typewriter Company as been under the direct super restriction \t the same time they must be seriously 
vision of Harry R. Smith. vounger brother of Russell retarded in their operations by the difficulty of getting 
S. Smith, sales manager, with headquarters at St. John, materials and labor and troubles in connection with trans- 


N. B Both of the Smith brothers have returned to Can po 


ida after some ten or welve 


of New England and New 


ous prominent manufacturing corporations, railroads, et« 


General conditions in t 


to be very prosperous and t 
tinuance of commercial and 
definite period. It is stated 
opportunities for sales of 

devices through good rep 


proved that the volume hardly warrants the opening 


this part of Canada are reported 


* years spent in different parts co? 
York in the employ of vari Certain it is that the American concerns here are in no 
ll machines out f their dwindling stocks- 
[his is one of the most curious reversals of habit that the 
he outlook is good for a con war has brought about On the main question men in 
industrial activity for an it the trade here are still wondering why the import of 
that the future ae splendid typewriters was prohibited gave facts in ‘an article a 
time and labor saving office 1s ago showing how skimpy was the space ac- 
resentation, the past having tually saved in cargo liners by the typewriter prohibition 
nd I think I made certa suggestions as to possible 


ace which were operating 


ndividual branch offices, the territory being scattered ar ther reasons esides sav £ 
traveling facilities very inadequate as compare the the minds f those who sed the prohibition. Any- 
‘lar areas on this continent how, the embar; till persists and the business is conse- 
Chis part of Canada has never yet thoroughl iwal uently i e1 odd pos 
ened to its possibilities and the advantages of the a ia 
O ethods « ducting and buildi: isiness Second har ré It hines are also higher in 
However, it is hoped when the wheel of progress revolves price : ertain extravagant reports 


é é al allied 
ndustrial and ymmercial equilibrium. restored, that the yt fact, the old | s me second hand machines 


1 struggle has been won, thx n some quarters ld lea s to imagine. As a matter 


nces will advance with greater momentu e not riser i! et value. The substantial 
aes ssiness eficiencs In this event the future increases in price sulted in connection with sec- 
Ids S those established concerns who are ond har t els Many of these have 
icked by a reputation for rendering real service at easily double ' ea then they may be regarded as 

; ice s, perhaps more that lition of affairs. 

else { i rea 5 seems to be the necessal er 

a : perpetuating a successfu! sal Staffs sale ( rse largely reduced al- 
oa * achinery or specialty line 7 has not beet F y most of the companies 








Showing an exterior and i 


nterior view of the store of the Soulis Typewriter Company, Ltd at St. John, N. B., and 
T. R. S. Smith (left) and Harry R. Smith (right), managers of the concern. 





SSS te nthe org dine ine eee 


| 
| 
| 





APPLIANCES August, 191; 











ee ee 


a 





pan =n 


aerate 7 


ee aie mo mmm eee ee 


SS 


ES 


- 


——- 


er Re A mn 


aL LLL TT 





Intensive Dictation 


HE convenience—the speed 
and the very plain economy 
of writing letters with your 


voice by Edison Dictation makes 


it an easy and logical means of 


meeting the office difficulties 
of these war-days. Edison Dic- 
tation is not an experiment. 
You can investigate hundreds 
of customers’ offices about you 
and learn that they have doubled 
their efficiency with voice-writ- 
ing—and did it practically the 
first day of use. Will you allow 
our local correspondence en- 


gineers to show you 


THE GENUINE 





THOMAS A. EDISON, Inc. 


ORANGE, N. J. 


Local Service Stations Everywhere 


DDATATAAATO TETRA EN EEDA ATTA ATTA 
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to get rid of their skilled workers too easily. One 
pany is said to have cut their salesmen down from twent 
five to two, but this is probably an exceptional cas¢ 
the hopes of a speedy end to the war have died away 


temptation to retain skilled help of this kind has bee: 


diminished. Nobody knows, in fact, when the war wil 
end and there might conceivably be a surprisingly suddet 
finish. In that case those co1 panies that have 
of their skilled help too easily will be hard put to 
restart business for some time on anything like the 
level. 
<*> 

One building deeply engaged in the office specialty si 
ness suffered pretty severely, | hear, in the German air 
raid on London on June 13th. The bombs feli on the 


adjoining building and set fire to the office specialty 


premises next door, the blaze showing on several floors 
The damage, however, was far less than might have been 
the case owing, first of all, to the company’s splendid sys 
tem of giving the alarm on each floor and maki 


employes proceed to a position of safety, whilst the fire 


prevention installation also worked well. No lives were 
lost but for a little while the spot was one of the show 
places for the sight-seeing Londoners who went round to 
“jook at the air raid damage 

<—-e-—> 

The second air raid of July 7th did no harm to any 

office specialty enterprise beyond a little window glas- 
smashing by concussion 

<—-0-> 


The stationery trade reports business good but prices 
continually rise for raw materials, with labor supplies 
hard to obtain or conserve The government even has 
had to raise the prices of its embossed postal stationery 
and typewriter paper and accessories look like mo 
again higher. At the same time the diligent efforts put 
forward some time ago, first of all in connection y 
typewriter carbons and ribbons and later with the ordi- 
nary paper supply, have certainly now given good pros- 
pects of largely increased supplies of these goods and 
would not surprise me to find prices starting reacting 
as the country gets more and more used to producing all 


these things for itself. 


<--e--> 
Paper pulp imports of late have shown a useful 
crease in quantity coupled with absolutely frantic rise in 
price. Take the following figures for May of three 
secutive years and what I mean will easily be seen 
May rons Imported Value. Pet 
1915 58,950 $1,439,105 $24.50 
1916 42,128 2,125,315 50.50 
1917 58,013 8,249,180 142 
<—-o-—> 
\mongst the latest honors won by office specialty m¢ 
here is the Military Medal awarded to W. Marks 
merly a member of the Glasgow (Scotland) brancl 
Roneo, Ltd., and afterwards attached to the &th Battalio 
of the Devonshire regiment The particulars of the 
award, as given me by Mr. Klaher of the Roneo office 
here, are as follows. “About Christmas time, 1916, W 


and from the star 


Marks went to the front (France 
of the big push in April he seemed to be right in the 
thick of it. On May 23rd we received a wire from the 


War Office saying he was missing and wounded We 
received a letter and a card after that. but dated the 
day before the War Office telegram. We heard nothing 
further for ten days, when his mother received a tel 
gram from him, namely, “Arriving Tiverton Junction 5:45 
send trap to meet me.” You can imagine their amaze 
ment when he walked in, and from what I can gather as 
fit as can be. The particulars I have received are to t! 
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Captains of Business 


Some of you business captains 
work and scheme to cut production 
costs and save expense—and then you NULL/FY 
part of your work by paying twice as much for 
printed matter as you need to pay. You figure 
out new ways of saving time— and then you squander 
golden days waiting for printers’ estimates and printers” 
proofs and the printer’s finished job, and finally get your 
message to your customers DAYS after your competitor has 
done so with his rapid-fire Multigraph. 


What sense is there in saving a 


hundred dollars on overhead, and then 


wasting two Aundred dollars on the printing of 
factory and office forms, letterheads, 

price lists, envelope enclosures, 

form letters and small circulars? 


What logic is there in figuring 
out new ways of saving time in your sell- 
ing organization and then sending your printed mes- 
sage to your customers NEXT WEEK when it ought 
to go TONIGHT? 


Hundreds of the most success- 
ful houses all around you are using the 


Multigraph and piling up dividends by its use. 
Keen-brained men in every city of importance in 
America are saving money and saving time and gef- 
ting new customers by the dozens while you sleep. And if 
if you want to know 
what other men are accomplishing with the Multigraph— 
SEND IN THE COUPON and we'll give them to you quick. 


you want to know specific instance 


The Multigraph Senior is $715 to $765 
Multigraph Junior, hand driven, $190 and up 


Produces real printing and form-typewrtting. raptdhs 
conomically, privately, in your own establishment 


JLULIIGRA PY] 


You Can’t Buy a Multigraph Unless You Need It 


The Multigraph, 1830 E. 40th St., Cleveland, O. 
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ADDING **° LISTING 
MACHINE 


Is Used By All Classes 
of. Business. 


Whyr Because — 






ONLY 
TEN KEYS 


Faster and Easier to Operate 


Only ten keys to operate. Fits every figure requirement. Adds, Multiplies, Sub 
tracts and Divides—or any combination of these—with ease, simplicity and accu 
racy. Capacity for speed unlimited. An operator cannot develop a speed so great 
that the machine will not respond. 


Worth More 


Its versatility — adaptability to all kinds of figure work —its practical touch 
method keyboard, simple and serviceable construction, simple operation, porta 
bility, and other exclusive Sundstrand features, insures satisfactory, continuous 
adding and listing machine service, and 


Costs Less 





To investigate the Sundstrand will cost you nothing. It will involve no obliga 
tion. All we ask is that you write us for a demonstration in your office on your 
own work; a demonstration that will convince you that you need a Sundstrand. 
Let us mail you our illustrated and descriptive literature, list of users, prices, etc 


The Sundstrand Adding Machine Co. 
Rockford, Illinois 
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y. blown 


effect that he was blown up, or to put it correct 
down by a shell; the officer one yard in front was killed, 
the man immediately behind wounded, and Marks buried 
He was eventually dug out and taken to the clearing sta- 
tion, suffering from shell shock. I suppose it was during 
period that the military posted him as missing 
but it was strange that they did not afterwards correct 
it He is now home for his commission, and we hea 


lay that he has won the Military Medal for conspicu 


ous gallantry betwen e 4th and 9th of May. W. Marks 
is twenty ears or! ave 
<—«-—)> 
In connection with the above it is interesting to note 
that it is now estimated there are over a tl ousand men 


the British Army taken from the various typewriter 

anies’ staffs in Great Britain and Irela 
<-—-*-—> 

\n amusi! story is sent me by a soldier in hospital, 

] a ta fe smiles from some ot i¢ pen 
en on vour side of the Atlantic. This is what he wr 

rl manufacture of “copying-ink” or “indelible” pencils 

the industries which ought to have received a 


nild fillip from the war Even if he possesses a fountain 


pen it is not always « Ss) for the soldier to get ink for 
t ind though little pellets of dried ink are procur% ble 
ne pellet and the reservoir filled up with water is sup 
osed to charge the pen) the diet does not agree very 
vell with some fountain pens. The “indelible’ pencil 
the other hand, is always ready; it slips over the 
tughest paper with an ease that facilitates the scrawling 
st 1 e of t | pressure of military life, and 
even if 1 does reduce the address on the envelope to 
i blue smudge, at least it emphasizes the indelible 
of the But on this last point any nurse in a 
military hospital has probably her own peculiar test 
vy to oft 
However fondly the composition of the pying-ink 
encil iv stick to paper, its affinity for human ski 
sitively miraculous In hospital that finity re | 
ets its ¢ ce The method is simple in the extrem 
é é itient sing his usual writings nstrument 
sharpens at instrument in bed Invariably he gets the 
esultins ist on his gers; equally inevitably the mois 
ture « 5 turns that dust into a speckled violet 
ettect hen the suffer seizes his sponge or innel 
s locker at the bedside and, rubbing vigorously, tra 
S eckles into a consistently level st 
entally e probably transters some of the t ] 
S later from the sponge to his tace But the 
f st tte S ( r vhen the patient tl 
nawar the s ence, manages to distribute t 
ré 5 s pencil-sharpening over his pillow a1 t 
} is shirt. Given a warm «¢ nicl 
‘ S next morni would impress a é 
ta ~ ‘ airector o the i I A 
Se ‘ ‘ ‘ othces in Chicag Cnris 
tiar r Sa August 11 for t ) 
S ~ Mr. Schov s been a citizet é 
States t ears and has spent lf tha 
ea stablishing connections tor Amer n mant 
ers 1¢ is nections at ( é ‘ 
t Mos h with other « N , 
al S time to time es a 
un es ; not as a pur st f ~ 
‘os a . oa ve. of the Ami ' f 
I Ss the ict ers represent KS a2 
( H s is in the First h 
‘ e @YX early date 


APPLIANCES 93 





i 


Large Corporations 
are looking for the 


LECTRIC PENCIL 
SHARPENER 


Unusual in its simplicity and compact com- 
pleteness, and exclusive in its idea, The 
Electric Pencil Sharpener, for the first time 
offered to the trade, invites your considera- 
tion both from a m«¢ andising and adver- 


ipoint 


tising stan 


We ive proven by thorough trial that one of 


these Electric Pencil Sharpeners conveniently 

placed in your Retail Stationery Store (or just 

uutside the entrancs will draw dozens of new 
<T t . t c i) 





The n ( eventieth horsepower 
electric motor whi es a special model 
Dexter Sharpener I ver is transmitted by 
pecial eal ch forms a very posi- 

e itor and cutter. The 
tor start D1 a button and stops 

{ iy be operated from 

electr rrent ersal type motor is 

ed ! nection on either al- 
il j \ th a SIX foot cord 
nd plug. All parts a ly nickel plated and 
nes e mounte ther an oak or birch 

juare Weight less 

t P 1). Write for dealers’ 


lusively by 


Farnham Printing & Stationery Co. 
MINNEAPOLIS, MINNESOTA 


Department § 
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Wampshire 
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STO UMMM UT li un 


BACKED BY 
REPUTATION 














We can say without 


exaggeration that there 


is no paper today so 
generally known and 
used for business and 
social stationery as Old 
Hampshire Bond. This 
means that when you 
offer your customers 
this paper you are 
“cashing in” on_ the 
= value of this national 
reputation — both by 
making the sale easy 
and by turther estab- 
lishing your reputation 
for handling depend- 


able goods. 


Hampshire Paper Company 


We are the orly Paper Makers in the 
: World making Bond Paper exclusively 


South Hadley Falls 


HCTHIQUUOOCF ANNA 


IMULISNULAAE 


Il 


Massachusetts 
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August, 1917. 


Office Appliance Exhibition for Calcutta, India. 
By T. H. Campbell Howes 
NE of the most curious facts arising out of the pres- 
C ent war conditions in India is the very meagre ad- 
vantage that has been taken by American manufacturers 
of the opportunity to boost their goods in this market 

There is no possible doubt about the large field that 
awaits the live American exporter to the East, but it is 
certain that no success will attend his efforts until his 
methods are fundamentally revised, especially in the mat- 
ter of financing consignments 

[ have made the most careful inquiries from importers 
on this side regarding the business they hope to do with 
American lines, but in every case the emphatic reply is 
that no business is worth-while while the American man- 
ufacturer demands 25 per cent cash in advance and the 
balance against documents New York. 

These terms simply amount to the fact that the im- 
porter’s money is bringing in no return for a period of 
three to four months. Moreover, the enterprise is all on 
his side and the American manufacturer does absolutely 
nothing toward bringing in the business. Added to this 
is the extraordinary reluctance of the American manu- 
facturer to advertise his goods in India, a point all the 





T. H. Campbell Howes. 


more remarkable when one takes into consideration that 
advertising in the United States is in such an advanced 
State 

{ cannot sufficiently emphasize the very bright pros- 
pects that are possible in India for office appliances and 
labor saving devices provided the American manufacturer 


will offer reasonable terms to our importers. India is 


at present in a stage of transition and can be compared 


to the legend of the Sleeping Beauty—the Fairy Princ: 


has arrived, the kiss has been given, and the soul of the 


country is awak« The word commerce looms large in 
the press and it occupies all men’s minds. The period of 
lethargy seems to have passed and the climatic conditions 
are no longer believed to be a necessary corollary to 
slovenly methods 


At the moment the Government has formed a powerftt 


commercial commission which is to thoroughly investigat« 


all the possibilities that India holds for commercial ad 
vancement. The commission is formed of the soundest 
men, who can be relied upon to lead the new spirit 

progress into the safest channels, and the moneyed men 
of India appear to be imbued with a new spirit of enter- 


prise, distinct and apart from their old hidebound con- 


servatism with its desire for hoarding rather than invest- 
ing. 
It is the new spirit of commercial advancement that 
i 


will mean the success of any effort to place the best office 


appliances on the Indian market and it is necessary that 
lar 


the American manufacturer should realize this in orde 


that he may co-operate with the importer on this side and 
take a fair share of the burden in procuring sales for his 
products 

I am aware that many exporters have been badly bit 
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IT’S TIME TO BUY 
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Security folders are wrapped 
100 in package, packed 1,000 
in carton, alw ays sanitary and 


























dust proof. 
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Immediate shipment assured 





A supply of high-grade manila folders, square cut or tabbed, 
were secured by us prior to the recent advances in the paper market. 
A portion of this lot is available to you, subject to immediate 


} \HIS is a time when bargains are sought and seldom found. 


acceptance. 


PRICES AND SAMPLES UPON REQUEST 


STEEL EQUIPMENT CORPORATION 


AVENEL, NEW JERSEY 
Chicago Branch 


New York Branch 
1339 First National Bank Building 


25 West Forty-fifth Street 


Makers of Security Steel Ofice Equipment 


and all kinds of filing devices and supplies 
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EERE Serpe a 


Drive home the point—by 
putting pictures and diagrams in 


your form letters, bulletins, ete. 


Quickly and easily done—at practically 
no cost—when they are printed on the 


mimeograph. Simply trace or draw the 
picture on the stencil—and then print. A distinct 
mimeograph advantage. Opens new possibilities for 
forward work. Better and much cheaper than blue 
prints. “@ @ You don’t know what fine work the mim- 
eograph does unless you have seen its recent product. 
It produces five thousand clean, sharp, exact duplicates of a | | 
letter or form an hour—and it does this work better than bua 
it has ever been done before. It offers many ways of cut- 
ting, costs and relieving the stress in overworked offices and 
factories—now. Get particulars today from your local dealer, or 


booklet “T” from A. B. Dick Company, Chica}o—and New York. 
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the fact that the country is flooded with firms 


i1room growth, bearing high sounding names, gen- 


I a little 


erally English names, and often run by Indians in 
backroom in a bazaar and with no pretensions to business 
knowledge This is due to the American manufacturer 
not making careful inquiries before fixing up agencies 
In this respect I would advise that only British firms o? 
standing and Indian firms that can show really sound 
credentials should be dealt with. 


It would be as well to explain here that with all the 


bright prospects held out in the foregoing paragraphs, 


there are very few importers who realize the future for 
this line and very few are in a position to push the lines 
even if they procured the agency. This is probably due 


to the fact that every importer of note is full up with 
other lines and could not devote time and space to the 
necessary demonstration. It is a curious fact that hardly 
a single showroom is available in Calcutta that would 
meet the requirements of a business that intended to 
devote itself to office appliances. 

I was recently in correspondence with the Government 
regarding the formation of a British Industries Fair and 
the only available space was one of the larger Govern- 
ment offices. However, this plan has had to be held over 
until after the war 

The following plan for an exhibition is one that I dis- 


cussed here with your consul-general some months ago 


He appeared to think tl 
7 : 


iat there were quite good pros 





Chowringhee Mansions, Calcutta, India, where it is proposed to 
hold an important exposition of American manufactures. 


pects in appealing to the American manufacturer and I 
I 
understand that an article dealing with this appeare: 


‘ 1 
| 


le time after. Owing to various 


Office Ay 1 es some itt 
nforeseen circumstances I was unable to go ahead with 
the scheme at the time ut if those American manutac- 
rers who read this article are willing to go further int 
the matter, I will do my best to organize and control a 
permanent exhibition that will act as an agency for each 
ling ur 
] ositior secure the only valua ( stin 
Calcutta for this purpose As the ager 
a large and varied amount of office machinery would 
ean the holding up of large capital, arrangements would 
have to be made that the American manufacturers’ share 
the burden should nsist of each sending one or two 
4 é es for demonstration to be paid for wher 
sold or returned in due course. The probability is that 
demonstration machines would not be sold, but indent 
A S 4 g ders were booked 
Sendit machine free of charge on consi 
‘ t arg t it would be f se 
r l ely to ensure a 
I 1 | ences can be ¢ ‘ 
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SECURITY 








(QUALITY G((0) SERVICE| 


LET THIS TRADEMARK 
GUIDE YOU 


IN YOUR SELECTION OF FILING SUPPLIES 


LET OUR KNOWLEDGE AND EXPERI- 
ENCE HELP YOU TO SATISFY YOUR CUS- 
TOMERS. 

REMEMBER THAT OUR LINE IS THE 
MOST COMPLETE AND COMPREHENSIVE 
OF ANY ON THE MARKET. 

AND THAT WE SPECIALIZE ON RULED, 
PRINTED AND TABBED FORMS OF EVERY 
DESCRIPTION. 


SEND TO US FOR QUOTATIONS. 
(2... amt 


BOSTON INDEX CARD Co. 


OFFICE AND FACTORY NEW YORK OFFICE 
113 PURCHASE ST., BOSTON 395 BROADWAY 
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WONDERFUL VALUE FOR LITTLE MONEY 


CHICAGO $1.00 
Pencil Sharpener 


“LOOK AHEAD” 


' Buy now. 
Prices will never be lower. 
Deliveries guaranteed when wanted. 


“LEST YOU FORGET” 


A model to fit every need. 
A price to fit every purse 








NO EQUAL ON THE FACE OF THE GLOBE 


DEXTER $3.50 
Pencil Sharpener 


' AUTOMATIC PENCIL SHARPENER CO. 


1470 Garland Bidg., CHICAGO 


‘ soneesves 
. 
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gation will show it to be sound because it means a col- 
lective exhibition of Anierican goods that will create in- 
terest and a desire to buy. 

The cost to the American manufacturer would be a 
demonstration machine or article Rs. 2 per sq. ft., on 
floor space occupied, per mensem, and an advertising 
campaign, with any showcases or similar advertising mat- 
ter that the manufacturer cared to send 

Finally I would remark that India has a population of 
over 300 millions and its imports are over £3,119,951 
Any suggestions addressed to me through the Editor of 
Office Appliances will receive careful attention. 


The Situation in Spain. 

We present here an interesting letter from a gentleman 
in Spain to a friend in America. The Spanish gentleman, 
by the way, is a member of the office appliances trade and 
is himself a writer of ability. He is a keen observer of 
affairs and his judgment is usually accurate. For these 
among other reasons his letter will be of interest. We 
quote: 

“There is a fixed habit of complaining about business 
but it is a fact that each one lives like a king, and that is 
not bad. I do not deny that the war has produced a cer- 
tain annoyance, more general than individual, and more 
fictitious than real. The fact remains that Spain is the 
country where living is best at present, and it is also a 
fact that plenty of money is coming into Spanish hands 
The same high standard of the peseta with regard to its 
value over the money of the rest of the world proclaims 
the truth of this statement. 

“Money entering Spain does not benefit all equally 
it is possible. But this is natural since some regions are 
better fitted for exporting their products than others. If 
money does not go into all houses, at least it comes out 
through all the doors. 

“In mv judgment if this horrible war ends without 
Spain suffering, and I do not think that she will suffer 
our situation will be very much better at the end of the 
conflict. 

“And if at present it is not so good as it ought to be 
it is due to fear for the future, of what might happen if 
we intervened 

“As for politics, I do not pretend to understand it All 
I can say is that all internal trouble seems to dissolve 


Press-Copy Books in Argentina. 
(Consul William Dawson, Jr., Rosario.) 

The press-copy book is a most important adjunct of 
trade in Argentina, where the Codigo de Comercio makes 
its use compulsory. Before starting a new book, the 
merchant must have all its pages duly sealed by the proper 
authority. Some Rosario firms are beginning to make 
carbon copies of letters in view of the greater facility of 
filing and classifying correspondence However, this 
merely complements the press-copy book, which can not 
he discarded. 

So tar as can be ascertained at Rosario, press-copy 
books are made on a very small scale in Argentina. There 
are in this city a number of job printers who make blank 
books, including press-copy books, but their output, espe- 
cially of the latter, is very limited and confined to special 
grades. A local wholesaler states that he has endeay 
ored to purchase press-copy books made in Argentina 
and has been unable to locate any manufacturers. The 
cost of expert labor is high here, and, as the raw mate- 
rials come from abroad, it is cheaper to import copy books 
already made up 

Press-copy books are classified with blank books under 


paragraphs 2551 and 2552 of the Argentine import tariff 


and are subject’to a duty of 25 per cent, to which must be 
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Dependable Protection 
Makes secure what cannot 
be insured. Safeguards val- 


uables from fire and theft. 


Space Economy 
Weighs one-third as much 
and has twice the capacity 
of heavy type safes of the 
same size 


Trustworthy Privacy 
Keeps private that data 
which makes a “going con- 
cern” and keeps it going. 


Portability 
Easily moved on its own 
casters to suit arrangement 
of office or business ex- 
pansion. 


Instant Accessibility 


Records quickly available be- 


cause filed systematically. 
Houses any filing device. 














Years of 


Faithfulness 


rhe prestige of THE SAFE-CABINET has, in these 
12 years, been builded upon Performance—not. Promises. 


The makers and merchants of this light-weight safe 
have many records of proved performance to back up 
every claim made for it 


It means Protection—not Peril. 

Records Private—not Public. 

It means Prepared—not Perplexed. 

Filing in Progression—not Promiscuously. 
It is Portable—not Ponderous. 


ow protects millions of dollars for the iried businesses, 

professions and homes of America 

It safeguards public documents for city ounty, state and 
national governments 

In actual conflagrations a1 cientit laboratory tests the 
SAFE-CABINET has been proved to be the most dependable 
protection for valuable recore ind documents It bears the 
highest type of Safe endorsement of The Underwriters’ Labora- 

ries, Ine 

It has been faithful to its 1 t “The World’s Safest 
Safe.” 


Correspondence is invited 


The SAFE-CABINET Company 


Originators and Sole Manufacturers of THE SAFE-CABINET 
MARIETTA, OHIO 
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MASTERY IS POWER 




















The opportunity to master a specific demand for office 
furniture of supreme quality and distinctive service 
is the beginning of that larger success every dealer is 
seeking. When the product creates as well as satishes 





such a demand, it is your Passport to Prosperity. 


$y concentrating on certain proved qualities in chair manufacture which are in 
abiding demand, we have mastered a definite and growing section of turniture 
business. We offer the dealers who are alive to new avenues of profit, a share in 


this opportunity by advertising here to the entire trade. 


The Masters Line 
of Office Chairs 


It denotes a certain individuality in design, style and 








workmanship—an elegance combined with enduring 
strength—which are the visible marks of quality in chair- 
manufacture. You have only to see a Master’s Line 
product, to know the line forever after. Its merits 
stand out—win by comparison. 





20104 


You are looking today for the kind of 
profit-creator that piles up — netting 
the results of initial sales in the re- 
peat-order—adding enduring prestige 
and service-value to your entire stock. 
Here it is—guaranteed by actual per- 
formance—assured by the approval of 
the buyer himself. 


Master Your Territory with 
This Certain- Profit Line 

















Write us today for our handsome new catalog, illustrating the 
Master’s Line as applied to actual furniture demand today. 


The Taylor Chair Company 
Bedford Ohio 
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added the usual surtax of 2 per cent assessed on all im- 


ports the duty on which is 10 per cent or over. This duty 
(with surtax) is levied, not on the commercial or invoice 
value but on the “aforo” or official valuation for customs 
purposes, which is 30 gold centavos (28.95 cents) per kilo 
(2.2 pounds) for books when unbound or with a paste- 
board cover (encartonados), and 70 gold centavos (67.55 
cents) per kilo for books bound in board, half-leather, or 
cloth. The duty is in reality equivalent to a specific rate 
of 3.55 cents per pound for unbound and 8.28 cents per 
pound for bound books. In addition to the import duty 
and surtax, the tariff prescribes certain official charges 
for customs handling, storage, and_ statistics, which 
amount to somewhat under 1 per cent of the value of 
merchandise. The foregoing duties and charges apply 
to press-copy books from all countries, there being no 
conventional or preferential rates. 

Dealers report that press-copy books came chiefly from 
Germany before the war and that the grades for which 
the demand is largest are now supplied by Italy. The 
leading local wholesaler who handles a medium grade of 
stationery, such as is sold to small dealers here and 
throughout the interior, list Italian press-copy books as 
follows: Cloth back, letter size, 500 sheets, 81 cents, 1,000 
sheets, $1.59; cap size, 500 sheets, $1.15, 1.000 sheets, $1.91; 
leather back, letter size, 500 sheets, $1.38, 1,000 sheets, 
$2.31; cap size, 500 sheets, $1.80, 1,000 sheets, $3.18. 
These prices are per book and are offered to offices, 
schools, etc. Dealers buying in large quantities presum- 
ably receive a discount. The letter-size sheet is 284 by 
230 millimeters (11.18 by 9.06 inches) and the cap-size 
sheet 354 by 240 millimeters (13.94 by 9.45 inches), these 
being common sizes, although variations are admissible 


been heard of American books with 


and no complaint has 
respect to this point. The dealer whose prices are quoted 
states that white paper is preferred, but press-copy books 
with a slightly brownish or yellowish paper have been 
seen in other houses, generally in better grades. A lead- 
iiler is handling an American press-copy book of 


1000 pages, letter size, leather back, slightly wider than 


those commonly used here, for which he asks $4.46. This 
book is bought from a Buenos Aires importer. An Italian 
book of the same type, but inferior in grade, is retailed at 
$3.40, and the dealer says that he realizes a much higher 
profit on it than on the American product The same 


dealer offers a rather heavy book of English style, made 
in his shop, at $5.10 
It would appear that while better grades of American 


press-copy books are used here the bulk of the trade is 


going to Italy This is attributed to the difference in 
price, and one dealer states that the freight situation is 
very unfavorable to American exporters. One firt laims 
to have paid freights at least twice as high on American 
as on Italian goods in recent months 

East Indian Business Man to Visit U. S. 

Word comes from T. H. Campbell Howes, manufactur- 
ers’ representative of Calcutta, India, that he $ soot 
to start upon a long deferred journey to the United 
States Mr. Howes will represent several of the st in 
fluential newspapers in India and will have the backing 
of a wealthy syndicate prepared to do business with 
\mericat ncerns in India, giving credit to their agents 
there Among the periodicals Mr. Howes will represent 
ire the following The Statesman, the Pioneer, the Times 

India, The Madras Mail, Civil and Military Gazette 
NKRangoor (;azette { ipital ‘J he _Looker-Or il Indian 

k. These papers ver the entire domain of India 

Mr. Howes is the Calcutta representative of the big 
Indian woolen and stan mille combine and is nag- 


iesetae af ¢h | ker-On. business 
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HE demand for Berkshire Typewriter 

| Papers will be as steady asever. But— 

due to unusual transportation diffi- 

culties you may find it impossible to secure 
delivery as promptly as heretofore. 


Food products, ammunition and troop move- 
ments will have preference over the already 


congested transportation lines. Other ship- 


ments may be delayed—even restricted by 
embargo« 


You can avoid this serious annoyance by 
keeping a constant check on your stock, Do 
not wait until it gets too low before re- 
orcde ng 

Anticipat our needs well in advance— 
place r order, allowing ample time to 
make up for unusual la in transit. 

By co-operating in this way you will over- 
ct 1¢ Vance 1 to delay of goods 
ent 


Eaton, Crane & Pike Co. 


Typewriter Paper Department 


PITTSFIELD - MASSACHUSETTS 


Dealers—Are you equipped to supply 
live business men with Berkshire 
Paper? If not, write today for 


samples and prices 
NEW YORK 225 Fifth Avenue 
CHICAGO 8-110 So. Michigan Avenue 
PHILADELPHIA 1024 Filbert Street 
BOSTON 55 Franklin Street 
SAN FRANCI O 770 Mission Street 
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Use it for a step-ladder 


if you have to 


can't damage it 


SHAW-WALKER 


STEEL LETTER FILES 


HE Shaw-Walker test pictured 

above and the dozen other tests 
that every Shaw-Walker dealer can 
show his prospects are convincing 
and conclusive. But every once in 
a while there’s a prospect who 
wants to know why the drawers 
coast so smoothly; why the frame 
stands up without sagging under the 
three men’s weight. It’s the same 
spirit of inquiry that makes a man 
want to know the type of axles and 
bearings in his motor car. 

Well, the Shaw-Walker dealer can 
always tell his prospects the reason 
why. He can show him the voluntary 
slide. He can show him the strong 
skyscraper skeleton of channel steel, 
welded into a unit, without screws, nuts, 
rods and rivets. He can show him 
where the T head re-inforcement fits 
into the cross rails, keeping the frame 
perpetually sag-proof. 
if these aren't built 
into the steel letter files you carry, you 
need our catalog and literature. Write 
for them foday. 


THE SHAW-WALKER CO. 


Everything in Filing Equipment—Com- 
plete Lines in Steel, Wood and Supplies. 
NEW YORK--CHICAGO--WASHINGTON--DETROIT--ST. LOUIS--LONDON 


Factory and Home Office: 
1208-20 Western Avenue, Muskegon, Michigan 


reasons why 








War Loar 


America by way 


dian Ink, and is in charge of the Imperial 


advertising. He to reach 
China and Japan, and will make his first halt at Chicago 
He will attend all the 


American business men he can and offer to show Amer 


expects 


conterences and conventions of 


ican manufacturers what remarkable prospects there are 


India Mr 
time he 


in the commercial field of Howes’ tour 


require six months, during which hopes to be 


able to organize agencies. On his return he will spend six 


months in the work of the exposition which will be held 


at Calcutta next year 


Spaniard Takes Agency For English Concern. 
BE. J. 


branch of the 
England. Mr. Gaseni will handle a general line of 


Gaseni has been made agent for the Spanish 


Ellams Duplicator Company, Ltd., of Lon- 
don, 
office equipment and hopes to specialize somewhat upon 


American,products. He is interested in filing furniture 





supplies, vertical folders, typewriters, new and _ rebuilt 
| 
dl 
E. J. Gaseni. 
calculating machines, paper fastening machines, inks 


adhesives, et 


Cleveland Men Form New Company. 


The Hall-Monti-Chamberlin Company has just bee 
organized at Cleveland, with oftices and salesrooms at 
2056 East Fourth street. The new company handles busi 
ness furniture, filing cabinets and supplies, and printing 


and engraving. The members of the company are for 


> 1 
ly 


mer employes of the Burrows Brothers Company whi 


recently went into the hands of a receiver 


James readers 
Office 
furniture and filing devices 
recall the fact that Mr. Chamberlin wrote an interestin 


nt of the issue of June, 


Chamberlin, Jr., is known to the 
Appliances as an expert on the subject of off 
Many of our subscribers will 





article in the furniture departme 


1914. He has been 


furniture 


manager of the Burrows Brothers 


Company's office department for three year 


before which time he was connected with the Chicago 


office of the Shaw-Walker Company 


Mr. Hall has been with the Burrows Brothers Compa: 
for about a year and Mr. Monti has been connected with 
the company in the treasure: department for thre 
years. 
Efficiency Bureau Is Opened. 
The R. P. Andrews Paper Company, wholesale and re- 
tail dealers, opened on July 9 an efficiency business bureau 
under the supervision of M. Martin Kallman, whose set 


ices as a “business doctor’ have been utilized by many) 


concerns The Andrews Company propose to give thei 

fellow business men of Washington, D. C., the benefit 

Mr. Kallman’s services free He will especially devote his 
r 


attention to “sick businesses gnosing and curing 
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Baton Rouge Firms Combine. 


It is announced that the Baton Rouge (La.) Type- 
writer Exchange has been combined with the firm of J. A 


Anderson er the name of Anderson's, Inc. The Baton 
Rouge Typewriter Exchange was managed by O. Claitor. 
The new ympany will be under the personal supervision 


of both Mr. Anderson and Mr. Claitor and the business 
will be conducted in the store operated by Mr. Anderson 
for several years at 447 Third street. The typewriter 
service will be continued, likewise the book and station- 
ery business. Nothing will be eliminated except some 
items of expense which the consolidation will enable the 
new concern to dispense with. The company will handle 
general lines commercial stationery and office equip- 
ment 

The new concern has been incorporated with a capital 
stock of $10,000, half of which has already been subscribed 


and paid in by the two concerns consolidated 


Perry D. Cobb, Typewriter Dealer. 


Perry D. Cobb, who is pictured on this page, is the pro 

















prietor of the Office Supply Company, Royal typewriter 
dealers in Asheville, N, ¢ and is one of the moving spirits 
of the local Rotary Club. Ina recent account of him the 
Asheville Citizen gave the following interesting sketch of 
his career 
“Perry ) Cobb, manager of the Office Supply Company, 
vas born at Rockland, Me \fter finishing the public 
schools, he received his higher educational work on the 
Schoolship Saint Mary's He came to Asheville in 1887 
“When tl Rotary Club was organized in Asheville, 
Perry Cobb was one of the charter members, was elected 
———— 
| 
| 
Perry D. Cobb. 
secretary and treasurer and served during the first year 


Perrv is married: his wife was Miss Ellen § vinney ol! 


Delaware and they have two boys 


Target Practice By Waterman Guard. 


The L. E. Waterman Home Defense Guard, 71 strong, 
journeyed to Peekskill, N. Y., Monday, August ¢ r three 


davs target practic¢ 
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osed. Doesn't rebound 


SHAW-WALKER 


STEEL LETTER FILES 


A FTER you’ve sold your pros- 
pect a steel letter file, you have 
to depend on its performance to 
keep him sold—to make him tell his 
friends—to impel him to come back 
for more 

And that’s just what the Shaw- 
Walker does. After a man has had 
a Shaw-Walker Steel Letter File 
in his office a year, or five years, or 
ten years, the drawers still coast 


in or out at a touch, the frame is 
still rigid and sag-proof 

In our advertisement we say that 
Shaw-Walkers will be good for 100 vears. 
That’s the literal truth We have 
hitched the drawer to machines that 
actually gave them 100 years’ wear, and 
they were still perfect condition. 

Any dealer who sells a man a let- 
ter file that’s goit to live as long as 


mighty sure of 
fit-building grati- 


that man’s business 


repeat orders and 


tude 

Are you getting all the repeat orders 
you ought to have f not, write us for 
full dealer inforn 


THE SHAW-WALKER CO. 
Everything in Filing Equipment—Com- 
plete Lines in Steel, Wood and Supplies. 

WEW YORK--CHICAGO-- WASH NGTON--DETROIT--ST. LOUIS--LONDON 


Factory and Home Office: 
5208-20 Western Avenue, Muskegon, Michigan 


Just atouch and the gliding Shaw 
Walker drawer closes and STAYS 
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Section of class in calculating machine operation at Boston University War Emergency 
Courses.—Photc by courtesy Monroe Calculating Machine Company. 


Boston University Offers Services to Government. 

The Boston University has tendered its good oftices to 
the government to train young men and young womien in 
business administration in order to take the places of 
those who have answered the call for military service. 
Acting under the advice of Secretary of Commerce Red- _ tizing, and the entire progran 
field, Governor McCall of Massachusetts and Mayor Cur- 


ley of Boston, the university authori- 
ties agreed to train calculating machine 
operators among other classes of work 
recommended by the government. 
Approximately 700 young women of 
Boston and vicinity responded to the 
call, cheerfully paying a nominal charge 
of three dollars each as an assurance 
that the work would be taken seriously 
The plan is reported to be achieving 
a high degree of success, the instructors 
bringing the operators to a gratifying 


point of efficiency in a short t:me 


Sheppard People Hold Outing. 

The Employés’ Mutual Benefit Asso- 
ciation of the C. E. Sheppard Company 
held its ninth annual outing on July 21 
at Munger’s on the Beach, Borough of 
Richmond, N. Y. Athletic events for 
prizes were among the features of in- 
terest during the day. These included 
100-yard dash, 50-yard dash, potato 
only, ball-throwing contest, ladies 
dash for men, obstacle’ race _ for 
walk for men and dancing contest 
bindery 


baseball game between the 


chine shop men was umpired by C. H 


manager of Office Appliances. The starter of the races 


Judges and officials, the Employés 
Mutual Benefit Association, C. E. 
Sheppard Company, at annual outing. 
Top row—C. H. Everly of Office Ap- 
pliances; A. A. Goldstein, J. H. 
Mory, D. F. Egan. 


race for ladies dle one of the 
only; 220-yard 
men, &&80-yard 
for men. The 
and the ma- 
Everly, eastern writer Company 


politan building 





prizes were donated by Charles | 


pen knife, umbrella, cuff links and 


was John A. Moore, and the judge was D. F. Egan Che 


Sheppard, and consist 


ed of fountain pen, pocket book, gold pin, fancy cor 


silk umbrellas. 


The principal meal of the day was substantial and apy 


vas most heartily enjoye 


by everyone, reflecting credit upon the various committees 


who superintended the preparations 
The following were the winners 
the respective events Miss Maliti 
50-yard dash; Miss N. Rogers, potat 
race; Mrs. Hilbert, ball throwing 
| 


test; J. Sposto, 220-yard dash: P. ( 


ralo, obstacle race: D. Falitico, 8&8 


yard walk; Miss M. Bailor a1 


} 


Milazza, dancing contest. The1 


shop team won the baseball game 


score 14-9. 


New Store Announced. 
The Sanders-Burridge Company « 


Detroit, Mich.., 


consisting of J. C. Sar 


ders, president and general managet 
\. E. Burridge, vice-president, and J 
\. Topping, secretary and treasurer 


announce the opening of a new office 


equipment store on Wednesday, Aug 


ust 1. The new store is at 133 Fort 

" wee 11 

street, West [he company will | 
leading lines of office furniture, together 


} 


with office supplies generally 


Typewriter Branch Takes New Offices. 
The Minneapolis, 


Minn., branch of the Remington Type 


las moved to new oftices in the Metro 





Members of Employés Mutual Benefit Association of the C. E. Sheppard Company at their annual outing. 
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STANDARD AND PORTABLE MODELS 


Our Standard Model No. 24 and our new Portable Model make a high class selling 
combination worthy of the consideration of all typewriter Dealers. Our Standard 
Model is World Famous. 4 Our Portable Model—familiarly called 


“THE BABY F OXK’’ 


is not merely just “another new typewriter” but has already caused a genuine sensation 
among the most progressive typewriter dealers of the world—evidenced by the telegrams 
and cablegrams we have received. Write or wire for dealership particulars. 


State specifically territory wanted by either cities, counties or states. Tell us number 
of typewriters wanted in first shipment and probable number needed monthly during 
first year. @Our factory is running double time in an effort to fill orders and we 
can't handle much more business. Please mention Office Appliances for August. 


FOX TYPEWRITER COMPANY 


Builders of the Highest Quality GRAND RAPIDS, MICHIGAN, U. S. A. 


Typewriters in the World 
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As Your Employees March Away 
this Short-Gat will help fall their places 


OUR office is bound to benefit from this war. That slogan “Business as Usual”’ is ridicu- 
lous! War speeds up business—makes office conditions anything but “usual”! It re- 
places usual methods with short cuts. ‘Usual’ methodsaretooslow,toocostly, too inaccurate! 





Don’t wait until thousands of our best bookkeepers, clerks and salesmen are in France! 
Prepare now for the great scarcity of selling and clerical help which will hit your office 
and every office, large and small. 





“Men and money to the front!” that’s the call! It’s wasteful—it’s unpatriotic—to tolerate methods in 
your office which require several persons to do work that could be done fifteen times faster and far more 
accurately by one person and an Addressograph. Any boy or girl can operate this simple machine—and 
accurately address envelopes, post cards, circulars, fill in letters, head up and date statements, imprint 
pay forms, shipping tags, labels, etc. at the rate of 1000 to 7500 an hour. The Addressograph releases 
fighting men from routine tasks—wins orders thru the mail—will save time and cut costs in every depart- 


ment of your business. 
Read This Free Book—It Describes 
Practical War-time Short Cuts 

























IND out how other firms right in your line are filling the gaps in their cleri- 
cal and selling organizations created by army and navy enlistments. This 

44-page book describes practical plans and systems for cutting office and selling 
costs during war-time. It proves by actual examples why you will find it 
profitable to try a hand operated Addressograph ten days under your actual 
working conditions (no cost or obligation). But this book is not a catalog 
or price list. It is a valuable manual on present day business conditions. 
It was written from the actual experiences of thousands of concerns in 
over 300 different lines of business. 
Only a few copies left—write for yours today— just sign and mail the coupon. 


Alddresso OTA ohé 


‘TRACE MARK 
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Addressograph Company, 903 W. Van Buren St., Chicago, Ill. 
Without obligation send “Looking Ahead In Business.” F xplain Hand Addressograph 10-day trial offer. 
Name 


Firm Locatio 
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'T he Markets 

: oo wee vocsucscensevaruununsuoneeneensunsusasuocesoeueneecnounssuncesteveessuueeotse 

: A Review of Market Conditions 

: in the Office Equipment Field 

HI ncreasingly stringent conditions in raw materials mar- 
7 kets now confrenting manufacturers of all goods in which 
metals form a constituent part are causing gradual ad- 

vances of prices all along the line. Some discussion has arisen 
this month concerning the action of the loose leaf manufac- 
turers in reducing their discounts on certain lines. Many dealers 
feel that list prices should have been advanced and discounts 
to the trade hould have been permitted to remain where they 
were if it wa found impossible to advance then The loose 
leaf committee of the National Association has gone on record 
as being opposed to the reduction of discounts on loose leaf 
goods, and several local associations have expressed themselves 
in like tern 

We are doubtedly going through a period of change in 
prices It is the opinion of many people that .it will be many 
years before the prices of the earlier part of this century will 
again prevail We must be prepared, therefore, to face what 
will amount to a permanent advance in practically all prices of 
manufactured commoditie in this field. To be sure, many of 
the items which are now abnormally high and mounting higher 
will doubtles slip back to a more reasonable level when the 
excessive demands of war upon the metal industry shall 
have ceased and industry an turn itself toward the producing 
activities of peace 

Thus far it is probably true that advances in prices have 
been to the advantags the stationer, who ha een able to 
mark up |} zoods to keep pace with the market It pos- 
sible, however, and some believe that it is true, that the demand 
for some lings of goods at present prices is not great as 
it was once at former prices The dealer goes on in the course 
of his busing each month with satisfactory net returns, since 
comparative larger profits on some lines offset whatever 
shrinkage " have irred in the demand for the goods 

The Illin Manufa¢ Association in a recent bulletin 
presented some terse advice regarding the impending shortage 
of men The likelihood that all industries will be hort of 
lerical help within the present year presents, we believe, oppor 
inity to office equipment dealers of which they have not taken 
ifficient ivantage The performance of work by a machine 
where | e human hands have been employed some- 
thing wl onl reases volume but increase cccuracy 
‘ well and tend ind trengthens the market for office 
supplies With regard to the shortage of labor here are some 
figures wil h may prove interesting. During May industrial 
wage New York state increased 3.5 per cent and the num- 
ber of en ves declined per cent. The average per capita 
irning one week in May for all the employes in New York 
state of h sexes were $16.15 as against $15.50 in Apr The 
average } apita earnings for one week in May, 1916, were 
$14.24 May, 1915, were $12.74 We observe from the 
foregoing that along witl 1dvancing prices come advance in 
standard wages, but we doubt if standard f | ng are 
any better than during the past eight or ten ! nee the 
cost of a ommoditice keeping pace witl t average 
1dvance omes 

The remarks in tl lepartment last month with regard to 
the general situation in raw materials still hold good, of course, 
and need not here be repeated Instead of becoming less acute 
the ds an upon the country’s metal resources will tend to 
become more and more vely as American participation in the 
ar it and the needs of our armies abroad put greater 
strair por } produ £ sources of their count: The con 
umption netal chemicals, clothing, food, etc., as the result 
f1 lern r operation beyond anything the world has ever 








RE SHOT 


Acme Paper Stapling Machines 


eliminate those filing room annoyances of 
Corre- 
spondence fastened with the Sure Shot 
Binder has no protuberances to catch on 


pins, clips, mucilage pots, etc. 


other papers and pull off or punch 
through the folders. For binding legal 
documents, cloth samples, photographs, 
etc., the Sure Shot is unexcelled. 

The Sure Shot Binder is an old, reliable 
machine which has maintained its popu- 
larity by means of its unfailing service, 
its wide range of adaptability and its low 
price. Its construction permits the omis- 
sion of the lifting spring on the head 
and makes only a light stroke necessary 
for driving the staple. It feeds the staples 
forward automatically, and has a remark- 
ably fast action. By means. of an ad- 
justable stop the binding margin can be 
narrowed or broadened to suit the opera- 
tor and a very narrow binding margin 
is sufficient. 

DEALERS—Acme 


vide the best 1 


Stapling Machines pro- 
permanently fast- 
rhe price permits a large sales 
volume and the sup- 
plies orders bring 
further profit. Write 
for particulars. 


The 
Acme 
Staple 
Company 
Ltd. 


1643-1647 Haddon Ave. 
CAMDEN, N. J. 


Canadian 
Representative: 
Ernest J. Scott & Co., 
59 St. Peter St., 
Montreal 


ethod for 


ening papers. 





European Agents: 
Progress Typewriter 
Supply Co., Ltd., 
New Zealand 
London, E. C 
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IMPRESSIONS 


The Most Interesting 
Magazine Published in 


GREAT BRITAIN 


IG and constructive in thought, “Im- 

pressions” has been one of the most 

wonderful successes in business jour- 
nalism. It is the monthly mentor of our 
most prominent business men, who read it 
as a tonic and an inspiration. “Impressions” 
is the most widely quoted business maga- 
zine in the world. It deals with business in 
its human aspect, and says things which 
other magazines dare not say, for fear that 
a subscriber might be offended. If you be- 
lieve that business is something good as a 
part of your life, then you will like and en- 
joy and enthuse over “Impressions.” If you 
do not like business, you won't like “Im- 


pressions.” 


Well known and successful business men 
write regularly, giving their opinions. Here 


are a few extracts— 


It is an inspiration, sound, Your optimism is cheer- 
honest, straight from the ing, inspiring, helpful and 
shoulder. It has given me encouraging. 
new ideas. It is refreshing to know 

that there is a man who 

It is a little classic which fearlessly prints his ideas 
must prove of value to for lifting business to a 
every right-thinking person. higher level. 


It is worth far more than 

Go on with it. It helps you charge. When I begin 

me put more grit in my to read I cannot put it 
work. down. 


SUBSCRIPTION 


price is One Dollar a year. Send me an Amer- 
ican Dollar Bill, and get your name on my list 
right away. Your money returned immediately 
if you say you are in any way disappointed with 
the first number you receive, In three years only 
one man has asked for his money back. 


G. E. WHITEHOUSE 


76, Hanover Street, Edinburgh, Scotland 








before conceived of; and since the successful prosecution of the 
war has the right of way over all other considerations, those 
not directly engaged must content themselves to step aside and 
to make shift as best they can. 
> . 7 

Paper.—The drain upon the workers in the paper industry is 
being felt directly. The operations of the draft have taken a 
number while others have been lured away bjs 
Already some mills are 


considerable 
higher wages paid in other industries 
paying 50 per cent higher wages than were paid last year, with 
the prospects of a still further advance. Every material which 
enters into the manufacture of paper is already increasing in 
Shipments of pulp formerly de- 


price owing to its scarcity. 
so that we are 


pended upon from abroad have ceased entirely 
forced back upon our own resources. Domestic pulp is limited 
in quantity, however, and there is a marked deficiency in rags 
A scarcity of paper is therefore one of the things to be ex- 
pected and prices will necessarily continue to advance. 
. > * 


Office Furniture.—Conditions in this department of industry 


are little different than they have been for the past two or three 
months. Dealers note a good and active demand for office fur- 
at somewhat advanced price Conditions in the 
but present certain 


niture lines 
manufacturing field are, of course, active, 
difficulties which are unfamiliar to most manufacturers, and 
which no doubt will be solved satisfactorils Some of the manu- 
facturers of steel furniture and other metal products have taken 
orders which are considerably in advance of their present out- 
puts and have guarantees that their factories will be busy to 
capacity for months to come 
> * > 
wire bas- 


Small Metal Dev ces.—Goods such as paper clips, 
the like 


kets and other small articles made of steel, brass and 
are in great demand, and while the raw materials are advancing 
in price the demand from the public continues without let up, 


Most of the factories are sold ahead, some of them having 
orders for their entire output for the next three months 
7. . > 


Loose Leaf Devices.—Loose leaf books are built up of many 


things and their production touches conditions in many fields. 
must purchase paper, 


Knowing that the loose leaf manufacturer 
other 


binder’s board, steel, aluminum, glue, canvas and 
materials, including the fine grades of leather, some of which 
it is no longer possible to import, one realizes the necessity 
which has arisen of increasing the price of loose leaf devices. 
Manufacturers have met part of this difficulty by reducing dis- 
counts to dealers, but this is meeting, 
and it is possible that some future adjustments may be made 


of course, with opposition 


that will be more satisfactory to the trade. 


* > * 


Ribbons and Carbon Papers.—The situation in this depart- 
ment of the office appliances industry remains about the same 
as noted heretofore Manufacturers are turning out goods in 
the face of the increasing difficulty in finding raw materials 
We shall not be surprised if present conditions so stimulate the 
genius of the ribbon and carbon manutacturers that before 
present troubles are ended they will be independent of 


our 
sources of supply outside of the United States 
* > > 
General Business Condit’ons.—All prophets of disaster have 
been confounded by present business conditions When the 


United States entered the war business men borrowed the 
Not long ago an English 
the Poor Richard Club 


English slogan ‘‘Business as Usual 
advertising man made an address before 
ot Philadelphia in which he pictured how war affected British 


business Among other things he said 

“The business firms which ‘kept everlastingly at it’ gained 
prestige which they have profited by ever since. They soon 
found that their policy was more than justified, for instead 
‘business as Usual’ it became ‘Business Unusual,’ and America 


will find it just the same In weeks rather than months you 
witi get a great reaction such as we had, and business will enjoy 
greater prosperity than has ever been known in history. With 
us the businesses that were most apprehensive have, singularly 
enough, been the first to profit the most from war-time condi- 
tions, particularly jewelers, dealers in musical instruments and 
gxramophones, and luxury trades generally Drapers, who were 
very timid at first, have been busier since the war than ever 
before. and have paid bigger dividends. They could have done 
much more trade had they been able to get the goods, for the 


people have been spending more freely than they ever did in 
times of peace 

“If I may presume to offer the Americar usiness man a littl 
advice it is this Britain's experience has shown that war 
doesn't mean want, poverty or unemployment It means in- 


rinitely more money in circulation than could ever be possible 
unier ordinary conditions, and it ts the once-idle money of the 


super-rich that is paying most of the bill 
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TENSION 


Mail Containers 


are used in every line of business and 
they cover the mailing needs of any 
and all of your customers. 


The Tension line includes open-end 
tension envelopes, double metal-clasp 
envelopes, single metal-clasp envel- 
opes, metal-flap clasp envelopes, doc- 
ument envelopes, photo-mailing en- 
velopes, filing envelopes, folders, 
mailing boxes, etc., etc. 


You will be especially interested, perhaps, in 
the Open-End Tension Envelope you ve seen 
everywhere and the Metal-Clasp Envelopes, 
one type of which is illustrated. 

Our book, “‘Envelope Specialties,’ is in itself an ed- 


ucation in mailing containers. Send for the book. 
It’s yours for the asking. 


THE TENSION ENVELOPE CO., Inc. 
33 to 87 34th Street 


Brooklyn, New York 
Telephone SUNSET 6000 


Bush Terminal 
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The unusual needs in the business 
world today for conserving time and 
labor in handling business make it pos- 
sible for the manufacturer of office 
appliances to come to the front as never 
before in demonstrating to the world 
that America 1s alive to its opportunity. 


Many industries realize the inefficiency of 
their systems to meet these conditions and 
are looking for the most up-to-date methods 
and devices in order to add to its working 
strength a force that it has never had before. 

These men are playing the game in a clear-eyed way, 
not only for the present but for the work that will 
come tomorrow. 

Our pride in this country should make us in earnest 


not only because it is profitable, but because it is this 
country s opportunity. 


Many large concerns have reserved space to exhibit their 


systems and devices at the CLEVELAND BUSINESS 
SHOW, September 10th to 15th inclusive, 1917, at 
the | 4th Ried NEW YORK BUSINESS SHOW, 
October | 5th to 20th inclusive, 191 7. 


The men you want to meet will be there. We will be pleased to 
send you further particulars and floor plans. 


ANNUAL BUSINESS SHOW COMPANY 


150 Nassau Street Frank E. Tupper, President New York, N. Y. 
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Master Catalogue Advocated 


Plan Suggested by W. L. Chandler, Assist- 

ant Treasurer, Dodge Sales and Engineer- 

ing Company, Mishawaka, Ind., and Pub- 

lished in “The Purchasing Agent” Early 
This Year. 


\ c j le the idea f a master catalogue s not up 
the preses time been discussed by the statios in thew 
association work, the subject of standardization catalogues 
has, and e matter has resulted in some progress having 
been ade toward the adoption of a unifor tyle and size 
im catal The proposition as suggested | the commit 
tee im charge of th itter who reported to the National 
Associat f Stationers and Manufacturers had to do with 
the publicatior f a catalogue of stationers’ specialties and 
standard staple devices which would be available { all sta 
tioners with the simple addition of the name individual 
concern using the cata ue The idea ts based upon the 
bn 7 Tact t/ i 2 tir eriam hroad limitis / mimerctal 
stationers handle thy ume lines of 0ds In 1915, at San 
Francisco, ¢ nmittee on stock catalogues reported favor 
ably upor dea minent St. Louts firt f commer 
cial stationers and print actually got out a st catalogue 
which it 7 mended dealers, and which was offered at 
a very rea thle price per thousand, with th aler’s name 
imiprintes i 

The idea f Mr. Chandler goes considera heyond§ the 
Suggest has en discussed by thé sfat ners, and 
may best be described in his own words We append here 
with the stance f two articles, the first of which was 
publi d he Purchasing Agent The second article 
was distributed among trade publications as a ntinuatt 

f the first. The pla s one which will bear careful dis- 
cussion and investigatior Wr. Chandler is herienced 
business man, assistant treasurer of the ¢ pal he repre 
sents, and is thoroug rwcquainted with his subject. 


D URING the next five years, when this prophecy 
shall have come true, a great change will have taken 
place in the methods of both buyer and seller. The high 


cost of buying and the high cost of selling both will have 


been appreciably reduced 
One of the biggest bugaboos of the buyer will have van 


Dig 2 ¢ 


ished. He will no longer be compelled to find space in his 





files for an endless number of catalogues, price lists and 


data sheets ranging from single sheets of various sizes to 
bound books the size of a dictionary. 
When he seeks information on any line of material 


vith which he is not familiar, he will not find it neces 


sary, in order to locate the data wanted, to study a num- 


ber of separate bound volumes, handling countless pages 


relating to other material which, at the time, have no in 
terest n 
All the data he possesses will be at his command in- 


stantly, and altogether in one place. The waste baskets 


will continue to receive printed matter whicl 


1 
reacnes 


buyers who have 1 interest in the material involved 
However, volumes of price lists, circulars and data sheets 
which now fill the askets because the buyers have no 
method of properly filing them, will then be placed ir 
their proper places ready for instant reference 


Saving Catalogue Matter From the Waste Basket. 


‘ 


The fulfillment of this prophecy will bring joy to both 


buyer and seller. When a buyer shall need price lists or 
data pertaining to any material, he will turn to his single 
master catalogue of loose sheet variety, where he will ex- 
pect to find full information supplied by various sellers 

This information will include price lists, weights, freight 


any other data of value to the buyer. 


rates, discounts, and 








Typewriter Men 


can add substantially to their 
profits by selling 


AZORA AIR 
CUSHIONS 


TYPEWRITER SUP- 
PLY AND REPAIR 
MEN, in their calls 
upon the trade or wait- 
ing upon customers 
have many opportuni- 
ties of showing these 
cushions to men who 
are real prospects. 

You can attach 
Azoras in a few seconds, while ask- 
ing the customer whether he has ever 
used them. The beneficial effect is 
so immediately evident that the rest 
is simple, 

Azora Air Cushions are built on the same 
successful principle as the automobile tire, 
@ combination of air chamber and rubber— 
of the greatest resiliency. 

Azora Air Cushions would work in with 
your business excellently We'll be glad to 
tell you more about their sales possibilities 
—their nerve-saving, typewriter-saving, san- 
itary features 


Let Us Hear from You 
AZORA RUBBER COMPANY 


1945 South 54th Ave., CICERO, ILL. 


Sole Agents for India: 
ADAM GODREZ & CO., 201 Hornby Rd., Bombay 








PAT. DECEMBER 21, 1915 























We want live Dealers = 
for the Satellite Stand 


Our national advertising is creating a big demand for 
‘Satellite’ typewriter stands in every section of the 
country. We are 
forced to sell thou- 
sands of them di- 
rect to the con- 
sumer, because we 
do not have enough 
dealers. 


















We want a deal- 
er in every city in 
the country. We 
want you to sell 
this popular stand 
in your city. The 
demand is there 
and the profits are 
good, But you 
can’t sell them unless 
you carry a few in 
stock And the sooner 
you write for our deal- 
ere’ proposition, the 
quicker will you begin 
reaping the results of 
our national advertising. 

This stand is being 
used by thousands of 
large business concerns. 
The Larkin Company 
alone has over 500 of 
them in use. 

There are real reasons why 
the “Satellite” is so popular 
It saves space and increases 
efficiency. These are only two 
of many reasons, but they are 
selling features hard to find on 
any other typewriter desk, 
table or stand 

Tie up with our national ad- 
vertising. Get your share of 
these sales Write at once 
for our dealers’ proposition. 


ADJUSTABLE TABLE COMPANY 


116 Mt. Vernon St., Grand Rapids, Mich. 
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Quality In Accountants’ Paper 


You find it in the paper which is pre- 
ferred by exacting buyers for all pur- 
poses of record, calculation, statistics 
and scientific research—the paper .in- 
dorsed by leading mathematicians and 
experts the country over. 


The S-C ANALYSIS 
PAPER For STATISTICS 


Used by nationally known banks, 
railroads, trust companies, corpora- 
tions and public accountants. 
Uniquely valued for its superior 
quality, convenience in ruling, as- 
sorted rulings and handy 50-sheet 
pads. Pattern sizes as required. 


Put up in sample books for exam- 
ination exactly as ready for use. 
Our specialty is all kinds of loose 
leaf systems and supplies and the 
S-C is our banner line, for sales 
and service. Dealers find it prac- 
tically interesting. 


Write at Once for Samples 


THE SCOTT-COPPAGE CO., Inc. 


297-301 Lafayette St. New York 








Get a good waste basket next time; one 
strong enough to last as long as you 
want it to last. Here’s the kind to or- 
der; your dealer can supply it, or write 
to us. 


Ui 
66 ” 
2 Ph) OO 
+} 
BY 
A UN, ve 
BO The Dandy 





Jr Waste Basket 


It’s metal; very light; 






very strong. The top 
rim is of steel, into 
which the expanded metal body is smoothly 
clamped ; no ragged edges to catch or scratch. 
The bottom is solid metal; dirt or scraps don’t 
get through it. 

It’s really a very businesslike waste basket. 


Dealers Should Get Prices and Discounts 


North Western Expanded Metal Co. 


983 Old Colony Bldg. CHICAGO 








Failing to find sufficient information there, the buyer will 
consult his buyer’s guide for the names of those who 
supply such material. The guide will indicate which of 
these sellers are prepared to supply sheets or booklets 
to fit his master catalogue. 

He will then send his usual inquiries to those sellers. 
His letterhead will bear a neat symbol indicating that he 
is equipped with and prefers data for the standard master 
catalogue. 

No, the master catalogue has not as yet been adopted: 
but, remember, this is a prophecy. I am telling you what 
the situation will be about five years hence, or perhaps 
earlier. 

Here is a method by which such a great time-saving de- 
vice may and probably will be brought to a realization 
perhaps in two years. 

In order to be of the greatest value to the business 
world, the master catalogue should be worked out through 
the cooperation of all national trade, engineering and other 
associations, together with “such local organizations as 
may care to lend assistance. 

This coOperation can perhaps be best secured through 
a conference board composed of representatives of the or 
ganizations interested. Such a conference board may 
formulate certain definite recommendations, outlining the 
proposed complete plan of operation of the master cata- 
logue. In such a conference board, the best interests of 
all industries, from the standpoints of both buyer and 
seller, would be served. 

These recommendations may be ratified by the various 
organizations, and the catalogue will then become a reality 
as soon as equipment can be installed and loose sheets 
prepared and distributed. 

There are many forms which might be devised and rec 
ommended by such a conference board, but in order to 
enable the reader to see.how such a master catalogue can 
be realized, I shall describe one of the plans which is 
practicable. 

The loose sheets may be 8% by 11 inches. If one such 
sheet is too small to accommodate the requisite data, a 
book or booklet of those dimensions may be used, or a 
larger sheet—an exact multiple of this size—may be fold 
ed to this size. 

These loose sheets are to be kept in standard vertical 


letter files of one or more drawers [These files are to be 


found in stock now in all large cities and are not lim- 
ited to any one manufacturer. Being of standard letter 
size, economy of production is in our favor. Market re- 
ports and correspondence pertaining to the different price 
lists, such as quotations, discounts, or letters giving 
weights, freight rates or other data, being written on 
sheets of the same size as the catalogue sheets, may and 
should be filed with the sheets to which they apply. 
There is no limit to the possible expansion of such a 
master catalogue. It may consist of one or a thousand 


drawers, depending upon the needs of its owner. 


The conference board may recommend also a decimal 
system of indexing this catalogue, somewhat along the 
lines of the Dewey system used by large libraries for in 
dexing their thousands of books. By this system, a book 
in one library bears a number which is the same as those 
borne by all similar books in other libraries 

The index guide cards being standard, may be carried 


ler 


in stock by all office equipment dealers along with the 


cabinets These may be bought, not necessarily in sets, 


but by the single piece, as requirements dictate. Thus 
the catalogue will not be burdened with guides which do 


} 


not interest the buyer, and yet, as the catalogue expands 


to keep pace with the business, the guides when added 
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DORNETTE DESKS 


Extremely Popular 
With 
Office Furniture 





Dealers 


Made as fine as the 
best kiln-dried hard- 
woods and_ skilled 


workmanship can 





a 


make them. 


Write for 
(Patent) Typewriter Desk Catalog 


Machine needs no fastening 


THE J. DORNETTE & BRO. CO., Cincinnati, Ohio 


ME TL 





SU 





THPPPTNEUETD STUDY NATH TTY TULLE NESTE 





RUSH-HOUR MOMENTS HAVE A SPOT-CASH VALUE 


\ny device that fills out the busy hours of your day more economically 
and efhciently isn’t a mere advantage; it’s an absolute NEED and re- 
quirement. When the line is longest at the grated window, there is 
just one means of expediting the movement of cash and eliminat- 

ing delays— 


HERE 








Bemis Coin Bag 


“The Bank Within a Bank”’ 

















: ~~ . | Bao rs We pla ( this bullet-proof 
‘ cuarantee on the Bemis Bag: Su- 
perlative materials, thorough and | 
scientific manufacture and abso- 
lutely perfect service. A bag that 

















minimizes detail work. 


imulatively profit- 

The ecause they dem- 
nstrate And they 
repeat b« the satisfy a gen- 


| 
Bemis Bags per- 
| 
| 








for details of our 
ingement. 


BEMIS BRO. BAG CO. 


Cupples Station 
St. Louis Missouri 


Est hed 1858 
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STEEL FILING EQUIPMENT AND OFFICE FURNITURE 





The agency for this line will unlock the door that now stands between you 
and increased profits. 

It will enable you to secure the steel office furniture business of the concerns 
in your vicinity who buy quality goods properly priced. 

Take it now and it will give you the power necessary to secure your full share 
of the heavier-than-ever fall business. 


THE O. M. EDWARDS COMPANY, Inc. Syracuse, N. Y. 











Increased Capacity Improved Quality 


In our new factory we are equipped to handle at once your every need in Carbon Papers and Typewriter 
Ribbons. We have the plant — you have the opportunity — to cash in on the growing prosperity of 


° TYPEWRITER RIBBONS 


and 


CARBON PAPERS 


‘**The Customer Remembers” 
} 





scientific economy. That is your | ng advantage. 


A supericr line made at less cost by twenty years’ experience and 


WRITE NOW FOR PRICES AND TERMS. 
THE BUCKEYE RIBBON & CARBON CO., 1466-68 East 55th St., CLEVELAND, OHIO | 
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will take their proper places in numerical decimal order 
A permanent joint catalogue committee selected by the 
conference board, or the conference board itself, may, at 


regular intervals, publish additional decimal subdivisions 


of the index to keep pace with the development of the 
master catalogue idea Thus, it will be always up-to- 
date, and of the greatest benefit to both buyer and seller 

Inasmuch as these letter files provide for the filing of 
letters with the right hand eleven-inch-edge uppermost, 


that edge then should carry a heading or some 


of the nature of the data to be found on the sheet The 
seller's own interests will prompt him to see that these | 
headings are brief but ample 

In addition to all this, the master catalogue iy be | 
protected against becoming obsolete. The loose sheets 
may be printed on colored paper, in addition to the date 
to indicate the year in which each was issued or ex- 
ample: We will say that all sheets printed in 1917 shall 
be on white paper and bear the date of issue; those print 
ed in 1918 on yellow paper, together with the date, while | 
other colors n ay be used for 1919, 1920 and 1921 White 
will again be used for issues of 1922, and other s re 
peate d lar order 

Thus. five olors will carry through the life of the 
catalogue S e white sheets, for example, "¢ 
placed e to time y those of other color issued it 
later vea S. s the catalogue is kept up-to-dat« B1 how 
ibout ft ibilit ( he white sheets st the 
catalogu¢ ( lose 92] They would e five 
years old he color would serve to draw at to 
the age of si sheets issued in 1917, and lead in 
quiry as to their right to remain in the catalogu: 

An up-to-date seller would have records of vhite 
sheets ol is issue whi were still in effect and should 
know what buyers had then He would then, De 


cember, 1921, notify them of the fact that such sheets 
were still in effect and entitled to remain in the atalowuse 
if the buyer should be still interested in sucl aterial 

Upon such advice, the sheet may be stamped by the 
buyer, “O. K., 1922,” and left in the catalogue During 
January of 1922, the will see that someone goes | 
through his italogue, searching for white sheets the 
issue of 1917 which had not yet received th oO: KB 
stamp. Whenever his interest in the material had ceased, 
the sheet would be destroyed. If his interest still remained, 
the buver would notify each seller about such sheets « 
his issue s were open to doubt 


Such advices or inquiries from the buyers to the s 


turally result in the sellers notifying t!] 


would na 


f 


sending n 


of the dependability of such data or 


During January and February of 1922, many of thes¢ 
sheets will receive the stamp “O. K 1922,” or wi 
placed by newer sheets. On March 1, 1922, the buyer 


yers 
eets 
w nite 
re- 
may | 
| 
| 
| 


destroy any white sheets of the issue of 1917 not bearing 
the O K Stamp Each vear the sheets of one ol he 
come five years old and are carefully scrutinized by the 
buyer to determine their value to him. 

In this way. it is possible to prevent the catal c yt 
becoming obsolete. Such annual overhauling may done 
by understudies, provided the discarded sheets é 
spected | \ a ompe tent person before being destt ved 

Variations of the Plans to Cover Special Cases 

On certair lasses of material, it is altoget n- 
practicable to depend upon data five years old Lt ses 
of this kind, the particular sections of the catalogue know1 


to contain data pertaini: to such material m: 


as often as judgment dictates. The colored 


vised 
ision of any frequency des 


le nd the Saimmne help 77 


The principal advantage of the color 
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SEAIL 
PASTE 


NO WATER /TRONGL 
REQUIRED ADHE/iV¥ 





(ADCO A 
“The Binder of Highest Efficiency” 





U.- 8. Patent. May 
19, 1908; Sept. 28, 
1915; May 23, 1916 
Canada Patent 
Jan. 28, 1916; Mar. 
14 1916 
12 Reasons for its adoption: 
Binds a few leaves or 1000 leaves 
Holds leaves securely and in est alignment 
Has non-projecting chain post %” or 5/16” diameter and 
requires no sect ns to incr ~ capacity 
Expanding n hanis1 i hit mall steel tubes, no parts 
in covers 
Chain f ts r xit 1 ameter entire length, no 
smaller part as ir scop posts 
Ha n W“ r r become loosened 
I h r hand | ind saves vault space. 
( n t ! f r f ' any center to center 
ir iy te Uses ! nar slitted hole punching. 
Stacks ff surfaces rounded 
ADC Flexicn Expans Bind has less minimum and 
grea r r pa others 
Any f ] i in round back ledger 
binder 
nor mi ‘ saver 


ACCOUNTING DEVICES COMPANY 
564-570 West Monroe Street 


Chicago, Illinois 
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Important! 


In face of Government's increased demand for 
Felt, the biggest offer ever made on Chair Pads 
now goes into effect—the Widney Trinity Offer 
—a pad for all at a price that fits. 


SHINE — PROOF 
CHAIR PADS 
Widney Shine-Proof Button-on-Fastener Chair Pad 


For the High Grade Buyer—eliminates the straps. 


Regular Quality 3-Strap Pad— 


For the Medium Grade Buyer—all wool—fine 





Straps. 

B-Quality 3-Strap Pad— 
Low priced Pad—comfortable—made to please 
—50c to $1.00. 


Put the Burden of Proof on Us 


GET THIS astrictly co-operative offer—it will benefit 
your businesa Chair pads are logical—let’s make them 
profitable Attach this ad. to your letterhead—and mail 
right now otherwise we'll both lose. 


THE WIDNEY CO., 314 So. Jefferson St., Chicago, Ill. 
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IDEAL METAL COSTUMERS 


embody all the best features of 
modern ofhice furniture. They are 
convenient, sanitary, durable, 
and ornamental. 

Anyone to whom you show 
them will readily see the sanitary 
advantages of hanging clothing 
where there may be a constant 
circulation of fresh air through 
the clothes. More than that, 
Ideal Costumers themselves are 
easily kept clean. Here are but 
two of the advantages which 
Ideal Costumers have over the 
old-fashioned clothes-press. 

In addition, Ideal Costumers 
are decidedly ornamental, as you 
can see even from an illustra- 
tion, such as, for instance, the 
accompanying one. 

And that Ideal Metal Cos- 
tumers are durable is evident 
without comment, for they 
are metal. 


Write for the Ideal catalogue, one 
of the most attractive in the field 


The Ideal Metallic 


Furniture Co. 
DETROIT, MICH. 














the catalogue may be completely revised every five years 
at the longest, and parts or all of it revised as much 
oftener as is necessary or desirable 

In addition to printing price lists, etc., on colored 
sheets, it may prove advantageous to have the guide cards 
in colors to indicate those classes of material which are 
known to be subject to frequent fluctuations, thus requir- 
ing equally frequent revision of such portions of the 
catalogue. 

The use of this standard master catalogue will greatly 
reduce the waste circulation and expense of printing 
catalogues. It will not limit the quality of the information 
contained on the sheets or in the books, and will not in 
any way restrict advertising matter, except that which the 
seller desires to have the buyer retain in his file. 

A great volume of advertising matter is now directed 
to those consumers who would have no interest in the 
master catalogue. A manufacturer of breakfast food, for 
example, may issue a limited amount of data and price 
sheets for the master catalogue of jobbers and large buy- 
ers. He would not in any way modify his larger use of ad 
vertising matter. The sheets or books may be printed 
from any plates used for bound catalogues, and will give 
every opportunity for the proper treatment of the sub- 
jects involved 

Under this plan, a seller's catalogue may be printed op 
paper of a quality equal to that of any book now used for 
the purpose; the illustrations may be just as effective as 
desired, and the ink may be of any color or colors to best 
present the goods. The only restrictions would be as to 
the size of the sheets or books (thickness not restricted), 
and the issuance of separate sheets or books where one 
seller might handle goods of more than 


One Measure of Waste Under Present Conditions. 
Some middlemen issue immense catalogues covering a 


one classification 


wide range of material. These catalogues, costing large 
sums of money, are seldom used in their entirety by any 
one buyer. Small sections of such books would usually 
cover the needs of most of the buyers who now have the 
complete book. 

if such sections were filed under their prope 
buyer 


Then, 
index classifications in the master catalogue, the 
would be much more apt to consult them than if they 
were submerged in a large bound book as at present 
The buyer's time and the seller's money would both b 
conserved. 

In some cases, sellers may desire to send both bound 


volumes and master sheets or books to some of their 


largest customers. The master catalogue does not inter- 
fere with such duplicate distribution on the part of the 
seller. 


Until such time as the small buyers may equip to 


use the master catalogue, it will be necessary to issu 
bound catalogues. It may always be necessary to do so 


However. when the seller knows that his loose sheets 
11 
i 


are going into the master catalogue where the buyer w 
surely look for and as surely find them, he will cheerful 
them. 


i 
ly 


supply the sheets to those prepared to use 
In time to come, many trade, engineering and other 
ter catalogues contain- 


Way, become ot value 


organizations will have large mas 


ing all sheets which might, in any 


to any of their members. Trade associations may equip 
their headquarters with master catalogues containing 


sheets furnished by their members. Thus, a buyer seekins 


a line of equipment with which he is not familiar may 


consult the headquarters of the association representing 
that industry, and either draw his information from their 
catalogue or secure from them sheets or books to fit his 


own master catalogue. The names of trade associations 








August, 1917. OFFICE APPLIANCES 117 

















“UNITFOLD” FORMS Zi shi ahg’ 


We have designed and manufactured, at great cost, 
special machinery for printing and folding the above 
forms. In this machinery we have many features 
which will enable us to lower the cost of manufacture, 
at the same time produce superior forms. 

All papers used by us are manufactured with special 
reference to manifolding qualities. They are made for 
billing machine use and have the proper strength to 
withstand constant handling. The finish is just right 
for the typewriter. 

“Unitfold” forms may be perforated, punched, num- 
bered, etc., etc. 


PRICES :—Owing to the unsettled condition of the 
paper and labor market, it is impossible to issue a 
price list at this time. Upon receipt of specifications 
we will quote promptly. 


SERVICE AND QUALITY 


The superiority of our equipment assures our cus- 
tomers that all orders placed with us will be executed 
to their entire satisfaction. 
























PERFECT 
REGISTRATION 


THE SCOTT-COPPAGE COMPANY, INC., ““UNITFOLD” PRINTERS 
SPECIALISTS IN LOOSE LEAF SYSTEMS AND SUPPLIES 297-301 LAFAYETTE ST., NEW YORK 
































Mr.Dealer— Do you sell 
discriminating buyers of Office Furniturer 


If you do, our complete Office 
Chair catalog will interest 
vou. Mailed on request. 


Our list of users includes the most prominent 
Banks, Public Buildings, Corpora- 
tions and_ individuals, known 
throughout the world. We are es- 
tablishing new agencies and sell 
our products only through reputa- 
ble dealers. 
























Write for information. 


We also manufacture an extensive line 
of Dining, Cate and Bed Room Chairs, 
which we catalog separately. 


TheMarble & Shattuck Chair Co. 


34 Foster Ave., Cleveland, Ohio 
“Designed for Comfort and Built to Last” 
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O chance for sagging, st 
out of the case at a finger’s touch—even when heavily load 
to the simple ball-bearing 


Your customers will appreciate this featur 
get out of - der—they work just as easily after 
"service as they do when new. 























g or splitting of drawers. They coast in and 


vy loaded. This is due 


r sus spensions in 


BERGER “1300” 
danas UNITS 


The suspen- 


11 


ig advantage 1s the double wall c« 
he contents of the drawers from fire, d 


eel Units meet every require! 


Send for full dealer particulars 
and Monograph H. O. 


The Berger Mfg. Co. 


Canton, Ohio 











" “AMF IL” 


PLATENS- PARTS- TOOLS -SUPPLIES 


é“ +b] Dp IS 
Best By Test yPLATEN 


COMPOSITION. 









AMFIL 





QUALITY 





OUR SERVICE-PLAN TO DEALERS 4 | 


IS SUPPLYING A LONG NEEDED REQUISITE. 


PRICES are MoRE THAN CONSISTENT WITH THE 
QUALITY OF GOODS AND THE SPECIALIZED 
SERVICE RENDERED. 


A PARTS CATALOG oF uneEQua.ep 


WRITE US ABOUT IT TODAY. 
TO THE TRADE ONLY 


THE AMES & FILSTEAD COMPANY 


CHICAGO: 607 8. Dearborn Street SAN FRANCISCO: 507 Mission 8t. 
NEW YORK: 82 Duane Street DENVER: 1626 Champa Street \poto onl = 
BOSTON AGENCY: 141 Franklin Street , o—/™ 
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cooperating with the conference board in this way, may 
be printed on the guide cards pertaining to their par- 
ticular industries, for the benefit of the buyers when seek- 
ing information. 

This will greatly expand the fields of usefulness of the 
various trade associations. 

A later article sent out by Mr. Chandler stated that 
the plan outlined has been widely favored by buyers, sales 
managers and publishers. He said: 

“The details of the most important parts of the mas- 


ter catalogue remain to be developed to their fullest ex- 
tent For instance the index of this master catalogue 
must be standardized for two important reasons: Sales 
managers want their printed matter to secure for them 
the greatest possible benefits and therefore they must 
a2. 


1es oft 


know exactly how to arrange and index their 


goods to be sure that when the buyer refers to his cata- 


logue he will find their sheets or books. Buyers must 
be able to feel that, when they have looked in a certain 
definite place in their master catalogue, they have there 
found all their available data. ‘One place for everything 
and everything in its place.’ 

“No one individual is competent to prepare this index 
to completely serve the best interests of each separate in 
dustry. There is too much at stake for the various in- 
dustries involved to permit any stone to remain unturned 
which, having been turned, will enhance the value to that 
industry of the master catalogue 

‘It remains for each industry to look after its own in 
terests and to see that those who are most tl oroughly 


familiar with its particular requirements, and who are 


best qualified to plan its section of the index are invited 
to cooperate in that work Herein lies an opportunity 
for very effective construction work on the part of the 
various trade journals and associations for the general 


benefit of all the members of their industry.” 

Mr. Chandler invites anyone interested in this subject 

to correspond with hin 
Smith and Cuddy Visit Detroit. 

George Ed. Smith, president, and Jack Cuddy, advertis 
ing manager of the Royal Typewriter Company, paid a 
visit some weeks ago to the Detroit offices of that com- 
pany The occasion of their visit to Detroit was the an 
nual meeting of the World*’s-Salesmanship Congress. Mr. 
Smith’s able address before the Sales Managers’ Section 
of that organization was printed in the July number of 
Office Appliances. One of the acts of the congress was the 
passage of a resolution pledging the organized salesmen of 
\merica to offer their services to the government for the 
next sale of Liberty Bonds. Mr. Smith, who recommended 
the resolution, was made chairman of the committee ap- 


pointed to present it. 


Two Historic Pens. 


The Associated Drug Stores of Washingto: D, ti), 


Inc., recently wrote to the New York office of the W. A 
Sheaffer Pen Company a little account of the method of 
putting down t 


the bowl at the Capital at the office of the provost marshal 


he draft names as they were pulled out o 


general Capt Fullain, of the provost marshal general's 


untain pens from the Associated 


othice, purchased two 


Drug Stores early Friday morning, the day of the draw- 


ins [These pens were used to write the names of the m 


| 


New Brunswick Paper Man Passes Away. 
Office Appliances has received the sad news of the d 


of Percy P. Gunn of the Gunn Paper Company, Ltd 
John, New Brunswicl Mr. Gunn left a wife and four 


idren to mourt is loss 




















Lessen Time and Labor 


by eliminating waste time and energy now 
spent in making up your pay roll, and 
strengthen the all-around efficiency of your 
system by using 


THE LIGHTNING 
PAY ROLL MACHINE 


It will cut the time required to make up 
your pay roll in two—delivering absolutely 
accurate change directly into the pay en- 
velope. Guaranteed five years. Sent on 


approval. 


BARRETT CHANGER COMPANY 


North American Building, Chicago, Ill. 
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UVANANTATTUATUTA ATS 


NAPPANEE TABLES 
Office and Directors 














A rich lustrous fini and a graceful 
lesig1 ich add trength to its 
refinement; this is the secret of Nap- 
panee success. Oak and mahogany; 
waterproof finish. Rapid sellers. 
Price which are within the 
I reac! Hers isa ales- 
product which rapidly demon- 
trat tself ar mes the 
pront | ib o! I ISINness 
wheel. “Quality that wears." 


WATT 


Write for Our Catalog. 


MUTSCHLER BROTHERS CO. 


Nappanee, Indiana 
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CASH TALKS! 


Terms on all imported material that enter into 
our ribbons are cash. We have to buy for cash 
and to make extra low prices we must sell for 
cash. During the summer months we are going 
to make startling low prices for cash, on 


Typewriter Ribbons 


NOW IS THE TIME to stock up for next Fall 
and Winter! PRICES WILL NEVER BE 
LOWER! CASH WILL TALK with us. 


THE QUALITY WILL BE THE SAME high 
grade goods that are the result of an honest 
effort to produce nothing but the very best. The 
best cloth, the best colors combined to make the 
BEST RIBBON, that’s our aim and that’s what 
we are doing. 


DON’T HESITATE to stock up. We guarantee 
our ribbons not to dry out within two years 
from date of purchase. THESE RIBBONS we 
will furnish under your own brand or under our 
brand, boxed in plain boxes or unboxed. 


TRY THEM AND YOU WILL AGREE THAT 
“PHILCO BRAND RIBBONS ARE ALL WRITE” 


Sri 


Write us today 
The Phillips Ribbon & Carbon Co. 


MANUFACTURERS 


88 Manhattan St., Rochester, N. Y. 
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Pelton in New Work. 

Charles E. Pelton, for about twelve years vice-president 
of the Crescent Brass & Pin Company of Detroit, who 
resigned that position some time ago and became assistant 
manager of the Motors Products Corporation, is the secre- 
tary and treasurer of a new foundry company now being 
organized in Detroit by Claire L. Barnes and a number 
of associates including George W. Smith and C. E. Mc- 
Arthur. It is stated that this company will be conducted 
by men of experience in the automobile industry. About 
thirty acres of land have been acquired in the river Rouge 
district of Detroit, near the Great Lakes Engineering 
Works. Tracks of the Michigan Central, Pennsylvania 
and Detroit, Toledo & Ironton railroads pass the prop- 
erty. A ship canal one hundred feet wide, with a fifty- 
foot channel running up from the river is another factor 
in the shipping facilities of the new concern 

Mr. Barnes, who has been associated with various man- 
ufacturing enterprises for twenty years, will be president 
and general manager. G. W. Smith, formerly production 
manager of the Maxwell Motor Company, and at present 
manufacturing manager for the J. I. Case Threshing Ma- 
chine Company, will be vice-president. Mr. McArthur is 


an experienced foundry man, having had twenty years 





Charlies E. Pelton. 
service in practical foundry management. The directors of 
the new company are: Dwight B. Lee, general manager of 
the Motor Products Corporation; Archer A. Landon, vice- 


resident American Radiator Company; Frank G. Smith, 


Ir.; George E. 
Manufacturing Company; Edward A. Loveley, vice-presi 


Edmunds, president Edmunds & Jones 


dent Stormteltz-Loveley Company, and William E. Metz 
ger, director National Automobile Chamber of Commerce 


The new company is capitalized at $2,000,000, half in 


7 per cent cumulative preferred, and half in common, For 


the present only $500,000 preferred and 750,000 common 


will be issued. 


Tri-City Stationers Hold Meeting. 


The Stationers’ Association of Davenport, Rock Island 


and Moline held a reqular meeting on Thursday, July 19, 


at the Davenport Commercial Club. This, and in fact all 
of the recent meetings of the association, have had the 
attendance of all the members, and much valuable work 
has been accomplished. The subjects under discussion in- 
cluded imprint pens, greeting cards and many ether mat- 


ters of importance. 
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ESTABLISHED 1824 


ramous Get DESKS ha 


CUTLER DESK CO. 


We sell to dealers only BUFFALO, N. Y., U.. A. 
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| Climax Nambering Machine —Climax Line Dater 


LIMA X 


Patented. Other patents pending 
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Siz Whees 


mage A SERIES of CLIMAXES 
Comsecute The Greatest TIME SAVERS on the Market 


Duriicate 


UCVOUPUEDA VELL AGNEDUNEDOENTN STONE TiTen ETON ENY 


These Machines are ALL METAL (with the ex- 
ception of the Rosewood handle) with metal type 
and figures giving neat, clear cut impressions. 


Hnntn 


5 They are self-inking, dust and rust proof, abso- 
= lutely accurate, compact, neat and of exceptional 
appearance. The Climax machines do identically 


the same work and in just as satisfactory a 
manner as the highest priced. Our guarantee 
is given with every machine. 


We also manufacture the 


Climax Name Plate Dater 


constructed along the same lines 





Patented. Other patents pending. 
Send today for catalog of our full 
line of Metal Stationery Supplies. 


The Traut & Hine Mfg. Co. ‘ 


i246 ie ee 


Actual size of machine and imprint 





full size uw 
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ietteentel—Veur iiteitere. Customers 
need Badger Loose-leaf Covers specially made 


Some of you are getting 
their orders! Some are not. 
You who are not, are losing 
good money every day you 
neglect this big business op- 
portunity, for which we are 
Salesman’s Catalog Books specially equipped. Orders 
i for Single Badger Covers, 
or for thousands, will receive 
equally prompt Service. 



















Quick Action 
Loose-leaf Catalog 
Binder 





Always lays flat when open 


_The Heinn Company _ Milwaukee, Wis. 


‘It gathers 
no dust 


on your 


shelves— Telephone 
Bracket 


Guaranteed for 5 Years 


Big demand from generous ad- 
vertising—we furnish every- 
thing to attract customers and 































close sales. Retails at 
One dealer sold 45 ‘‘Sperry’s’’ to 

every one of the next best make. $3.50 
Another dealer sold “‘Sperry’s’’ 

at the rate of 14 to 1. Not $5.00 
That shows you what your You Make 





customers will think of it 
when they see it—give 
them a chance. 


45% 














Complete with fixtures for attaching to top, side, or edge 
of desk, or to wall or partition. Handsomely finished Modern 
in oxidized copper, or heavy nickel plate, or durable 
black enamel like the telephone. Appliance 
Wire your orders for immediate ship- Company 





ment. Take six—return them if 
you don’t sell them and get 
your money back. 






Department F-105 





19 South La Salle St. 
Chicago, Ill., U. S. A. 











August, 1017. 


OFFICE 


Push-Pin People Picnic. 


The second annual outing of the employés of the Moore 
Push-Pin Company was held last month at Neshaminy 
Falls, about eighteen miles outside of Philadelphia on 
Neshaminy Creek. In order to create a little diversion 
large motor trucks were engaged to carry the picnickers 
to the grounds \ll of the hats worn by the employés 
were made in the advertising department of the Moore 
Push-Pin Company. 

Upon arriving at the park a regular program of sports 


and entertainment had been arranged, the first part of 


which consisted of a baseball game between the sales force 


and the factory employés. The factory force was vic- 
torious with a score of 9 to 1. Other games and contests 
were entered into with enthusiasm. Interest was mani- 
fested in the quoit pitching contest, in which William 
Percy Mills, the president, was matched against the fac- 
tory superintendent, Mr. Berger. A handsome gold watch 
fob was the prize for this contest and all the winners of 
the other contests received handsome prizes consisting of 
watch chains, cuff links, scarf pins, leather belts, gold bar 


pins for the ladies, hand bags, etc. 
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Second Annual Outing of Employés of Moore Push-Pin 
Company. 


The company arranged to serve two meals, a lunch at 
noon time and a dinner at 5:30 in the evening, after which 


the employes were « 


onducted to the dance hall, which the 
company had engaged for the evening, where everyone 
made merry until nine o'clock, when the sales manager, 
P. G. Under 
At Christn 
the emploveés, with lots of chance for social intercours¢ 


i 


wood, announced the close of the day’s events 


as time a dinner and entertainment are giver 


Luncheon to New Manager Headrick. 
Officers and employés of the Memphis branch of the 
‘emington Typewriter Company gave a luncheon to their 
new manager, E. S. Headrick, recently at the Hotel Chisca. 
Green, who was 
killed last May in an accident in collision with a motor- 
cycle. Mr. Headrick has been at the head of the sales 


anship branch of the Memphis office for the last four 


He is the successor to the late P. C 


years Recently he was made sub-office manager of the 


branch of the company. 


Chicago Firm Erects New Plant. 
The Spurgin Manufacturing Company, Chicago printers, 
a one-story plant at 7011-7013 Vincennes ave 


ue ata n«t or S35 000 


Opening of Office Equipment Store. 
The Sanders-Burridge Company announces the opening 


f its improved and completed office equipment store Au 
ust 1. at 133 Fort street. West, Detroit, Micl 
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ACME 


CLIMAX 
Wire Baskets 


The complete, standard line for the trade. 
Acme Baskets are the highest grade, in- 
tended for sale to the exclusive trade. 
Climax Baskets are the best in the world, 


except the Acme. We also manufacture 
extra large baskets, railroad, round and 
square tape baskets, letter trays, refuse 
baskets, etc. Ail baskets are made in four 
styles. Write for catalog and prices. 


BARBEE 
Wire & Iron 
Works 


174 N. Dearborn St. 
CHICAGO, ILL. 


Makes Change! 


Accurate— 
Easy— 
Quickh— 


! Wherever currency is handled, the Lamson Cuin Cashier 
is a big economy as well as a convenience. : 

Its low cost (only $/0.00) is quickly paid in the time 
4 and labor savings it makes. Absolutely accurate. A gentle 
pressure of a plainly marked key deposits the right coins 
in your hand. 

A great selling propositicn for Stationery and Office Ap- 
pliance Dealers everywhere with a fine profit). Because 
paymasters in factories, offices and businesses of all kinds, 
cashiers. ticket sellers, and bank tellers are finding them 


indispensable. Use the coupon 








-— 


bia pas 








Get Our Dealer Proposition Today 
THE LAMSON COMPANY 


1): Boylston St... Bos >: 


tler Proposition on Lamson Coin Cashiers. 
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Makers of Durable Filing Containers 




















— “The Stationer and the Draft.” 
: The interesting and important question of the influence 
ONE ITEM OF THE LINE of the national draft on the stationery business and what 
The Alvah Bush- 7 ne be mer D3 the be 78 ee stn A ve 
nell PAPEROID aang Situation is discussed in Geyer S Stationer ol! August ¢. 
t line is making IT'wo men in the stationery field are now working on the 
dealers prosperous problem. One is Henry S. Dennison, of the Dennison 
: and buvers more Manufacturing Company, and the other, A. W. Shaw, for- 
than satisfied all merly of the Shaw-Walker Company and now chairman 
) over the country 
today. We have 
. the filing-contain- 
er proposition 
that meets your 
| individual con- 
* ditions — and we 
- ’ Bushnell's guarantee its 
Paperoid’’ Expanding Wallets eficiency. 
; | Paperoid is a synonym for demonstrated worth. You 
will find Bushnell products wherever the modern business 
i Spirit is most active and wherever competition in station- 
ery lines is keenest. There is no other line—for the 
: purposes which it serves. 
) Dealers alive to an opportunity to create and maintain a 
demand needing only slight initiative to develop, will 
| find our proposition of unusual interest. Our line of 
filing containers will mean steady profit to you. A Capital Example of Furniture Display and Arrangement in 
the Office Furniture Department of Gustave Fischer 
| Company, of Hartford, Connecticut. 
| Alvah Bushnell Company 
| va usnne ompan 
of the Commercial Economy Board of the United States 





925 Filbert Street 





ILADELPHIA 


In a word, the problem is to remove from two to three 
million men from productive business while still maintain 








i ing its equilibrium It is a major operation in blood- 
letting, and the ultimate danger, to army no less than 
ii civilians, is that of commercial anemia 

i Mr. Shaw sees one answer in the elimination of all non- 


essential service. Let the “unnecessary man” in every 


office or factory be releasd for war service of one kind or 





So a dealer described the desk he sold a 


: 

1 customer. It was an exaggerated descrip 
it tion of a fact of which the trade is be- 
1 coming more aware every day—the su- 
premacy of 


| The 
| Englewood 


‘*The Desk Built Like a Ship’’ 











, 
| 
i The price argument and the quality argument 
: work in double-harness for the Englewood It is 
| the best buy for the least money compatible with 
ia quality It advertises itself because its merits 
: sell it at sight 
: We call it the Shipshape Desk because it 
; has the three Shipshape Qualities 
q Strength, Balance, Symmetry It is built 
: to wear for those who care for a desk of 
; distinction and serviceableness 
| 
Fit Your Needs from Our Catalogue: Write Now 
——_— — —_— — ——_ 
: 
' 
| Englewood Besk C 
: +2] n,. 


5816-20 Lowe Avenue Chicago, 


: . 





| “The Desk That Everyone Buys” 


another. 
“The 


We quote as follows 


unnecessary service given the public would, if 








FRERARND FABER 
- ew wore 


. 
TYAN YC 
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Be 


A New Metal Display Sign Which Will 
Distributed to the Trade. 








pacl 
ers, checkers, deliverymen and delivery equipment for us 
Men to fight 


abolished, release accountants, bookkeepers, clerks, 


elsewhere, and use that would count in war. 


the Prussians must come, largely, from the nation’s forces 


of distribution. Farms must be kept going, and also fac 
tories, mines and railroads Groceries, dry goods and de- 


OO O00 


to deliver 


partment stores employ more than 2 men 
goods to their patrons. Half of those men could be re 
leased and the public would thereby suffer little incon- 
venience. 

Ill. “There will be no attempt made by the Commercial 


Economy Board to standardize the habits of the American 
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Practical Office Articles That Sell Quickly 


LIBERAL DISCOUNTS TO DEALERS WRITE FOR CATAL ‘GUE TODAY 











Tablet Holder and Paper 
Weight 75c 





Desk Calender 75c Felt T. W. Cushions 50c Desk Reminder $2.00 





Glass Desk Pad. No. 0, 15x18, $4.25. Pocket Index Card Case 


Valuable Paper Wallets. 
1 No. 1, 18x24, $6.00. No. 2, 20x34, $10.50. Single $1.50 Double $2.00 


50c —75c—$1.50 


POLAR MFG. CO. - 101-107 N. Marshall St., Philadelphia, Pa. 


Export Inquiries Solicited 














Ty: 


ur rebuilt 
UNDERWOOD TYPEWRITERS 


have entirely new effects in 
finish. Produced under en- 
tirely new factory conditions. 


WITH MOST CAREFUL INSPECTIONS 


They have the 
FINISH THAT SELLS--QUALITY THAT HOLDS 


You customers 


(Wholesale) 
GENERAL TYPEWRITER EXCHANGE, Inc. 
70 Washington Street, Brooklyn, N. Y. 
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P. & M. Metal Tip Guides 


MORE POPULAR THAN EVER 








The insertable feature which enables the user 
to change the lettering on the insert strips at 
will, coupled with the fact that our guides are 
indestructible and will last a business lifetime 
is the reason for their increased demand. 


- Writ f tt - 
MR. DEALER: fire irice list and trade 


discounts, as they mean increased profits. 


THE PLEW & MOTTER COMPANY 


RACINE AVENUE AND WEST MONROE STRE ET 
CHICAGO, ILL. 











THE “CAPITOL” 
INKSTAND 


The “Capitol” is the 
highest achievement in 
the making of an ink 
stand. Easy to clean 
and refill. Keeps the 
ink clear and_ fresh. 





Made in a variety of 
designs and sizes. Send 





No, 2 
3% in. square . ‘ . 
Each 50 cts. for circular of latest 


models. 









Pat. Aug. &, 
Sept. 11, 1906. Re- 
issue, Dec. 23, 1913. 


Prompt delivery on all numbers 


CUSHMAN & DENISON MFG. CO. 240-242 West 23rd St. New York 











SUT Pee eee 
Plus—Value in Permanent Satisfaction with a Desk 


hae Imperial dealers find the desk shown oppo- 
7 site a business-builder in all lines. There is 
both style and durability in its construction, 
and modern convenience in its details. Sell- 
ing the Imperial nets its biggest asset in 
enduring good will. 


ue 


You lose money by ignoring the Imperial 


New business depends on the frequency 
of the repeat-order. With the Imperial 
you may rely on regular customers. 


THE IMPERIAL DESK COMPANY 


Evansville, Indiana 
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people. Our only aim is to stop the waste of material and 
of labor and to apply both in directions where they will 
help our soldiers and sailors whip Emperor William and 
his Prussians.” 

In conclusion, in his article in The Nation’s Business, 


Mr. Shaw puts the economy issue very crisply and pun 


gently 


“Less bread in the future will be fed to chickens. Th 


iere 
will be fewer frills on the clothing of men, women and 


children in the spring of 1918.” 


Receiver Named for Burrows Bros. Company. 


In order to safeguard the interests of creditors an 


i 
stockholders of the Burrows Brothers Company of Cleve 
land, a long established book and stationery concern, its 
affairs were placed in the hands of a receiver July 19 


George P. Steele, a banker of Cleveland, was appointed r« 


ceiver and his bond was fixed at $100,000. 

Decision to make this move was reached by eastern 
creditors representing claims of $100,000, at a meeting held 
in New York \ few clays later a directors’ meeting of 
the Burrows Brothers Company authorized the officers to 
consent to the receivership. The suit of D. Appleton & 
Co., on whose motion the receiver was appointed, is based 
yn a demand note on the Cleveland house of $1,961.31, 


dated July 18 The petition states that demand for pay 
ment of the note was niade on the same day but was 
refused. 

It is stated that the serious illness of John J. Wood, 
president of the Burrows Brothers Company, preventing 
him as it did from devoting his time to business, has bee 
the chief cause of the company’s difficulties. The petition 
ing creditors state their belief that the Burrows Brothers 


Company is entirely solvent and in good condition, bu 
+4 


simply found it difficult to obtain ready cash to meet its 


n for receivership states that 


obligations. The applicatior 
owing to the absence of the president there is danger of 
the volume of business heing decreased, resulting in de- 
preciation of its value At the creditors’ meeting held in 
New York, L. W. Sanders of D. \ppleton & Co., and E 
E. Huber, of Eberhard Faber, were appointed to work in 
conjunctiol with Receiver Steele 

The Burrows Brothers Company has been doing busi- 
ness in Cleveland for thirty-five years. Its assets ar 
$290,000 and its liabilities about $200,000. It is believed 


that the receivership will act to conserve the interests of 
the company until its president gets upon his feet again 


or until such a time as its affairs can be put in their 


Swedish House Makes Change 
Ludv. Rahm of Stockholm, Sweden, announces that he 
has transferred his business to a limited lability company 
inder the name of Akttebolaget Papp rskomp: nient Ludy 
Rahm, with a capital of 250,000 kroner. The new company 
will carry on the busines of the old concern and ssume 


all its Iibilities 


Takes Situation with Chicago Ribbon and Carbon 
House. 


Syril Tapey announces that she has accepted a situatior 
with the Chicago branch of the Columbia Ribbon and Car 
bon Manufacturing Company, having resigned her former 


position. She will call « the local trade. 


Furniture Men to Hold Outing. 

The Furniture Manufacturers’ Association of Evans- 
ville, Ind., held an iateill outing on the river steamer 
“Prince and Princess,” July 31. A day of pleasant recrea- 
+1 


he river 


tion was spent visiting the points of interest 





TANCES- 127 











Steel 


Storage 
Facilities 





of the most efficient grade are afforded by 
Terrell’s shelves and cupboards. The con- 
struction of the cupboards is such as to permit 
the adjustment of shelves within an inch of 
any desired space. The shelves may in turn 
be divided into compartments by adjustable, 
vertical partitions. This system of space di- 
vision permits so wide a variety of space sizes 
that even the most peculiar requirement can 
be filled 


Terrell also makes wardrobes, open shelving and 
lockers Write for full particulars. 


TERRELL’S EQUIPMENT CO. 
Hilton Street Grand Rapids, Mich. 























If Records are worth keeping they 
are worth keeping well. 
True economy consists in buying 


paper that is right. 


ESLEECK’S THIN PAPERS 
are strong, useful and durable. They 
are right for many business purposes. 


Ask your printer or your jobber. 











We wll send samples on request 


ESLEECK MFG. CO. 


Dept. O. Turners Falls, Mass. 
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The Old “Post™ Way 


The Loose Leaf Binder | 
You Can Sell | 


The Proudfit Loose Leaf Binder is 
recognized as one of the most im- 
The “Proudft” Way proved loose leaf devices on the 

present market, because it has so 
many exclusive superior features not found in 
any other loose leaf device. 

Proudfit binders open absolutely flat, the 
leaves can be inserted or removed instantly, the 
book is no thicker than the leaves themselves, 
and there are no metal parts on the outside to 
scratch or mar the desk. 

If you sell the Proudfit loose leaf binder to a 
customer, he will come back again and again, 
because he will realize the advantages offered 
him by Proudfit binders, 
just as you will realize the 
advantages of handling 
these superior binders. 


















WRITE FOR OUR CATALOG AND 
DEALERS’ PRICES 








LE 


Grand Rapids, Mich. | 






Uniocked— New Leaves In- 
serted ina Jifty 











ic Ficinc E quIPMENT 
FOR DAYLIGHT SAVING 


What you can do with Automatic Files will leave you 
daily one hour more for recreation or to devote to 
other matters, because they are gotten up tor rap- 
idly and conveniently handling all kinds of filing 
matter. 

AUTOMATICALLY EXPANDING FILE DRAWERS 
now made of steel, enclosed in handsome Wooden 
Cases the same as for the past 14 years, in Flat Top 
Desks and new styles of cabinets, operate 
perfectlyin any climate. 

Don’t make the mistake and buy 
before you get the Automatic 1917 
catalog. We 
sell to consum- 
ers direct or 
through Office 
Supply Dealers. 


The Automatic 


File & Index Co. 
143-159 Pearl St. 
GREEN BAY, WIS, 
















“Willful Waste Makes Woeful Want.” 

The following suggestions appeared in a recent bulletin 
of the Illinois Manufacturers’ Association: 

This applies to the factory, to the workshop, to the 
office, as well as the home. 

Waste of Time. 

Pending and impending greater shortage of men, the 
value of time is something that will appeal to every 
superintendent, every foreman and every employee. Work 
hard and efficiently while you are working. Cut out the 
waste motions. Do your work in the most practical man- 
ner. Don’t send your men to the store room or stock room 
or tool room a dozen times a day when one trip would 
suffice. Eliminate circuitous journeys for material to ma- 
chine and from machine to store room. Watch the un- 
necessary movements around an office. Encourage long 
machine runs by bunching schedules of like operators. 
Bunch orders for supplies to save delivery costs. 

Fuel. 

In these days of expensive fuel costs greater efficiency 
in the firing of power plants is imperative. Don't let the 
fuel go up the chimney plant but keep it for the purpose 
for which it is intended. Careful firing will save millions 
of dollars to the manufacturers of the United States. One 
concern does not spend a cent for fuel but utilizes all of 
its sawdust and kindling 

Shipping. 

A great deal can be done in relieving car shortage by 
stopping the waste—proper packing of cars and the saving 
of space. Shippers should load and unload in the shortest 
possible space of time. Pooling of shipments should be 
accomplished wherever possible. A great deal of space is 
wasted in freight cars by not loading to capacity. 

Material. 

Be careful of materials. Nearly all materials are high 
priced. Many things are thrown away for lack of thought 
as to their value. Previously negligible small items are 
now worth saving. Be careful of the paper, twine, rope, 
packing materials. Don't ignore paper scrap. Hand balers 
are cheap. Study your junk room. This is a good time to 
clean it out. Prices for junk are high. Use up old mate- 
rials where possible. Get down to the bottom of your 
stores. This does not mean to neglect buying—keep on 
buying in the old way, but WATCH THE WASTE. 

Fire Hazard. 

The greatest waster of them all. Help cut out the mil- 
lions wasted by fire each year. It is stated that three fires 
out of every four are due to carelessness 

Waste in the Office. 

In nearly every business house hundreds of dollars are 
wasted each year in spoiled stationery. Watch the waste 
baskets 

Other Hints. 

See that machines are properly taken care of. Proper 
oiling and cleaning is important. 

See that trucks are worked to advantage. A well oiled, 
easy working truck is a money maker 

Put a man on the job of saving waste, or combine it 
with your efficiency and safety work 

There are many other ways to eliminate waste which 
can be suggested by the bright employee 


Royal Takes New Offices in Cincinnati. 

On the first floor above the stores in the new Gwynne 
building at Main and Sixth streets are the spacious new 
offices of the Royal Typewriter Company. They are fur- 
nished in steel and the color scheme is gray. Manager L. 
S. Cromer personally directed the decoration and equip- 
ment. Mr. Cromer ts an experienced typewriter man, and 
has managed the company’s branch at Cincinnati for two 


years 
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The New Number Nine Model 


Our Latest and Best ‘‘BLICK”’ 
With Standard or Scientific Key- 
Board. Send for Catalog 32 


Ui 


a 


Flat Top 
DESKS 


are efficient 


The machinery of busi- 
ness moves across them 
smoothly there are no 
crannies and corners to 
accumulate dust and hold 


back important papers. 

B.& G. Flat Topsare well 
built and give long service 
—they are quality desks. 
We also manufacture roll 
top, standing and typewriter 


desks. 


Catalog mailed on request. 





PARKERSBURG 
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Bentley & Gerwig Furniture Company 
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BLICKENSDERFER 


TYPEWRITERS 
NEW MODELS 


Visible Writing and All 
Requirements to Increase the 
Quality and Quantity of Work with 
the Least Possible Effort. 


THE BLICKENSDERFER MFG. CO. 


Executive Office and Factory 
STAMFORD CONNECTICUT 





WALI 
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WEST VIRGINIA 
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No. 3 Combination 
Typewriter Stand 








Fowler-Manson-Sherman Cycle Mfg. Co. 


Ideal Tubular Stands 


are now used by practically all leading 
manufacturers of office machinery of 
every kind for which a stand is neces- 
sary. 

If you are interested in a stand that will 
increase the value of your product, send us 
your specifications and we shall be pleased to 
submit sample with quotations at our risk. 

The cuts herewith show but two of a great 
variety of styles. 

Cut at left shows model No. 3 combination 
portable and rigic typewriter stand. Same 
model with all its advantages will be furnished 
for any other office machinery. 

Mount your machine on our stand, roll it 
to your work, throw the crank to other side, 






Burroughs 







and you have a rigid stand. Adding 
2 F ? ; Machine 
Write for circular with prices and discounts. — — 
an 





1447-1455 W. Austin Ave., Chicago 
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Your Profits Are Made On the Better Grade Folders, 


Quality Folders will be in good condition after a year’s rough 
handling and can then be used indefinitely in transfer cases. 


Leathertuff is just what 
the name implies, a tough, 
rope folder that looks and 
wears like leather. It 1s 
made with a bellows at the 
bottom and can be had 
with plain or Insertable 
Celluloided Tabs. 


We are fighting hard, and, 
all the time, for recogni- 
tion of quality in folders, 
and today the bulk of our 
sales are made from the 
better grades. 

We offer you a uniformity 
of color, finish and 


strength in three weights 
for every conceivable use. 


There are still a few desirable The Wa bash Ca binet Co. pa aga ne yest — we 


locations in this and foreign 


Write for full letter size 
samples and prices. 








countries in which we will ‘ ; vac ies ae : : 
i: aun ale of cer Main Salesrooms, Executive Offices and Factories systems and supplies for 
goods to responsible dealers. Established 1883 Wabash, Indiana filing cabinets. 








Has Become a Business Necessity 


an office shouldn’t be 





Up-to-date business men see no reason why 
as well equipped for business as a shop is for manufacture. If proper 
stools, typewriter 










Sent on 
15 days’ 
free trial 







machines and tools help in one place, proper chairs, 
cabinets, etc., will surely help in the other. 






This recognition opens a large and promising field for you to 


QHL ART STEEL 


Everlasting Office and Factory Furniture 





introduce. 












last word in convenience, strength, beauty and everlasting serviceability 





This is the 
Bullt of steel but light, graceful and easily portabl The line includes 





every office 








requisite——Typewriter Table Cabinets (see illustration), Chairs, Stools for every purpose, 
Telephone Tables, Catalog Stands, ets The sales opportunity is irgé Success on 
your part is simply a matter of getting busy and “staying with" the proposition Every 

The e to take |} ! now. Write us 










office in your city or town is a prospect 
for proposition and confidential terms 


The Toledo Metal Furniture Company 


2723 Dorr Street Toledo, Ohio 











CLOSED 
Takes only 
four sq. ft 
floor space. 


OPEN 


Affords as much 
room as any 
Typewriter desk and is 
vastly more convenient 
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A Profit-Drawing Team That Do Consistent Work | 


By combining in our immense new plant the two trade-favorites illustrated below, we 
have given the dealer an excellent chance to cash in on continuous profits. 


\@| Zatai = 
BOSTON SAFETY Perfect Pointed Pen 
EVERSHARP Perfect Pointed Pencil 


mel 


= == a= n/a) = aaa) aa aaa) a) a)a)a)s)s) 




















‘The Two Finest Writing Instruments in the World’”’ 


Absolutely up-to-date equipment and expert service. We solicit the business of high class trade 


1800 Roscoe St. WAHL ADDING MACHINE CoO. Chicago, IIl. 
SSIS SFIS, 
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Business Conditions in France. 

The European agency of the Corona Supply Company, 
Rochester, N. Y., whose offices are both at 12 Chaussee 
d’Antin, in Paris, and also at Marseilles, has recently suf- 
fered the loss through absence of its general manager, 
Charles Fuchs, who has been mobilized in the French 
army Despite difficulties in receiving goods, however, 
due to the conflict, the business has continued profitably 
\ letter recently received from this agency gives some 
interesting data on the condition of French business 

‘It seems to us,” says the writer, “that many American 


manutacturers of office equipment do not yet understand 


the svecial temper of France as regards offices and their 
organizatio1 Che assumption seems to be that all French 
firms are organized as are American, English or Germat 
houses. This is an erro The use of typewriters, for in 
stance, is still comparatively slight in France—even in 
Paris \s one instance, the Quartier Sentier in Paris 1s 


the center of such industries as linen, wool, embroideries, 


curtains and cloths in general, and the amount of its 


business is more than a few hundred millions. How mat 


typewriters do you suppos¢ these offices possess Not 


more than two hundred in all We know of only one 


firm which has as many as twelve. A few years ago this 


company procured six bookkeeping machines, 
1 


selling them as impracticable 


ce, he 1s 


“Often, when a representative calls at an off 


‘We don't want 


sent away with some such refusal as this 


any machine of any kind Each department writes its 
own correspondence \ll our clerks write their letters 
by hand If the representative carefully explains the ad 
vantages of concentrating all the letters in a central sery 
ice, the answer is ‘It ts too laborious a work to trans 
form our offices ur father and his father made thei: 
fortunes by the old method: why should we change lf 


a capable salesman, by any chance, does introduce a type 


writer in an ofhce, the unfortunate machine is laid aside 
but not uti- 


and seldom used. It is a curiosity—admired, 


lized. Ifa single clerk happens, inspired by a progressi 


impulse, to type a single letter on it, the chief accountant 
is sure to exclan triumphantly ‘You see, | am writ 
more rapidly than you, ith my pen.’ 

In time, « rse ew generations will relegate the 
old method t hat the American card-player terms ‘the 
discard Phe esent sales problem is what to 
meantim«e 

What is true of typewriters is true of all office « i] 
ment. Bookkeeping is just emerging from its former cot 
ditions, and looseleaf | vet to come ‘ 
eral acceptal € al 1 use Iness 

Most of our typists are still inadequately trained \s 
we would say, in Fret their education is generally to 
be made Sel loes the verage three months’ trait 
ng tur t ent ducts When the unfortu 
pupil, after three months’ study (with an hour or two only 
per week < ‘ é resents herself before the 
manager to see ‘ e best she 1s usuall able 
to do ts 7/5 80) words te in shorthand and 3 . 
35 on the typewriter Witl rood opportunities tor i 
vancement in her first place she improves in her \ 

But in many instances she ntinues to write vitl i 
tain lacl t | l ass nee vit type ane 
ind ri ms t ! ed, r the simplk " 
elementary training in tl ise and care of her machine 
“WH knew <¢ eT ] gvirls who called ther selves 
ists. who co] ‘ 1. 1 ‘ nO offices j ot ‘ 
unable even to place in t machine correctly a car 
paper or stencil This little incident will expla 
American firms are surpris¢ hen their agents in France 
place so low a quantity of carbon paper. We n recall 
certain Americar oncerns hich asked us to wut rtake 
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Note the Rod 
above. 

Our Rotary 
Truck for vertical 
flags and Rod 
Fixture for hor 
izontal flagsabso- 


lutely prevent 


Prevent Tangling 


Rotating 
Truck 


. EVERY FLAG 


Needs this to 

















tangling or twist 
ing about the 
pole. 


Send f 


and price State 
SIZE f flag 
For your own protection 


see that every fixture i 
marked patented 


Suit now entered 
against one in- 
fringerment. 
Foreign 
Rights 
For Sale 








fixture peé 
mits flag to 
swing around 
pole at the 
slightest 
change in di- 
rection of 


wind 

Automatic 
spring cleat 
eases tension 
of halyards 


and permits 
fixture to ro- 
tate with flag 
in direction of 
wind Spring 
raws flag to 
its origina 
position 

















BOSTON, MASS. 





F. E. HOWES 


311 Atlantic Ave., 








U.S. A. Baad Porvign 





Tetents Allowed , 








an adhes 


The paste is of sn 
tency. It spreads sm 


We have an inter 


shall be glad to send 





It is put up in non-c 


ng proposit 


rrosive, neatly 


SNOW WHITE STICKS TIGHT 


For mounting photographs, filing clippings, preparing dummies 
for booklets or advertisements, GLE[CH’S VELVET PASTE is 


-e of highest efficiency 


ow white r—a soft, velvet consis- 


t curl the paper. 
lithographed cans. 
1 to make to dealers and we 


n request 


y and does n 


ete details « 


THE COMMERCIAL PASTE CO. 
533 South High Street, 


COLUMBUS, OHIO 


2 ito se 
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© Economize Both Space and Time 2 
4 by sorting those checks now scattered on desks or . 
oO tables, or unmethodically pigeon-holed, with a mod- oO 
° ern, indexed, automatic-locking device from which °o 
4 checks cannot slip, but are instantly released by one ° 
° movement. Cannot lose a check. . 
° 
9 The KOHLHAAS PORTABLE AND 8 
3 SECTIONAL CHECK SORTER 56 
O New Compression ¢ 
O Principle re) 
° re] 
8 = 
° 
° 
° 
fe] 
2 








2 
° 
° 
° 
° 
3 . 
° Dealers ° 
° Write for ° 
4 Discounts 4 
4 Practically Indestructible; Capacity Unlimited; $5.00 S 
4 THE KOHLHAAS COMPANY S 
° Manufacturers of Sight Systems re) 
4 31 West Lake St. CHICAGO Oo 
DOODDDDDDD0ODDDDO0000000000000000008 








METAL OFFICE 
Waste Baskets 


FOR 
YOUR 
BEST 
TRADE 





{| Durable and safe because they are 
built from steel. 

{| Attractive because they are de- 
signed and finished like wood. 

Dealers:—You should have our cata- 

logue of steel desks and tables at 

hand. They are priced to sell. 


METAL OFFICE FURNITURE CO. 
















Grand Rapids, Michigan 


to sell at least 5,000 boxes of carbon each month, in 


France, in return for receiving their exclusive agencies 
But it was an excessive proposition; it is doubtful if the 
sales of all the principal agents of English, American and 
other foreign carbon and ribbon factories together would 


reach this amount 
“What is to be done? The answer is simple: Get in 
touch with competent representatives. Place at their dis- 


posal ample publicity, and facilitate instruction of the 


clients and the typists. Get them to understand what a 


Make an energetic 


campaign—an American campaign—against all low qual- 
As a result, we predict that 


good ribbon and a good carbon are 


ity and inferior products. 


all the principal firms will increase the amount of their 


business in France.” 
The Corona agency writer promises the readers 
on the state 


oT 


“Office Appliances” another article soon 
of business in all office equipment lines during the war. 


Office Appliances Guest Book. 


The following friends from elsewhere visited Office 
Appliances since the date of the last issue and have in 


scribed their names in the Guest Book 
AMES, C. H., New York, N. Y 
BELLMAN, CHARLES N., Toledo, Ohio, July 23. 
DONOVAN, M. F., Cleveland, Ohio 
FORREST, MARK, Milwaukee, Wis., August 1. 
McCORMACK, H. S., New York, N. Y., July 18. 
MOYER, CHARLES E., Omaha, Nebr 
NORRIS, L. S., Minneapolis, Minn., July 6. 


Some New Office Furniture. 


The Melton-Rhodes Company, of Greensboro, N. C., 
lists several new devices in its recent catalogue, including 
the M-R follow-up file for the desk, equipped with a full 


alphabetical, numerical and monthly index. 
The vertical letter tray with caster base in letter or 


cap sizes and in oak finishes or imitation mahogany is 


also new. This tray has a leg base and stands thirty 


inches high on its casters. A twenty-inch filing depth is 


available in either letter or cap tray. 


Another new device is the M-R “Made Right” type- 
with either plain or 


writer table, which is made of oak 


quartered top, as desired. This table is of folding design 


for ready shipment. 


Change in Atlanta Houses. 


Stationers will be interested in the announcement that 


John Aldredge and O. L. Jernigan, owners of 
Book & Stationery Company at Atlanta, Ga., have bought 


a controlling interest in the Col 


the Lester 


Book Company of that 
city. The new owners will continue both stores at their 
no imi ediate changes in 


old locations and will make 
( ol Book 


H. S. Cole, former president of the 


Company, has entered the officers’ training camp at Fort 


McPherson. 


personnel. 


Voice of Approval From Collier’s Office. 
\ young lady in Collier's office in New York City wrote 


to her superior officers the following interesting comment 
concerning her typewriter 

“The typewriter is a peach—one-half the time I don't 
ind yet there I see the 


think I'm hitting the keys at all 
the Collier paper. If it 


be tickled.” 


woids of me boss ‘furninst’ me on 


would only strike up a few ragtime tunes—I'd 


T. M. Moore, who was manager Sanborn, Vail & 
Co.’s store at Los Angeles, Cal., until the Los Angeles 
branch was closed out a few months ago, has succeeded 


Clyde Dalton as manager of the San Francisco store. 
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Meilicke Price Checker 


For rapid and accurate checking of cost and selling prices, extending costs, comput- 
ing chain discounts, locating goods, cross-indexing numbers and other uses. 
Meilicke Price Checkers lessen price auditing and similar work by 50% to 75‘ 
and greatly speed orders on their way for dozens of concerns. 
This device is operated in one-fifth the time required by any other method. A 














mere touch and a glance and you have before you, cost and selling price on the 
article in question Say the article number is 3077 Refer to tab 3000; on that card 
at the intersection of 70 and 7 you find $11.30 cost and $18.90 selling price 

Isn’t that simple inyone who can count money can locate the items almost 


instantly. 
FEATURES 


Meilicke Hinged Cards stand upright in ascending ranks, all tabs visible, all in 


formation arranged decimally Cards of toughest paper, veneered over strong linen, 
hinged near bottom, locked in place, but readily removable tabs 
lacquered i durable in the extreme 
SOME RECENT PURCHASERS: 
Montgomery Ward & Co. Wm. Wrigley, Jr. Co. Carson Pirie Scott & Co. 
Sears, Roebuck & Co. Hanan & Son Stromberg Motor Devices 
Stvl E (9,000 spaces) $i 0 style D (15,000 spaces), $9.00; style 


C (27,000 spaces), $12.00; style I (35,000 spaces), $15.00 


=" 7 LF 
mr : = —. ee 
> 
——— . 
Let us send you further details—and te!l you what — 
a ‘ 


oing with this timely efficiency device 


MEILICKE CALCULATOR COMPANY 


Makers of Time and Money-Saving Office Devices 420 Thompson Building, CHICAGO, ILLINOIS 











QUALITY —SERVICE— SATISFACTION 


These three constitute our claims for your PATRONAGE. 
CARBON PAPERS of Merit. TYPE RIBBONS of dependability. 
STANDARD BRANDS, all tried and proven. 


YOU BUY QUALITY of us; WE RENDER SERVICE TO YOU, 
which means SATISFACTION to both of us. 


WRITE US NOW. 


INTERNATIONAL CARBON PAPER COMPANY 


NEW YORK, 206 Broadway CHICAGO, 440 S. Dearborn St. 








~~ 








~~ 








Are 


YOU 
SAVING YOUR MONEY 


to invest-in the 


NEXT ISSUE 
of the 


LIBER | Y +a Ae 
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The C. L. 
Steel Back 
Ledger 


—provides a backbone to the loose leaf 
stock. Being made in five capacities, each 
of which expands to 100%, it fills any re- 
quirement you may have. Its electrically 
welded metals and absolutely flat opening 
covers make features which swell the sales. 

The large capacity binder used in our ledger 


rack makes an ideal unit for use in connection 
with machine posting. 

The Tenacity line affords the dealer a complete 
assortment at a minimum of outlay. Write us 
for details. 


‘THE TENACITY MFG. CO., Inc. 


Reading, CINCINNATI, OHIO 


A PPL T A N CES August, 














Sitting or Standing 
The Phone Comes To You 


SELF-BALANCING IN ANY 
POSITION AND AT ANY HEIGHT 


when supported by an 


EQUIPOISE 


TELEPHONE ARM 


250,000 in Daily Use 





Sells for $5.00 ---- Worth More 


Agents Wanted Everywhere. 


The Holtzer- Cabot Electric Co. 


Boston and Chicago 











IQI7. 





“The Livest Summer Proposition” 


A rel us that the de- 













Our dealers 
mand this \ immer for 


U- Need- Me 


FELT CHAIR PADS 


breaks all former records, al d 
the increas« n our own sales 
makes the claim good Felt pads 
are equally proof against 
perspiration and sticky var- 


nish chairs. Both protection 
al fort, they 


Prevent Shiny Clothes 
and Stay Put 


52 W. Kinzie St. 
CHICAGO, ILL. 


™ Practical all 


hat stands out 





tp © KELLER'S 
‘RICAN BLACK WRITING 


FAST & PERMANENT 


(ACTUAL $.15 SIZE) 


Writ 


Ask Price 


THE ROBERT KELLER INK CO., 
Detroit, Mich. 





GEO. E. FOX & CO. 




























































































— ; — = 
fugust, 1917 OFFICE APPLIANCES 13: 
— jo UTUU SU PRASEY ADTOANIEGHAULHAS ’ BASRA AL LAMM LUL ALN OEE EEA 
' © MELMK Filing Safe 
: he 
| for the tent of the Masters Model 
Seceseeese = 
: i 
: 
Barcelona, Spain. 
E. J. Gase 16, Princesa, Pral La, will handle Amer- 
ical ling ture, supplies, typewriters (new and re 
built) ilculatit machines, paper fastening machines, dil 
nks and adhesives, et Mr. Gaseni has recently been ap- 100°. a Safe With a Cabinet Interior 
ted age or the Ellams Duplicator Company of That is what thoughtful business men demand—the 
, : protection of a real Safe with the adaptability of a E 
: Filing Cabinet. 
Paris, France. : ” The appearance of the Meilink s incing argument 
r Hy i 143. Ave nue Felix- Faure, | aris LJe€ ) a stronger appea y far thar : rlative word pictures. 
| m The Meilink is the f " ike comparisons. The 
ance Ss a nging exclusive agencies for Americar protectior 1 Saf tion. 
device supplies ly e for Yourse 
= eae ‘ 
. _ The Meilink Mfg. Co., Toledo, Ohio 
\dy K ¢ \ } S f rhe " 73 ic} to sec re = » , 
‘or. & & Van Os, Wynhaven 7/3, wish aa New York Office: 368 Broadway 
e age 1 low-pri listing adding macl ine and a Address all mail to factory 
le ter for Holland and its colonies 
= OPULOEPETEPRPEDPETS (PPLE TL EF {\ANUPEDEDELARUDODANUALOLS LAELIA nl 
Trade Opportunities. 
Rese resses ynnection with “Trade Oppor 
nities” may be obtained from the Bureas of Foreign | TRIE ONLY ADJUSTABLE 
1 Domestic Commerce, Washington, D. C., or from 
es e by application in letter form. App! POST-BINDER 
ete, Gite tn al stnite sata tli Sasi aa ON THE M 
' j hoxe mhher twtr 
S ete yads oxes OT Tul e! y 
— seaaiia Ne ae Here’s a simple device that enables the office boy 
; ile P ae ee, Eee to bind into book form “‘in a jiffy” any kind of loose 
ses. ( R dencs Spanish. References. leaf records. 
24042. Man in Fran¢ ew and rebuilt typewriters 
' . 1; 66 | 
pap | other typewriter supplies The “F-B” Loose Leaf Holder 
( est Fre 
054 M Russ vriters and stationery. Ce 
S Englisl 
24081.—M Spanish Morocco; fountain pens. Qu 
¢ Barcel Payment against shipping 
c espo Spanish or Frencl Re 
24090 \I S1 S Morocco: stationery 2) 
c | t against shippi1 dé 
s Spanish or Fret Re 
ARK S ‘ e( f in | Atri 
ks on leathe at. May 13, 1913 
. j with ] without ¢ S S 
: ! 1 and wit ° 9 - 
: . ’ , +} is adjustable to any distances between punch holes 
s; and leather —— and to any size of paper. 
be 1 strong cases with tu , . ‘ ‘ . 
ae eae ; Pes The retail price is $3.00 a dozen with liberal 
‘ ' ining, marked for transsnipm discounts to dealers. 
Dur erms i destination; payment 
sight draft. Referenc ROCKHILL & VIETOR 
494 a in Russia, | a l ty Selo Aamnte — 
desires se typewriter ribbons and cart : 
( ed | ee » N : Dept. ‘‘F-B’’ 22 Cliff St. New York City 
il ( s ik e made ft. o » swev } 
‘ 1 against documents... Samples are re Branch: 180 N. Market Street, Chicago 
F er of $100 to $200 will be giver 











136 OFFICE 





last drop- 


A P P LL] A NCES August, 1917. 








af we ‘ y 7 a ot rest Kk A 
Vaz JTR NGI ’ 


ere . bag a ‘ 


REQUIRE ADHE "ar. 








20c List 


A split ring memo- 
randum book bound 
inimitation leather. 


The Lowest 
Priced Split 
Ring Book 
Ever Made 





en—simply bend back. 
+ ose—simply pinch rings. 





No. 04416F contains 40 faint - lined 
sheets—2$ x 44 (end open). 

Carton No. 7. Contains one dozen 
books. 

Carton No. 6. Contains three dozen 
books. 





Write for discount and quantity prices 


Gcdacll pe fig 


Main Office and poseeey New York Ci. » Branch 
POUGHKEEPSIE, N 106-108 FULTON ST. 














STATIONERY 








Chattanooga, Tenn. 

T. H. Payn & Company has been incorporated here to 

do a stationery business. The capital is $100,000. 
Chicago, IIl. 

Cameron, Amberg & Company are well settled in their 
new store at 163 West Randolph street, and find the 
change practically advantageous 

Dayton, Ohio. 

The Johnson & Watson Company has increased its cap: 

ital stock from $57,000 to $75,000. 
Decatur, IIl. 

John W. Grant has taken over the stationery and book 
business formerly conducted here by Parr & Parr under 
the name of the City Book Store. 

Greensboro, N. C. 
f the Booksellers and 


‘arolina was held in this 


The sixth annual convention « 
Stationers’ Association of North ¢ 
city last month. The following officers were elected: 
President, H. Taylor Rogers, Asheville;. vice-president, 
C. S. Stone, Charlotte; secretary-treasurer, R. T. Wills 
Greensboro. 

Little Rock, Ark. 

The Parkin-Longley Company has secured a new loca- 
tion at 215 Main street, Little Rock, and will move about 
August 1 from the present site, 206 Louisiana street 

Los Angeles, Cal. 

Mr. Ponton has taken charge of the Los Angeles office 
of the F. A. Thomas Company, succeeding Mr. Ziegler 
who has returned East 

Louisville, Ky. 

One hundred attended the recent outing of the Louis- 
ville Stamp and Stationers’ Club at Hike’s Point, near this 
city. 

New York, N. Y. 

Frank Crowe, manager of the New York office of the 

Samuel Ward Manufacturing Company, was married June 


25th to Miss Bessie M. McColley Their wedding tour 
was spent in the Adirondacks. 
* * « 


Charles Belsh & Company has been established in New 
York to deal in general office supplies, with offices in the 
Woolworth building. 

Omaha, Neb. 

Enlargement of the store, with a new front and show 
window, is an improvement noticed in the establishment 
of the Omaha Stationery Company, 309 South Seventeent! 
street. J. A. Rummelhart and H. M. Goulding are the 
owners. 

Philadelphia, Pa. 

Failing health and deterioration of Arch street as 
retail business thoroughfare are said to be responsible 
for the failure of Joseph H. Tisdall, 908 Arch street, one 
of the oldest stationers in the city 

Pottstown, Pa. 

Frank B. Landis has purchased the stock and business 
of Evans’ Book Store, which carries a considerable suppl, 
of commercial stationery. 

Salina, Kans. 
Will H. Montgomery, who founded the 


Book and Stationery Company last winter, has been 


Mi 


ontgomery 
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pia iota Will 


Chair 
1C omfort 


Cook ‘‘Quality”’ Spring 
Back Typewriter Chairs 
are made to give the 
highest degree of com- 
fort. The seat is care- 
fully shaped and the back 
is adjustable to a posi- 
tion so as to properly 





support the back of the 
user. They are not espe- 
cially adapted to loung- 
ing, but are especially 
suited for those who 
have work to do and 
want it done quickly. 


These chairs are used 
throughout the country 
and in the numerous 
cities abroad. Thereason 
for their wide sale is 
found in their merit. 


Handle this line and 
watch your profit grow. 
A Catalog will be mailed 
upon request. 


C. A. COOK CO. 


MANUFACTURERS 
16-28 Osborne Street 
Cambridge, Mass. 


za 1 
5 





- 








HNL 








Reliability the Test 


The calculating machine with 
real service-value for you is the 
dependable calculator. Accu- 
racy 100 per cent and endurance 
superior to the extraordinary 
emergency. The kind of addi- 
tional quality which makes a 
slight extra cost real economy 
is in the 





MILLIONAIRE 
CALCULATOR 





Manufactured in Switzerland 


“To Wear as Well as Sell” 


Fewer operations produce the 
answer than with anv other It 
sets you right when you're wrong, 
detecting your very errors, Sim- 
plicity itself: only ome turn di- 
vides or multiplies Users find 
these direct and obvious advan- 
tages assure a_ profit-nugget in 
this line Write for Catalog 


W. A. MORSCHHAUSER 


1 Madison Avenue NEW YORK, N. Y. 














VOUT TTT 





UATE AETTAANUDT AND AETNNT EATEN TAET NANA 


WUE 








TH TTT MLLER EEL 


The Eraser Used by 


the U.S.Goverment 


_— ge J 
ion? , 
Ble 4* Sok Om 





You Don’t Want 


An Eraser That 


Smears and Smudges 


—that makes you lose time and 
patience in making ordinary 
erasures and that won’t do fine, 
thorough, clean work Poor 
erasures, rough, marred paper 
surfaces, rubber, acid and 
blades disappear when you use 
the 


RUSH ERASER 


A gentle stroke of the flexible brus!) 
of 10,000 diamond points and the 
finest, most delicate erasures re 
made Lasts indefinite renewals 
cost little 3 styles solid gold, gold 


plated, sterling si 
plated sample sent prepaid for 50c, 
and dealer’s name. 


AGENTS, DEALERS—Our quick Sales 


Plan means big returns. Write for it. 


RUSH ERASER COMPANY 


SA & K Building Syracuse, N. Y. 


14Kt. gold 

















NIFORMITY of 


inking is one of the 
most important factors of 
a typewriter ribbon, and 
upon this we have 
reached the point —par 
excellence. 


Our ribbons are made 
in the following writing 
strengths : ; 


Extra Light—No. 31 
Light—No. 34 

Light Medium No. 37 
Medium No. 40 


Medium Heavy—No. 43 
Heavy—No. 46 


Extra Heavy—No. 49 


The above writing 
strengths can be abso- 
lutely depended upon 
and the particular user 
will always get what he 
wants. The different 
writing strengths are also 
known by the numbers 
shown. 


A trial order will display 
beyond doubt the abso- 
lute control under which 
our inking system is 


conducted. 





DIXON, HOLMES & DIXON 


Proprietors 


HEAD OFFICE and FACTORY 
69-71 Wooster St. 
New York City 

Also 


1305 Arch Street, Philadelphia, Pa. 
212-213 Upper Thames St., Londen, E. C. 








l 





LUAU ELUTED 
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The Vital Part 
of Any Record 


is the ink with which it 
is written. The docu- 
ment itself is worth every- 
thing or nothing accord- 
ing the durability of the 
ink which is used in the 
writing. 
UNDERWOOD’S 


“EVERLASTING” 
Bank Ink 


“lasts as long as the 
paper’ on which it is 
used. 





Underwood's is real ink. Let us tell you 


Saves Rewriting of Forms 








There is hardly a business house that cannot 
profitably use the COMMERCIAL DUPLICA 
TOR. Wherever forms are now copied on the 
typewriter, this machine will effect a number 


of worth-while savings. 
The COMMERCIAL copies long tabulations 
of figures, statistical reports, statements and 


inventories for the accounting department ; 


more about it. reproduces orders, bulletins, price changes, 
; for the sales department, copies specifications 
for the purchasing department. At a score 
John Underwood & Co. of different tasks it asserts its usefulness. 
62 Park Place NEW YORK, N. Y. ‘ : 
aiaiihinad ciate Duplicator Manufacturing Co. 
Boston Toronto London Paris Vienna 96 Commercial Duplicator Bldg., CHICAGO, ILL. 





























The Dealer Record 


One Efficiency Dealer, operating as a one man or- 
ganization by the way, has closed sales in the five 
months he has been handling the Efficiency Line 
to the amount of $25,238.07. (The middle of Jan- 
uary he changed from another well known line 
to Efficiency.) 

The work includes two complete bank equipments 
totaling $15,000.00 and just 49 other orders aver- 
aging a little better than $200.00 each. 


Now that is quite a Dealer record, in fact we be- 
lieve it to be The Dealer Record, not only for a 
One Man Dealer Organization but for any Dealer 
Organization in the United States. 

There is nothing phenomenal about it, nothing at 
all that cannot be duplicated by any good metal 
furniture salesman with the Efficiency Line. 

If you handle Metal Furniture and are perfectly 
satished with Your Sales and Your Profits, you will 
not be interested in our proposition, nor we in you. 
But if you are not satisfied with Your Sales, etc., 
a change of line may be what you need. Is it 
worth looking into? 


WATSON MFG. COMPANY 
| JAMESTOWN, N. Y. 

















“BUMP” 


The New Stand Model 
PAPER FASTENER 
and PUNCH 


S now on the mar- 
ket and is win- 
ning instant suc- 
cess. It can be used 
as a paper fastener 
at one end and at 
theother asa punch 
to accommodate a 
4 in. binder post 


A useful combina- 
tion. Ask to see 
sample 


AS USUAL THE HAND MODEL 


“BUMP” 


Write now. 


ing satisfactory results. 





demand for these models. 


BUMP PAPER FASTENER CO. 


LA CROSSE, WIS 
SEYMOUR CONOVER, Eastern Representative 
350 Broadway 





PAPER FASTENER 


Is having big sale and is giv- 


You should have both on dis- 
play, to satisfy the increasing 


New York 
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slected its presides, with ®t 
tarv, and Earl M« 
$4,000 to $8,000, taken by 


Chester, treasurer. The stoc 


San Francisco, Cal. 


APPLIANCES 


A. Miller as vice-president 


] 
N 


lox al 


The H. S. Crocker Company has donated a considerable 
space in the front of its Market street store to | le 
Sam, where a Naval | ‘uiting Station is located. It is 
i very busy ice and has been the means of adding 1 1) 
recruits té e ranks the navy. C. H. Crocker, presi- 
dent of the Crocker Company, is expecting to be calles 
any day to the colors as utenant commander of the 12tl 
Naval Reserves 

> * * 

lohn A. Sherman, president of the Sherman Envelope 
Company, Worcester, Mass., was a recent visitor in San 
Francisco, accompanied Mrs. Sherman. Before return 

e East the vill spend some little time with relatives in 


> — > 
(y I Savare of the Thaddeus Davids Company has 
een visitin n this ty He is an old Californian and 
has many friends in the trade here, who were glad to re 
new old-t cr 1inta 
Payot, St rd & Ke who have been located at 429 


Market street for the past five years, have secured a leas« 
on the store at 521 M t, where they will have larger 
quarters \ new front is being installed and the interior 
thoroughly renovated to suit the needs of the new tenants 
The company hopes to finish moving by the first of 


W. A. Adams of the Fites Ink Manufacturing Company, 


which has fices in the Hearst building, San Francis 


1 


s a manufacturing plant in Oakland, Cal 


making a tour of California by automobile 


Savannah, Ga. 
mxture N Paner 


ganized, has petitioned the Superior Court for incorpor: 


of $50,000. The initial $15,06 


id in [he incorporators are J. B 


t 
ner, H. Horovitz and M. Rabhan, all of Savannah Che 
conce will buy and sell fixtures, paper, woodenware, 
stationery, office supplies and sundries—both retail and 
wholessi 
Sault Ste. Marie, Mich. 

Euge J faller's | | nd stationery store was re 
cently reopened col letely remodeled followit last 
water's 4 

Seaside, Ore. 
othcer vere elected at the annual meet- 
ing of the Pa No st Stationers’ Associat » here 
\. B. Howe. Pioneer Bindery and Printing Company, Ta- 
coma, president: W. R. Montgomery, J. K. Gill Company 


Martin, Cole-Martin ( 
isurer. 


St. Louis, Mo. 


t — ; 
pany, lacor secretat tre: 


Company, recently or- 


The St. I s Stat Club enjoyed its regular in 
formal dinner and dance last month at the Century Boat 
Club ‘ 

Buxton & S ner Printing & Stationery Compa: é 
installed a department equipped to manufacture all kinds 
of fil ¢ S 

The St ‘Se s’ Club, at its Jul th] 
meeting Ame " Annex Hotel, dis ss I 
for attending the National Convention in Chicago next 
October 

Spokane, Wash. 

The Spol Paper & Stationery Company has 

creas S 1 tal st k f¢ SToOo.000 





el 


NN MeT 


National Improved Photo Mailers 

















Made with the same painstaking care and 
thoroughness which hay distinguished our 


Easily and quickly fastened; of high class 
ippearan trong at ell designed. 

An exclus feature is the overlapping cor- 
ers whicl utomatically locks the flaps in 
place S t there 1s possibility of the 
contents ) go ] st 

Send for ther pa ilars, samples and 
price list 


National Fiberstok Envelope Co. 


427-449 Moyer St. Philadelphia, Pa. 


NOW— 


IS A GOOD TIME 
TO BUY BRASS 
AND STEEL 








CUSPIDORS 


The Ireland & Matthews Mfg. Co. 


Detroit Michigan 
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The Basis of 
Efficiency Systems 


Carbon copies are the 
basis of all modern, effi- 
cient business “short- 
cuts.” 

On the copy depends 
the success of such sys- 
tems; and the value of 
the copy is determined 
by the paper stock used. 

Dexter’s Manifold 
Tissue is made for such 
purposes; it is crisp, 
thin and durable. In 7 
colors and white. 


Send for samples and 
list of sizes, weights 
and prices. 
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SII Da Da Da De TDF FDI DF 


OF had hed 


RIBBONS 


Do you use them? If 
not, write us and we 
will give you proof 
that you should. 


REPUBLIC-DODGE 


Douglas Street and Third Avenue 





whale love 


fe taletelnteleton 


RARE RAI RE 


~ 
- 


=(otot 


CHK MAA MA HKHAH KEN 


“Ex 


Weolalal= 











Atlanta, Ga. 


ly of the L. C. Smith & Brothers’ 


L. A. Davis, former 
typewriter forces in Birmingham, Ala., as executive, has 
become Atlanta manager for the same company, with 


offices at 121 North Pryor street 
Boston, Mass. 

William McManus, who severed his relations with 
Thorp & Martin some time ago to enter the talking ma- 
chine business, has returned to that organization H: 
was heartily welcomed by his old associates on his re- 
turn. 

Buffalo, N. Y. 

A. H. Walden, who formerly owned an office supply 
store in Toronto, has connected with the Buffalo Rova! 
typewriter office, as salesman, covering Niagara Falls and 
northwestern New York territory as his principal sales 
held. 

Chicago, IIl. 

Henry Strahlhoff, formerly with the repair departmen 

of the Roval Typewriter Company's Chicago office, has 


; 


been appointed junior salesman to assist Manager Ander- 


son, taking the place of Mr. Michelson, who has gone int 


business for himself 


Captain Lawrence A. Ross, manager of the Washington 
Royal typewriter office, recently made his headquarters a 


i 


the Chicago office of the company while in Chicago on 
government business. 
Des Moines, Iowa. 

Albert Bennett, who has been connected with Royal 
branches at several places, his most recent situation be- 
ing at Ft. Wayne, Ind., has been sent to Des Moines, 
where he will be branch manager for that company at 
its sub-office. 

Dvluth, Minn. 

E. F. Rick has succeeded F. W. Beck. Mr. Rick is man- 
ager of the Remington Typewriter Company in Duluth, 
Minn., and Superior, Wis. He has been engaged in the 
typewriter business for about five years 

El Paso, Tex. 


Williard Lyngar, field traveler of the Royal Typewriter 


Company, with headquarters in this city, resigned on 
June 30. 
* * * 
R H. Jancke, formerly of the Underwood force of 


Niro nply 
YHUpPpiy 


Denver, and later with the Commercial Office ’ 
Company, this city, left recently to take up territory with 
the Western Typewriter Sales Company, Denver, and 


will sell the Royal 


* * * 


Richard Shea, isl 1eT of the lo il Underwood omee, 
recently lost a practically new “flivver He had parked 
the car and at noon when he went to get it to go to lunch 


he found that someone else had gotten there ahead of him 
He waited some days, but could get no trace of it, so he 
purchased another 
Julian R. Elkins of the Typewriter & Office Supply 


pany, Corona agents at El Paso, has had more than his 
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Cable Address 
MUsTR. 





100% 
PRESTIGE 


You have it only in the 
100° quality brand that 
bears your own name. 
Typewriter Ribbons and 


Carbon Paper ought to 
wry the dealer « ery pos- 
sh] ’ ' af 
sipie at intage not only 
in profit but in reputa 
Tio! TY] 1s why our 
s ¢ llit Y proposition is 
uniquely superior to all 


others; it adds SUM TO- 
TAL VALUE to your en- 


t c ‘ | ¢ d ne 
on st 

il 

| ht line 1s i 
pr it you « keep 

erely statior 

iry lt grows use 
t r 1ims¢ Iver 
ses ts qual 
ity Si r the icher 
You 1 e t [ S. 
LINES I ’ vn 
irm 1 ) K ir 
usil it Id 








Write today for samples. 


Typewriter 
Ribbon 


US. 


Sansom and 8th Sts., 
Philadelphia, Pa. 














The Executive's 
Time Is Saved 


~—the time which is the most 
expensive — through regular 
use of the 


“EFFICIENT 
MAIL DISTRIBUTER” 


Mail and papers can be distrib- 
uted with it more quickly than by 
other methods. Its six, eight or ten 
shelves, in easy reach of the user, 
do away with desk trays which take 
so much of the desk space. The 
concentration of shelves in a re- 
stricted space avoids loss of time 
in reaching to various parts of the 
desk. Its actual desk space is 
about one square inch. 

The “EFFICIENT” is manufac. 
tured of rubber-black enameled steel 
-~—hard baked—erected or disman- 
tled in a few seconds. 


The Bailey Distributer Co., Inc. 


19 Stephens Court, Flatbush, Brooklyn, N. Y. 
DEALERS 


Introduce this 
device in your 
territory. 

It sells 
rapidly. 



















That First 
Impression 





OTEEL COMPANY 
errteeveen en 
F\enee eviiome 

cuicasoe 





So Much 
Depends On It 


Hand your prospect a Wig- 


you produce 
i first impression that com- 


respectful attention 


WIGGINS 
Peerless Patent 
Book-Form Cards 


ne er 


The John B. Wiggins Co. 
Established 1857 


Engravers Plate Mekers 
1104 So. Wabash Ave. 


Die Embossers 
Chicago 














T)OHN 


OFFICE TABLES 


THE 
BATTLEFIELDS 
OF 


BUSINESS 


When the “‘air scout’’ on the 
trail of the big order phones 
from the skyscrapers to the 
home office—it comes in up- 
on a ST. JOHNS TABLE. 
as the broadsides of 
’ will be mailed 
from another ST. 
JOHNS and the staff 
plans of attack per- 
fected at another. 


ST. JOHNS 


Tables dominate 
business offices be- 
“cause of their busi- 
ness design, sturdy 
manufacture, and 


low cost. 
Made in the largest 
table factory they 
ught to be as much 
as they are, 
» sell as easily 
su will find that 

] 


qo, 


Get Catalogue 


St. Johns Table Co. 


Cadillac, Mich., U. 8. A. 








7-COT 
Waste Baskets 


possess all the selling power of 
a novelty, yet they might be 


called conservatives among 
staples. The better they are 
known the more strongly do 
they become entrenched in 
public favor. 
The Vul-Cot is an aristocrat 
among waste baskets. It has a 
listinctive personality that sin- 
gles it out from among its as- 
sociates—wicker, wood and 
metal—and gains the attention 
of ‘the careful buyer. 
The five-year guarantee earns 
his confidence. It appeals to 
his sense of value 
The fine, neat appearance sat- 
ishies his wood taste. 
And his sound judgment in- 
stantly recognizes the impor- 
tance of the numerous other 
features such as solid sides 
and bottoms, lightness, smooth- 
ness, convenience, fire resis- 
tance and ability to stand hard 
usage, 
Yet Vul-Cots cost little more 
than ordinary waste baskets. 
They are easy to sell. 
A little pushing, like an occa- 
sional window display, a favor- 
able position inside the store 
and the calling of your cus- 
tomers’ attention to them will 
easily make them one of your 
most profitable lines ° 
They have done that much for others. 
Write for full particuhars 


American Vulcanized Fibre Co. 


Equitable Bldg. 
WILMINGTON, DELAWARE 


Guaranteed 
for & rs 


























APPLIANCE 


OFFICE 










Cos 


Fully Protected 
Patented Feb. 4, 1902 


University 
Book Ring 


The Ring with the Deep Lock- 
ing Joints—A Deep, Steel- 
Jawed Feature which adds 
longer life to the Binder. 


It meets every requirement for 






AS Ce 
















= the temporary binding of stu- 
® dent's and stenographer’s note 
@ books, and various loose leaves. 
= Simple, strong and neat. Made 
% infoursizes, No. 1, 1} inches 

& diameter, light weight; No. 1, 
heavy weight, 1} inches; No. 

& 2, 1} inches diameter, light 

@& weight; No. 2, 1% tnches 





diameter, heavy weight. 
Unjointed ring, Patented 
Nov. 24, 1908, 1} inches 
diameter. Write for 

particulars. 


Oito Kellner, Jr. 


4028 State Street 
CHICAGO 













Dan-Dee 
Hampers 
with Loose 
Covers, and 
Dan-Dee 
Waste 
Baskets are 
more pop- 
ular than 
ever. 








It is well 
to antici- 
pate your 
orders 
several 
months 
in 
advance. 





ERIE ART METAL CO. 
ERIE, PA. 
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Addressing cir« 
Slow, monotonous work 
Other work neglected 

Send for The E Ad 





Little $45.00 Addressing Machine 
Each turn of the crank prints a differ- 
ent address 


I 30 ff sscs per mir 
Ad sses ci tements tag 
Vrapper 
I ind Ff s s 
a 18 ) 








File them ist ndex cards 
We furnish sps filing cabinet 
Keep uur off r s on these same 


stencils 





Some 2ood terr ben for 
CHECK 4 
were) !HE ELLIOTT CO., Cambridge, Mass. 
I have=———— addresses on my list Send m 
C) an Etliott Addressing Machine on ten days 
trial Enclosed find 100 addresses from 
which make 100 trial stenciis. If I do not 
return the machine in ten days I will pay 
for itand I w I ou one cent and on 
half, each, for the trial stencils 
* Don't s it send r al 
salesn with n 
Na 














hee anesetresiscere 
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share of hard luck recently He suffered 
grippe just before Christmas; early in May 
vere attacl congestion and was confined 
hospital for some days, his life being des 


he pulled throug! On June 26 he was ca 


an attack oi 
he had a se- 
to Providence 
paired of, but 
lled t Tahle: 


quah, Okla., on account of the death of his father 


Harold Brown, ior many years connected with the E! 


insas City office of the same company. H 


Paso Underwood branch, was recently tran 
T revious to leaving. 


ucson, Ariz., territory | 
Lexington, Ky. 
Wilbur E. Whyte, who recently left the 
pewriter Company, Meridian, 
cated at Lexington, Ky vhere he establish 


ern Typewriter Compat 


sales manager for the Carisa Manufacturing Cor y of 


Lexington 
San Francisco, Cal. 
condition of the country 


offices in 


had no ill effects on the business of those de 


writers and typewriter su] plies, according 


ments made by the local dealers. They rey 


ness has never been better, that the demand for 


sferred to the 


e tra\ 


service of the 
Miss., and lo 


ed the South 


has been appointed southern 


has certainly 

saline in type- 

to the state- 
' 


1 
mort th: 


machines is greater than the supply, and there has been 


more business in the past month in rebuile 


than for mat months betore. 


Army and Navy departments have been larg 


of increasing the business of the dealers 


ling ma hine Ss 


The new activities in the 


ely the means 


Taker alto- 


gether, the past month has been one of unusual business, 


1 1 


< nd the aeaiers are looki 4 


enthusiasm than ever before 


Typewriter Company has < 


forward to the fall with more 


ype ned a new 


store at 546 Market street. J. R. Bierma, who has chargé 
of the Market street oft announces that the company 
will continue t aintain their office on Powell street 

t that siness has gro so that it is necessary to open 
another office in typewriter row. 

* 

G. B. Peltor listrict manager of the Corot | ter 
Company erly located in San Francisco it now 
with offices in Los At les, was a recent San Francisco 

isitor Mr. Pe t is ¢ route north on a business 

\. R. Ames of Ames & Filstead, Chicago, was recentl 

the t s the S Francisco branch of his bust- 
ness. M \ sis pl many improvements, among 
them being the enlargement of the branch in this city and 
making this ce the head of all their branches west of 
Denver 

CG S Ss the « ting of machines to the Orient 
and Java is reported typewriter export concerns 

J. Gunzendorfer « { lypewritorium, is ret 1ed 
from a vaca i e spent in the Yosemite National 
Parl Tampa, Fla. 

W. A. Powers has become manager of t amipa 
branch of the Underw | Typewriter Compat He was 

erly in an executive position with the s: iniza 
ti M eapolits, wit tices at 3802 Lynd ave é 
south Topeka, Kans. 

H. C. Parker, for several years in charge e type 
A ter <« i ¢ of Crane & Co., has bought eka 
Typewriter Exchange at 307 Kansas avenue Mr. Par 
ker learned his business in the Remington Type te 
tory in Ilion, N. Y., and his experiences with Crane & Co 
ind othe ive 1 n expert in his ‘ é 
has bes i dent Topeka for seven year | the 
last t ¢ is bee iss iated with the R 4 i ype 


{HENCUUNELGLUL ALLO 


Piercecraft Products 





i 


LUUUUUSAGLEOULU OU NLA 








No. 2101--6W 





S. K. PIERCE & SON 


STATION A. GARDNER, MASS., U.S.A. 


Catalogue and prices furnished upon application 


iNOS UEDA 











Diamond Writing Fluid 
STICKINE 


The Original Liquid Paste 
with the Patent Wipe Off 






Style—5j and 8 oz. Desk Pot 


DIAMOND INK CO. 


Milwaukee Wis.. U.S. A 
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dams 
Ideal 


in 
Patented 
Feb. 4, 1902 


For Perforated Sheets and Binders of All 
Sorts—The Ring with Unlimited Uses. 


The simplest, quickest operated and most satisfactory ring 
ever invented for perforated sheets and binders of all sorts. 
Allows the sheets or binder to lie perfectly flat when opened. 
The enlarged joint keeps the ring right side up in position 
to be instantly opened. When closed, it is securely locked. 





The Adams Ideal Book Ring is made with nicely rounded 
corners and no sharp edges to mar the furniture It is 
used wherever a cheap, quickly operated binder is wanted 


The Adams ring is also one of the best key rings on the 
market. A key can be put on or taken off in a jiffy 
These rings are made in five sizes Inside measurements: 
No. 0 Diameter % inch No. 4 Diameter 2% inch 
No. 1 Diameter 1% Inch No. 6 Diameter 3 inch 
No. 2 Diameter 1% inch 
Our goods are handled by leading stationers, to whom 
cuts for illustrating catalogs will be furnished, on request. 
If you do not carry them, order through your jobber, o-: 
write us at once. 


HENRY T. ADAMS MFG. CO., Inc. 
6796-6798 S. Chicago Ave., Chicago, U. S. A. 











All the Essentials 





of attractive, serviceable office desks 
are embraced in the Myrtle Desk 
Line. The best preliminary proof we 
can give is our new catalogue. We'll 
be glad to send you a copy. Your 
files really should contain one. 
Write for it today. 


MYRTLE DESK CO. 


HIGH POINT, N. C. 


ETT 





r 





[ADDING MACHINES 

















Chicago, IIl. 
Warren A. Poitiaux of Richmond, Va., representing the 
Ray Subtracto Adder Company, spent a few days recently 


in Chicago, arranging for a permanent sales office for the 


product in the Lytton building 


has recently 


- 


The Morse Adding Machine Compat 
moved its offices from 430 North Oakley boulevard to If 
North \da Street, (¢ hi ago. 


Dayton, Ohio. 


The Kidder-Oswald Company and the Dayton Addi 
Machine & Time Lock Company, which merged several 
weeks ago, contemplate enlarging the ants 

Detroit, Mich. 

Two hundred and fifty salesmen of the Burroughs Add 
ing Machine Company spent three days, from July 19 to 
21, at Cedar Point, near Sandusky, Ohio, where a dinner 
and cabaret were features of their annual convention 

Des Moines, Ia. 

Manufacture of Teeter adding machines on a commer- 

cial scale begins this month in the company’s new fac- 


) 
{}- 


tory located in the old Dodd & Struthers building, 72 


722 Sixth avenue, which has been remodeled especially for 
the purpose. The Teetor company has leased the first 


from the Western Life Insur 


four floors of the building from 


ance Company for five years, with renewal privilege 
\lterations, including an ornamental terra cotta front 
have been made and the new factory will afford 20 
feet of floor space and permit the stallation of $25 ) 
worth of new machinery During t visit to Chi- 
cago, Frank S. Cummins, general ma er of the n 
pany, purchased materials for the : addir " 
chines to be manufactured 
Los Angeles, Cal. 
H. B. Threadgold, formerly in char the Ce )to- 
raph service station in Chicago at Los Angeles, has 
assumed charge or t idding if le t t 
of the Business Equipment Sales ( pany 
Muskogee, Okla. 
C. H. Sigler, until recently agency 1 é e Bur 
roughs Adding Macl Company at Sioux Falls. S. D 
has assumed a similar place at Mus!] 


New York, N. Y. 


The Chase Adding Machine ( is 
corporated with a « ipital ste k « > t ic- 
ture and sell adding ichines, re es and 
typewriters. The incorporators are A P. Andersot 
Kk. Freeman, and K. R. Norton 

San Francisco, Cal. 

W. W. Erskine. representative of 1 Dalton addi 
listing and calculating machine, is 1 perfecting a coun- 
try sales force Two of their 5 salesmen, W. H 
Crighton and R. L. Cochran, 1] ped witl 1t 
mobiles and ] ive chare of the € arti t \l 
Crighton will operate in the coast inties nor 
south of San Francisco and Mr. Cochran will be in charge 
of the territor ort ( sacrame t Dur yg the last 
sixty davs the U te states @ ¢ has pu hased 
fifteen Dalton adding machines thr the S Fran- 
cisco office 
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Inklets is the name of the largest selling, most 
approved and practical ink tablet, made by the 
same manufacturers that make the famous 


Eclipse Pneumatic Inkwells 





Cut Shows 
Two Well Set 


'nk always fresh and clean 
No rubber to « orrode or stich 
Penstock aad handsalwaysclean; 


Patent opening does the trick 





SEND FOR SAMPLE BOX OF “INKLETS” MAKING FULL QUART 


75c for Blue-black, - - - (32 tablets 
$1.00 for Red, Green or Violet - 32 tablets 


Catalog A sent free on request 


General Eclipse Co., - Danielson, Conn. 














Stationers! 


Here is a new field 
of profits for you 


Ask your local bankers, real estate men, insur- 





nce brokers ers hat kind of envelopes 
they use for filing stocks nds, mortgages, in- 


surance policies, etc. 
Also ask them what sort of containers they use 
to mail such valuable papers 


The only line of containers which give maximum 


service for filing——and maximum protection for 
mailing purposes,—is the “LEATHEROPE” Line. 
You can take crders for this line and make a 


pleasing profit for yourself. We quote imme- 
diately on your specifications, without obligation 
or expense to you 

Don’t let this profitable envelope business get 
away from you. It rightfully belongs to you so 
go after it. We can quote you prices that will 


land the orde s tor you 


Ask us today r san ples prices and discounts. 


Security Envelope Company 
MINNEAPOLIS 








‘*The Specialty House’’ 





























PEEREESS 


“MASTERGAUSE” 


The Dominant Carbon Paper 


tine the call. and “MASTERGAUSE” 
has QUALITY. 


Quality PO" ds these days are get 


Without doubt this Brand has never 
been equalled, and first class dealers 


acknowledge this fact. 


Perfect Copies, Extreme Durabil- 
ity, and Permanent Records are doing 


the trick. 


Peerless Carbon & Ribbon Mfg. Co. 


Originators and Sole Manufecturers 


UNITED STATES: 113 West Broadway, New York 


EUROPE TORONTO, Canada 
39-40 Shoe Lane 176 Richmond St., West 
London, England 











Paper Filing Specialties 





ee _ 2 of 


A Line That Meets All Requirements 
Backed up by 47 years’ experience in the 
manufacture of Flat, Box and Expanding En- 
velopes, Vertical File Pockets, Wallets, Folders, 
Metal End Filing Boxes, Expanding Document 
Files, Transfer Files, Mailing Boxes, Leather- 
ette Envelopes and other such specialties. 


WRITE FOR OUR CATALOG 


JOHN F. DIEMER COMPANY 


Established 1869 


67 Cortlandt St. New York City 
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A Filing Cabinet 
Indorsed by 
the Trade 


Nowadays the best sales- 
incentive is the buyer's 
approval. We have 
founded the growing pros- 
perity of 


The M-R Special 
Filing Cabinet 


on that solid rock. 


REINS 
M — R 


Dealers find it recreates the 
atmosphere of their sales by 
putting new enthusiasm into 
the tales-staff. The one Cab- 
inet line which is as durable as $16.50 
it is attractive in design. 
Write down a memorandum to send us an 
inquiry. Let us know your peculiar require- 
ments; Our experience 1s at your service. 


The Melton-Rhodes Co., Inc. 


Manufacturers Sectional Bookcases and Filing Equipment 
Greensboro, North Carolina 


















~ 

















Total Value in Every Product 








CONSTRUCTION, PRICE 
and SERVICE PERFECT 


Ask Write 
For For 
Samples Catalog 
Today Now 





Furnas Office Furniture Co., Ine. 
INDIANAPOLIS, IND. 























Glass Tops 


for Your Desk or 








Table 











An attractive, transparent cover for 


your desk which saves wear and tear 
and spares your clothing dust and dirt 
A protection for any kind of furniture 


where it is suitable Easy clean 
adjustable in size and shape to any 
requirement 

Prices at your service in response to 
a request on your |! r-head State 
sizes you are interested in, that we 


may be specific 


Only genuine POLISHED PLATE 
GLASS furnished Quality of materia 
and individual care in filling all orders 


guaranteed 


We also supply 


GLASS — PADS 


at prices from $3.00 o $7 made in 
two sizes 18x24 and 20x3t Plain fin- 
ished and also with beveled edges We 
wish to especially bring to your atten- 
tion the heavy glass used by us to make 


up our Pad 


THE CHICAGO MIRROR & ART GLASS CO. 


217A N. Clinton Street, Chicago, III. 
Established 1890 





~ 





























MARCHANT 3. 


89889 + 9136 = 9.839 divided in 
14168.62 + 115255245 = .00012293254 
955.366 x 04363323 = 416.857 


Calculated in 28 sail. 


Accuracy Automatic Proof Speed 
Simplicity Stability Compactness 


Legepbyre: TIME 


is a atriotic duty 


Don’t “ae a machine—use one. 


Write for catalog and free dem 


MARCHANT CALCULATING MACHINE co. 
Emeryville, Oakland, California, Dept. 08 
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OTHER MACHINES 














Binghamton, N. Y. 

It is reported that a new corporation with a capital 
stock of $20,000 will place a new check writing machine 
on the market at an early date. 

Chicago, IIl. 

The Store and Office Fixture Company has been in- 
corporated with a capital stock of $1,000 by Fred B 
Schuchardt, Edward J. Glynn and George Lavin 


* * 


The Felt & Tarrant Manufacturing Company, manu- 


facturers of comptometers and calculating machines, will 
erect a five-story reinforced concrete addition, 45 by 75 
feet, to its plant in North Paulina street. 

Dayton, Ohio. 

During the two-day convention recently held at the 
factory of the National Cash Register Company, the prob- 
lem of shipments as affected by the troop movements 
from point to point was discussed. A suggested remedy 


is to stock yre standard registers at points like the St. 
Louis distributing station and that in New York. 
Elkhart, Ind. 
The Metzger Register Company of Elkhart is removing 
to Grand Ray ids, Mich 
Grand Rapids, Mich. 
Calculating machines for the Grand Rapids Calculator 


Company are being manufactured by Winters & Stryker, 


Commerce avenue, S. W The production is about 50 
i ines a e¢ 
Leavenworth, Kans. 
Sigurt " Leonard Anderson, brothers, have invented 
nd patented an automatic envelope sealing machine said 
to be capable of sealing from 6.000 to 8.000 envelopes an 
hour. It is operated by a small motor and will run on 


either direct or alternati current It has not yet been 
laced on the market, but probably soon will be 
Los + ae Cal. 
Rex Foster has take arge of the sales of the Todd 
Protectograt Company's devices tn this territory, retain 
g fices at 500 Gross uilding. Mr. Foster was for- 
ly western division manager for this company 
ao Ss, rece of Stanford University, is now 
the city sales force of the Business Equipment Sales 
( : * 
F. I. Hohner, a typewriter repair man, is in charge of 
‘ miscellaneous repat department of the pusiness 
I 1 ent S s Con 
Milwaukee, Wis. 
{ (; Tollefsen, fe ( st year sales manager of the 
G. Ih Company, New York, has returned to the 
iny his former sociation, the Sengbusch Self 
Closing I1 cand ¢ ny in this city. 
New York, N. Y. 
Ne York Office Appliance & Supply Company has 
‘ tv-first fl - of the Woolworth buildins 
é it s said, of any the 
nliance field on either coast 
Rockford, Ill. 
Loren L. Whitehead s taken the local agency for the 


lecraphone with ar Pe’ at 314 Trust buildi: 








War makes it a necessity to practically every business, trade 
ind profession It cu sts and saves time 4% hours out of 5. 

Makes 150 perfect pics—typewriting, handwriting, ruling or 
sketche in 15 minutes 

Live wire Dealers i Specialty Salesmen wanted NOW. 

On of the most ibera Dealer propositions ever presented to 
the Tri a 

YOU should inve t ‘ Sign and mail the coupon 


a ~ it out bodes you sore this page—it means big money 
GRAPHIC DUPLICATOR CO., Dept. D-8, 228 W. Broadway, New York City 
180 No. Dearoorn St., Chicago, Ill. 

Here is Your Opportunity—Pin this to your letterhead. 


pesemmeeesweeeeweee sc ee &= & @ =@ ow a = 
Gentlemer Send to the address below full 
det s ting to your liberal 
Dealer Proposition 
Salesman Proposition 
PE ccc cdcsnasc bv cvsscteenl eu nena 
Add BR ccm cre esr cose eerseeeevesesnsseseeeceeeese 

















SHOULD 


de SEND 


FOR THIS CATALOG 


NO MATTER WHAT BUSINESS 
YOU ARE IN 


We make a set of Window Display Fixtures, that has been 
especially designed to suit your line of goods with which you 
can trim your windows most beautifully. We have over 50000 
of these sets in daily use. 


They are certainly a big help to the man who has to trim 
the windows, especia'ly if quick changes are desired. You can 
make Hundreds of standard fixtures without the aid of a tool. 


MaxekYourSHowWinpows || Wich 
Catalog 


Do You 
W ant ? 


Here are some of 
the different Show 
Window Sets we 


make. 


seem Set for Stationery. ..Windows 


eecaeemnrraied Sei for Drug 
500 inthis one st Set for Jewelry... . .Windows 
Set for Hardware. . . Windows 
Set for General Store Windows 


Let us know your business. 
We'll send right catalog. 


THE Oscar ONKEN CO., 244 4th Street, Cincinnati, O. 
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Motor-Driven 
Acorn-Thexton 
Sealer 







every question 
of purchase ul- 
timately. It is 


the actual trade demand 
for 


Acorn - Thexton 


ing machines 
them lead- 
There is 

cannot 


envelope seal 
which has given 
ership in their fleld 

capacity which they 
‘ selling re- 





no requireme nt or 


more than satisfy Four models 
spectively at 27.50 $47.50 $65 and $80; let 
our booklet, “Efficiency in the Mailing De 
partment,”” explain Write for it NOW 


ACORN BRASS MFG. COMPANY 


531 South Clinton Street - CHICAGO, ILL. 


BOSOOOGOOOEOHOOOSOOOSSOOOGOGEGO6o06e0 


a as ion 






EYELET 
FASTENER 


Binds Paper, Cloth or Leather 
An Automatic Magazine Machine 
LONG, MEDIUM, or SHORT 


AJAX EYELETS 


It punches the hole, feeds the eyelet, and clinches 
it in one operation of the lever 


using 


the factory, sample room 


A MACHINE 


or office. 
MACHINE APPLIANCE CORPORATION 


351 Jay Street, BROOKLYN, N. Y. 
ScocoooooCoCoCoCoOO OOOO OOOO COON CONC 00 00000 


tor 
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ONLI-WA INK-SURANCE 


Every artist and draftsman in your vicinity needs, and will 








buy on sight in Onli-Wa Non-Spilling Ink Stand Every 
customer for Ind'ta Ink is a logical customer for this sensible 
saving, self-selling necessity Stock up at once nd hav a 
remedy for the draftsman or artist who has 

just ruined a rug or a dra ng by spilling 

a bottle of India Ink Lasts for r, abso- 

and plea gz I fits. Writ 


ink-surance 
discounts 


A Necessity for Drafting and 
Engineering Departments 


With India Ink selling for 25¢ per bottle 
companies employing a large force of 
draftsmen will do wei! to look into the 
merits of the Onli-Wa Non-Spilling Ink 
Stand Asshownin the tilustration, it 
fastens securely to the desk or drawing 
board and cannot slide, slip or spill 
Made of cast-iror with a beautiful 
oxidized finish. W for full details 


Sample on Request 


THE ONLI-WA MANUFACTURING COMPANY 
DAYTON, OHIO, U. S. A. 


for 
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Berthierville, Canada. 
The National Blank Book Company has puri 
tional property whi 
Blank 


whose property it bought last 


plant of the Dominion 
April 


ture loose leaf goods and blank books from n 
addition to the school lines formerly handled 
Boston, Mass. 
George R. Whitney, of the Wilson-Jones 


Mw USE LEAF 


h will make possible expansio 
Book ( Oompany, | tad., 


Loo 








Che plant will fea 


ww on 


Company, was a trade visitor here during recent weeks 
ae 

The Boston office of the Boorum & Pease Cor pan 
now located in the Old South Building, instead of at 22 
Devonshire street 

Chatham, Ont., Canada. 

The stationery business of Robert Cooper here s 

been taken over by Garen & Weir, including a spe 


loose leaf department 
Chicago, III. 


Potwin, tor some time onnes 


George H. 

O. Shepard & Company, publishers of the Inla 

Printer,” is now with the Accounting Devices Com] ) 
loose leaf manufacturers, at 564-570 West Monroe stree¢ 
He is engaged in work on cost systems and pr g 
sales managing efficiency 

A. L. Payne, manager of the ( ial St 
and Loose Leaf ¢ ompany, is back his desk afte 
eastern trip of four weeks. 

H. R. McCleary, general sales manager of the Irvi 
Pitt Manufacturing Company, was a recent Chica 
visitor 

K. L. Kelley, credit manager for Irving-Pitt Ma 
turing Company at Kansas City, stopped oft 
with Harry Murdock, the Chicago representativ: 
cuss business recently, en route east Ne \ 
oMmece 

Iowa City, Iowa. 

Mathiesen & Shurk have opened new st er) 
book store in the entral part ot the ty, teaturil re 
supplies, loose leaf, et 

Rochester, N. Y. 

H. E. Wyman this city is representing the A. |] 
Manteli Company, In Maine, recently i rater 
with a capital stock of $62,575, to mal i oks, loose 
leaf goods, etc 

San Francisco, Cal. 

W. Hart Palmer has been appointed wester: esenta 
tive of the Boorum & Pease Company ll the al 
caused by the recent death of 5, L. Uphar He leaves 
H. S. Crocker Ce 

St. Louis, Mo. 

R. R (;reene, of the Boston [1 dex ( rd Com any, ( : 

cently made his initial trip to this interest 


his firm. 
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| HAVE YOU ENLISTED? 
Insure Perfect Service | | 15° 2eycouetns uae 23, 0m 
cle sat as 





When one considers 
the tangible value of 
these specialties and 
the saving of time and 
temper effected by 
their use, and the tes- 
timony of dealers who 
are already handling 
the line, he finds the 
saying “Goods well 
bought are half sold” 
applies with particular 
force to these devices. 


BANK PINS 
CUSHION PINS 


*“ROSCO” AND “‘RAVENSWOOD” GLASS DESK PADS 


PYRAMID PINS are a convenience whose value cannot be overestimated. For 


memoranda they provide a place which cannot be overlooked, 
because it is right in the line of vision of the man at the desk. 





Your pin orders will receive careful 
and prompt attention. Satisfaction will 





be f teed if = ba DEALERS These specialties have proven their merit and 
their salableness A display of them will prove a steady 
source of profit to you Write for information and descrip- 
tive matter. NOTE Rose and Ravenswood Glass Desk 


CRESCENT BRASS & PIN CO. | | Rivenewood Office Specialties Co 


DETROIT, MICHIGAN Originators of Glass Desk Pads 
West Ravenswood and Newport Aves. CHICAGO 


the world over, and they yield a profit to G 


the dealer. Once tried, the purchaser be- Lithographed 


comes a regular customer. 
Presented in the following Styles and Qualities: DL ANK SS 
SUPERFINE QUALITY. In Light Blue Boxes, 
ining 4 ream of Note paner each. and in separ: 
cote ee eee 6 | a Of Quality mae 
EXTRA SUPERFINE QUALITY. In Lavende 
> ces peter A 4 ream of "Extra Fine rt THE PRINTER AND STATIONER 


Colored Boxes, 
Paper each: in like Boxes are Envelopes to match. 
A COMPLETE LINE COMPRISING 


Stock Certificates 
Gift Certificates 
Certificates of Award 
Insurance Policies. 
aie tems jor the sane Bonds : Diplomas: Checks: Charters- 
“CRANE'’S” containing our uit Goes Corporation Record 
goods, ~ 

This Trade Mark aise 

every box Lithographed Calendar Pads 


ALL THIS: STATIONERY CAN BE RELIED ON 


AS REPRESENTED. MANUFACTURED BY LITHOGRADHING 0 
jz. &w.m. cRANE sim | | SUD i rncauesr 


























Crane Ladies Stationery 
Sold by all Stationers and Booksellers 





These goods are suited to the tastes of the 
most select trade. Their merits are known 








Our papers are supplied in 
Bordered Goods and other spe- 
cialties by EATON, CRANE 
& PIKE CO., Pittsfield, Mass., 
and 225 Fifth Ave., New York, 
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FOR BONDS 
ANDO 


STOCK CERTIFICATES 





SECURITIES 
AND ALL 
PAPERS OF VALUE 


eS CE RTE) aime Siaeet. CAT LT envi li 
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The most discriminating buy- 
ers throughout the country 
are buying and pushing the 


sale of 


GEM KANT -LEAK 


LEVER Self Filler 
they have become convinced 


that at 


$7.50 Per Dozen 


that not only is it the best 
buy but that it is 
fastest selling fountain pen on 


because 


also the 


the market. 


The National Standard 





eneem.en 


Supreme In Serviceability 


Gem Fountain Pen Corporation 
59 Park Place New York, N. Y. 

















A Full 100% 
Expansion 


Every screwand 
every sleeve is 
full length of 
post, thus assur- 
ing 100 per cent 
expansion. No 
others like them. 


A trial order 
will prove the 
superiority of 
Barrett Posts 
and Sleeves. Ac- 
curately made 
from our own ex- 
clusive designs. 


BARRETT 
POSTS AND SCREWS 


are packed together, 100 to a box. 
Sleeves are packed separately, 100 
to a box. Write for prices and 
discounts to the trade. 








BARRETT BINDERY CO. 


726 Federal St. - Chicago 





Mention 
Office 
Appliances 


and show it to 


be to do ag 
vil he nr 
will be appre 


417 S. Dearborn St. 
Chicago, III. 


all your friends 


who are connected with the 
office equipment industry. 
Perhaps some of them are not 
subscribers. To show them 
OFFICE APPLIANCES will 


d turn which 
ciated by them 


and by us. 
Read each number of OFFICE 
APPLIANCES carefully—read 
the ad ng pages —read 
the special articles—take time 
to look thru “‘New Machines 
and D " By doing this 
you ¥ ll e enabled to secure a 
full n of the service the 
maga 
Subscription rate is $1.50 a 
yea ted States; $1.75 
Canada; $2.00 Foreign. 
THE OFFICE 


APPLIANCE COMPANY 

















al 


has variable capacity of from one to one thou- 
sand sheets or up to full six inches of expansion 
as shown, To open or lock you simply press one 


of the levers. 


An attractive efficient device. It 


operates instantly and is thoroughly adaptable 


to your work. 


Write for Circular or Ask Your Stationer 


McMillan Book Co. 


suuuueevnuuuenanuouensvuauenevsuuceevsuceevvcueeesscoceesnuedevnnoceevsuocevessoeeescueessuoceessaeeesssueessioeeesniieesnieeeniirenniinnnt 


Syracuse, N. Y. 


The New McM Flexible Post Ledger é 
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Buffalo, N. Y. 


The Cutler Desk Company is about to inaugurate an 


apprentice system to fit young men to become expert 


workers, foremen and future executives. The term 


three years during which they will be paid a 


wood 

will cover 

fair average of the rate paid beginners in the business. 
Chicago, IIl. 


Inc., 116 South Michigan ave- 
} 


Carrithers & Company, 
ently added desks, steel and wood filing ca 


and chairs to their office supply lines. 


nue, have re¢ 1- 


nets, office tables 
These additions have necessitated taking 1,000 extra feet 
ending the present quarters through 


of floor space and ext 


to Michigan boulevard 
Detroit, Mich. 

E. D. De Graw, manager for the Safe-Cabinet Com- 
pany of Marietta, Ohio, in Elyria, Ohio, has been trans- 
ferred to the Detroit office, 540 Majestic building. 

Evansville, Ind. 
LV furniture dealers have been active in the ex- 
cellent record accomplished by the merchants of this city 
in raising more than $100,000 for Red Cross work. En 


have been proportionately large—particularly ir 


listments 
ndustry. 

Monroe, Mich. 

Progress on the Weis Manufacturing Company's addt- 


it is assuring the early enlargement of the 


the office appliances 


tion to its plat 
space for e woodworking and finishing departments in 
the early use of much new and improved machinery in 
productior \ basement and three stories have been 
adde« 


Rockford, IIl. 
Max Morris of tl e Ro kford Desk Company, who Tre- 


Reserve Training Camp at 


+} Oo ers’ 


| 
' 


seriously disabled by an injury 


San Francisco, Cal. 
F. E. Witte of the Phoenix Desk & Chair Company 


states that his firm has been considerably handicapped by 
the conges shippir onditions, several carloads of 
furniture being held up in or around Chicago 
* "i * 
Frank Wilbur, manager of the office furniture depart- 
ment e B, &' er Company, is spending his va- 
( it e Tahoe 


( H. Victor, manager of the Yawman & Er! 


as just returned from a vacation 


* * 

The Metal Furniture Company of Richmond has been 
awards ontracts to furnish the Hall of Justice of 
Sa Hall « Records, Napa: Hall of Records, 


Alameda unt American National Bank, San Diego: 
and the American Can Com- 


pat San Francisce 
* * * 
The W se O Outfitting Company, Limited, 
has been awarded the contract by the First Bank and 
Trust Company of Honolulu for furnishing their new 


for approximately $36,000. 
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27 Separate Index Tabs 
With a Single Cut 


Aigner’s Patent C Index Tabs come in strips. 
They at cut along the horizontal lines as shown 
in the illustration nd where the heavy black 
vertica ine is At the points where the line is 
dotted they are ined A single cut severs the 
three points at which the tabs are joined, giving 
instan twenty-seven tabs all gummed and ready 
for immediate attaching The Aigner system pro- 
vides alphabets complete and uniform as to style 
and < t The separating and attaching are so 
simp that they car ve done by a child; hence 


Aigner’s tabs save expensive skilled labor. 

A noteworthy endorsement of the Aigner Patent 
Cut Indexing System is an order for 50,000 which 
t month by a well-known corpora- 


was piac a ias 
tion whose name ‘ furnished upon applica- 
tion if « Wr oday for samples and prices. 


G. J. AIGNER & CO. 
Dept. B., 552 W. Adams St., Chicago, Il. 














Something About A 
Superior Line of 
Ribbons and Carbons 


The man who uses type- 
writer ribbons and carbon 
paper is the main consid- 
eration in the manufacture 
of the 


Crown Line of 
Ribbons and Carbons 


The many degrees in which they are made pro- 
vide a carbon sheet or ribbon which suits the 
particular requirements of each individual user 
—no matter how exacting those requirements 
may be. 

People who had become doubtful whether they 
could ever get a ribbon or carbon which would 
“fill the bill’ have found, after being introduced 
to the Crown line that the Crown specialty is 
“filling the bill” in every detail. 

Crown Carbons and Ribbons will pay dividends 
for you 


Crown Ribbon & Carbon Mfg. Co. 


Factory and Home Office: Rochester, N. Y., U. S. A. 


BRANCH OFFICES: 
81 Nassau St... New Yor« Ciry 542 8. Dearborn 8t., Carcaco, IL. 
Century Bidg., St. Louis, Mo. 327-28 Williamson Bidg., CLEVELAND, O. 


TO FOREIGN INQUIRERS:—-Please address Export Department, c/o 
our Rochester Office Catalogue lt! iish, French or Spanish, export 
discount sheet, together with samples and full information, will be sent 


upon request 





eunnnnvennen 


VOLO OUURAN Oe ennuenRSnONeeRSERATY, 


The New Martinsville Glass Mfg. Co. 
New Martinsville, W. Va. 
Special line of Plain and 
Cut Ink Stands, Sponge 
Ash_ Receivers, 





Cups, 
ere. 
Particularattention 
given to the develop- 
ment of new articles. 








Our expert designers and engineers are 


at your service. 
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What Do the Figures Mean? 


The figures, 1 to 30, with the illustration, give an 


the remarkable capacity of the 


BYRON 


Typewriter Cabinet 


indication of 





Here s a desk which pro- 
vides within arm’s reach defi- 
nite places for at least thirty 
different art ‘ used by the 
stenographer 

Write for our booklet telling 
what these thirty things are 


Byron Typewriter Cabinet Co. 


33 Washington Avenue 
Clemens, Mich., U. 8. A. 





Occupies Small 
Floor Space 


Mt. 


| 
| 


| 











Cr.INCH PAPER CLIPS 


Their simplicity accounts for their inexpen- 
siveness and great adaptability. 

Try a few prepaid at these prices: 1,000, 35c; 
5,000, $1.50; 10,000, $2.75; F. O. B. Buffalo, 
bulk, 100,000 clips, $8.75; 500,000 clips, $42.50; 
1,000,000 clips, $82.50. 


THE BLACKHALL CO., Bulfalo, ¥. Y. 


Life Size 


| 
| 











GET A CATALOGUE 








of , 
Stationery Specialties 
Including 


4 " A 
D 
a = Cloth Covered Cabinets 
Desk Pads 
Other Money Making 
SPECIALTIES 


L. HOFFMAN, 45 Letayette Street, NEW YORK 


Place a smal! Sampie Order at Quantity Price 














Tv 





“APT-ER BRAND RIBBONS AND CARBON PAPER” 


Our typewriter ribbons are durable, brilliant in color and 
»roduce that sharp,clean cut write that vou are looking for. 
Ve are looking for a few more good live jobbers to handle 

our line. If you are that “‘live dealer’’ it will pay you to 
communicate with us. 


APTER BROS. MANUFACTURING (0., 412 So. Sth Ave., CHICAGO, ILL. 














It is well worth your time to look into this case— 
the Best and Simplest on the market. 


(Carried in 21 Sizes) 


It holds one 
card in place 
as weil as 
twenty cards. 


The only case 

in which Fol- 

der cards can 
be used. 





1 


1Oes 


Ordinary cards can be used, which away with 
the expensive scoring or perforating and tabbing. 


Wewill send one Sample Case for 60¢ net prepaid 
(to the trade). Money refunded if not tory. 


STAUDER ENGRAVING CO. 


231 N. Fifth Avenue CHICAGO 


shasta 
Saitsfac 


Cc Cc 








| RIBBONS AND CARBONS 














Boston, Mass. 


Arthur Payne of the Commercial Stationery Company) 


Chicago, was a recent visitor at Carter Ink Companys 
plant here during his vacation spent at various eastern 
points 
Brooklyn, N. Y. 
William H. Duncuff, 101 Bainbridge street, Brooklyn, 
employed in the manufacture of inks, has filed a voluntary 
petition in bankruptcy, with unsecured liabilities of $1,909 


and assets $300 


Chicago, IIl. 


Robert B. Randall the Carter's Ink Company was a 
Chicago visitor last month. 

New York, N. Y. 

Charles 1. Ferguson Ink Company Manhattar 
has been incorporated with a capital stock of $10,009, to 
manufacture printing inks, colors and chemicals Che in- 
corporators are ( Seller, C. Il. and R. O. Ferguso1 $5 
West Ilth street, New York City 

The Printing Ink Compound Company has been incor- 
porated with a capital stock of $5, C. H. Rockle, ¢ 
Steidinger and P. S. Byrne 

F. W. Taft of the Carter's Ink Company has a readable 
article on “Interesting Facts on Ink Mant ture’ in a 
recent “American Stationer.” 

San Francisco, Calif. 

The Ink Ribbon Manufacturing Company has installed 

an export department 
* 

C. L. Miller returned recently to the local office of the 
Kee Lox Manufacturing Company in the Monadnock 
building, after a visit to the Los Angeles yranch 

: « 

W. G. Barnes, manager of the local branch of Mittag 
& Volger, 1s leaving ona long trip over his territory 
which extends from Denver, west 

Mr. Hastings, head of the H. J. Hastings Company. 
which was formed early in the year to handle Carter's 
typewriter ribbons and carbons in a retail way, reports 
business well up to expectations. 

The Typewriter Ribbon Manufacturing Company of Los 
Angeles, Cal., has sold out to the Ink Ribbon Manufac- 
turing Company of San Francisco and Oakland, Cal. W 
E. Fites has just returned from the south, where he made 


equipment and ma- 


th & Wood streets 


arrangements for shipping the stock, 
chinery to his company’s plant at Sever 
Oakland 


J. A. Macauley. who the Pacific Coast and the 


covers 


Orient for the Carter’s Ink Company, in the capacity o 
special representative, is expected back shortly from a 
trip to the factory and will then Ik e for China, Japan 


and other oriental lands 
St. Louis, Mo. 
Robert B. Randall of Carter's Ink Company 


trade. 


caller on the local 
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The O. K. Manufacturing Co. 
Syracuse, N. Y. 


Stationery Specialties. Sole Licensors and Makers oj 


The WASHBURNE “‘O. K.”’ Paper Fasteners 
The SANITARY “O. K.” Erasers 
The RIES “O. K.”" Letter Openers 





























Golding Cutters 


MR. TYPEWRITER DEALE 


a: 


R 





We would adviss vo 





place your next order for j 
Rough and Rebuilt type- Balance Handle 
writers with us, as we are 

‘' . Think what aconven- 
prepared to take care of . his handy d 
your wants, being wholesal- lence this handy de- 


vice would be in your 
It ts useful, durable, re- 
liable for cutting cardboard, paper, 
cloth. leather with equal facility—quickly 
neatly, econc micalls 

Draw Cut—No Clamp Required 

The Framework is accurately fitted fron 

The Table seasoned polished hardwood: the knives best temnered cast 
All inquiries receive our steel. Made in sizes 8, 12, 16, 24 and 36 inches, and two styles. With table 


and without £4 to $70 
We also make Hand Lever and Power Cutters—Printing and Imprinting 


Presses and accessories 


DEALERS WANTED 


GOLDING MANUFACTURING CO., Franklin, Mass. 


ers only. 








off ce. 

If you have not already 
received our latest whole- 
sale quotations just issued, 
drop us a line TODAY and 
same will be forwarded to 
you at once. 


prompt, personal ittention 


National Typewriter Exchange Co 


110 BROAD STREET BOSTON, MASS. 

















— Manufacturers mer- 
1000 Perfect iia age 7 
. f men, you can print TO ALL STATIONERS We have the exclusive 
Copies *# 20° ia me eed 
SSF PASS - Wren, which specializes on 


Form Letters » written or ruled form, quickly and perfectly 
Medium Priced 


RuledForms] *'" ¢ 
ROTOS PEED Typewriter Papers 


Bulletins 
STENCIL DUPLICATOR Goods can be shipped 








Price Lists 
Illustrated 















$30 


Ps 
Notices xrints on any size, weight or kind of paper from a 
3x5 inch ruled index card to a four page 

. 8%x16 inch folder. 


Price $30 with all equipment 


for hand-written and type- 


written work 


Send for FREE TRIAL 


OFFER, samples and book- 


from stock or direct from 
mill, in original packing 
or imprinted, as desired 
Always the same, no 
jobs, seconds or ends. 


HAMILTON CARD 
and PAPER CO. 





CTU mt) en, 





let. 


=The Rotospeed Co. 


1000 W. 5th St., Dayton,Ohio 


27 Greene St., New York 
SAMPLE EOOKS ON APPLICATION 

































THE EUREKA BLOTTER BATH and THE EUREKA SANITARY COPYING CLOTH 


constitute a perfect sanitary system of letter 
press copies. The impregnated stone composi- . 
tion bath affords an absolutely even distribu- @ 
tion of moisture to the cloth, at the same time G 

Z 


een 











precluding bad odor, mustiness or mildew. The 
wire net in the composition makes the bath 
practically unbreakable. They are furnished in 
tes 53 all sizes from correspondence to waybill. : 
Sty The patent chemical surface cloth which we 72> 
Fe furnish with non-raveling edge, insures clean A 

cut copies. 


There are more Eureka baths in use than 


rae a ine all others combined. 
ae ; ee Sold Exclusively Through Dealers 
te DAG ema Bp, ' %, Sie Write for the Eureka Booklet 


THE EUREKA BLOTTER BATH COMPANY, 6215-17-19 Wentworth Ave., 




















— 
eer 
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THE OLDEST PENCIL FACTORY IN AMERICA 


The House of EBERHARD FABER was established in New York during the year of 
1849. Thru the years our one aim has been to produce Quality Products, whether in 


LEAD PENCILS PENHOLDERS 
RUBBER BANDS’ or RUBBER ERASERS 


Our line is complete and satisfies every requirement. 


AT ALL STATIONERS 


EBERHARD FABER New York 


Awarded Grand Prize and two Gold Medals at Panama-Pacific Exposition 








Th Established 1875 Incorporated 1900 Still at it 1917 

e 
Noiseless Automatics Way We Make Cove rs 
For Typewriting, 


+018... Computing and all 
Other Kinds of Ma- 


THE LASTINGLY EFFICIENT WAY and Polished. Sur- 


faces. 


. . . t :) “ . 
for attaching and base-cushioning your typewriters. Be- OFFICs FURNITURE —_ \ {P¥ WRALLR \ WER 
? . . r F everything wit rig 
sides its advantages of construction, it saves you money. surface should be so 
very tvpew r wi »intereste ) : iti rotected. We are 
Every typewriter user will be interested in our proposition. ae I ble 





these goods and believe 


Write for full particulars we make the greatest 
quantity and variety. 
Send us Sample or diagram of your article and we will quote you 






















The Speed Key Selling Agency eo eee 
of New York, Inc. THE WILEY, BICKFORD, SWEET CO. 
90 West Broadway NEW YORK, N. Y. ee 
SPUCUUEEAUESUATEOREAEACECEEAEAEEOCEREC EEO EECECEECEAEEAEEEECESEEOECCEEEEOEOCEESEORESESESOREOOE ESS 
85c (sl & Why Is the 2 TRINITY CARBONS AND RIBBONS 
< CASA) PEERLESS the Z LET US SELL YOU SOME 
~~~ BEST moistener? | = CARBON 


| Ask any user—Marshall Field & Co., 
= a John M. Smyth & Co. and thousands 
“= PEERLED of others—and they will tell you that 
. — Q we have the BEST article of 85 
fie SERVICE 
Patented Nov. 22. 1904 pd ° 
Patented June 16.1915 Simple, Useful and Economical 
Used for moistening stamps, envelopes, labels and fingers in handling A two cent stamp will get us together. 


currency. Foreign business given careful attention. Advertising matter 
Standard Carbon & Ribbon Co., Inc. 





sent in Spanish if desired. 
Write for particulars. Sample sent on approval. 





PEERLESS MOISTENER GOMPANY | =: New York City 
826 S. Claremont Avenue Chicago, Il. s Business as Usual During Alterations to Map of Europe 
7 nut aenrnaaeant 5 

















| Don't 
Guess! 





“PELOUZE” POSTAL SCALES 


are scientifically made. They show exact weight 
in ounces, also cost in cents on all classes of mail 
matter. 

Banks and large business houses use 


“Pelouze” Scales 


because of their accuracy, reliability and durability. 

Made in several styles. ‘*Pelouze’’ Postal 
Scales are ready sellers. All the best dealers sell 
‘tine tian ‘sei. them. Write today for catalog. —— 


Commercial.......121. PELOUZE MANUFACTURING CO. [32,0002 
1 


err . 4 Ibs. S 
ipibs. 232-242 E. Ohio Street, Chicage, MH. On... :: 1? 


a ae 
_— 
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Boston, Mass. 
Eberhard Faber, head of the pencil firm so named, paid 
s last ca 
White Moun- 
trade and 


,oston in a number of week 
New York from the 
many old friends in the 


his motor trip home. 
* * * 


his first visit to 


stopping en route to 
tains. He called on 
then continued 
has recently 


294 Washing- 


Eberhard Faber’s Boston branch office 


been moved from 220 Devonshire street to 


ton street. The office will continue under the manage- 
ment of Fred M. Brown. 
Philadelphia, Pa. 
Parcel post is proving the best method for securing 
rapid deliveries lead pencils and other small appliance 


formerly man- 
difficulties 


articles here. The express service, which 


aged to dodge embargoes, etc., is now facing 


but the post system is proving very successful. 


Pittsburgh, Pa. 
Corbett, the only 
Moore Pen Company, 
to Montgomery, Ala., 


of its own, 


woman in the traveling 


Miss L. I 
organization of the who suffered 
weeks 
home near here, where she is 
“yr before Miss Corbett left Montg 
1 her honor on the lawn of the hospital 
The many 


illness gathered and presented her 


broken leg during a trip some 


ago, has returned to her 


convalescing romery, 


a tea was given i 


where she un vibes treatment. friends she 

had made during her 

with a suitcase 
Sandusky, Ohio. 


Williams, foreign trade commissioner 


Company, 


of the 
from 


Francis H 
returned 
President Li, 


American Crayon has recently 


China. where he was officially received by 


recently deposed. 


San Francisco, Cal. 


Marsh & Company, 712'% Market street, has taken an 
adjoining store and will add a large line of fountain pens, 
besides other stationery. 

* * * 
\. C. Bowles, Western manager for the Joseph Dixon 


Crucible Company, recently returned from attending the 


home office 


session of company managers at the 
* * 

Chas. E. Wehn of the San Francisco office of the 
Joseph Dixon Crucible Company and L. A. Wagner, 
Northwestern representative, were in attendance at the 
N. E. A. convention in Portland, Ore. They presided at 
an El Dorado pencil boot! 

* * 

Louis G. Shafer, western traveler for the American 
Lead Pencil Company, has just returned to headquarters 
here, after a trip to Chicago En route home he attended 
the N. E. A. convention in Portland, Ore. 

e * &@ 

x. oo. 2m Ss, western representative of Eberhard 
Faber, is back in town after a trip to the factory, and a 
vacation in the East, during which he made a very good 


showing at golf W. H Wetherby, who looks after the 
Eberhard F bet edu ational 
left 


fishing trip in 


work in the western terri 


soon after Mr. Thomas’ return on a huntine 


tory, 


and Me de cino county. 


sn 
ws 


[TANCES ] 





WELDON ROBERTS 
RUBBER ERASERS 


88 STYLES.FINE QUALIT NEWARK N 


THE JUST-RIGHT ERASER 


“T’ve been looking for just such an eraser all 
my life,” is the way a stationer reports that an 
old-time customer expressed himself after test- 
ing out WELDON ROBERTS ERASERS for the 
first time. 

The beautiful quality of our 88 STYLES makes 
them extremely acceptable to the fastidious. 


We mail illustrated catalog on request. 





ADDING MACHINES: 


Burroughs, Wales, Dalton, American 


CALCULATING MACHINES: 


Comptometer, 
Brunsviga, 
Triumphator, 
Millionaire 
and others 





aint 


Rebuilt and fully 
guaranteed. All 
makes bought, sold 
and exchanged. 





Write for booklet: 
Representatives 
Wanted 
JAS. E. PLEW 
327 S. La Salle St., CHICAGO 











MUU et 


The Successor to the 
Grip for —_ Sales 
opare yt ul 


den and paper 
a and spotless by cart 


hem in 


THE HANDY 
PortrorrO 


Write for Catalog 


THE CLEVELAND LEATHER GOODS CO, 
26-28 Noble Court, N. W. Cleveland, Ohio, U. S. A. 


i i ee 








Dealer Profits Guaranteed 


by The TATSY 


WIRE OFFICE BASKET 


Satisfied customers accumulate a 
business in this line for the alert 
dealer which means rapid turn- 
overs. Sizes and finishes special- 
ized to your order. Also um- 
brella stands and soiled paper 
towel baskets. 
Write for Prices 


The Massillon Wire Basket Co. 


Catalogue on Request Massillon, Ohio, U. S. A. 
€©0000600606068006000606080060060606060060060600000 
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Alice M. Mallonee 
Stratton, Maine 


Manufacturer of 


STEEL TYPE 


FOR ADDING MACHINES 


I am continuing the business estab- 
lished by my beloved Father, the 
late J. D. Mallonee. 


APPL 








THE THREE “RIVAL” FOUNTAIN PENS 


OPEN 


NEW RIVAL SELF-FILLER Pen Is filled by simply turning the collar 
tm center of barrel to opening. Press hard rubber bar, release and pen is 
filled. No metal parts to corrode or to rot rubber sack. Has all the good, 
reliable features to be found in any of our pens, plus the special advantage 
just mentioned. 


RIVAL NON-LEAKABLE—Perfect fitting, air-tight joints form a per- 
fect. C ery td non-leaking writing instrument. Can be carried in any post- 
tion without leaking. 


RIVAL DROPPER FILLER—From No. 1 to No. 8 plain, chased, gold 
mounted with bands and sterling silver and gold Olled filigree mountings. 
Very appropriate for Holiday trade 


SPECIAL FACILITIES FOR REPAIR WORK, 


Cotes illustrating our ful! line ond gv ing Prices and Discounts will be 
eent to dealers ov request. WE FULLY GUARANTEE EVERY PEN. 


metabtiehed 1884, 
D. W. BEAUMEL & CoO., Inc. 


Office and Factory, 17-27 Vandewater St., New York 
POREIGN TRADE SOLICITED. 














Either Agency or Price Protection Proposition 


KEYSTONE CARBONS 
AMITY RIBBONS 


For All Purposes. 


R.A. BECK, GENERAL SALES AGENT 
727 South Dearborn Street, CHICAGO 


New York, New Orleans, 


Los Angeles 











Refilling 
Composition 


THE HEYER DUPLI- 
CATOR COMPANY, 
manufacturers of Hekto- 
graphs Gelatine Duplicators, Film Duplicators and supplies, 
are supplying the stationery trade with Refilling Composition 
for use in filling Hektograph pans and Gelatine Duplicators 
of all makes. 

They are also in position to furnish the trade with Hektograph 
carbon paper and Hektograph typewriter ribbons at lowest 
prices. 

Domestic and foreign inquiries given most prompt attention. 
Write for quotations and circulars on these materials. 


THE HEYER DUPLICATOR COMPANY 


160 N. Fifth Avenue CHICAGO, ILL. 
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One of the able documents of appeal to the sales units 
of an organization which recently came to this desk is the 
Dalton Adding Machine 


July addressed, in typed form, to inspectors 


Bulletin for 
We place its 


atalogues” the 


Company's Service 


review first in this column because it 
sales success anywhere better than 
Nerve 


courage, four of them, and the 


qualities necessary for 


we have anywhere recently seen them conceit 


(just a dash)—confidence 
sum is a quality which a word defines which is more com 
monly used of soldiers than of civilians. One word for it 


is endurance. 


The Non-Shine 


a well-printed larg 


iladelphia has issued 
actical Office Arti 


cles” as a part of its association with the Polar Manufa 


Pad Company of Ph 


catalogue of “Pr 


turing Company, whose name is now emphasized in all 

publicity literature. The large size of the illustrations and 

their clean-cut quality permit ample display of the smaller 

articles which these associated companies merchandise 

jointly. There is also a good central two-page spread on 
s I 


the Non-Shine chair pad, with three samples in different 


colors for examination In many respects this catalogue 
is a model of the recent output. Typography and illustra 
tion, especially, make it as interesting as many a house 


organ. 
* * 
“Standard” for July is partly a Boorum and Pease cata- 
ransfers and post 
important place and various 


i 


logue of recent service additions I 


binders occupy the most 


smaller stationery articles, such as roll books, desk pads, 


etc., of use especially in clubs, schools and business offices, 


are featured. There is a reproduction, in a two-page 


spread, of duplicating and triplicati salesmen order 


books and special stock 


torms 


* 7 * 


The Dictaphone has a capital circular this month. The 


outside flap shows our old friend, the Cave Man, at work, 
carving his correspondence by hand in stone. The next 
section shows the modern business man dictating his let- 
ters to the Dictaphone, “when his stenographer takes a day 


off.” Inside are the arguments and facts. Its simplicity 


and art work are among its effective points 
+ * * 
“Where do you transfer letters is the introductory 


query of a folder in colors just issued by the Berger Man 


ufacturing Company of Canton, O. This folder describes 
and illustrates the Berger lines of steel transfer units, their 


mechanism, features of construction, etc. A portion of 


the attractive cover design of this folder is reproduced 


elsewhere 


* * 

The Hammermill Paper Company of Erie, Pa., has 1s- 
sued a Service Bulletin for printers and lithographers 
which displays to advantage a collection of ad poster 
stamps with which it is exploiting its lines 

\ neat current folder is that advertising Tiedy Tape, 
“the tie that binds,” for sealing packages, one of the Baer 


products. 
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Profitable Staples 


are the backbone of the re- 
tail _business. Hundreds of 
Stationers are making steady 


profit from the sale of our 


Desk Pads 


We 





which 


all sizes, 
means that no matter what kind of a pad your customer 


manufacture pads in sixty styles, 


wants, we h lave one which will exactly suit him. Order 
a small quantity Sadie totry usout. Prices and samples 
submitted upon request. 


L. Sainberg, 65-7 W. Houston St., New York City 








SLIGHTLY USED 
MULTIGRAPHS 
At 1-3 COST 


Guaranteed for Two Years 
RUSSELL E. BAUM, Bourse Bldg., Phila., Pa, 





The Clip 
with the Grip 


VISE CLIPS hold on more effec- 
tively than any clip you know of. 
Made of steel, with a double, sure 


grip. 


Graffco 





Cline 


M f " i BESSEMER STEEL. Holds from 
two to sixty papers firm DOUBLE GRIP does it; 
pat apers cannot slip in any dit ! Handsomely finished. 


GEORGE B. GRAFF COMPANY 


294 Washington St. Boston, Mass. 
Mfr Vise Signals and Vise Index Tabs 











RELIABLE TYPEWRITERS 


Thoroughly Rebuilt Type- 
writers of all standard 
makes at as low prices as are 
consistent with honest work 
and good quality 

All machines guaranteed 


against defect. 
Courteous and prompt at- 
tention to correspondence. 


Special terms and in- 
ducements to reliable 
merchants and agents. 


We respectfully solicit your inquiry 





MANUFACTURERS—REBUILDERS 


Special Export Dept., 231 N. Fifth Avenue, Chicago, Ill., U.S. A. 


HARRY A.SMITH TYPEWRITER CO. 








The “Anco” Pen and Pencil Clip 





nd highly polished prices 
The Ansonia Novelty Co. Ansonia, 





pm ah ete Sree price. Made in one piece of spring steel, ball % pete heavily 
Conn 








SUOPEUEUUTEEOEOSEEUTTEEOEDE CETTE CETTE 
Are You Our Customer? 


are both losing money. Our goods give 


If not, we 
permanent satisfaction. Give us a trial! 
Our brands of 


“SUMMIT” 


“APEX” “CYCLO” 


Carbon Paper and Typewriter Ribbons are re- 
nowned the world over. Investigate and be con- 
vinced. Write us immediately. 


UNION RIBBON & CARBON CO. 
Main Office and Factory 


Front and Laurel Sts. PHILADELPHIA, PA. 
SUVEUCUUGEUEOCERCEEECEDUEERGCRGCR OER OCER SEO R DER ORE RETA RETR DEERE E EEE 


ES es 


Eutsler Bros.,Grottoes, Va. 


Manufacturers of 


INK WELL BASES 
and Specialties in Hard and Soft Wood 
SUBMIT SAMPLE FOR QUOTATIONS 








TT 








Se eT ULL 





Pe hiceiiiaad Opsestaliie 


193 The surprisingly low price at 
margin of profit for the dealer make 
this typewriter desk 
an excellent leader 
for office furniture 


193 is made 
of white oak. Five- 
ply, built up, quar- 
tered oak is used for 
typewriter bed and 
pedestal top. 
You'll grant 
right to use super- 
latives in describing 
No. 193 when you 
have our price-list 
and descriptive mat- 
ter. 
Write 
today. 


ILLINOIS SCHOOL shoeihincone CO., Rockford, Illinois 


LL 


is offered you in No 


which it sells and the 


our 


for details 








(YUE PESESTUEGEG LIAL PUCLEETOT AAA EA ORD OUEST Hitt Hu 


DDINees 


Exgsiss 


yy prey 


. ond ~co a 

6tock and wor uy direc 

Samples and Drioce gladly furnished. 
American Embossing 


State 
of samples desired. Co., Buffalo, N.Y. 


TO SELL THE REYNOLDS 


T PAYS . 


ENVELOPE SEALER 
makes friends for the 





ause it is so simple and durable it 
ealer. un- 

dreds have been in use five years 
or more with- 
out a cent of 
expense for 


supplies or 
repairs. 


PRICE 


$35 


Size 7x8x14 
inches 
Weight 21 
pounds. 
No ad- 










Reynolds Envelope Sealer Co. 
109 N. Market Street, Chicago 
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SIMONSON 


Patented Metal Tip Guides 


For Vertical Letter Files, Card 
Systems and Check Files, Are 
Indestructible 



















None genuine un- 

less stamped U. S. 

Patent No. 794,749 
on Metal Tip. 





FREE Samples Sent on Request. 
Discounts to Dealers. 

R. A. SIMONSON & CO. 

122 8. Michigan Ave. CHICAGO 


SPURGIN’S RUBBER-TIPPED COPYING CLOTH § 


(Patd.) 


} Non- 
| Fraying. 





Made of best white twill, especially finished for us without the use of 
lume. Ends tipped with permanent, flexible rubber. Adapted to any 
copying bath or wringer, 10 standard sizes. Trial dozen 9x12,—7Sc. 
10x12—85c post paid. Quantities cheaper. Ask for sample. 


SPURGIN MFG. CO., Inc., 304 West 69th St., CHICAGO 








TYPEWRITER RIBBONS 


Our typewriter ribbons give excellent satisfaction 
because of their durability and clean writing quali- 
ties. Write for Dealer Proposition. Your own pri- 
vate brand, guaranteed quality, reasonable prices. 

CANODE & HUNT MFG. CO. 
536 South Clark St., CHICAGO 





Big a 
eauas 








Price to dealers $1.20 per dozen—postage extra—weight two pounds. 

The only brush that will clean all parts of machines. Small end cleans type, 

large end cleans in between keys, under carriage, the type rods and all hard-to- 

get-at places. Total length I4inches. All bristies. 

Adopted by Business and Public Schools, Public Institutions, Hospitals, U. S. 
Government and City Departments and the Largest Concerns in the Country 


CLEANALL TYPEWRITER BRUSH CO., Mfg. of Wire Twisted Brushes, 946 TELLER AVE., NEW YORK 











CURRIER STEEL DRAWER FILE 
The only all steel] stationery file that sets inside 
the desk drawer. When out of use it's out of 
sight. Pays for its cost, and is indestructible. 

Saves — Stationery, Carbon Paper 
Drawer Space, and Operator’s Time. 
Removable, adjustable trays, longest 14 inches 

Patented. Finish Olive green to match other steel office 
furniture. Exclusive agency and sales heipstod alers. Large profits. Write 
CURRIER MFG. CO., Boston Block, Minneapolis, Minn. 
Cosmopolitan Commercial Co., 82 Beaver St., N. Y., Exporters 















Is superior because ONE SIMPLE, NOISELESS OPER- 
ATION solves any problem in Multiplic ation, Division, 
Percentage, Pro Rata, Pay Roll Calculation, Extensions, 
Profits, Interest, etc. Other machines require a NOISY 

operation for each unit in each digit: that is, it takes 18 
noisy operations to multiply by 99 on the other machines 
but only one SILENT operationon the Superior. Used 


by the largest institutions, replacing $300 machines. Prepaid, $7.50. 


LEISHMAN ARCASCOPE & SUPPLY COMPANY, OGDEN, UTAH 











The PERFECT ROLL 


For adding machines of all makes. 
The PERFECT roll is guaranteed to contain 250 
linear feet. The stock is white wove, hard sized 
writing, 18 pound follo, free from lint or dust 
We manufacture smali rolis of every description 
Write for prices, giving us your specifications 


GEORGE IRISH PAPER CO., Menulecturers 
21 River St., BUFFALO, N. 


Cc Ananies HOUSE — Monarch Paper S 0., Ltd., 
Spadina Ave., Toronto, Canada 

















“ARGUS” PEN AND PENCIL CLIP 


Try our new model pen and pencil clip. Cheapest clip with ball point. 
Made in two sizes, from 


rust-proof spring brass, 
nickel plated and highly 
finished. Will fit any size 
fountain pen and pencil. 
Write for prices. 


ARGUS MFG.CO., 128 S. Honore St., Chicago, Ill, 


ACT Size 


«x 








The gn Line 


Watermanis{dea)Fountain Pen 


<TI 
St 


Self-Filling, Safety, Pocket and Regular Types. 
L. E. Waterman Company, 191 Broadway, New York 


Boston Chicago San Fran Monireal 





$1 SAVES PRECIOUS TIME 


Why drudge, suffer and despair ‘‘telephon- 
ing?” THERAPHONE Refined, Clear, 
Mellow Tone Standard Hygienic Ear-piece 
meets the varying conditions of all ears; ‘sa 
gem for noisy places, for the busy, the 
nervous and the deaf; matchless for voice 
recognition, economy, comfort and health 
prevents fatiguing shocks and abates the 
shouting and spelling nuisance. —THERA- 
PHONY produces ‘‘dependable results." 
Get Bul. 2, quantity price and discounts 


THE EVOLUTION PHONE CO. Inc., 48 Greenwich Ave., New York 








x 





A New Writing Instrument 


The B-B Self-Filling Stylo 
The Stylograph Modernized 


Capillary Ink Channel 
Modern Filling Device 
Safety Screw Cap 









Send 
for Samples 
and Discounts 


Fully Guaranteed 


RETAIL PRICES: 
Self-Filler $2.00 Regular $1.50 


“We have put the Style in Stylo” 


BIRD BILL PEN CO. 
Dept. B 309 Broadway, New York 














You Waste Precious Time and Material 


every day y« use shears or knife in attemp » cut paper, 
cardboard, saath or leather The 

measures while it cuts, and cuts swiftly ee shear-opera- 
tions—measuring, ruling, cutting—dons this machine in 
a moment The table f the Bradley 1 ied into half- 


inch sections, b 
lines cut into the 
wood, systema- 


SASS SS Se 
~S 
tizing the three ss 
operations into 
one movement 





Write for Circular 


Today Prices $1.50 to $40 


MILTON BRADLEY CO., Springfield, Mass. 
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resting actual incident of how a certain care- 


An inte 
fulness in typewriter service transformed a knocker into 
a booster, occupies the leading position in “The Webster 
Way” for July. A two-page spread a little farther on fur- 
nishes an excellent personal catechism for over-confident 
salesmen. There are some terse and pungent short para- 
graphs, 

* * * 

A fine piece of typographical layout and color effects is 
“General Fireproofing” for June. The increasing tendency 
toward short articles and paragraphs in house organ edit- 
ing is exemplified. “The sunny 
although illustrated with a photograph of a win- 


Human Side of Us” is a 
feature 
try scene, including overcoated figures of GF Convention 
delegates at Youngstown, which is refreshing contrast to 
the present weather. 

ry * * 


The Dictaphone Mouthpiece for the Middle of July fea- 


tures the “Star Men” of this organization with a page 
spread \ humorous treatment of the Dictaphone Idea 
is quoted by “F. P. A.,” originally printed in “The Con- 


ning Tower” of The New York Tribune. 
* * * 
An account of the recent Round-Table Convention at 


the National Cash Register factory is a feature of the N 
C R for June 28. 
**« 

“Nine Fail—Are You the Lucky Tenth?” is the invit- 
ing title of a soundly thought-out article by Hon. Lee E. 
Joslyn, Referee in Bankruptcy, Eastern District of Mich- 
for July. Also notable is a leader 


This is the organ of the Manu- 


igan, in “The Coach” 
on “Constructive Work.” 
facturers’ Publicity organization, Charles W. Hoyt being 


editor. 
* * * 
Tim Thrift’s “Mailbag” for July is particularly inter- 
esting for articles on “The Art of Resultful Letter Writ- 
ing,” by Robert Ruxton; “Direct-Mail as an Action 


Starter,” by Harland J. Wright, and “Putting Punch in 
the Postal,” by Maxwell Droke 
x * 

A list of the High “Protod” Salesmen for the first five 

is given in the Protectograph Weekly Bul- 

Midkiff also 


Canvasses.” 


months of 1917 
July 6. H. B. 
‘One of My 


letin for has a well written 
article on 


* * = 


number of clever articles, in 
Notes” 


“During the 


The 
the June number of 
is the threefold slogan which heads page 1: 
War—Take your coat off, but 


* * * 


best thing, among a 


Wilson-Jones’ “Loose Leaf 


Keep your shirt on.” 


Picnic” is the title of a bright and newsy 


“Ye Jovial 


little booklet issued by the employes of the A. W. M« 
Cloy Company, “their friends and mothers-in-law,” de- 
scribing the company’s outing at Wildwood Park July 21. 
The feature, “Shop Dope,” is an amusing characteriza- 


tion of the various McCloy workers; even without know- 


ing them the reader feels very well acquainted. 


SUUREAEGCGGGREEEQGGOEEEREQGGEREEERCOCEREERAGCQGUEEECQRECREEROCOOGRREOCRRRROURORORROGORDRERRRINE%S 


TODD PROTECTOGRAPH CO. 


(ESTABLISHED 1899) 
Manufacturers of the 


Protectograph and 
Protectograph Check Writer 
(Tedd Patents) 

Peerless Check Writer 
PROTOD Registered Checks 





World’s Largest Makers of 
Check Protecting Devices. 


1129 UNIVERSITY AVE. 
Rochester, N. Y. 


“UURUUUGEERSEEOGEUEDOCEROESOCEOSORECORESGORECEGOOEQURGCLEGOSEGUSSGGESOQEEGOROCAOGOESCONESORGOAEGOSOOOREOES 





Drawing Inks, Blacks and Colors 
Eternal Writing Ink 

Engrossing in 

Taurine Mucilage 

Photo Mounter Paste 


TU 
Drawing Board and Library Muoliage 
Office Paste ” 
Liquid Paste 


Vegetable Glue, etc., ete. 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Prices give 
good profits. 
Consumers, emancipate yourselves from the use of 
corrosive and IIl-smelling inks and adhesives and 
adopt the Higgins’ Inks and Adhesives. They will 
be a revelation to you. 

We protect the trade by referring 

all orders and inquiries thereto. 

.) Origi 

CHAS. M. HIGGINS & CO., 27gins*°7aen¢ Mooutecturers 
Main Office and Factory, Brooklyn, N.Y.,U.S.A. New Yerk-Chicage-Leades 











HIGHEST EFFICIENCY 
IN THE DISTRIBUTION OF YOUR CORRESPONDENCE 
CAN BE OBTAINED 
BY USING 


The Bristow Radial Distributor 





MODEL 8 PRICE $5.00 


Clears the Desk of Baskets and Trays 
The above cut illustrates our Model 8 Distributor when fully 
set up. Any number of compartments less than eight are ob- 
tained by leaving out some of the partitions, all of which are 
removable or insertable at will. Size of base, 12in. x 64 in. s 
33in. All metal construction—finely finished. 


An Indispensable Feature of Every Well Equipped Office 


If the size shown above is not suited to your needs send for our 
circular illustrating the other sizes. 


Liberal proposition to dealers and office outfitters. 


FREDERICK BRISTOW 


54 Lawrence St., Newark, N. J, 














160 OFFICE 


APPLIANCES 





rat EN T'S 


Paragraphic Record of Recent Inven- 
tions in the Office Appliance Field. 














Copies of any one of these patents can be obtained by 
sending 15 cents in starnps to E. G. Siggers, patent lawyer, 
Suite 33, N. U. Building, Washington, D. C., and mention- 
ing Office Appliances 


1,206,570. Remevable Brace-Rar for Typewriter Tables Francis M 
Mareh, Atlanta, Ga. 

1,206,685. Pencil, James Frank Drake, Atlanta, Ga 

1,206,714 rypewriting Machine Herbert L. Johnson, Fairfield, and 
Edwin W. Johnson, Bridgeport, Conn., assignors to Remington Typewriter 
Company, Ilion, New York, a Corporation of New York 

1,206,745. Means for Listing Checks Charles G Winter Webster 
Mass. 

1,206,740. Typewriting Machine. Jesse A. B. Smith, New York, N. ¥Y 
assignor to Underwood Typewriter Company, New York, N. Y., a Corpora 


tion of Delaware. 




















d lugust, 1017. 


Hand-Stamp Meredith G. Standley and Charles W. Gosnell 


1,206,766 


Cincinnati, Ohio; said Gosnell assignor to said Standley 
14,220 Re Filing Drawer or Receptacle I Ohnostrand, Syracuse 
N ‘ assignor to I S. Stee Furniture Company Syracuse N y ‘ 
Corporation of New York 
206,812 Cresh and Credit Register Edmund N. Church, Dayton, Obk 
assignor to the National Cash Register Compar I ton, Ohio. a Corpora 


tion of Ohke It porated 16 


1,206,854 rypewriting Machine Hubbard N y Josieyn and Jol 
W. Koerner, Syracuse, N. ¥ assignors, by mesne assignments, to Reming 
ton Typewriter Company, Ilion, N. Y., a Corporation of New York 

1,206, 86: Item-Indicator Henry Kuntzler, Luzerne, Pa., assignor t 
the Adder Machine Company Wilkes-Barre l’a a Corporation of Pen 
sylvania 

1,206, S878 Cash Register Haake A. Martir Dayton, Ohle, assignor t 
the National Cash Register Company neorporated in 1906, Dayton, Ohio, a 
Corporation of Ohio 

1.26 SSS Apparatus f Credit and Account Systems. Joshua I Morris 
Council Bluffs. lowa signor to Morris Cash and Credit Register Compan 
Omaha, Nebr t Corporation f Maine 

1,206,005 Pape Carriage Arthur Pentecost East Orange, N » 
issignor te the Adder Machine Company, Wilkes-Barre, Pa a Corporation 
of Pennsylvania 

1, 26,927 rypewriti Machi Herbert H. Steele Marcellus, N. Y 
issignor, by mesne assignments, t Remington Typewriter Company, Ilion, 
N. Y., a Corporation of New York 

1,206,952. Multiple Cash Register Edward J. Von Pein, Dayton, Ohk 
wsignor te the National Cash Register Company, Dayton, Ohio, a Corpora 
tion of Ohio, incorporated in 1906 

1. 207,066 File Conta t Paul S. Millice Miamisburg, Ohio, assignor 
to Fire-Proof Furniture and Construction Compar New York, N a 
Corporation of New York 


1,207,147 Recording Mact Samuel G. Dx 1 ind John H. Magnus 
Poplar Bluff, Me issignors by mesne assignnu ts, to the Dalton Adding 
Machine ¢ i n Cincinnati, Ohio, a Corporati of Ohio 

207,100 Labei Cl for fypewriting Ma ines Lewis € Myers 
New York, N. Y ssignor to Royal Typewrite Company, Ine New York 
N. ¥ a ¢ poration f New York 

1,207, 220 Index Robert ¢ Russell. Pittsburg! l’a 

1.207.275. Word Counting Attachn t fe ! ewrl gz Machines Henry 
BR. Cars Los Angeles, Ca ssignor of one-half t Arba W Frost, Los 
Angel Cal 
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Rr 1,932,990. 2 

No. 1,228,781—Fountain pen; patented June 5, 1917, by Robert 
Andrew Ker, of London, England. 

No. 1,230,094—Typewriting machine. One object of the invention 
is to provide new and improved means for varying the vibra- 
tory movement of the ribbon so that different widthwise por- 
tions or color fields may be employed at will; patented June 
19, 1917, by Edwin E. Barney, of Ilion, N. Y., assignor to 
Remington Typewriter Company, Ilion, N. Y 

No. 1,232,990—Stamping device; patented July 10, 


1,288,761 


1917, by Levi 


G. Solenberger, of Chambersburg, Pa. 





1,227,691 


patented Juls 
Md 


typewriter 
Baltimore, 


Erasing attachment for 
Eustis Henry Thompson, of 


No. 1,232,996 


10, 1917, by 


No. 1,233,532—Feeding mechanism for typewriting machines; 
patented July 17, 1917, by Elmer B. Wilbur and Charles B 
Wilbur, of Shenandoah, lowa 

No. 1,233,520—Hand stamp: patented July 17, 1917, by Meredith 


Gosney Standley, of Cin¢ 


No. 1,227,691—Penholder; 


Russell Symons, of Dodgeville, 


nnati, Ohio 
patented May 29, 
Wis, 


1917, by Robert 
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CORPORATE POCKET NOTARY 


SEALS 





STEEL STAMPS 


T 





coe 
Manufacture 
SEALS, 


STENCILS, 
BADGES, 


Rubber = Steel 
“@ STAMPS, 
METAL CHECKS 


PockET COINS 
BRASS SIGNS 


STENCILS 


FOR SALE 
MEYER & WEXTHE 


106 &. DLARBORE ST 


wenet f.rmo. re pee 


MEYER & WENTHE 
STORE: 108 N. DEARBORN ST. PHIP AL) 


FACTORY: 2440 38S. JEFFERSON ST 












BADGES 




















TYPEWRITER 


TYPE 


The Typewriter Industry has 
been waiting for just this thing. 


1—A complete stock for all ma- 
chines, under one roof! 


2—Perfect Type, accurate in 
motion, stems and slots! 
3—Fair prices based on quan- 


tity by a sliding scale! 

4—An extensive illustrated type 
catalog showing all regulars 
and specials! 


We have taken over the entire 
sale of the product of the New 
York Stencil Works, the larg- 
est manufacturers of type- 
writer type in the world, who 
were pioneers in the industry. 


This means an investment of 
approximately $15,000. 

We ask the Typewriter Dealer 
to support us in this under- 


taking. 


TyoRP & Martin 


TYPEWRITER Co 





BOSTON 
U. 8. A. 


79 Queen St., 


LONDON, E. C. Mass., 














Acme Gold Pen Co. 


Established 1884 


Manufacturers of Fine Gold Pens 


Gold Pens for Fountain Pens a Specialty. 


Repairs on Gold Pens, Fountain Pens, 
Pencils, etc. promptly attended to. 


EXPORT TRADE SOLICITED 
17-27 Vandewater St., New York 























“FAULTLESS” 
}Pen and Pencil Clips 


GUARANTEED 


— eee 


“_—_— eee" 





Made in three sizes—Pencil, Medium and Large 
Pen sizes. Mounted three dozen on a card in any 
assortment desired 

Finished in Ebony biack, which is new and ex- 
ceedingly durable 
gold piate 
clip has no equal. 


L. D. VAN VALKENBURG, Manufacturer 


Heavy bright nickel 


HOLYOKE, MASS., U. S. A. 





Electro 
For neatness and practicability this 








Light 
Heaithful N 
bind the head 


FEATHER WEIGHT EYESHADE 


The shade that takes your eye 
and keeps it in good health. 


Weight, Adjustable, Durable, Hygienic. 


Opaque for artificial light 








MORTON’S ODORLESS 





ral light 
not in use, 


small package to carry 
in the pocket 
wider than other shades 
We recommend 


ing glasses 





The Featherweight 
Eyeshade Co 


Oo metal or elastic band to press or 


Transparent for natu- 
Lies fat when 
thus pre- 
venting being crushed 
out of shape by accl- 
dent; can be carried in 
hat or rolled up in a 


Visor 


the 
opaque for those wear- 


Merchantville, N. J. 






















index Cards 
Guide Cards 


F olders 


PAPERS 


100 Different 
Lines 





ELSINORE PAPER CO., 


Manifold Paper 


TYPEWRITER 


Let's get @& 
quainied -Wrtie 


29 Beckman Street 
WEW YORK CITY » | 








TYPEWRITER OIL 


In use 
everywhere 


The world’s best lubricant for 
Typewriters, Adding Machines 
and all delicate machinery. Chemi- 
cally pure, gumless and colorless. 


Write teday for free sample and prices. 
MORTON MFG. CO. 
Louisville, Ky. 
U.S.A 


Export orders 
given careful 
attention. 
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THE RECORD OF 


TRINER 
SCALES 


in service, substantiates 

claim we have made for their supe 
riority. There is good reason for 
their extensive sale. 

_ The principle employed in Triner Scales 
is quite diferent from those used in all 
other makes. 





GEM POSTAL SCALE 


Capacity, | pound by 4% Ounces. 
IDEAL POSTAL SCALE 
Capacity, 2 pounds by 4% Ounces. 
SUPERIOR POSTAL SCALE 
Capacity, 4 pounds by 44 Ounces. 


Order Through Your Jobber 


_ Triner Scale & Mig. 
2714 W. 2ist St., ot 
UIE 











“CLIMAX”? 


Square-Top 


PAPER CLIPS 
Ss 








Are you using “CLI- 
MAX” Square-Top 
Paper Clips? If not 
\ —let us send you sam- 
Pat. Dec.12,,16 ples. They will con- 
vince you that the “CLIMAX” 
Square-Top is by far the best 
all-purpose paper clip. 





Prices below will satisfy you 
that besides being the Best, 
they are also the Most Eco- 


nomical 


Send us your next order. It 


will receive our prompt and 
careful attention. 
Prices F. O. B. Buffalo 
Packed 10,000 to the Box 
SABES. .oveseus 15 ¢ per 1,000 
Se avececonal 10 c per 1,000 
7? See 8ic per 1,000 
Oo , ae 8 c per 1,000 
Ft ea 7$c per 1,000 
Packed 1,000 to the Box 
SO eer 17 ¢ per 1,000 
SO ers 12 c per 1,000 
Rts scctecnta 104c per 1,000 
500.000 ....+.10 ¢ per 1,000 
1,000,000.......... 9hc per 1,000 


Buffalo Automatic Mfg. Co. 


460 Washington St. BUFFALO, N. Y. 
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Mr. Dealer: 


The biggest buy in assortment as to styles, finishes, 


better prices—is— /mpenalffetheds Filing Equipment. 
/mperialfotheds Guaranteed Satisfaction 









No. 20 STATIONERY RACK 


Means 


BETTER PROFITS—QUALITY— SERVICE 
ON YOUR ORDERS 


Know the 


[mperial 


POPULAR 
LINE 


MANUFACTURERS OF 
Filing Cabinets and Filing ate S 


312-314 West Madison Street 
CHICAGO, ILL. 
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o. 25 STATIONERY RACK 


















































WANT ADVERTISEMENTS 7. a ee ! 
OQ ProrTt NITY—For a thoroughly experienced co mercial statione: | 
man of initiative ind = resourcefulness to ! an aggressive of 
SIT ATIONS W ANTED ganization doeing an nnual business of $40,000 and now enlarging its 
. — — a OES building spac and equipment © inereasing s Dp The righ 
H IGH-CLASS exchange rebuilder or working reman would consid man By med 7 le awl ar nw ‘o “ Banee-n , - ok nth u ‘— gd mir 
$30 proposition Fifteen years’ experience, business appearance, in increasing den ind \ con retal ¢ nter. f 85.000 “ " C. i. trokete 
tegrity, sales and office ability Address Fechnical Office Appliances camp affords additional aamiiibe pay roll of $2.000.000 Stock $16,044); 
M ANAGER-REPAIRMAN desires position Seven years’ branch office assets, $25,273; Habilities, $0,257; last year’s profits, $6,000; now incor 
manager Fifteen years’ practical repair experienc Experienced porated for $25,444)—812.400 paid up New partner can be buyer, store 
in factory rebuilding Experienced tn mail order and store sales, Would manager, office manager r outside man Re fe Southern Trust 
take entire charge of typewriter business or work with others Would Company, Little Rock A real and exceptional ince for an able and co 
accept share of profits instead of salary with progressive concern selling operating executive or salesman toe grow with a growing business, Ad 
on time payments and renting Wife experienced accountant ind dress W 20, care Office Appliances, Chicage 
= a aay or ge A u al e as A _ She woes a cept position if de Cc OMMERCIAL stationery ind printing plant ! 1 good progressive 
wr cdreas care jee Appliances ucago. ie res lowa town of 28.000 Annual sales $34,000, could be doubled by a 
HELP WANTED good hustler Very little ompetition Othe business interests reas« 
SALESME N W ANTED—Local and traveling, for lranso (transparent for selling Will sell Stationery or printing business separate ly if neces 
face) envelopes; every business house a possible customer; exclusive sary. susiness conducted suecessfully under one management for fiftes 
agency given; commission basis; prefer men now selling office supplies years. No old or out of date stock. Machinery material up to dat 
or labor-saving devices rranso Envelope Co Chic cago -— in good — . ¥ lox — ~~ r. fine — ing = two live 
— — — usiness men ddress Z 16, care Om ypliar Chicago, 
WANTED Buyer and wmwanager for mail order stationery department oe = - 
of large bank and commercial supply house in middle west Cat —- : FOR _SAL E. a 
aloging experience essential. State age, experience and salary expected N ULTIGRAPHS for $100 that cost $300 Also S600 Mr itig zraph for $280 
Address Y 9, care Office _Appliances, Chicago . Guaranteed two years Rare bargains Russell Ernest Baum, Phil 
N THE near future we expect to have several very desirable position adelphia Bourse, Philadelphia = Pa — * 
open in our sales organization Only those who wish te secure a pet Pos SALE —Typewriters ill makes \ irge 8s k always on hand 
manent position need apply Applicants should have good knowledge ol all when in New York and select your own machines. Special prices 
office routine, particularly filing systems Selling experience is also to those who will act as our agents Phone 3456 Bedford A. R. Bear 
important, but not essential Apply in own handwriting, stating age, 561 Gates Ave... Brooklyn. N. ¥ 
height, weight, whether single or married, and give your past experi F' MR SALE—One dozen Secor Typewriters $8 > ie woo. in good 
ence in detail If possible send a posteard photograph Address Ed . a ‘ . of ; 7 nation 
ucational De tment, Y i & Erbe Mfg. Compe Roel N. Y¥ ondition, having bee sed only for displa i short demonstrat 
wationa epartment, awman ¢ or be ry ompany tochester, N. Make cash offer for lot b. ‘Topeka Hall Lithographing ¢ 
we DESIRE the services of furniture salesmen in all parts of the Topeka, Kansa 
cowtry, now calling on the retail furniture trade, to handle a line M! LTIGRAPIIS. dictaphones addressographs dictating machine 
of office furniture as a side line Some large cities where the line is now mimeographs. lke new ent on approval G anteed for one yeat 
handled will be reserved. Call or write for additional information. Get Price. ta 140 cenit Detthoen uiseet. Chteaxc. 
ready for September business Furnas Office Furniture Co... Ine In : . . . - _ 
dianapolis, Ind. N ODEL 3 Multigraptl two Model 5 Underwood typewriters in good 
———— a ~ — = ondit also multigran!l business witl ent in good town 
Two GOOD repairme n, familiar with standard makes Permanent place E G ‘Sufficool.. Soter R pids lowa 
for right parties. Young men prefetred, large shop, now working , " s z 
three. Address, give age and reference, how long and where worked, 
Marble City Typewriter Co!, Knoxville, Tennesses 
fe XPERIENCED high-class salesman, full knowledge of stationery busi GOLD P EN S-<«All Shapes and Styles 
ness, office furniture, printing and lithographing Good opening rhe 
Weete 3 s . ) ° 
Ve Western B Bank Supply Co., Oklahoma City, Okla PATS DPD ~ cae Imprint Prompt 
DRAFTSMAN” w ANTED Thoroughly experien: ed on typewriters In Work Repair 
reply state age, experience in full, references, and salary desired Ork a = pa 
Address G 15, care Office Appliances, _Chieago = Specialty Service 
IRST-CLASS typewriter. repairman One familiar with leading makes . . . ae . 
Good opening for reliable man. Address Roy A. Davis Co., Colorad All makes Gold, Forntain, Stylog raphic Pens. Pencil Cases perfectly 
Springs, Colo. repaired and returned day received. Satisfaction guaranteed, 
A LL AROUND seber, industrious repair man, or combination repair man GAYDOUL GOLD PEN co., Enc., 56 John St, New York | 
and salesman. Good opportunity Muncie Typewriter Exchange, 


Munete, Ind. 





Multigraphs, Adding Machines 
Office Devices at half price 
and less 


The new “‘C. S. & M. Appearance’ Black Enamel 
ia the best for refinishing office Machinery or any 
other metais. Order a trial bottle today. Price 
per half pint bottle 7 5c. 


We are rebuilders of typewriters, adding machines, 
time clocks, dictaphones, duplicating machines, 
new and second hand office furniture and safes. 
We enjoy facilities which enable us to make 
lew prices. The goods are cheap in price only. 


Write for price list today. 
It will save you money. 


Chicago Safe & Merchandise Co. 
73 and 75 West Lake St., Chicago 




















Trademarks and Copyrights 


Difficult and rejected cases specially solic- 
ited. No misleading inducements made to 
secure business. Over 30 years’ active prac- 
tice. Experienced, personal, conscientious 
service. rite for terms. Book free. Address 


Spectalty:—Trpewriting and Adding Machines 
Address E. G. SIGGERS 


Suite 33 N. U. Bidg., Washington, D. C. 











Ghe Gruax 
SYRACUSE, NEW YORK 


South Warren and Harrison Streets 


A Hotel of Refinement 
Discriminating Guests 


construction throughout. 
an outside room En- 
nt of distinctive indi- 


Fireproof 
Every room 
tire equipme 
viduality. 
Rooms without bath, $1.00 and upward, 
Roums with private bath, $1.50 upward, 























Nothing takes the joy out of life ike mentally “COUNTING FIGURES ALL DAY LONG.” 


If it’s anything in figures—Addition, Multiplication, Division, Subtraction 





Let the ePLORTICdes” do it 


r dae -_ 
& 4 


— 


Adding and Calculating Machine 


FELT & TARRANT MFG. CO., 1719 North Paulina St., Chicago, Illinois 





National Portable Typewriter 


a - . Notwithstanding its low retail price, the 

he, j“* ™ @ § National Portable Typewriter affords every 
#. he dealer just any dollars profit, if not more 

a 7 ememmmee dollars profit, than typewriters selling at much 

higher pric Send at once for our most 

In the United States  jjheral, direct-from-factory offer. This superb 
pewriter is sent on trial anywhere in the United States. It fully meets 
he wide-spread demand for a high grade standard type-bar portable type- 
writer. It means quick sales at a large profit. 





+. 
‘ 


And only one-third the usual typewriter weight. Those are two 





big selling points of the National Portable. Fitted in handsome 

Y Mreedles carrying case, with lock and ke Can be carried anywhere— 

chee eeeeee used anywher Stro1 durable, rigid; one year guarantee; 

_aevereyse\ completely visible writing, full width carria iking 9} inch envelope), full 

— © ead size universal keyboard, with 84 characters; two color ribbon, tabulator, back 
spacer and variable line space 


typewriter for salesmen, soldiers, sailors, scudents, miisters, publi 


writers, press agents, actors—for private correspondence—for the hom 


Write at Gnes Sieg ei ee a 
sle a yf its merits for t y , 1d for « . Fas UT rit P] N's 





lar } 
Porta 


and judge ol 
terature TODAY! 


National Typewriter Department 
Rex Typewriter Company European Representative 


Piero Castelli Della Vinca 


180 N. Wabash Ave. Chicago, III. > Vin iovnre, Sdliam. Soaks 


SUCCESSOR 
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OVER 600,000 SOLD 


See 


EXCLUSIVELY ON THE TYPEWRITER FIRING LINE 


of our mammoth manufac- 
\lmost over night 








Every‘worker and machine—every department and corner 
Say is devoted exclusively to making the Famous Oliver Nine. 
enormous new buildings have sprung up to meet the constantly increasing demand brought 
about by the sweeping price reduction under our new plan. We are serving the great 
Army of Oliver Users and Oliver Prospects with every ounce of our power and ever) 


brain-spark from the huge Oliver dynamos. We are serving YOU. 


Every Success Has Its Reason: Here’s the Why of the Oliver’s Triumph 











The growth of the Oliver in twenty years—the coming of the new and overwhelming 

demand which has started the new factories rising—is due to the fact that the 

Oliver must sell, and has sold, itself solely on merit. \Ve revolutionized type- 
writer selling by cutting out the dead weight of “Traditional Price.’ 


a 
% 
te? 6 
NN The Old Way of selling typewriters scattered thousands of agents and sales 
on da men broadcast—and the buyer “tooted the bill. It was added to the cost 
aha an of his machine. There were “trade out schemes and subsidized busi 
a 0g eS ly, ness colleges” and “blue sky” concessions. It cost you $51 additional 
e "2. wage per machine, as you will understand when you read our booklet, “The 
“a, % Oo on % High Cost of Typewriters.” 
%, Yon Mea eS 
, “ oy The New Way subtracts the $51 from $100 and leaves $49 
6 ain” U. S. factory price—eliminating all this expense by selling 
’ “ng %, you direct. You are your own salesman: the $51 is your 
- Gas saving. Your economy. Our advantage is yvour advan- 
% % \a, tage by the simple, direct sales-plan- 
‘ee 
2%, FILL OUT AND MAIL THIS COUPON TODAY 
— EE Spee: Ree PROMI 
Be 18 6 SES TERE SES Fi 
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